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COMBINING MERIT AND MERRIMENT. 


Old King Cole was a merry old soul 
And a merry old soul was he; 
He called for his pipe and he called for his bowl 
And he called for his fiddlers three. 
—Old Nursery Rhyme. 

Early records show that at one time the Cole family 
occupied an important position in the affairs of men, 
one of the Cole brothers being king—or possibly it was 
old man Cole himself. He was a merry monarch, fond 
of laughter, music, poetry and song. He maintained 
a court poet whe recorded the 
outgoings and inecomings of the 
king, and this trait is still ex- 
tant. : 

\lthough a jovial monarch who 
made merry with his subjects, he 
did not neglect the more prac- 
tical side of life, as evidenced by 
his maintenance of court jesters, 
fiddlers, cup bearers and others 
to contribute to his comfort an-l 


well being. It is curious how 
family traits are handed down 
from generation to generation. 


Old King Cole died and passed 
on and with him his followers, 
who doubtless had often been en- 
tertained by the wit and mirth- 
provoking propensities of their 


ruler, and others sinee then have 
been cheered by thoughts of this 
fun-loving prince of good fellows 
who contributed his quota to the 
sum of human happiness. 


At the present time there is a 
meinber of the Cole family living 
in Washington at a little village 
called Tacoma, or at least he was 
residing there according to last 
report. It is intimated that he 
has resided there since 1888. This 
particular member of the family 


is known as Frank Beach Cole. 
He has not always resided in 
Tacoma, having in the course of 


his carly pilgrimage lived in oth- 
er parts of the country at od:l 
intervals, 

He was born at a small place 
in Wisconsin called Beetown. 
This event proved exceedingly 
distressing to Beetown and noth- 
ing further of importance has 
been heard of it. “His father was a 
merchant of Beetown and also 
owned some mining property. It 
is thought that but for his devo- 
tion to his son this property 
would have proved valuable. 
However, when Frank was 16 
years of age his father sold out 
his interests and settled near Ful- 
ton, Mo., where is located the state asylum for the 
insane and several educational institutions. We are 
not informed whether or not this was more than a 
coincidence, 

While living at Beetown the subject of this sketch 
Went to a log school house, as did many of the 
presidents of the United States, but he did not follow 
up this advantage and there the similarity ends. At 
Fulton he was entered as a student in what is known 
as Westminster college, an institution conducted under 


the auspices of the Southern Presbyterian church. 
About the only thing learned at this college which 
his memory has retained is that what will be will be, 
whether it happens or not, including the proposed 
amalgamation of all the various branches of the 
Presbyterian church. 

It was only with respect to matters of recent occur- 
rence that dates could be secured, but shortly after 
he got through with the college at Fulton, or after 
it had gotten through with him—history does not 
distinguish—he went to Keokuk, Iowa, and tried his 





FRANK BEACH COLE, OF TACOMA, WASH.. 
A Valued and Valuable Factor in the Lumber Trade of the Pacific Northwest. 


hand at the hardware business. The alleged poetical 
temperament which he considered was possessed by 
him rebelled at such prosaic employment and he quit 
selling rat traps to become city engineer. He is 
reported to have held that position for five or six 
years—just whether Cole or the city quit first history 
does not record, but he left for the Pacific coast. 
Personally he stated that he reached the coast in 
November, 1888, and is able to fix the date because 
when he went to bed in Portland, Ore., Cleveland was 


elected and when he woke up next morning Cleveland 
was defeated. Mr. Cole is a democrat and—there are 
a few others somewhere in Oregon and Washington. 
But he does not mind being in the minority. 

After looking over the field in Portland and planting 
some fir seed from which have since sprung up the 
magnificent fir forests of the coast, he went to Tacoma, 
where he contemplated engaging in ice manufacture. 
At Tacoma he found that Henry Hewett and others 
had organized a strong company for the same purpose 
and not wishing to buck against such strong opposition 
he compromised with himself by 
putting up the factory to be used 
by this company. This was the 
first work he did on the coast. 

In 1889 Mr. Cole became re- 
ceiver for the Pacifie Mill Com- 
pany and later was recognized as 
official receiver of almost every- 
thing. He developed receiver- 
shipism into an industry. About 
the same date he launched the 
West Coast & Puget Sound Lum- 
berman, a funny paper of which 
he is still editor and publisher. 
For several years—1889 until 
1891—he did a general wholesale 
lumber business under the name 
of the Caseade Lumber Company, 
the business consisting in buying 
and selling shingles and acting as 
a wholesale dealer. From Mr. 
Cole’s account of the early oper- 
ations on the coast it would seem 
that from time to time there was 
money to be made even in the 
buying and selling of shingles. It 
is also mentioned in the charges 
preferred against this member of 
the Cole family that he at one 
time operated a shingle mill. This, 
however, was before it was a 
penal offense to start a shingle 
mill on the coast. He is not oper- 
ating it now. 

In a political way he has met 
with some success, having served. 
as city treasurer for one term. 
The city did not go bankrupt and 
Cole, with the true instinct of the 
newspaper man who seldom gets 
the chance, enjoyed handling 
large bundles of money. He 
made the race for mayor of Taco- 
ma, but did not run fast enough 
—the game would not work and 
he was defeated. He then ran 
for congress with the same result, 
although he was defeated because 
the people said Cole was a neces- 
sary commodity around town 
during the rainy ‘season. To 
paraphrase the late Mrs. Goose’s 
lines at the caption of this article— 

Old King Cole was a merry old soul 
And a merry old soul was he; 

He strove for the post of mayor of his town 
But he failed vexatiously. 

Mr. Cole has tried the climate of various states but 
prefers that of Tacoma, as contributing to his enjoy- 
ment of life and also for the reason that it is a clime 
peculiarly suited for verse making, an industry in 

(Continued on Page 21.) 
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Annual Production, 100,000,000 Ft. 


SHORT LEAF YELLOW PINE 


STEAM DRIED 


We make Yard Stock a Specialty. 


TRAVELING REPRESENTATIVES: 


McKENZIE, Central and Southern Illincis. 


BE. A, 
Cc. D. CRANE. Central and Northern Kansas, 

L. R, Fifer, Northern Missouri and Southern lowa. 
J. A. 

A. B, 











THORNTON, Eastern Indiana and Ohio. 
TRESSLAR, Southern and Central Indiana. 


WRITE US FOR DELIVERED PRICE 


ALLEN-WaDLEY LUMBER Co.. 


Address Dept. A, 427 Lincoln Trust Bldg., 


Combined Sales Department W. D. WADLEY, President, 
of the following mills: 


ALLEN BROS, & WADLEY, Allentown, La, ST LOUI § MO H. H. WHELESS, Vice-President. 
WHITED & WHELESS, Alden Bridge, La. 6 € 6 H. B. ALLEN, Treasurer. 


BIENVILLE LUMBER CO., Alberta, La. J, ©. McLACHLIN, Sec’y and Manager 
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Important Notice to the Trade, 


We have just completed equipping our plant with the most modern machinery money and 
brains can produce, and now know we are in position to furnish the trade With the very finest 
article in the barious kinds of Hardwood Flooring, thoroughly kiln dried, to be had on short 
notice. We can safely promise our customers a superior article to that furnished in the past. 


Our Capacity is now 150,000 feet Per Day. 


Send us your orders and inquiries for the lowest prices and best article to be had in the 
market, and do not overlook our specialty, three-eights Flooring, both Oak and 
Maple, of Which we are leaders. All information furnished promptly. 


THE T. WILCE COMPANY, 


22d and Throop Streets, CHICAGO. 
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ASSOCIATION MEETINGS. 
Southeastern Iowa Retail Lumber Dealers’ 
Muscatine, Iowa, Tuesday, February 2. 
Michigan Retail Lumber Dealers’ Association, Tuesday 
and Wednesday, February 2 and 3, Detroit, Mich. 


Nebraska Retail Lumber Dealers’ Association, Thursday 
and Friday, February 4 and 5, Omaha, Neb. 

Central Iowa Retail Lumbermen’s Association, 
meeting, Marshalltown, Iowa, February 5. 

New Jersey Lumbermen's Protective Association, annual 
meeting, Newark, N. J., Tuesday, February 9. 


_ Illinois Lumber Dealers’ Association, Wednesday and 
Thursday, February 10 and 11, Chicago, Ill. 


Inland Empire Retail Lumbermen’s Association, Wednes- 
day and Thursday, February 10 and 11, Spokane, Wash. 


Colorado & Wyoming Lumber Dealers’ Association, an- 
nual meeting, February 15, Denver, Col, 


Wisconsin Retail Lumber Dealers’ Association, annual 
meeting, February 23, 24 and 25, Milwaukee. 


National Wholesale Lumber Dealers’ Association, Wednes- 
day and Thursday, March 2 and 3, Washington, D. C. 


AN ELASTIC POLICY REQUIRED. 


Wantep—aAn elastic forestry reserve policy; 

one that will permit the use of the lands with- 

drawn; must be elastic. : 
The AMERICAN LUMBERMAN has about come to the con- 
clusion that a policy to fit the above description would 
fill the bill, There is not a state in the Union or a 


Association, 


annual 








community in any state which does not concede the ne- 
cessity of forest reserves. As a usual matter, this ne- 
cessity exists only in connection with some other state 
and is not required in the commonwealth in which one’s 
own community is located. 

If some one will devise a forestry reserve policy that will 
conserve the timber of any given section, and permit it to 
be utilized; that will keep intact its stone and mineral 
resources, while allowing them to be removed; that will 
permit stockmen to use such lands for grazing purposes, 
and the agriculturists to sow and reap two or three crops 
a year, and not interfere with the effectiveness of the 
forestry reserve, the AMERICAN LUMBERMAN will guar- 
antee to have it adopted immediately as the only true 
and logical solution. 

Such a policy as the one above outlined will meet the 
views of all concerned. As a rule the individual of this 
country is heartily in favor of forest reserves. Usually 
he would like to see such reserves established in a desert 
or the center of the ocean, or some other equally non- 
interest-conflicting spot, but when such unjust discrimin- 
ation is shown as to select the sources of water supply 
in his neighborhood, or the timber land that he might 
utilize, he develops a severe attack of Missouri mule loco- 
motion and kicks. 

In view of the many discrepancies of opinion that ex- 
ist as to what land shall be withdrawn the LUMBERMAN 
urges some wideawake lumberman to perfect a policy 
along the lines outlined above and stands ready to 
make good its guaranty. 


rreererrereree— 


‘MARKETING OF SOUTHERN PINE.” 


The high character, mental ability and broad in- 
telligence of the leading southern pine manufacturers 
were exemplified in the papers read before the late 
meeting of the Southern Lumber Manufacturers’ As- 
sociation, at New Orleans. J. B. White, of Kansas 
City, well known in connection with the extensive 
manufacture of Missouri soft pine at Grandin and 
other points, presented an able address on the ‘‘ Mar- 
keting of Yellow Pine.’’ He reviewed the former 
relations between manufacture and trade, showing how 
the merchant or jobber once almost wholly controlled 
the situation and more or less victimized both the pro- 
ducer and consumer. But within recent time the lum- 
ber merchant has become the manufacturer and the 
owner of the available supply. Mr. White said that 
there were many present at the meeting who had been 
both wholesalers and retailers, and knew thaé the 
prices to the consumer did not fluctuate as a result of 
demoralization of wholesale prices, and there were 
wholesalers who knew that in former times prices to 
retailers did not fluctuate very much on account of 
the low prices they were able to force the manufac- 
turer to accept. In their so-called lumber board of 
trade or exchange with one hand they maintained the 
market price for the manufacturer and with the other 
the market price for the retailer. 

The address said further in substance that of late 
years the wholesale merchant has acquired stumpage, 
has become a mill owner, and knowing every branch of 
the trade he is able to be his own distributer, his own 
merchant, and can to a large extent eliminate the mid- 
dle man in the process of handing along the product of 
his mill to the consumer; that if the mid- 
dle man is to have any function at all in future lum- 
ber distribution it should be as an agent at important 
local points, deriving his compensation from a salary 
or from commissions on sales. In that case the agent 
would become a sort of clerk or salesman to do the 
work of the manufacturer at local points. 

The speaker truly said that within late years in the 
production of all grades and commodities the manu- 
facturer is no longer promoted and fed by the mer- 
chant as was once the case. It is now common for the 
manufacturer to promote the mercantile end of his 
business. In a sense, in several of the larger and 
more important branches the manufacturer and mer- 
chant have become one in person and interest, which 
in a less personal sense applies to firms and corpora- 
tions. The lumber interest is simply following this 
general tendency. Often the manufacturer of lumber 
has established retail yards, and has thus got next to 
the consumer—as near as he can get, in fact. But 
Mr. White does not advise the manufacturer to go 

into the retail trade, for it requires an ability, a tact 
and an experience different from those qualities as 
applied to manufacturing. 
In the speaker’s opinion the elimination of the once 
powerful wholesale or jobbing interest from the south- 





ern pine trade should tend to a steadiness of prices on 
a basis that should be reasonable as between the manu- 
facturer and consumer. There is now virtually no 
competition to be feared but that between the manu- 
facturers themselves. By organization and a mutual 
co-operation prices can be adjusted to the consumptive 
requirement. Moreover, production can be adjusted to 
demand in such a way as to avoid overproduction and 
resulting demoralization of prices, and at the same 
time conserve the stumpage supply. This last feature 
is coming to be the most important in the yellow pine 
situation. Stumpage should be cut no faster than the 
consumptive demand requires. Now that the timber 
supply is coming into the hands of manufacturers to a 
predominant degree it seems as if they hold in their 
own grasp the power of regulation of output to de- 
mand. Co-operation is the means to this desired re- 
sult. 





CANADIAN PACIFIC ROAD THREATENS TO 
BUILD MILLS. 


It is asserted that the Canadian Pacific Railway 
Company has in contemplation the erection of saw 
mills in British Columbia and the establishment of 
retail yards along its lines between Manitoba and the 
‘nountains on the west for the purpose of supplying 
the settlers with lumber. The railroad managers claim 
that prices of lumber are now held so high by the mill 
operators that settlers cannot afford to buy it, and 
that the growth of the country is thereby being greatly 
retarded. 

It seems that for several years the dealers in the 
Northwest Territories have been urged by the railway 
officials to lay in ample stocks early in each year, 
when the road could supply plenty of cars and thus 
get the stock to destination hefore the rush of other 
than lumber traffic should begin. The dealers have 
naturally chosen to conduct their business on the lines 
determined by themselves, and have failed to conform 
to the injunction laid down by the railway. They 
have chosen to buy stock when they could do it most 
profitably, and move it as they could arrange to pay 
the freight and the mill man’s price. They were not 
financially prepared in every case to load up with 
lumber at the beginning of the year at the request of 
the railway. They moreover charge the transporta- 
tion officials with an inadequate supply of cars, and 
delay in sending them to destination after the ears 
have been loaded. Cars get side tracked along the 
route and remain there for weeks, while the dealers are 
anxiously waiting for the lumber. The railroad 
traffic men want the retail dealers to induce the manu- 
facturers to extend the time of payment for lumber 
so that the dealers can afford to stock up early in the 
seasor, but the manufacturers are supposedly averse 
to this handicap on their finances. 

It is not to be wondered at that the Canadian Pacific 
management desires to see the new settlers well sup- 
plied with lumber. That company is making all pos- 
sible effort to induce settlers to take up farms on the 
wheat areas of the Northwest Territories. People in 
large number have gone to western Canada under in- 
ducements held out by the Canadian Pacific, and thou- 
sands more are to follow in this and succeeding years. 
To make the settlement of these people successful, and 
as an encouragement to further immigration, lumber 
must be furnished for the erection of buildings. The 
railway managers are not inclined te permit such fur- 
nishing to be wholly dependent on, the accidents and 
fluctuations of a trade in which individual dealers will 
consult their own interests more than the good of the 
settlers. Between the mill men and the retail dealers 
the rvilway people think that the settlers are getting 
he worst of it, and they purpose to take the side ef the 
settlers—and incidentally cf the railway as well. Car- 
rying out this idea they have sprung the saw mill prop- 
osition on the lumbermen, probably as much for a per- 
suasive influence on the manufacturers and dealers as 
an assurance to the settlers that they shall have plenty 
of lumber. 

The manufacturers and dealers suggest to the rail- 
way managers that if they would reduce freight rates 
on lumber it would do more toward increasing the sup- 
priv and satisfying the demand than any building of 
mills by the railroad. The reason why there is com- 
plaint of prohibitive prices for lumber is because rail 
transportation costs too much. Thus the contention 
between the manufacturers, the dealers, the railways 
and the settlers fs rather a complex one. But the 
main present question is, Will the Canadian Pacifie go 
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into the manufacture of lumber? If it do what effect 
will it have on the British Columbia lumber business? 

Aside from all this, if the Canadian Pacific is so 
anxious as it seems to be to furnish the northwest set- 
tlers with lumber why cannot it buy up a lot at 
coast mills and handle it directly to wayside stations 
for sale to the farmers on long time? The manufac- 
turers would be elad to sell mill product in blocks for 
such disposition. The railway asks the mill men to 
sive the retailers long time on payments: why cannot 
the railway do its share of the credit business for the 
benefit of the farmers? 

The statement has been published that Vice Presi- 
dent Whyte has denied that the Canadian Pacific has 
any intention of going into the saw mill business, but 
it seems that the proposition is still being agitated at 
Vancouver and throughout British Columbia. At least 
our latest correspondence from Vancouver indicates 
that the lumbermen of the province are still discussing 
the attitude of the Canadian Pacific on the lumber 
question. The manufacturers say that they are able 
to furnish the settlers all the lumber necessary if the 
Northern Pacific will lower freight rates and furnish 
ears enough at the right seasons. The fact seems to 
be that lumber delivered in the grain growing districts 
east of the mountains is so high of price as to be an 
eeconomie handicap to the settlers. The Jumbermen 
declare that if the railway management wants to help 
the settlers and induce immigration such results can 
be reached by reducing freight rates on lumber. But 
if the railway management thinks that it would pre- 
fer to go into the manufacturing business there is 
plenty of onnortunitv to do so, as several of the mill 
companies offer to sell out to the railway. 

The British Columbia mill operators also want an- 
other thing for their benefit; that is, a tariff on lum- 
ber entering Canada from the United States equal to 
the tariff on Canadian lumber entering this countrv. 
But that is another story distinct from the contention 
hetween the manufacturers and the Canadian Pacific 
management. 

a i 


“CHARGE ALL THE TRAFFIC WILL BEAR.” 


During the last few vears the Interstate Commerce 
Commission has been called upon to pass on many rate 
complications growing out of readjustments or 
changes in rates on various commodities. In a number 
of instanees, notably that of the southern pine manu- 
facturers’ fight against the advance of 2 cents a hun- 
dred on yellow pine, complainants have alleged that 
a conspiracy had been formed for the purpose of ad- 
vanecing rates. This conspiracy, agreement, or under- 
standing as it has been called, was alleged to be in 
violation of the act of congress regulating interstate 
traffic. 

As a matter of fact when congress passed the law 
prohibiting discrimination as between shippers and 
markets it put the railroads in a position where they 
were able to maintain rates, something they never be- 
fore had been able to do, and since it has been in force 
rates have been advanced in a number of instances. 
In fact the tendency has heen toward higher rates, 
except where water competition exists. 

As to the charge of conspiracy, it is not necessary 
that the traffie officials of the various lines get togeth- 
er in consultation in order to advance rates. As a 
matter of fact they seemingly have little to do with 
the changes except to put them in foree—to carry out 
the wishes of those who exercise a controlling influ- 
enee over the various railway svstems. 

This has heen the view held bv the Interstate 
Commerce Commissioners, to which Commissioner 
Prouty gave open expression during a recent visit to 
Chieago, in eonnection with the advance in grain 
rates, in regard to which he said: 

In the present investigation into increases in the grain 
rates from the Missouri river to Chicago it became apparent 
that the traffie managers of the railroads had nothing to 
do with it, On the contrary. the Wall street financiers 
needed the money and ordered the raises to be made. The 
theory upon which the railroad rates are based is that any 
rate under which the traffic will move is a just rate. There- 
fore if a raise of 2 cents per 100 pounds is made on grain 
and the grain still moves the rate is just. My idea has 
always been that freight rates in this countrv should tend 
to decrease instead of increase as the volume of traffic 
grows. The reverse has been the case, and there is no 
longer competition in freight rates. 

The view expressed in the foregoing is well in line 
with expressions from the same souree during the 
hearing of the 2-cent lumber advance rate ease in New 
Orleans. 

It seems reasonable to supnose that with the great 
improvement in roadbed, rolling stock and general 
equipment the railroads would be able to earry freight 
at less cost than formerly. In fact the railroads have 
heen able to establish rates that practically have 
driven the water carriers out of business on the Mis- 
sissippi river and greatly reduced the amount of ton- 
nage carried by steam and sailing vessels in all parts of 
the country, as the rail transportation has the advan- 
tage of being quicker. To do this thev established 
rates that were only slightly above those charged 
by the water transportation lines. 

Rates between strictly all-rail points, however, have 
been maintained and often have been advanced. The 
commissioners, who have spent years in considering 
problems of this nature, have come to the conclusion 
that rates should decrease instead of increase and see 
no good reason for the advances that have been made. 

Under present regulations, however, the commission 
is without authority to regulate rates and can only 
recommend or suggest that certain changes be made. 
In passing upon a case it ean give a verdict, but it 
cannot enforce its rulings. A measure is now pending 
in both the house and senate looking toward enlarging 


thé scope of the work of this body, which has re- 
ceived the indorsement of a large number of commer- 
cial bodies, a review of which was given in the 
AMERICAN LUMBERMAN on December 26. 

Without question, some means should be evolved 
whereby the present expensive litigation with respect 
to adjustment of rates could be avoided. Charging 
a traffic all it will bear is an efficient means to increase 
revenue, but it is unjust not only to the producer of 
the commodities affected but to the public as a whole, 
which in the end will be required to stand the increase, 
unless similar goods can be secured from other points, 
in which case the whole brunt of the burden must be 
borne by the producer and the development of com- 
munities thus affected is seriously retarded. 

The policy is a short sighted one, for when a railroad 
forces any section to pay exorbitant rates its indus- 
trial development is seriously retarded, and in the end 
the carrier is likely to find its greed has acted as a 
boomerang, and that its revenue either has lessened 
or has not developed in a natural manner. 





PROSPEROUS HARDWOOD ORGANIZATION. 


The influence, growth and efficiency of the organiza- 
tion known as the Hardwood Manufacturers’ Association 
of the United States were ably set forth in the address 
of the retiring president, W. M. Ritter. 

After briefly reviewing the year’s work and congratu- 
lating the membership on the success already attained 
by the association, the speaker dilated on what had been 
accomplished in the matter of uniform grading. Capa- 
ble inspectors had been selected and employed, whose 
duty it has been to respond to the call of members, and 
go to any place where there had been dissatisfaction 
between shipper and purchaser of lumber about inspec- 
tion, for the purpose of reinspecting the disputed lum- 
ber and settling the contention between the disputants. 
In this way many troubles have been avoided. The 
plan has worked with satisfaction to both sellers and 
buyers of lumber. This feature of the association’s 
work is one of great importance. 

Another branch of association work that was 
touched upon was the department of valuation. The aim 
of this is to collect statistics of stocks on hand and fur- 
nish such information to members who desire it as that 
they may be able to judge of the condition of supply 
with reference to the market demand. These statistics 
cover both the wholesale stocks on hand and those in 
the hands of consumers. Such price lists as are recom- 
mended and issued by the association are based on con- 
clusions thus reached. 

The association has also developed a system of com- 
mercial reports that is of much value to the members. 
When any question about the financial standing of a 
puyer or seller is propounded to the secretary of the as- 
sociation inquiry cards are sent out from his office, and 
the results therefrom are furnished to the anxious mem- 
ber. This system has worked well, and without making 
any noise furnishes the inquirer with information that 
he could not obtain so easilv or accurately elsewhere. 
The association disclaims all antagonism toward the 
commercial agencies. but simply independently works 
along its own lines for the benefit of its membership. 

Another branch of association enterprise is the sec- 
tional meetings, which are held at central points and 
are attended by the secretary. At these meetings local 
and general interests are discussed, the membership is 
inereased, interested, strengthened and enlightened, and 
the organization is extended. 

In discussing the inspection rules of the association 
Mr. Ritter said that uniformity was the main feature 
sought, a uniformity based on fairness to both shipner 
and receiver and between all sections and classes. The 
rules as practiced by the Hardwood Lumber Manufac- 
turers’ Association of the United States had given great 
satisfaction wherever applied, but since they were to a 
degree distinct from and clashed with those of the 
National Hardwood Lumber Association it became im- 
portant that there should he harmony between the 
two bodies in the matter of inspection rules. The 
speaker said on this point: 

It has always been the wish and desire of the officers 
and executive committee of this association that something 
might be done to avoid a clashing between these two Ssys- 
tems or rules. and in a broader and more far reaching way 
to secure uniformity in grading. It was thought by the 
executive committee and officers that the two organizations 
should come together on common grounds for the reason 
that members of one association buy lumber largely of mem- 
bers of the other association, and every transaction of this 
kind involves the necessity of the same kind of grading 
and inspection for the two bodies. Therefore it would Le 
better and would greatly facilitate and expedite business 


if some sort of understanding could be reached in the mat- 
ter between the two associations. 


In May last the National Hardwood Lumber Associ, 
ation appointed a committee to negotiate an agree- 
ment, and in August the executive committee of the 
Hardwood Manufacturers’ Association of the United 
States appointed a committee to meet the other. The 
first meeting between the committees was an informal 
one, held on November 14, and others followed on De- 
eember 1, 10 and 11. At the last named date a con- 
clusion was reached and joint inspection rules were 
agreed upon, which will go into effect on June 1, 1904. 

The success which has attended the negotiations for 
the joint, uniform rules of insnection leads Mr. Ritter 
to eonclude that the two associations could well unite 


and form one body, since their interests are practically . 


identical. In fact, he expressed the opinion that 
eventually the two associations will find it to their 
interests to consolidate. 

This admirable address was 


closed with some 


interesting and well considered observations on the 
past, present and nearer future of the hardwood busi- 
ness. The points made were that during the first 
half or two-thirds of last year hardwood stocks were 
sold up closer to the saw than ever before, though pro- 
duction was driven as far as the weather would permit. 
Late in 1903 the Wall street panic came, which pros- 
trated the security market, cut down the selling value 
of stocks and bonds, destroyed the credit of speculators 
and the corporations whose securities had declined and 
induced a general feeling of distrust and anxious fore- 
looking. Iron and steel declined in prices, mills and 
furnaces were shut down, the railroads stopped making 
improvements, and to a degree conservatism seized all 
kinds of business and enterprise. Such events had their 
effect on the lumber trade to some extent and sales 
fell off a percentage during the fall. But as time 
passed the people partially recovered from their fear. 
It was seen that the country was full of products and 
money, that Wall street was not the whole country, that 
the industries were to go on, that there was a demand 
for goods, since the farmers were never so prosperous, 
and the city people throve on the impulsion received 
from the farmers’ trade. Besides the year had turned 
out the largest gold product ever seen in one year, and 
previous experience has always shown that prosper‘*- 
goes with a large output of gold. In Mr. Ritter’s view 
the collapse in security values had done good in the 
sense that it had squeezed the water out of securities, 
placed the great corporations on a sounder basis, and 
diverted the minds of capitalists from ultra speculation. 
Now money will be devoted to legitimate business and 
sound investments, including building, for which there 
is a great need in all the large cities and thriving towns 
of the country. Hardwood stocks at the end of last 
year were comparatively small, some lines having been 
sold off very closely. For this reason, and because there 
is a good prospect for building and the industries, the 
speaker encouraged his fellow members to look for a 
prosperous trade during 1904. 


BAPPALALDLII ILA 


CUBA AS A LUMBER FIELD. 


A notable change is coming over Cuba. The indi- 
dustries in that fair island are reviving under the 
influence of free government and amicable relations 
with all nations, especially with the United States 
since the reciprocity treaty was assured. The outlook 
for Cuba is now one of peace and stable home govern- 
ment. Before the Spanish-American war Cuba’s out- 
look was into a tempestuous cloud with nothing in view 
but destructive storm, blood and ruin. The great 
change that has come to the Queen of the Antilles 
should rejoice the heart of every American, for it is 
this country which made the great, and to an unusual 
extent with nations, the unselfish sacrifice that wrested 
Cuba from the iron jaws of Spain. 

But it is of the lumber business of Cuba that we 
wish to speak. A late communication from Havana 
reads very much like a correspondence from one of the 
old lumber markets in this country. It breathes the 
air of enterprise, progress and newness which shows 
that the lumber business in Cuba has received a new 
impetus from the force of events. 

The letter referred to says that lumber conditions 
on the island of Cuba are attracting increased atten- 
tion every season. There are a good many mills in 
operation, and merchants at home and abroad are be- 
coming awake to the possibilities contained in Cuban 
woods, Mahogany of course claims the greatest at- 
tention, but other woods are coming into notice. A 
favorable feature of the situation is the steadily im- 
proving financial condition, which keeps pace with the 
unchecked gain made toward stability in government 
affairs. Modernized methods and machinery are being 
adopted in the manufacture of lumber, and the Cubans 
are learning the various trades rapidly. Thus the 
island is becoming a country of diversified and capable 
industries. 

It has become a frequent occurrence for American 
lumbermen to arrive at Havana. Sometimes they are 
on winter tours, but frequently they are bent on look- 
ing up the lumber interests and chances on the island. 
Not only is there an active business going on in the 
shipment of mahogany and other hardwoods from Cuban 
ports but importations of American woods are increas- 
ing. Cuba always was an importer of American lum- 
ber in periods of partial peace and prosperity which 
sometimes occurred even under Spanish domination, 
but during the long rebellion which culminated in 
liberation trade with this country fell to a meager min- 
imum. Now, under the republican rule, there is a 
chance for American lumbermen to sell their product 
to the Cubans. 

In the old days white pine and spruce were the 
leading woods sold in Cuba, with some yellow pine 
from the South Atlantic and gulf states. Since the 
liberation a lively market for yellow pine has opened 
up, and shipments to Cuba form a large part of for- 
eign disposition of yellow pine from coast points. 

In Havana 100,000 feet a month of white pine is 
consumed in the manufacture of cigar boxes, or 1,200,- 
000 feet a year. That amount of lumber should make 
a large number of boxes, and indeed it does, the output 
being 7,000 to 8,000 a day, or 2,100,000 to 2,400,000 
in a year. 

There are over 700 known Cuban woods that are fit 
for commercial purposes. Thus can be seen what a 
field there is for enterprise in exploitation. One of 
the woods that is now receiving considerable atten- 
tion is that named sabicu, which is much prized for 
veneers. The Pennsylvania Company is negotiating 


for twenty-five carloads of this wood for the finishing 
Altogether there are ten kinds 


of passenger cars. 
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of Cuban hardwoods that are being exported; namely, 
mahogany, cedar, sabicu grenadio, mazagua, yayas, 
or lance wood, dagames and others. 

It is not too much to expect that from now forward 
the lumber industry and trade of Cuba will steadily 
inerease on both the export and import sides until 
their maximum possibility shall have been reached. 
Cuba must be a steady consumer of the soft woods that 
abound on the northward mainland, the volume of 
consumption to be measured by the degree of enter- 
prise and progress that shall be displayed by the Cuban 
people. 


WHAT THE CENSUS SHOWS CONCERNING 
THE LUMBER INDUSTRY. 


Volume 10 of the Twelfth Census contains several pres- 

tations concerning the separate industries of the coun- 

y. One is devoted to the lumber industry. 

very intelligent lumberman, especially if he be a 
reader of the AMERICAN LUMBERMAN, is fairly well 
aware of the magnitude of the American lumber in- 
dustry, and ean readily recall data sufficient to indicate 
to him the size or proportions of the lumber product 

f any of the leading woods. He can also with a fair 
ipproach to adequacy indicate the special char- 
acteristies, chief location and methods of the industry 
as applied te any one of the leading woods. 

Yet it is well enough occasionally to gage one’s cur- 
sory knowledge by statistical data that apply the rules 
of exact measurement and comparison to things. For 
this reason the statistics and corelated information fur- 
nished by the census have a special value. 

The statement starts out by the declaration that the 
lumber industry as a whole in 1900 was the fourth 
among the great manufacturing industries ®f the coun- 
try, being exceeded in value of products only by the iron 
and steel, the textile and the slaughtering and meat 
packing industries. There were 33,035 lumber estab- 
lishments, with a total capital of $611,611,524. They 
employed 283,260 wage earners, exclusive of the admin- 
istrative and clerical forces, an average of 8.6 employees 
per establishment, and paid in wages $104,640,591. The 
average wages per employee was $370, and per establish- 
ment $3,171. The cost of materials used was $317,923,- 
548, and the value of products was $566,832,984. The 
product per establishment was $17,177, and per employee 
¢°.003. The amount of lumber produced by the mills 
was 35,084,166,000 feet, board measure. The average 
product per mill was slightly in excess of 1,000,000 
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‘The table given below shows a comparative summary 
of the leading statisties concerning the entire lumber 
industry in the initial year of each decade, beginning 
with 1850 and ending with 1900. ; 
The census experts remark by way of explanation 
‘hat in comparing the figures certain qualifications must 
he kept in mind. The money values given for 1870 are 
«xpressed in depreciated currency and are therefore no 
sirallel to those given by later censuses. They may be 
pproximately reduced to a gold basis by being dimin- 
ished one-fifth. 
In the half century covered by the census the value 
of lumber products has multiplied nearly ten times, 
hile at the same time the number of establishments 
las less than doubled, thus showing a great increase of 
capacity as to individual mills. The capital involved 
in the mills in 1900 was fifteen times as great as in 
is50. The number of employees during the fifty years 
multiplied about five and a half times, which, with 
the still greater proportionate increase in products, 
argues an inereased proficiency per hand, probably 
due to the superior machinery and appliances contin- 
ually brought into use. ’ 
The marked decrease in the number of establish- 
nents in 1890 as compared to those in 1880 seems not 
io have been continued to the period of 1900, but 
instead there was an enormous increase, amounting to 
16 percent. During the decade from 1890 to 1900 cap- 
ital inereased nearly 10 percent, which the census ex- 
perts think indicates a non-centralizing tendency and 
a marked inerease of small mills. It is probable that 
the census experts would have stated the case more 
explicitly if they had said that the cause of the 
increase in number of mills has been the remarkable 
development of the lumber business in the south within 
the past ten years, as well as on the Pacific coast. 
The decline in the number of mills and the centraliza- 
tion that occurred between 1880 and 1890 can be attrib- 
uted to the fact that the climax in the northern pine 
industry was reached in that decade, and the tendency 
was to large timber holdings and large mills. It is 
probable that a like change will have taken place in 
the south and on the Pacific coast by the end of the 
passing decade, and that the next census figures will 
show such a result. 


HEAVY STOCKS WILL BE REQUIRED. 


Conditions on the Pacific coast up to the present time 
have been of a nature to obviate the necessity of the 
lumber manufacturer carrying heavy stocks in order to 
meet demands. In effect the producer has been able to 
place his stock as soon as cut. Lumbermen of other 
sections have viewed this phase of west coast operations 
with a feeling akin to envy, and while willing to ac- 
knowledge that the cost of making lumber in the west 
entails heavier investments for mill equipment and log- 
ging facilities yet considered this additional expense more 
than offset by huge piles of lumber representing a large 
amount of their tied up capital. 

In this connection the figures for the northern white 
pine district and those for the entire coast, showing the 
amount of stock held at the end of the year’s operations 
in 1903, are of peculiar interest. With a total produc- 
tion of 4,295,451,000 feet, the mills on the Pacifie coast 
which made that amount of lumber had on hand at the 
time the reports were compiled only 722,006,000 feet, 
representing 17 percent of the cut. In the white pine 
district the cut amounted to 4,791,852,000 feet and stocks 
held by manufacturers at the end of the year aggregated 
1,964,552,000 feet, or 41 percent of the year’s work. 

These figures show that in 1903 the Pacific coast man- 
ufacturers were able to sell 24 percent more of their cut 
than did their white pine neighbors in the old northern 
districts, and probably the same comparison would hold 
good with respect to the southern pine field. 

It is doubtful if the returns for any future year will 
be in line with those outlined above and it is natural to 
suppose, when the development of the lumber industry 
shall have been further carried out, that in order to 
meet the multiplicity of demands that will be made 
upon the coast manufacturers in time to come a large 
and well assorted stock will have to be maintained. 

The redwood people have recognized this as the in- 
evitable result of a growing call for the products in 
the eastern markets, and have set about to establish a 
station where a complete line can be kept and from 
which point rush orders can be shipped on short notice. 

Speaking more particularly of the fir and spruce man- 
ufacturers, they have, until the last year or so, depended 
largely on the local and export trade to absorb their lum- 
ber. The export demand comprised special stock cut to 
satisfy the desires of buyers. The local demand could 
easily be filled by the utilization of much of the tree 
which otherwise would be lost—stock that would not 
grade up to the requirements of the foreign buyer be- 
ing put to profitable use in this manner. 

The introduction of the coast woods in eastern mar- 
kets and the steady increase in the amount of lumber 
shipped east during the last two years have greatly 
changed former conditions. Producers are beginning to 
realize that the only manner in which the eastern trade 
can be handled to advantage is to have well assorted 
stocks readily available to meet the demands that may 
be made upon them. - At the present time the bulk of the 
shop lumber coming east represents the product of the 
mills owned by eastern firms engaged in getting out 
their own supplies and that being furnished on contract. 

It requires no prophetic vision to foresee the result 
of the present trend of events. Methods are gradually 
changing and in a comparatively short time the fir, 
spruce and pine manufacturers either will have estab- 
lished a common agency for concentration of their 
product and as a basic point from which their material 
is to move, or the individual lumbermen will have greatly 
increased the stocks held in order to cater to the vary- 


ing needs of the eastern consumers. “ 


ee 


A MOTOR IN ORGANIZATION. 


A certain French king said, ‘‘I am the state.’’ Some 
of the secretaries of the lumber associations of the 
country could paraphrase the king’s declaration by 
saying ‘‘I am the association.’? No doubt Lewis 
Doster, the alert and energetic secretary of the Hard- 
wood Manufacturers’ Association of the United States, 
would lift up his eyes in astonishment if any one 
should fling at him the accusation that he is the whole 
thing of such a ponderous name and such a far reach- 
ing scope of influence. Of course he is not the whole 
thing, since he is backed by such an able corps of 
officers and an executive committee, but he is a pow- 
erful motor in the organization nevertheless. 

Secretary Doster’s report at the meeting of his asgso- 
ciation in Cincinnati this week shows his efficiency in 
the work he has undertaken. An important function 
of his office is his attendance at the sectional meet- 
ings which the association holds at various central 
points all over the field covered by it. These meet- 
ings are a sort of missionary undertakings, camp 
meetings, so to speak, at which there is a gathering 
and exhortation of the converts and the making of as 


many new ones as possible. They have resulted in 
greatly extending the organization and adding to the 
membership. In this work Apostle Doster has done 
good service. : 

The states now covered by the Hardwood Manufac- 
turers’ Association of the United States, according to 
Mr. Doster’s report to the Cincinnati meeting, are 
Arkansas, Illinois, Ohio, Tennessee, Virginia, West 
Virginia, Wisconsin, North Carolina, South Carolina, 
Mississippi, Missouri, Indiana and Kentucky. 

At the first meeting of the association there were 
143 members; in 1903 the membership increased by 83, 
and one state was added to the number included in 
the association’s sphere of influence. At the first 
meeting the mill production represented was 1,000,000,- 
000 feet of lumber. New members added have brought 
the represented production up to 1,200,000,000 feet of 
lumber. 

Mr. Doster’s report reviews the grading feature of 
his association’s work. No change had been made in 
the rules since June, 1902; that is, prior to such 
changes as the new joint rules will involve. In respect 
to cypress, the rules of the Southern Cypress Lumber 
Association were adopted on January 29, 1903, and 
were subsequently published with the official rules. 
The association had issued 30,000 copies of grading 
rules up to the beginning of last year, and 40,000 in 
1903, making 70,000 copies in all, which shows how 
the rules are appreciated and made useful. The asso- 
ciation has received requests from outside organiza- 
tions for the adoption of grading rules not covered by 
those of the association—such seems to be the influ- 
ence of the body with a national name. The associa- 
bee has also been requested to produce a standard log 
tule. 

The secretary introduced a tabulated statement of 
the lumber shipped under the association’s inspection 
tules in 1903, which shows a total of 751,857,000 feet. 
The association inspectors reinspected 289 shipments 
aggregating 40,000,000 feet. About 75 percent of rein- 
spections have been accepted as fin>!? and settlements 
made thereon. The association has also done a con- 
siderable amount of inspecting for members who have 
applied therefor, paying the usual fee, which is a 
source of some income. But the secretary calls atten- 
tion to the fact that the operations of the inspection 
bureau involve’ a good deal of exnense, which the 
membership is called on to meet. Yet the good re- 
sults accruing from a uniform, reliable inspection am- 
ply repay for the necessary outlay. 
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THE DOOM OF “SAVANNAH INSPECTION.” 


As was stated in the AMERICAN LUMBERMAN’S issue 
of January 12, at a meeting of the Georgia Interstate 
Saw Mill Association, at Tifton, Ga., decisive meas- 
ures were taken to do away with the heart inspection 
rules applicable to longleaf pine. These rules were 
adopted in 1883 and were commonly ealled ‘‘ Savannah 
merchantable,’’ but the trade had virtually outgrown 
them. Still they remained as a handicap to the manu- 
facturers in their competition in the coastwise and 
foreign markets with producers in other longleaf pine 
sections. The conditions involved in this Savannah 
heart inspection matter were sufficiently set forth in 
our issue of January 16. 

At the Tifton meeting a new set of inspection rules 
was adopted, subject to the action of the next meeting 
of the Georgia Interstate Saw Mill Association, which 
will be held at Valdosta on February 15. But what- 
ever minor revision the rules may undergo at the forth- 


‘coming meeting, it is undoubtedly settled that the 


heart specification feature that has stood for so many 
years has been given its quietus. 

The classification rules that overlie the rules of in- 
spection, as adopted at the Tifton meeting, are as fol- 
lows: 

|. aula two inches thick by six inches and upwards 
wide. 

Plank—Two inches thick and up, under six inches thick, 
by six inches and up wide. 

Scantling—2x2 inch to 5x5 inch. 

Dimension timber—6x6 inch and larger. 

The inspection rules read as follows: 

First—Al) lumber in the above classification must be 
sound, well manufactured, full size and saw butted, free 
from through splits and shakes, knot holes, loose and un- 
sound knots. 

Second—By a through shake or split is meant one through 
or connected from side to side, edge to edge, or side to edge. 

Third—In the measurement of dressed lumber the width 
and thickness of the rough piece before dressing must be 
counted. 

It will be seen that the classification and rules of 
inspection virtually provide for log run grading as 
applied to product for coastwise shipment and export. A 
finer manipulation and grading will naturally follow 
when applied to the domestic demand—have, in fact, 
been generally prevalent for years. What the south- 





i COMPARATIVE SUMMARY, 1850 TO 1900, WITH PERCENT OF INCREASE FOR EACH DECADE. 











DATE OF CENSUS— 


1900. 1890. 1880. 1870. 1860._ 1850. 
Number of establishments...... 3 22,617 25,708 25,832 _20,659 18,769 
COMROOD. eiiecs cc svwnn oslees eane $611,611.524 $557.881.054 $181,186,122 $143,493.232 $74,530,090 $41,444,364 
Salaried officials, clerks ete., No. 12, t 20.375 (*) (*) (%) (*) 
DEE snckeneceny scans «sexs $11,260.608 $11,203,757 (*) en (*) (*) 
Wage earners, average No...... 283,260 311,964 147,956 149,997 75,862 55.810 
EURME WOME i ore ose sec ic's-6 . .$104,640,591 $87,934,284 $31,845,974 $40,009,162 $21,702,465 $13,787,852 
Men, 16 years and over 277.9 306,415 *; 33 be, be, 
Lt. OSes i aT $87,170.668 141,564 146,047 75,171 55,358 

Women, 16 years and over... 1,748 2,28 25 ° 691 452 

to. eee aa eee $333,283 $363,399 (*) $682 (*) (*) 

Children, under 16 years ..... 3,612 3.268 5.967 =) be. ¢%) 

-) MORE: Sore aa travee Candee ke ne $566,142 $400,217 (*) $3,268 (*) «*) 
Miscellaneous expenses ........ $17,731,519 $23,844.637 e=) <") A igh Om cm) 
Cost of materials used ......... $317,923,548 $242,562,296 $146,155,385 (*) $44,581,753 $28,328,792 
Value of products, including 

amount received for custom oe 

WOE cccccwaciacenaeaeewg we $566,832,984 $437,957.382 $233,268,729 $210,159,327 $96,715,856 $60,413,187 


TDecrense, 


tIncludes proprietors and firm members, with their salaries; number only reported in 1900, but not included in this table. 


1890-1900. 1880-1890. 1870-1880. 
‘ 412.0 70.5 


PERCENT OF INCREASE —_________- 
1860-1870. 1850-1860 
5 0 





46.1 0 25.0 . 
9.6 207.9 26.3 92.5 79.8 
738.5 «rad eas éuee esee 
79.2 110.8 41.4 97.7 35.9 
19.0 176.1 720.4 84.4 57.4 
79.3 116.4 73.1 94.3 35.7 
19.0 os. eceie ar “ee 
723.4 436.7 737.7 71.3 52.8 
78.3 mas onus eee ene’e 
10.5 745.2 82.6 
41.5 ewes coos eee << 
31.1 66.0 41.4 131.8 57.4 
29.4 87.7 11.0 117.3 60.1 


*Not separately reported. 
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eastern operators have sought is to do away with the 
old feature of ‘‘Savannah merchantable,’’ or heart 
specifications, as applied to the seagoing trade. With- 
out doubt the matter will be finally settled at the Val- 
dosta meeting on February 15, when the main feature 
of the new inspection will be adopted. If the new 
rules shall become generally acceptable all over the 
southeast it will remove from the export trade of that 
section a disability that has caused operators great dif- 
ficulty and financial loss. There seems to be no reason 
why the new rules shall not be readily acquiesced in 
by the mill interests all along the southeast coast. 
BBP I IIIT ISSO 


EDITORIAL SHORT LENGTHS. 


Labor is endeavoring to get a corner on itself, con- 
trol the price and limit the production. 


If some genius will perfect a system whereby the 
various association names which now require three 
lines of type can be reduced one-half he will confer 
. benefit on mankind and win a niche in the hall of 


fannie. 





It is stated from Vancouver, B. C., to Winnipeg, 
that the report that several mill concerns in British 
Columbia have offered to sell out their plants and 
timber holdings to the Canadian Pacific company is 
ictually true. Among those who have made the offer 
are the Canadian Pacific Lumber Company and E. H. 
Heaps & Co. The sellers demand that their plants 
shall be taken over by the railroad company at cost, 
and that their limits shall be cruised and the deter- 
mined value thereof shall be paid by the purchaser. 
Options shall be placed in the hands of William 
Whyte, second vice president of the Canadian Pacific, 
at Winnipeg. 





Saginaw, the once proud and impregnable stronghold 
of white pine, now perforce must be content with cut- 
ting about equal amounts of white pine, hemlock and 
hardwoods. 





Freight rates should base on the shortest available 
line. A reasonable rate on any commodity moving 
500 miles would prove to be a low rate if the traffic 
moved at the same rate 700 miles by another line, yet 
that is no reason why freight charges should be in- 


creased. 





The Interstate Commerce Commission may act in the 
nature of a national arbitration board, but apparently 
me party to the suit is not willing to arbitrate. 





It requires courage under present conditions to send 
piteh pine to an English market, yet one exporter is 
redited with sending out small lots to be sold at auc- 
tion in Liverpool, for which about 20 cents a cubic foot 
was received. 





The question of using the waste of yellow pine mills 
in the manufacture of by-products was ably discussed 
at the late New Orleans meeting in a paper from 
William Grayson, jr., of St. Louis. One of the two 
by-products which at first seem most available is turpen- 
tine, which can be manufactured by the process of de- 
structive distillation. By this method dry pine knots 
and stumps can be made to yield profitable results. The 
other by-product is paper pulp, which can be made to 
utilize much of the waste of the mills, including saw 
dust. An experimental yellow pine wood pulp plant is 
now in operation at Orange, Tex. Phil. G. Gardiner, of 
Laurel, Miss., gave an interesting statement of his in- 
vestigations of the different processes of distillation of 
turpentine from old waste yellow pine, such as stumps, 
knots, broken pieces, slabs, ete. He arrived at the con- 
clusion that such distillation can be made profitable. 





Minnesota wants third and fourth rate public lands 
granted to it by the federal government and which it 
purposes to reafforest. A bill authorizing the pro- 
posed grant has been introduced into the house and 
senate, meeting the usual fate by being referred to 
the committee on public land matters. 





H. H. Wheless, of Alden’s Bridge, La., thinks that 
the time has probably come when a more elaborate 
grading of yellow pine should be entered upon. He 
suggests a grade of select common, and also a grade of 
shop common. He has introduced two new grades of 
flooring in his own manipulation. His argument for new 
grades is that the demand has become so varied that it 
is necessary to meet the call for qualities, makes and 
prices by a finer and more subdivided grading, which 
will both satisfy the requirement and more profitably 
utilize the cut of the log. 





Among others indicted by the federal grand jury as 
being implicated in land frauds in the south is a true 
hill against three men dating back to 1845, the entry 
of the public land being made at that time. Doubtless 
the aceused will consider this action as carrying the 
investigation too far. 

The Canadian Pacific railway purposes to enter the 
lumber producing field in order to share in the 
enormous (?) profits realized by the lumbermen. Why 
doesn’t it add 2 cents to its tariffs and attain the 
same end with less trouble? 





Tt is noticeable that at several of the annual meet- 
ings of lumbermen’s associations, this winter, forestry 
has been a leading subject of discussion. Experts 
have been called upon to read papers on forestry, and 


that science seems to have become a regular feature 
of the deliberations. What a change is this from the 
attitude of lumbermen toward forestry a few years 
ago. Diminishing stumpage supplies and advancing 
prices therefor have opened the minds of owners to 
the importance of conserving what remains, and the 
forestry bureau experts now find an eager audience 
where once they were treated as mere theorists by the 
majority and scoffed at by some. Verily the lumber 
world ‘‘do move’? as well as the rest of the terrestrial 
sphere. | 





A special meeting of the Northwestern Cedarmen’s 
Association was held at Escanaba, Mich., on Wednes- 
day of this week, to consider the question of wages for 
the coming year. After due consideration on the sub- 
ject, the association decided to re-affirm the wage scale 
which was adopted last fall and the members of the 
association will not start their mills until the question 
of wages is entirely settled. 


OUR LUMBERMAN POET. 


THE TUNEFUL TRIUMVIRATE. 
How many bards have tuned their harps 
To sing the praise of warriors! 
How often truth the poet warps 
To flatter those returned from wars! 
Bards sing the sailor of the main, 
Returning home from distant lands 
To some beloved, loving Jane 
Awaiting him with outstretched hands. 
But who is there to sing in praise 
The heroes of the lumber camp— 
The cruisers with prophetic gaze, 
The swampers with their footwear damp? 
Is there no Shakespeare in our midst, 
Can there no lumber Kipling be? 
O stranger, cease thy query. Didst 
Observe not Miller, Cole and me? 








At evening in the darkling wood, 
When nature’s candles flicker out, 
When red eyes blaze from furry hood, 
And bats fly awkwardly about— 

‘Tis then the inspiration comes, 

’Tis then the wood with music teems, 
Tis then the muses sound their drums, 
Tis then the poet writes and dreams. 

Ife hears the rustling sound of wings, 
He hears the big mosquito’s buzz, 
He hears the songs that nature sings, 
The voice of feathers, fur and fuzz. 
‘Tis then the poet dreams and writes, 
While waves of verse diffuse his soul ; 
There you'll, these dark and dismal nights, 
Discover Miller, me and Cole. 


The many folks who read our stuff 
And those few people who do not 
Know not the poev’s way is rough— 

Unhappy, thankless is his lot. 
The visions vague and vast and blue, 

The rending that the heart endures, 
The paroxysms we go through 

Are, reader, even worse than yours. 
How would you like to sit at night 

Upon a crumbling hemlock stump, 
And hear the circling owlet’s flight, 

The while your heart went thippey-thump ? 
Within the nation’s hall of fame 

For people brainy, brave and true, 
Why not emblazon there the name 

Of Cole—and me and Miller, too? 

a a a a eae 


MICHIGAN, MY MICHIGAN. 
The Michi mer - ener 
meet Tuesday, February 2, at Deraieye Asscciation will 
Now comes the gath’ring of the clan, 
Michigan, my Michigan, 
Who lumber on the nobler plan, 
Michigan, my Michigan. 
I’rom Maumee bay to Keweenaw, 
Muskegon clear to Saginaw— 
The fiercest bunch you ever saw, 
Michigan, my Michigan. 


Where is a state like unto thee, 
Michigan, my Michigan? 

Of climate such variety, 
Michigan, my Michigan? 

At times it rains; at times it snows; 

At times it blisters, then it blows; 

And what it won’t do, goodness knows, 
Michigan, my Michigan. 

Your pine is nearly ausgespielt, 
Michigan, my Michigan. 

Your timber deals are nearly dealt, 
Michigan, my Michigan. 

The mammoth pines that used to sigh 

No longer mount and touch the sky— 

Pine lumber though is middling high, 
Michigan, my Michigan. 


And what a gathering of the Kraft, 
Michigan, my Michigan, 

Of lumbermen a mighty raft, 
Michigan, my Michigan. 

They come for Myles from Holmes go gay, 

From Jackson also—that is, they 

Who can from Jackson get away, 
Michigan, my Michigan. 


They are a hearty, healthy bunch, 
Michigan, my Michigan. 

A Cook prepares them hourly lunch, 
Michigan, my Michigan. 

Some sleep upon a bed of snow, 

(The temperature is nine below) 

And some upon a Kotcher know, 
Michigan, my Michigan. 


Some uninitiateD wight, 
Michigan, my Michigan, 

May want to sleep perhaps at night, 
Michigan, my Michigan. , 

But if they’re like what I’ve heard said, 

They’ll ‘put him in a gravel bed, 

A Thickstun pillow ‘neath his head, 
Michigan, my Michigan. 


Be glad you own these fellows good, 
Michigan, my Michigan. 

Make theirs a state of Bliss you should, 
Michigan, my Michigan. 

They may be angels unawares 

Come to Detroit from distant lairs 

That they Maybury all their cares, 
Michigan, my Michigan, 


MODERN FABLES---CXXV. 


In Which a Certain Mule Is Introduced. 


This is the True story of a Mule called Carrie Na- 
tion. The General Public will wonder immediately 
what Crime the Mule had committed that it should 
be Punished in this Manner. The Incident which led 
to the Beast being Clad in this Nomenclature concerns 
the most Dangerous Part of the Mule; and thereby 
Hangs a Tale. 

The Animal belonged to a man Who had a frightful 
Desire for Booze and no particular Appetite for Work. 
This Man used to neglect his Prayers, his Family and 
his Mule. As long as he Skipped his prayers he only 
Aroused the Mule’s Contempt; when he Forgot having 
a Family he Aroused the Mule’s Sympathy. (For you 
will find a mule has plenty of sympathy in its nature, 
if you will look for it at the right end.) All Might 
have been Well, or reasonably Convalescent, if the 
Booze Fighter had not Neglected the Mule. That 
aroused the Mule’s Ire. 

One Evening the Man forgot to Bring the Mule 
his 6 o’clock Dinner. This would not have been such 
a Serious matter had the Man not Already forgotten 
the Mule’s Lunch Hour and also failed to bring him 
his Pancakes and Predigested Sawdust in the Morn- 
i 








ng. 

The Mule thought the Matter over and then Busted 
his Halter strap, Knocked a few Boards out of the 
Side of the Shed and Walked leisurely down to a 
Red-Eye Emporium on Side Street. In Front of this 
Place the Mule came hard about and began a Tattoo 
on the Glass Door. 

This so Delighted a bunch of Lumber Jacks on the 
Saloon’s Interior, who had been filling the mule Own- 
er’s interior, that they Named the Mule Carrie Nation, 
and Bought him on the Spot. The Lumber Jacks 
figured that the Name fitted the Mule’s disposition 
if it didn’t his Sex. 

Carrie was Carried to Camp and Curried, a Luxury 
Carrie had not enjoyed for Some time. He was Put 
to Work on the Tote Road and at doing Odd Snags 
around the Camp. His Forward Part was Treate« 
with Love and Affection; Aft he was Treated with 
Respect. One Day the Foreman hired a new Teamstevr. 
When Carrie beheld the Importation he put one Ear 
straight up and Rigged his other Ear up as a Jib. 
The Result was that his two Ears resembled the Letter 
L, and then they Went Straight Back into an Attitude 
of Disapproval. 

That night in the Stable there was a Racket whic!) 
sounded Like the Boston Peace Society holding a» 
Election. The Whole Camp rushed out and foun: 
Carrie Cakewalking all over the System of the New 
teamster. They got Carrie away. The foreman was 
for having him Shot at Dawn, and issued Orders ac- 
cordingly. 

A half hour Later they Found that the new Team 
ster’s insensibility was not Due to Carrie’s earnest 
efforts to Pass him on to the Hereafter but to Plain, 
everyday, Vitriolic Booze. They also Found a Horse 
that had been Stabbed with a Stable Fork. The nexi 
Evidence was supplied by one of the Lumber Jacks 
who Recognized in the New Teamster Carrie’s Former 
Owner. Then the Jury returned a Verdict of Justifi 
able Attempt at Homicide, and Released the Prisoner. 

Moral—Some Men have more Sense than a Mule— 
some men have. 

PDP PDPAD LLIN 


FOREST, FISH AND GAME IN NEW YORK. 


The seventh annual report of the commission for the 
state of New York entitled ‘‘Forest, Fish and Game,’’ 
has just been received. It is a large, handsomely boun( 
and illustrated book containing 534 pages. Among oth- 
er interesting articles which go to make up the book 
are ‘‘Tree Planting on Streets and Highways,’’ by Wil- 
liam F, Fox, superintendent of state forests, and ‘‘In- 
sects Affecting Forest Trees,’’ by E. P. Felt, state en- 
tomologist. The contributors to this report are all men 
well known and regarded as authorities in their partic 
ular lines and their articles are all well worthy of care- 
ful perusal. The illustrations are, as in al] these r¢- 
ports, of the finest kind, 
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THE EDITOR’S PILGRIMAGE INTO THE FAR WEST. 





Story of a King, Continued From Front Page—Alleged Poets in the Lumber Business Versus Alleged Lumbermen 
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Lumber Trade of San Francisco—Early History and Growth of California’s Lumber 
Business—A Story of Fresno Valley—A Pioneer Lumberman. 


COMBINING MERIT AND MERRIMENT. 


(Continued from Front Page.) 


which he has borne an important part. His facilities 
for turning out verse are not definitely known and the 
monthly eapacity of his factory cannot be given in 
fect, as while his feet are naturally very large he is 
naturally very lazy; in fact, his product is difficult to 
measure—or sean. It may be stated, however, that 
the supply is fully up to the demand. During the 
recent contest for the high position of poet laureate 
of the western lumbermen he resigned his pretensions 
to the job in favor of our mutual friend Harry J. 
Miller, of Chehalis, Wash., and Mr. Miller’s status 
has since been officially fixed by the Hoo-Hoo of the 
coast. 

It seems strange to maay that this man, so great in 
many respects, has never married. Very few old 
bachelors amount to much, and yet he has cut quite a 
figure—he is six feet two inches tall. His version of 
the reasons for his single state is perhaps the best 
that can be given and it renders equal justice to all 
and shows that Mr. Cole’s sense of the deference due 
the feminine portion of the race is an equitable one. 
‘‘] have remained single from choice,’’ he remarked 
when diseussing the matter—‘‘the lady’s choice. When 
{ proposed the girl asked for time and like a chump [ 
let her have it. Up to now I have not heard her say 
Time’s up.? She served me the same way some of my 
shingle customers had. I ought to have been quicker 
on the trigger.’? : 

Naturally a man engaged in the pursuit which occu- 
pies Mr. Cole’s time—editing a humorous newspaper— 
would accumulate a fortune. He has grown immensely 
wealthy in condueting his paper and making timber 
land entries on the right side of the ledger. He ran 
his shingle business merely for the excitement in it 
and the relaxation it afforded from his arduous liter- 

y pursuits, and quit it when Victor H. Beckman 
began to put the serews to outside mill owners. 

ie is a bright and shining light in Hoo-Hoo land 
and bears the claw marks of more than one tussle 
with refractory kittens. Usually it falls to his lot to 
give those who fail to pass an initiation a post gradu- 
ate course in the mysteries of the order. He is also 
an Elk of repute and proudly wears upon his broad and 
manly bosom a token of the appreciation in which 
he is held by members of that fraternity. Out of an 
aggregation of 600 Elks, all more or less bad looking, 
he bore off the prize and now carries a medal inscribe'l 
with a legend to the effect that it was presented to 
Frank B. Cole for being the homeliest Elk that 
bucked into the contest. 

But merchant, engineer, politician, lumberman, news- 
paperman or wealthy timber owner, Mr. Cole is a 
friend worthy of the name. Underneath an exterior 
of seeming levity there is a solid foundation of ster- 
ling character. He is the embodiment of what is 
meant when we call a man ‘‘friend.’’ There is noth- 
ing he owns or nothing he can secure that is too 
good for his intimate friends and acquaintances. He 
has a fund of ready humor at his command and he 
spares not himself, his friend nor his enemy in his 
laughter-making efforts; but the sting is extracted 
from his sareasm, the tip from his gibing arrow is re- 
moved and it leaves no wound to fester in the minds 
of those toward whom it is hurled with unerring aim. 

lfe is a student of men and events and doubtless 
were his energies directed solely toward the accumu- 
lation of a great fortune the measure of his success 
would be large, for he has a ready grasp of industrial 
affairs. He has elected, however, to live quietly a 
life that suits his temperament, to contribute to the 
enjoyment of his friends and to their comfort. Natur- 
ally a man of his stamp is appreciated. There are 
plenty of money getters and money spenders in this 
world, many pleasure seekers, but there are few who 
have arrived at a point in life where they can appreci- 
ate the weaknesses of mankind and allow for them. 
The old philosophers puzzled their fine gray matter 
over a question regarding existence in the hereafter 
and man’s duty to man, but it is doubtful if they had 
a better conception of life or its duties than this 
quiet gentleman of the Pacifie coast. 

He is interested in timber lands in Washington to 
Some extent and was among the first of those who 
migrated to the coast to realize the vast opportunities 
the forests of the west presented. His timber interests 
are not so large as those held by some of the syndi- 
os concerns but are sufficient to satisfy his ambi- 
10ns. 

All normal men are ambitious in one way or an- 
other, and while this gentleman whose character is 
being dissected is above many of the smaller goals 
Which lure the souls of weaker men yet he, too, is 
ambitions. Ambition can hardly be classed as a 





misdemeanor or an offense unless it is of a character 
to offend. His ambition is manifested in two ways. 
He would like to gain political prominence and he 
desires that all men pay respect to his ‘‘brain-off- 
Springs,” for in that matter he designates his poetical 





effusions. With respect to the former it is sufficient 
to state that he and one other, according to the records 
on file, constitute the rank and file of the political 
party with which he is affiliated. Consequently he 
ranks high in party counsels. It may be that the 
latter ambition will be gratified, as most editors are 
careful about publishing poetry without ascribing it to 
some party upon whom the censure and blame may be 
cast. 

Without guile or attempt at frivolity, Mr. Cole has 
a most delightful home in Tacoma, where he and his 
charming sister dispense hospitality in a manner that 
convinces the recipient of its genuineness. Properly 














When Mankynd gazes on Frank B. Cole, 
And noteth the syze of hys dome, 
The bald fact presses on Mynde and Soule 
That he’s full of both wyt and wysdome. 
—H. J. MILuer. 


to appreciate this gentleman it is only necessary to 
meet him, in business, in his hours of leisure, at con- 
ventions or on a jaunting trip, or, best of all, in his 
home, at his own fireside, where one learns to appre- 
ciate the warm depths of his many sided character. 





Western Lumber Poets—CCCLXIV. 


I met three alleged poets during the course of my 
wanderings. There may be others hidden away in the 
tall brush, but if so their friends have been able to re- 
strain them and, what is more to the purpose, suppress 
their effusions. 

The poet laureate, H. J. Miller, of Chehalis, Wash., 
who secured his appointment at the ‘‘on-the-roof’’ at 
Portland, September 9, last—no, I think it was Sep- 
tember 10—is trying to hold his job. Since my return 
I have received several attempts in the poetical line 
from this source, submitted, it is presumed, in accord- 
ance with the instructions which accompanied the créwn- 
ing of Poet Miller’s brows with the laurel. Several of 
these £ have been forced to turn over to the office boy 
to be expurgated. 

I received, via F. B. Cole, of Tacoma, the latest at- 
tempt on the part of the poet laureate, judging from the 
press dispatches, which I reproduce as illustrative of the 
western brand. 

Accompanying this poem was a note from its sender 
in which he said: 

J. E. D.—This is only one of the many things I am 
obliged to suffer because of your visit to this — BC 

The ‘‘pome’’ then follows: 

The Chicago Ill-iad. 
Canto 2; Wail No. 3. 
Long roamed I with the Hoo Hoo—those gallant roystering 


blades, 
Emblazoned on my glittering sbield, “Whe Bard of the Cas- 
des ” 


ca > 
fi fty “ ic of the Sphere,” 
rT verse was ta we la Samhtevet ola 
But thee nttest for survival” is inexorable law; 
Soon I’ll disappear forever ‘fore the conquering Defebaugh. 

This did not bear any signature, but none was neces- 
sary. 

At the time my office was created I did not real- 
ize the responsibility devolving upon the Supervisor Gen- 
eral of the work of the Poet Laureate of the Pacific 
coast lumbermen. It strikes me that so much favor 
should not be thrust upon one man and I am willing to 
share the responsibility with the first applicant, the as- 
sistant to furnish his own postage and board himself. 
However, I submit the following to demonstrate that 
I am attending to my duties and making expert criticism 
of whatever Miller and Cole sling east: 


What Came Out of the Chehalis Wash. 


Canto Much; Whale No. 1. 
Poet of Chehalis, O Bard of the Cascade, 
Your poetry appears to be below the upper grades. 
You may — music of the spheres, but let me breathe a 
word— 
I have a faint suspicion ’twas some other sound you heard. 
I have no doubt your poems all are full of “atmosphere” ; 
It’s ane, ea like your weather ard your famous oid 
nier. 
Here in Chicago we write verse that just perfection is, 
Write —= -_ |. rates would not write—for instance, 
such as this. 


An Appreciated Remembrance—CCCLXV. 


A few days ago there arrived at the office of the 
AMERICAN LUMBERMAN a bulky, unwieldy looking pack- 
age. This was addressed to me. It was a little bit 
late for a Christmas present but as a New Year’s gift 
it just about hit the mark. Of course I did not con- 
sider April 1, that is toe far distant. Delving into the 
rapacious depths of the bundle my hand came into con- 
tact with some solid substance and further investiga- 
tion brought to light two very substantial looking chairs 
built on the Mission plan. 

1 recognized these as belonging to the same species 
as those 1 had seen in the office of my good friend, Mat 
Harris, in San Francisco, to whom I am indebted fer 
this very valuable and handsome gift. 

Now while I appreciate the feeling that inspired Mr. 
Harris in thus remembering me, and value very highly 
the specimens of sugar and white pine used in the con- 
struction of the chairs, and while I do not wish to be 
considered greedy, still the sight of them brought to 
mind the surroundings in which I had found their fel- 
lows in San Francisco and I regretted from a purely ar- 
tistie standpoint that Mr. Harris had not bundled up 
his office and sent it along so that I could provide suit- 
able environment for his gift. 

I am not the only one who covets the local office of 
the Scott & Van Arsdale Company, at San Francisco. It 
is an exemplification of the artistic finish that can be 
secured by a discriminating use of redwood and sugar 
pine. 

This office has attracted more attention from those 
interested in exhibits of forestry than any other similar 
construction in the country and Mr. Harris has been 
offered his own price for the room as it now stands. 

Mr. Ames, of the Southern Pacific, once called to see 
Mr. Harris about some redwood exhibts and, glancing 
around the office, said: ‘‘This ig just what we want. 
Name your price—we want the room ‘as it stands to 
take to St. Louis.’’ 

Entering this sanctum sanctorum, one is somewhat 
amazed at the manner in which it is finished. The 
right hand wall is finished with four boards, three of 
which are six feet wide and one five feet wide, all nine 
feet six inches long and stood on end. There is not 
a nail to be seen in the entire side. The rear end of 
the office is made up of panels of curly redwood and 
burl. The redwood burl is every whit as pretty as 
that which comes from mahogany. 

The left hand side of the office is made of sugar 
pine, with the exception of mantels and frames, which 
are white pine. The furniture was made entirely of 
native wood—sugar pine, white pine, red fir ete. 


A Sample of Wagon Stock—CCCLXVI. 

After correspondence with the Studebaker Bros. Man- 
ufacturing Company, of South Bend, Ind., Mr. Harris 
was asked to prepare some of the California woods that 
he thought could be used in the manufacture of wagons. 
After the samples had been prepared—the instructions 
given him allowing for small knots—the purchasing 
agent of the company called to see him and asked for 
the samples. He was shown a couple of boards that 
had been dressed, painted and varnished, which present- 
ed a remarkably fine appearance. The same samples 
were shown to me and I was of the same opinion that 
the agent formed until Mr. Harris turned them over and 
showed me in the reverse side a 6-inch knot in one and 
a 3-inch knot in the other. The boards were two in- 
ches thick but the paint and varnish had left no trace 
of these defects. Mr. Harris in this connection said: 
‘*When the agent came I showed him the finished side 
and he said that was about what the company wanted, 
but when he saw the other side and the big knots he 
said that he guessed they were a little bit too large for 
his concern to put into wagons and that it wanted 
good sound lumber with small pin knots allowed.’’ 

Of course this was merely done for effect, the grade 
of stock desired having been prepared also. 


The Yard at San Francisco—CCCLXVIL. 

The Scott & Van Arsdale Company carries between 
11,000,000 and 12,000,000 feet of sebiuen sugar and 
white pine, Oregon pine or Douglas fir, California red 
fir, spruce, red cedar and sequoia, which is a very high 
class of redwood and a very soft lumber. Regarding 
redwood Mr. Harris said: ‘‘Redwood is now being 
used in making sash, doors and finish in Humboldt 
county and they are also using it for flooring. It will 
outlast Oregon pine. In fact, it will outlast any other 
wood on the coast except cedar from Coos bay. The 
trouble is, however, we have too many kinds of red- 
wood. There is the coast redwood, redwood from the 
flats, and redwood further back and on the hills, and 
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there are several others and the character of the lum- 
ber produced varies greatly. Now if we send out a 
lot of soft redwood and then furnish the same cus- 
tomer some of the harder stock it is like filling an or- 
der with cork white pine and then supplying some nor- 
way, and the same difference in the character of the 
Jumber will attain. 

‘*Forty years ago they used to send east to get white 
pine for pattern stock; today 85 to 90 per cent of the 
pattern stock used on the coast is redwood. After tho 
white pine from the east became too high they got 
to using sugar pine in the mountain districts and when 
the price of that lumber was advanced they began to 
use redwood, 

‘Forty years ago they used to pay 15 to 20 cents a 
foot for pattern stock. The eastern people who came 
out here wanted white pine and nothing else and we 
furnished them sugar pine and they never knew the 
difference. Experts have been asked to distinguish one 
from the other and half of them cannot tell the dif- 
ference.’? 

Regarding the use of redwood Mr. Harris stated that 
much depended on how it was dried. He gave an in- 
stance of where lumber had been made from a tree— 
—the tree cut and the lumber manufactured into sash 


and doors inside of six months. The stock was sold 
to a planing mill man and had to be put on stick after 
it reached San Francisco, but the doors made from it 


are as good today as ever. The whole question re- 
solves itself into properly drying the lumber. 


San Francisco Redwood Trade—CCCLXVIII. 


Judging from the fact that San Francisco is built 
almost entirely of wood one naturally would think that 
a lumber yard could do a big business in that city, and 
this conclusion would be about the right one. There 
are several large firms that cater to the local trade al- 
most exclusively, among which the yard maintained by 
the Scott & Van Arsdale Lumber Company is the largest. 

Mr. Harris has been in the local lumber business since 
its inception in that city, although I found that he 
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kinds of wood, from what appears to them to be the 
same timber, create confusion.’’ 


Status of Sugar Pine—CCCLXX. 


After having inspected the yard under Mr. Harris’ 
supervision and noted the large and complete stock 
of sugar pine which is carried there, I asked him how 
the trade on that kind of lumber was and found that 1 
had inadvertently touched upon one of his pets, for 
while his private office is furnished principally in red- 
wood he has there an exhibit of sugar pine which he 
values very highly. He said that every stick of sugar 
pine that was made on the coast could be sold, the 
difficulty being to get enough for the trade. 

‘“‘As a matter of fact,’’ said he, ‘‘we are just be- 
ginning to understand the woods out here on the coast. 
When they first began to cut them—and I suppose the 
same is true in every lumber producing section—they 
did not know how to go about curing them. There is 
no wood in the world that will stand being put directly 
from the saw into the dry kiln, for if you do that you 
take away something from the wood and you do not 
put anything back. Let it air dry a while and that 
something, whatever it is, will go back as the sap ete. 
is removed, and you can put it into the dry kiln 
and bake it bone dry, if you will. Take sugar pine 
from the saw and put it into the dry kiln and you ab- 
solutely kill it. It needs to be treated properly, and 
the same thing holds true in regard to redwood. Or 
at least that has been my experience. 

‘‘California white pine is what we are trying to sell, 
and for certain structural purposes and also in the way 
of finish it is as good as any wood that ever grew out 

‘<You people back east do not realize how many kinds 
of redwood we have, and if you get a car of mixed 
stock that does not suit your requirements you con- 
demn the whole business. Take sequoia, for instance; 
it has no strength and would not do for sash and doors; 
in fact, it is nothing but bark, you might say. I do 
not think, however, that any redwood has the tensile 
strength of sugar pine. Naturally so many different 








MATTHEW ALBERT, “MATT” AND FRED H. 
originally came from Illinois. He said with a sigh of 
regret that he had been in the lumber business for only 
about thirty-seven years. . 
‘*The lumber business was not much of anything out 
here until about twenty-five years ago,’’ he declared, 
‘*but it has always been a good consuming market for 
the amount you could sell. ‘This amount is getting big- 
ger all the time and local business is growing and ex- 
panding very rapidly. Our yard probably does as much 
business as all the others put together. We will handle 
this year (1903) between 60,000,000 and 70,000,000 
feet of lumber. We do not operate a planing mill and 
at times our planing mill bills get pretty big, but we 
sell to all of the planing mills and usually when the 
account is footed up there is a balance in our favor.’’ 


Use of Redwood in San Francisco—CCCLXIX. 


According to Mr. Harris, at one time the redwood 
manufacturers sold their first grade of lumber at $25 
and made no distinction between inch and 2-inch stock. 
Today such material is worth $52 to 55, but inch and 
2-inch lumber is still sold at the same price; any thick- 
ness over 2-inch, however, bears a higher value. 

‘‘As a matter of fact,’’ said Mr. Harris, ‘‘ people 
here think they have to have redwood for all building 
purposes. It is used here in about the same manner as 
you eastern people use white pine, if indeed it is not 
more general. They want it for everything. All the 
outside of the house has to be of redwood, or did for- 
merly, but since the price of redwood has advanced so 
they have been using some Oregon pine. 

‘“Now you have heard a whole lot about redwood be- 
ing a non-inflammable material and I wish to indorse 
that statement. If a house was burning two doors from 
me I would not worry, because they would put it out 
before it got to the next house. Cinders from burn- 
ing houses near us have often fallen on our roof, but 
it is very seldom that they ignita the redwood shin- 
gles and if they do a pailful of water will put out 
the blaze. 


HARRIS—THE PERFECT TRIUMVERATE. 








of doors—or in a hot-house, either. It bears about the 
same relation to sugar pine as norway does to white 
pine, only we have more of it in proportion than the 
old white pine manufacturers had of norway.’? 


Something About Fresno—CCuLXXI. 


It was not my pleasure to visit Fresno, for reasons 
I have stated or will state in another connection. Dur- 
ing the course of our rambling talk with Mr. Harris I 
announced my intention of paying a visit to that place 
and he told me of an experience he had there. 

‘*T have been in Fresno,’’ he said, ‘‘when it was 
120 in the shade and no shade. I was down there one 
day with a friend of mine who was addicted to the 
habit of wearing boiled shirts. I do not do it myself 
when I can get out of it. He got up one morning— 
it’s cool there in the morning—and put on one of these 
fried shirts and went out to attend to some business. 
When he came back he found that the shirt stuck to 
his body like it had been glued there and the only way 
he could get out of it was to—’’ just here Mr. Har- 
ris was interrupted and whether his friend ever suc- 
ceeded in getting rid of the shirt or not I do not know. 

‘*The climate of the Fresno valley is wonderful. I 
have seen a man get up in the morning and work hard 
all day and eat four big square meals while he was 
doing it. The terrific heat there ripens the crops and, 
as everybody knows, it is the greatest grape country 
on earth. If they had such vineyards and such a Gli- 
mate in foreign lands people would travel for months 
to visit them. There is no climate in the world, how- 
ever, that we cannot reproduce in California. 

A Unique Character—CCCLXXII. 

Mr. Harris is one of the landmarks in the lumber 
history of the coast. He went there in 1852 and has 
seen San Francisco grow from a little village to its 
present proportions. The story of his life is best told 
in his own graphic words, which were about as follows: 

‘¢There are so many things that look ridiculous now 
that I do not like to talk. 


‘“*T was born in a place near Blue River, Wis., just 
across the line from Galena, Ill. I suppose I was 3 
or 4 years old when my parents moved to Toledo. I 
was there during the cholera and I recall it as though 
it were yesterday. People died faster than they could 
be buried. 

“*T thought we lived in a big house in Toledo, but 
we would not use it for a wood house out here. It was 
a 3-storied affair on one side but was built on a aill, 
and only one story on the other. We moved there in 
1844 and stayed until 1851, when we came west, reach- 
ing here in January, 1852. We went by boat to Pana- 
ma across the isthmus. They did not have the canal 
dug then, although I think they were talking about it. 
When we reached here we landed about a block below 
what is now California street. Where the Palace hotel 
now stands there was a mountain of sand. The wharves 
used at that time were little more than big barges. It 
reminded me of Chicago in 1851. There the houses 
were built on stilts about fifteen feet high. 

‘*My father lived only twelve days after we got her 
and after that my older brothers and myself were the 
breadwinners. I remember I went to driving a mule 
team here in San Francisco.’’ 

He continued in this work for some time. At that 
time if people wanted a certain grade of lumber for a 
certain purpose they would give him a pattern which 
he would take along in order that the quality of lumber 
desired might be secured, but afterwards he got so he 
could tell about what they wanted and brought it in 
that manner. 

At the time of which I write there was very little 
system about the lumber business in San Francisco. If 
a man wanted flooring he went down and selected the 
kind of lumber and had it milled after spending about. 
thirty days in drying it. It occurred to Mr. Harris to 
pick 4x4 dimension out of the common lumber, dry it 
and have it cut into edge grain flooring. Later he was 
offered a position as buyer for the man who whom he 
worked and this practically was his first connection witli 
the lumber business, although he had learned consider- 











I TOOK POSSESSION OF SCOTT & VAN ARSDALE'’S ‘FRISCO OFFICE. 


able about how lumber was handled and the grades of 
lumber while teaming. For a good many years he 
bought and sold on commission for himself and tlien 
in 1895 went with the Scott & Van Arsdale Lumber Com- 
pany. They started in San Francisco with a small yard 
and shed capacity and with stock valued at about +, 
000, which they have built up until they now operate 
the largest yard in that city. There is very little 
wholesale business done in this yard, although sume 
car trade is supplied to nearby points, 

The yard was handicapped by lack of any recognized 
grades of lumber during its earlier existence and the 
same was true with respect to San Francisco as 4 
whole. When an order was received for a speci‘ied 
quality of lumber the grades and sizes had to be picked 
out of a miscellaneous assortment. It is different now 
and heavy stocks of assorted sizes are carried. 

Regarding the lumber concern in San Francisco, Mr. 
Harris said that many of them had put a lot of monev 
into the lumber business and, finding no sale for their 
product, ‘‘busted’’ up. 

Among early lumber concerns méntioned by Mr. Har- 
ris were Pope & Talbot, Renton & Holmes, Preston & 
McKinnon, Adams & Blinn, Jason Springer, George B. 
Knowles, Blythe & Wetherbee, C. A. Hooper & “0. 
Simpson Lumber Company and C. W. Wesson, which 
about comprised the fraternity thirty years ago. The 
principal redwood manufacturers were Dolbeer & Car: 
son, McKay & Co., Vance Redwood Lumber Company 
and the Mendocino Lumber Company. The Pacific Lun’ 
ber Company was an after consideration. 

Mr. Harris will be 62 years old in June, and will 
have been in San Francisco for fifty years. He is si< 
feet one and a half inches tall and weighs 215 pounds. 
He said he lost the fifteen pounds when he went to Mc 
Cloud last summer at the death of John R. Wisdon. 
Of his education he said, “I was never inside of 2 
school house until I was 8 years old and very little 
after that, so you may know how much schooling ! 
have had.’’ 
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MISSISSIPPI LUMBERMEN WAR AGAINST 2-CENT ADVANCES. 


Continuation of Railroads’ Defense—Abbreviated Report of Testimony Tending to Show ‘Reasonableness of 
Rates—C. B. Compton of the Louisville & Nashville Supplies Information Regarding Manner in 
Which Rates Are Figured—J. F. Wallace, Manager of the Illinois Central, Testifies 


Regarding Increascd Cost of Operation — How to Finance a Railroad 





—Interesting Information Regarding Methods of Operation. 


Cc. B. COMPTON CALLED. 


Cc. B. Compton, traffic manager of the Louisville & 
Nashville Railroad, was the next witness introduced on 
behalf of the railroad. 

Mr. Compton stated that he had been connected with 
the Louisville & Nashville for thirty-two years in its 
freight traffic department and that he had been general 
freight agent for eight or ten years; that by reason of 
his position naturally he had something to do with mak- 
ing rates in the territory south of the Ohio river, and 
that he was fully familiar with the different classes of 
traffic carried by his company. The direct examination 
was conducted by Judge Baxter. 


With Respect to Rate Making. 


Judge Baxter—Is there any contract or agreement with 
any competing line whereby the rates of your company are 
made by any competitors or under the influence of any com- 
petitors? A.—None whatever. 

Q.-—Are you or not familiar with the subject of rates 
throughout the southern territory? A.—I feel that I am 
and have been for the past twenty or twenty-five years. 

Q.—What percent of the lumber handled by your com- 
pany from the southern territory is distributed to points 
north of the Ohio river? A.—Eighty-five or 90 percent, 

Q.—How are rates from points on your line south of the 
Ohio river to points north of the Ohio river on lumber 
made? A.—They are made by a combination of the rates to 
the Ohio river plus the rates from the Ohio river to des- 
tination. The sum of these two rates is the total rate ap- 
plied from point of shipment to destination. 

().—The rates that are charged north of the Ohio river— 
by whom were they made? A.—By the lines north of the 
Vhio river—the southern lines have nothing to do with them. 

@.—In making rates on lumber from points on your line 
south of the Ohio river to points north, you must ascertain 
the rate in effect there in order to know what your rate 
will be? A.—Yes, sir. 

@.—These rates that your line can figure for the trans- 
portation of lumber south of the Ohio river—are they high 
or low rates? A.—The proportion south of the Ohio river 


is low. 
Why Present Rates Were Made. 


Q.—Why does your company accept these low proportions? 
A.—Because it is our belief that it is reasonable to arrange 
for a total rate from the producing territory south of the 
Ohio river and east of the M — which would 
be equivalent to the rate from the yellow pine produc- 
ing territory west of the Mississippi river. In arriving at 
these totals we must necessarily allow the line north of the 
Ohio river its tariff—the local rate—the lines south of the 
Ohio river accepting as their proportion the remainder, 
which is a reduced rate, in order that our mills may enjoy 
the benefits of markets in the middle states. 

_Q.—What percent of the lumber carried from southern ter- 
ritory handled by your company is carried on flat cars? 
A.—About 30 percent, 


Movement of Empty Cars. 


Q.—What percent of these flat cars go to the mill empty? 
A.—Practically all of them. There are a few that go to the 
mill loaded with supplies or come into the territory where 
they are required loaded with some commodity but the pro- 
portion is relatively small. 

Q.—Does your company pay per diem or mileage for any 

of these flat cars coming south empty? A.—It does. 
_ Q.—Was there not formerly a charge made for transport- 
ing lumber on flat cars higher than the rate charged on box 
cars? A.—There was. It varied from time to time but in 
the beginning the difference was 7 cents and it gradually 
worked down to difference of 3 cents per hundred as between 
the rate on box and flat cars. 

Q.—Why was that difference in favor of box cars made? 
A.—Because it was necessary to haul the flat cars south 
empty, there being no loading for them. It was proper that 
the roads should have some compensation for the extra 
service performed. 

Q.—What do you pay per day for the use of flat cars 
that are hauled south empty? A.—Twenty cents. 

Q.—Why do they want the flat cars? A.—For the reasons 
that their specifications require timber or lumber to be loaded 
which is of inconvenient size and cannot be placed in box 
cars, and for the further reason that it is cheaper to load 
flat cars than box cars. 

Q.—Why is that so? A.—It is as a matter of fact cheaper 
to load flat than box cars, labor is less and it is more con- 
venient to load, 

Q.—What percent of difference in cost between loading 
flats and boxes? A.—lI think in labor about 30 percent. 


Cost of Equipping Cars Placed at $3.10. 


Regarding the cost of equipping cars Mr. Compton 
said that the average value of the standards used was 
70 cents, strips 20 cents and the remainder of the ma- 
terial used, including pieces put on the bottom of the 
car to raise the lumber, nails etc. brought the total up 
to $1.25. The freight was figured at $1.83, from rep- 
resentative points of shipment to representative points 
of destination, the entire cost to the shipper being $3.10. 

Witness said that there were other classes of com- 
modities that it is necessary to protect enroute and 
that freight charges were assessed on the gross weight 
of the shipment, including the material used to keep 
it in place, and that the Master Car Builders’ Associa- 
tion rules were in force on the Louisville & Nashville. 

With respect to the value of the yellow pine lumber 
shipments, compared to the freight charges, Mr. Comp- 
ton said that on his line the value of the product was in 
excess of the freight rate, meaning the average re- 
ceived by both parties. 

Witness was asked to file an exhibit to his testimony 
showing the comparative rates per ton per mile on lum- 
ber and pig iron, with respect to which he said the rate 
on lumber was in excess of that on pig iron from Bir- 
mingham, Ala., the average rate on the iron being 6.1 





mills per ton per mile as shown on the exhibit, and that 
the rate per ton per mile shown in the exhibit was from 
representative points of origin to representative points 
of destination. 

With respect to the average rate on coal compared 
with that on lumber, witness said that the lumber rate 
was higher than the coal rate; that the Louisville & 
Nashville used the Southern classification rules south of 
the Ohio river in which there are shown thirteen classes 
known as numbered classes and seven which are known 
as lettered classes. 

Asked regarding his observations as to tariff on lum- 
ber shipped from Alabama over his line to points north 
of the river, witness stated that such shipments com- 
prised all grades manufactured. 


How the ‘‘North of the Ohio’’ Market Developed. 


Judge Baxter—The market which has been created for 
yellow pine lumber north of the Ohio river—who created 
that market? A.—lIt was created to some extent—to a large 
extent—by the Louisville & Nashville. When we first got 
into southern Alabama we found that there was considerable 
timber in that section undeveloped and we felt that it 
should be developed and undertook to assist in its develop- 
ment. It was ascertained that the timber had merit, that 
it was strong and good for a great many purposes and we 
set about in a systematic way to open up markets for this 
lumber in order to introduce it. We used it in the manu- 
facture of cars and whenever we had any occasion to buy 
any equipment we specified that this class of lumber should 
be used. We had representatives of our company who 
undertook systematically to set forth the merits of this 
timber. We undertook the pioneer work of introducing 
this commodity in order that we might get the haul of this 
a and also that we might develop the industries along 
our line. 

Q.—Since 1894 what effort has been made by the Louis- 
ville & Nashville with respect to the adjustment of freight 
rates—have or have not freight rates charged on lumber from 
that territory been so adjusted as to enable the manufacturer 
to reach the markets? A.—We have in a systematic way 
— and so adjusted these rates as to enable it tu com 
pete. 

Q.—Under the adjustments you have made from time to 
time from the southern field to north of the Ohio river, has 
the lumber business on your line increased or diminished? 
A.—Increased steadily. 

Q.—Has the business been prosperous or otherwise? A.— 
Prosperous. 

Q.—Have these adjustments enabled that lumber to com- 
pete with lumber produced in the north and the western 
Pacific states? A.—yYes, sir. 

Q.—Have any such favorable adjustments been made to 
move any other err ea in the southern territory? A.— 
No, sir, The adjustment is peculiar to itself. 


Lumber Rate Said To Be an Unusual One. 


It was further stated in this connection that in many 
respects the lumber rate established to Cairo was not 
in line with the usual method of assessing freight 
charges, being lower than the rate to Cairo ordinarily 
would be by reason of the distance the traffic was hauled 
and being made in order to enable the lumber produced 
in the south to compete with that from territory west 
of the Mississippi. 

Witness was asked for a statement showing psice of 
yellow pine lumber in Chicago for each quarter year 1891 
and 1903, and stated that the exhibit which he had pre- 
pared also showed the rates of freight to Chicago from 
Alabama for each quarter. 

Regarding the rates charged on lumber witness said 
that in May, 1894, a reduction was made in the rate in 
order to place the mills east of the river on an equitable 
footing with those of Arkansas, which were able to ship 
through Cairo. In this connection he said that the 
rates were not reduced because they formerly had been 
too high. Regarding the conditions of the lumber mar- 
ket of the time the lower rates were put into effect, he 
said that it was very much depressed and asked as to 
the result, had rates not been reduced, he said that the 
lumbermen east of the river would have been placed at 
a very great disadvantage. 


The Average Prior to the Adjustment. 

Q.—What was the lumber rate, Alabama points to Chi- 
cago, in 1891 on box cars? A.—Twenty-five cents. 

Q.—On flat cars? A.—Twenty-eight cents. 

Q.—Average the two. A.—Twenty-six and a half cents. 
Prior to the reduction made in 1894 from April 21, 1886, 
to April 7, 1887, the box car rate was 35 cents and the flat 
car rate 40 cents. From May 28 to August 15, 1889, the 
box car rate was 31 cents and the flat car rate 34 cents, 


Taking as a basis the present rate of 26 cents, wit- 
ness stated that this average was not equal to that in 
effect between August 15, 1889, and August 15, 1892. 

Commissioner Prouty—You say that only 30 percent moves 


by flat cars. How do you make the average of the rates? 
A.—I consider the figure I gave as the average Chicago 
freight rate. 

Q.—So you think the rates are lower today than the 
above parity? A.—Prior to January 1, 1900, the rate to 
the north bank of the Ohio river hed tow 9 cents for many 
years. Therefore the 26-cent rate amounts to one cent more. 

Further in regard to comparative rates in effect in 
1899 and at the present time witness stated that he esti- 
mated it was less now than at an earlier period. Com- 
missioner Prouty endeavored to bring out the fact that 
while the average between the two rates showed a 
higher charge the movement in flat cars and box 
cars—which bore different rates—was not on a parity, 
and therefore one-half of the sum of the two rates then 


in effect would not represent the actual charge as com- 
pared with the present equality of rates on flat and box 
ear shipments. The point involved being the average 
rate on lumber and the average rate on the lumber 
moved, as Mr. Prouty expressed it. 

Judge Baxter—lIt has been stated that southern yellow pine 
lumber cannot be marketed now in territory on or north 
of the Ohio river? A.—I say that it can be marketed suc- 
cessfully north of the Ohio river and that it is being so 
marketed. 


Competitive Woods. 


With respect to the output of lumber from the north- 
ern sections witness stated that the 4mount produced 
was being curtailed from year to year as the timber 
became exhausted. Regarding the competitive rates re- 
ceived by the railroads north and south of the river, the 
rate per ton per mile south of the river was stated to be 
less than those north, but in this classification witness 
excepted lumber from Pacific coast points. 

Exhibit ‘‘C,’’ compiled by Mr. Compton, showing 
rates on fir lumber from the Pacific coast, the rate per 
hundred, the rate per ton per mile from producing points 
to Chicago and other eastern markets, was filed in this 
connection, and also showed rate from Chicago to points 
in the central traffic territory, and another statement 
showing the rate on northern pine from producing points 
to central traffic territory, which, witness stated, were 
higher rates than received by the Louisville & Nash- 
ville on business south of the river. 

Exhibit ‘‘D,’’ showing the rates from points in Min- 
nesota to Chicago, in which the rates were said to be 
higher, and exhibit ‘‘F,’’ showing rates on yellow pine 
lumber from Mississippi and Alabama to central traf 
fic territory, were also filed at this time. 

The average rate on the Louisville & Nashville given 
on yellow pine lumber per ton per mile was said to be 
6.52 mills, and that the rates in the statements fled 
were higher than those on yellow pine. 


Regarding the Prices of Yellow Pine Lumber. 

Judge Baxter—What is your information, Mr. Compton, 
whether prices of yellow pine lumber during the last two 
years have increased or diminished? A.—My opinion is that 
prices on yellow pine lumber have increased; yet I don’t 
mean to say they have increased in 1903 over 1902, but 
during the last few years they have increased. 

Statement ‘‘G’’ filed by witness showed the prices of 
yellow pine lumber delivered at St. Louis, which gave a 
description of the various kinds of lumber delivered, to- 
gether with the price, which he claimed showed a big 
increase on all grades. 

The Only Instance on Record. 


Q.—What have you to say with reference to the Louis- 
ville & Nashville failing to furnish cars for transportation 
of shippers’ products? A.—The Louisville & Nashville has 
caused very little if any delay in the movement of yellow 
pine lumber from southern territory. We have been very 
careful to keep our people fully supplied and it is a fair 
statement to make that the Louisville & Nashville has 
caused no inconvenience whatever by not furnishing cars 
for the transportation of lumber. 

Q.—Are cars loaded with !tumper generally loaded to their 
full! capacity? A.—They are not. 


‘¢Exhibit ‘‘I,’’ filed by Mr. Compton, was a state- 
ment showing the number of cars of lumber hauled by 
the Louisville & Nashville and the amount of lumber 
they contained. 

Asked regarding the details of the statement, it was 
said that the box cars loaded with lumber showed an 
average of load to capacity of 68.9 percent. The aver- 
age load of flat cars to the marked capacity of the car 
was 74.1 percent. The average for the gondola cars was 


65.5 percent. 
On Loading to Capacity. 


Asked as to how these results were obtained Mr. Comp- 
ton stated that at the Atlanta hearing he had presented 
a similar statement showing the movement from Georgia 
and Judge Clements had asked for a statement showing 
the movement from Alabama. 

Commissioner Prouty—How did you select these cars? 
Did you take all the cars moving in a given month? A.— 
It represents the movement during March, 1903, and shows 
the total loading of all the cars was only 69.6 percent 
of the stencil capacity. 

Judge Baxter—As a result of that, the Louisville & 
Nashville was required to haul 649 cars when 434 cars 
would have been sufficient if loaded? 

Commissioner Prouty—Was that a fair representative 
month? A.—Yes, sir. 

Q.—On your road has the cost of transportation increased 
or diminished during recent years? A.—Increased. 

Q.—tThe increased cost of lumber, iron and coal, engines. 
ears, steel rails, the cost of wages and everything else 
entering into the cost of operating trains? A.—They have 
increased. 

Mr. Compton said that the advance applied to all kinds 
of lumber. Regarding the hardship worked on shippers 
by reason of their inability to fill contracts and to sup- 
ply the stocks for which they had made agreements, it 
was stated that notice of the advance was given in Feb- 
ruary that the increase would be effective March 1. 
Complaint having been made that the equipment for mov- 
ing lumber had not been supplied, an investigation was 
ordered to see if an injustice would he done by enforcing 
the rate on March 1, after which it was finally agreed by 
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the officials of the road to put the advance into effect on 
April 15. It further stated that the advanced rate was 
a matter of common notoriety and that it had been made 
without reference to any agreement with competitors. 

Witness filed exhibit ‘‘J’’ to his testimony showing the 
division of lumber rates from points on the Louisville & 
Nashville to points of representative destinations which 
indicate the average rate per ton per mile from the south- 
ern pine territory to Wisconsin, Ohio, Pennsylvania and 
New York, which showed an income of 4.81 mills per ton 
per mile, which was the amount actually received by the 
Louisville & Nashville road as its division for the haul 
south of the Ohio river. 

Lumber Rates as Shown by Exhibits. 

Exhibit ‘‘K’’ filed by Mr. Compton showed the aver- 
age rate per ton per mile on lumber in Alabama and Mis- 
sissippi to thirty-nine representative points north of the 
Ohio river in Wisconsin, Ohio, Pennsylvania and Central 
Traffic territory generally, which gave an average rate 
of 5.92 mills, which was the division received by the 
Louisville & Nashville. 

Exhibit ‘‘L’’ showed the rate on lumber in cents per 
hundred pounds from points of origin to points of desti- 
nation and the average rate per ton per mile, which was 
said to be 6.31 mills. 

Exhibit ‘‘M’’ gave the rates on lumber, distance ete., 
from points in Alabama, Mississippi and Louisiana the 
same points as mentioned in the preceding exhibit, show- 
ing the average rate per ton per mile to be 6.21 mills. 

Exhibit ‘‘N’?’ showed the rates on lumber in carload 
lots in cents per hundred pounds from Arkansas, Texas 
and Louisiana and gave the rate per ton per mile from 
points in Louisiana, Arkansas and Texas to thirty-nine 
representative points of destination to Ohio river gate- 
ways and beyond which showed a rate of 6.59 mills per 
ton per mile. 

Exhibit ‘‘O’’ showed rates on lumber from points on 
the Texas & Pacific to points in Missouri, Nebraska, and 
Kansas through Shreveport, and gave a rate of 7.37 
mills. 

From same points on Texas & Pacific to New Mexico 
and Colorado points exhibit ‘‘P’’ showed a rate of 8.31 
mills per ton per mile as the rate received. 

Exhibit ‘‘Q’? filed in this connection showed the earn- 
ings of the roads north of the Ohio river which received 
the lumber at Ohio river gateways for transportation to 
points of destination. The average rate per ton per mile 
received by these roads was given as 6.91 mills using the 
shortest available road as a basis as against the rate of 
4.81 mills received by the Louisville & Nashville for car- 
rying the lumber to Ohio river points. 

The average rate per ton per mile from nine representa- 
tive points in Michigan and Wisconsin to Nebraska and 
Colorado as shown by Exhibit ‘‘R’’ was 7.1 mills by the 
shortest route. 

Exhibit ‘‘S’’ showed a rate of 5.6 mills from repre- 
sentative points of origin in Illinois, Wisconsin, Michi- 
gan to points in New York on the trunk lines and in this 
connection Mr. Compton said that the rates on trunk lines 
usually were less than on other roads—at any rate they 
were less than those charged by the Louisville & Nash- 
ville. 

Exhibit ‘‘T’’ showed the price of lumber which witness 
said was higher as gleaned from the records of the Louis- 
ville & Nashville. 

Exhibit ‘‘U’’ had to do with the present rates on lum- 
ber from the southern territory to Ohio river crossings 
compared with the old rates and showed that the average 
of the present rates was less than restoration of the 
former rate. This statement went back to January, 1887. 


Rates Said to Be Lower Than in 1887. 


Asked in regard to the meaning of former rates in the 
years covered by the statement, said to cover a period 
of years, he said by reference to the records at Wash- 
ington, rates in effect prior to this statement could be 
shown but that every change made since January, 1887, 
was shown on this statement. 

Commissioner Prouty asked if the statement filed sim- 
-ply meant that the rates were not as high now as on 
January 1, 1887, and this was said to be the correct con- 
clusion and that witness had made a study of the rates 
and had undertaken to show that the advance did 
not mean as much as the restoration of former 
rates; that at one time the Louisville & Nashville 
carried a rate from Alabama to Cairo of 40 cents 
and that prior to the abolition of the differential 
on box cars they had an average rate of 264 cents, 
which was the average of the 28 cent rate on flat cars 
and a 25 cent rate on box cars to Chicago which went 
into effect in 1889 and remained in effect until 1893 from 
which he argued that the present rate was not as much 
as the restoration of the former rate. 

With respect to the development of the lumber indus- 
try of Mississippi he said that competition from the west 
side forced rates down. 

In answer to a question by Commissioner Prouty re- 
garding the adjustment of rates Mr. Compton stated that 
he felt the railroads should have some share in the good 
cime as it had largely assisted in developing lumber busi- 
ness. 

Commissioner Prouty—At the outset you were figuring 
on what this business could pay generally—did you think 
that in 1889 with rates of 25 cents on box cars and 28 
cents on flats? A.—I always did think, and do now, that 
the 25 and 28 cent rates were very low. 

Further he stated that these rates were due to competi- 
tion from mills west of the river which were the controll- 
ing factor in the matter. 


Why Higher Rates Are Charged. 


Commissioner Prouty—Then the reason today why you can 
advance this rate and do advance it is because you are 
able to check off competition. Heretofore you have not been 
able to persuade them to maintain a higher rate than 
14 cents. A.—I have not tried to persuade these people 
to do anything. I have tried to persuade myself that the 
right thing to do is to meet this competition. 


Reference again was made to the series of meetings 
held by the railroads prior to the adoption of the in- 
creased rate and further questioned by Commissioner 
Prouty in respect to the manner of the establishment 
of rates, Mr. Compton said that conditions on the 
Louisville & Nashville justified him in charging as 
low a rate as in effect from any lumber producing 
territory west of the river and that he believed he 
was justified in doing this in order to protect the in- 
terest along his line. That he did not believe that it 
was fair to say that he would charge or would not 
charge a higher rate than was charged from Louisiana 
and that he was willing to go on record to the effect 
that his position was a sound one and that if there 
should be a reduction in the rates from Arkansas he 
would reduce rates on the Louisville & Nashville to 
meet it. 

Commissioner Prouty—The real change is, that Arkansas 
lines will maintain a rate of 16 cents to Cairo now and 
would not maintain such a rate then? A.—They probably 
considered this matter and reached a conclusion that every- 
thing that entered into their cost of transportation had 
increased and they- felt justified in getting a little more 
money out of the business. 

The Advance Enjoined. 


Q.—Dv you suppose they took into account the fact that 
you were willing to advance your rates 14 to 16 cents? 
A.—-I suspended this rate the first of March. We found 
we could get the rate put on April 15 without doing any 
one an injustice. The United States courts enjoined the 
Georgia lines from charging the advanced rate on the even- 
ing of the 14 of April, 

Further regarding the injunction which had been 
obtained by the lumbermen, Mr. Compton said that it 
applied only from points in Georgia and did not 
cover the rate from Alabama, but that when they 
found the Georgia rates could not be advanced, he 
did not think rates from other points should be in- 
creased and that he had suspended the rates on his 
own accord. 

Parity of Rates. 


In answer to a question as to the effect of a re- 
duction from Georgia and Alabama to north of Ohio 
territory, it was stated that such a reduction would 
undoubtedly be met by the Mississippi roads and 
that should the Mississippi rate be 14 cents the totals 
of the through rate from other points in the south 
would be adjusted to meet it. 

Judge Baxter—You have filed a number of exhibits; 
from what sources do you get your information? A.—From 
tariffs on file in the office of the Interstate Commerce Com- 
mission at Washington. 

Q.—Have you filed exhibit “W’ showing yellow pine 
shipments from points on the Louisville & Nashville from 
January 1, 1888, to September 30, 1902, showing the num- 
ber of cars shipped each year and the average number of 
cars shipped over it from each station? A.—yYes, sir. 
This statement shows a continuous increase from 1888 to 


date, 
Comparative Rates From all Points. 


Exhibit ‘‘X’’ filed by Mr. Compton showed a com- 
parison of 14 sets of rates applicable in the Unite 
States, giving the distance, the average distance, the 
freight rates and the rate per ton per mile. By this 
statement witness said showed that the lowest rate 
per ton per mile received by any roads in the United 
States was obtained by the southern lines on yellow 
pine lumber with the exception of the rate on Pacific 
coast fir which rate was 4.65 mills per ton per mile. 
The average from points in Michigan to New York 
over the trunk lines was given at 5.6 mills. 

Exhibit ‘‘Y’’ showed a comparison of rates on lum- 
ber from Alabama, Louisiana and Mississippi and Ar- 
kansas to thirty-nine points of destination in Central 
Traffic territory. The statement showed the rates over 
the Louisville & Nashville from points south of Mont- 
gomery to points of destination, an effort having been 
made to show the comparison from four representa- 
tive producing territories. 

Exhibit ‘‘Z’’ showed the movement over the Iron 
Mountain, the New Orleans & Northeastern, the St. 
Louis & Southeastern and other roads to points on 
and north of the Ohio river from January 1 to Octs- 
ber 31, 1902 and 1903 which was compiled from infor- 
mation received from the companies handling business 
west of the river and showed a greatly increased vol- 
ume of traffic. 


Reasonableness of Rate Urged. 


Judge Baxter—Is it your opinion that rates on lumber 
from the Mississippi-Alabama districts are unreasonably 
high or low? A.—I have undertaken to set forth in con- 
cise form these comparisons of rates on lumber from differ- 
ent parts of the United States. I think it will be proper 
to make these comparisons and that I could give these 
facts and that they were not obtainable in any other way 
and I have undertaken to pass my opinion upon the facts 
as they are here produced and I conclude that they are 
reasonable rates. I think if measured by comparisons with 
other rates, the rates in this territory as compared with 
rates in other producing territories of yellow pine, that 
they are reasonable. do not see how I could reach any 
other conclusion but that these are reasonable rates. They 
have promoted the free movement of business in competition 
with business of a similar character from other sections. 

Asked as to the profitable character of the lumber 
traffic handled by the Louisville & Nashville it was 
stated that the rate per ton per mile was less than 
the average of the whole and that it was considezed 
less profitable than the average business handled by 
that road. A statement showing the exports of lum- 
ber from Pensacola, January 30, 1903, to October 31, 
1903, compiled from the government records main- 
tained at that port was filed, showing the total export 
of sawn timber to amount to 167,810,000 feet, valued 
at $2,131,919. There was also shown to be 344,542 
cubic feet of hewn timber valued at $41,441. Of lum- 
ber in superficial feet, 113,504,000, valued at $1,675,- 
881, all of which was yellow pine and witness said 
that all of this lumber was sent to foreign ports. 


Coastwise Movement. 


Q.—Was not lumber moved in that way to other points 
of the United? A.—Occasionally a schooner takes a load 


to Boston or ‘New York. 

Q.—Is your line the only line reaching Pensacola? A.— 
Yes, sir, 

In addition it was stated that this lumber originated 
in southern Alabama and western Florida and that 
the majority of the lumber moved a short distance 
over the railroad, probably on an average of sixty 
miles. 

Mr. Compton also stated that some of the lumber 
originated to the east of Pensacola and was brought 
down by streams to the port and that some was hauled 
into Pensacola by wagons. The rate received by the 
Louisville & Nashville for this haul of 50 to 60 miles 
ranged between 3 and 5% cents, which low rate was 
due to water competition and the fact that it was pos- 
sible to send the timber down the streams auring the 
high water period and further that the rate on Pen- 
sacola export lumber was the lowest rate in effect in 
that part of the country. 

CROSS EXAMINATION OF MR. COMPTON. 


The witness was here turned over to the attorneys 
for the complainants and the cross examination con- 
ducted by Mr. Green. 

Asked if he based the reasonableness of the present 
rate on the theory that the 25 and 28 cent rates in 
effect 1889 to 1893 were reasonable rates, Mr. Comp- 
ton said that he had not given an opinion in regard to 
that idea. Pressed further on this point he said that 
the rates in force now were reasonable rates insofar 
as the shipper and consignee were concerned but in- 
sofar as the carriers were concerned they were un- 
reasonably low and did not yield a fair average reve- 
nue. Further on this subject he said that the condi- 
tions between 1893 and 1894 were unsettled and that 
the rates had been reduced at that time to an unreaon- 
ably low basis. 

Counsel Green endeavored to get witness to state 
whether or not transportation conditions were settled 
between 1899 and 1893 and eventually the answer 
came that witness did not consider them settled or 
that they had been since that time. 

Mr. Green—Then what criterion have you to judge by 
when you undertake to say that they are now on an un- 
reasonable basis? A.—I say that so far as the rates itself 
is concerned, it is reasonable to the shipper and to the 
producer and it is reasonable to the consumer but I do not 
consider it is a reasonable rate to the carrier. This rate 
has enabled the yellow pine producers to market his prod- 
uct in competition with other products and therefore it is 
a reasonable rate. Now because you make something rea- 


sonable to me is no reason why you make it reasonable to 
you. 


Mr. Green asked if witness was present at the con- 
ference in Washington at which the traffic men saul 
they wanted to get back to conditions prevailing in 
1889 to 1893 and in answer Mr. Compton said that 
he was not present and did not know anything about 
what was done. 

Capacity of Railroad Equipment. 

In order to show the increased capacity of the rail- 
road equipment now being used Mr. Green read into the 
records a statement showing the average haul of lum- 
ber to the train and other commodities for each year, 
1891 to 1901 as follows: 1891, the average was 181.67, 
an increase of 10.41 percent over the preceding year; 
in 1892, the average was 181.79; in 1893, 183.97; in 
1894, 178.80; in 1895, 189.69; in 1896, 189.81; in 1897, 
204.62; in 1898, 226.45; in 1899, 243.52; in “2900, 
270.85; in 1901, 281.26; showing that from 1891 to 
1901, a period of ten years, the average number of 
tons hauled by each train had increased from 181,57 
to 281.26. 

Asked as to the witness’ opinion of what he thought 
of this increase in the capacity of the train, the an- 
swer was that witness did not think it had anything to 
do with the question and that it had nothing whatever 
to do with this case and further stated that the average 


rate received on the lumber business was 3% mills ~- 


less than the average rate per ton per mile received 
for other articles carried by it, taking the earnings 
of the entire system as a basis which showed that the 
average rate per ton per mile should be 7.44 mills. 

Commissioner Prouty asked if they carried nearly 
100 tons of freight more to the train in 1901 than they 
did in 1891, if they could not afford to carry it at 1 
lower rate but witness was not willing to say that such 
would be the case. At this point a recess until two 
o’clock as announced. 


FRIDAY AFTERNOON SESSION. 


The cross examination of Mr. Compton by Counsel 
Green was continued, the first question asked bearing 
upon the relative increase of the capacity of the equip- 
ment of the Louisville & Nashville, 1891 to 1901 which 
was admitted to have been greatly improved but 
witness said he could not give a percentage as to the 
relative efficiency of the two periods. 

Details regarding the increase in the capacity of 
the locomotives, box cars and other equipment was 
asked for. As to the locomotives witness stated that 
there had been a great improvement but he could not 
say what the percentage would be. The box cars then 
averaged about 40,000 pounds each with a few 50,000 
pound box cars in use. At present the capacity of the 
box cars was given at 65,000 pounds and further par- 
ticulars could be furnished from the records kept by 
the railroad as to the capacity of its cars and locomo- 
tives. 


Mr. Green—Do you know anything of the exhaustion 
of white pine of your own knowledge? A.—Yes, sir. 

Q.—Do you take the census to ascertain the extent of 
the exhaustion? A.—I have very carefully for a number of 
years watched the yellow pine interests in the north. We 
started a great many years ago to develop this pine in 
the south. We felt that our development largely depended 
on the depletion of the northern forests. 


Northern Lumber Concerns Go South. 
Information as to the extent of the white pine for- 
ests remaining was asked for but witness said that he 
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could not state offhand what remained, but that dur- 
ing the last few years a number of concerns which 
formerly operated in the northern states had located 
along his line, where among them being one at Flor- 
ella, Ala., with a capacity of 250,000 feet a day, an- 
other owned by the Alger-Sullivan interests, with a 
capacity of about 300,000 feet a day and another, the 
Stearns Lumber Company, of Michigan, in the vicinity 
of Pensacola, Fla., which bought about 75,000 acres of 
vellow pine land. 

He stated that he had had personal interview with 
each of these concerns and that in fact he had been in 
« measure responsible for the location of several of 
them along the line of the Louisville & Nashville, 
among them being Stearns Lumber Company, and that 
he considered this would go to prove there had been a 
marked difference in the conditions in the north an1 
outh as compared with what they were previously. 

Asked in regard to Exhibit ‘‘Q’’ showing the divis- 
ion of the rates and an average of 6.91 mills per ton 
per mile and asked if the figures shown in that state- 
ment would not depend largely upon the representative 
character of the points selected, he said that the 
points selected were representative both as to the 
origin and destindtion of the lumber. 

A short discussion ensued regarding the manner in 
which exhibit ‘‘Q’’ had been compiled and whether 

‘ not the points selected were of a character to show 
the general average rate received for the transporta- 
tion of lumber which witness claimed was true. 

Mr. Green referred to the statement and brought out 
the fact that it showed the rate per ton per mile to 
several points to be 5.77 miles while as to the average 


for all points from which the rates were made, and . 


asked if it would not have been the correct thing to 
average the rate per ton per mile through Cairo in- 
stead of through all these points. 

In answer it was stated that there was no rate that 
witness could imagine or no combination of rates that 
would not be shown by the statement filed and that if 
“ question could be asked that could not be answered 
from the statement, witness would declare it no good. 


(To Be Continued Next Week.) 
PPPPPPLPPPPPP 
THE HULL & MUNSON INSURANCE. 
SavuLt Ste. Martz, Micu., Jan. 27.—Because of re- 
ceivership proceedings, the insurance on the Hull & Mun- 
son saw mill at Bay Mills was recently canceled and 
transferred to the Lloyd’s and surplus liners. The mill 
was insured for $95,750, as follows: 












COMOMIBE 6.6 6. 6:6:0'5.0e:nie'es $2,000|Richmond ............ 
Prudential -- 1,000|Fidelity Und. ........ 
Mercantile .... -- 1,500{(N. W. Lloyds.. 
United, N. C.. .. 4,000|Mfrs, Und. .... 
a |) ee 2,500|Nat. Lloyds .. a 
a! eee Be ee 
DOINWAEG (6 so etcr8 oe a Be ee 1,000 
MOR, TAGGED 006.006 06-00 4,000|U. S. Inter. Ins....... 3 000 
Newport ....s.eeeeee 4,000|Commercial ........... 1,000 
AC BG 5 re PA ee — ere 2,500 
Philadelphia ......... 2.500!Fireman’s Fund ...... 1,500 
Commonwealth, Va.... 4,000]Lafayette ............ 1,500 
Commonwealth, N, Y.. 5,000|North Am. Und....... 2,500 
RANG UR. seh s ones Interior Und. ...... *... 1,500 
BIGGS 64.06 wide oe 0% Metropol. Lloyds ...... 2,000 
I.a Gardienne ........ Interstate Lloyds ..... 2.000 
Atlanta-Bghm. Ai London ‘Lloyds ........ 9.750 
AUIGHEIC Cenc c.5:0< oe 2. U. &. Mutual .....2.0 1,500 
Norwich Union ...... 2, L’Etincelle ........... 2,500 
Hfamburg-Bremen ..... 2,500 
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HUSTLING FOR MAHOGANY. 


_ The George D. Emery Company, the well known spe- 

cialist in magohany, cedar and veneers, of Boston, Mass., 
was represented in Chicago several days this week by 
Fred P. White, its energetic and successful traveling 
salesman at large. Mr. White characterized the pres- 
ent demand for his company’s products as ‘‘never bet- 
ter than at present.’?? ‘‘We have,’’ he said, ‘‘all that 
we can do right along. The demand is from all direc- 
tions. Everybody seems pushed for stock. The out- 
look is excellent and we have all we can do to supply 
our trade. And all this in spite of the bugaboo of a 
presidential year.?? 

Mr. White left in the LumMBERMAN office, with the 
compliments of his company, a dainty reminder of the 
Season which is being distributed by the Emery Company 
and which is characteristic of the graceful Emery way 
of doing things. It is an ink stand with two ink wells 
of glass on a base of mahogany, the latter bearing incon- 
‘pienously the legend of the company name. Mr. White 
remained in this city three days. He reported a big 
hatch of orders secured at top prices, and left for the 
west and south at the end of the week. 


LUMBER BUSINESS IN THE EMPIRE STATE. 


_ The reports from retailers which have from time to 
time appeared in these columns have drawn the fol- 
lowing letter from J. E. Harroun & Son, wholesalers 
of oak, hemlock and yellow pine, at Watertown, N. Y.: 


Having seen nothing in your columns about business in 
pen benighted country of northern New York, where bears 
= fomecimes said to roam the streets and where we have 
bn er six months of the year, we beg leave to say that 
1 A ge of our business was not quite as large as in 
whi .—— is accounted for by the fact that spruce, on 
Stir we depend largely, was very scarce in this section. 
= — think we have no cause for grumbling and are look- 
pe or a good trade the coming season. Have some good 
r _ on our books and are expecting more. Have just 
ma . a sale of 400,000 feet longleaf pine to Troy (N. Y.) 
Dart es. Collections have been good, and we have no doubt 
pr ces will keep where they are and do not think there will 


any slump. 
PPP PPP PPP PPP 
The Jeffrey Manufacturing Company, of Columbus, 
neg through its connection with the Ohio Malleable 
[ron Company, of the same place, is now in the field 
soliciting orders for high grade malleable castings, 








MORE OF THE YELLOW PINE ANNUAL. 





A Supplemenuary Report of the Second Day’s Proceedings, Reported Telegraphically Last 


Week—Old Terms of Sale Retained—Slight Changes in Inspection— 
J. B. White Can Now Sell to Himself. 





In last week’s report of the proceedings of the annual 
meeting of the Southern Lumber Manufacturers’ Associa- 
tion at New Orleans the report of the Wednesday morn- 
ing and afternoon sessions was sent in by telegraph. 
The morning session included a report of the committee 
on grades and of the committee upon values. The 
changes in the price list were fully given last week, 
being telegraphed in brief by the use of the AMERICAN 
LUMBERMAN Telecode. 

There were very general changes in the wording and 
arrangement of the grades, and Secretary Smith had 
prepared printed copies, showing in parallel columns 
the old and the new forms of the grade. These 
changes, however, were more in arrangement than in 
anything else and there was nothing of very special 
importance, certainly not sufficient to warrant the re- 
printing of the entire grades in this place, aside from 
the allowance of a somewhat larger percentage of 
short lengths in various items and the addition of 
grades for lath and pickets. 

The standard sizes of the different kinds of lumber 
instead of being given in separate sections at the 
close of the rules will in the new rules be placed 
under the description of the various kinds of lumber 
to which they refer so that all of the information will 
be at the one point in the rules, and it will not be 
necessary to refer to other portions of them in order to 
secure all the information. In the definition of torn 
grain in Section 28, four varieties were specified mathe- 
matically according to the depth of the defect, the slight 
torn being 1-32 of an inch or less in depth; medium, 
1-16 inch; heavy, % inch; and deeper than % inch 
is termed deep torn grain. : 

The secretary also exhibited drawings and specifica- 
tions for thin center beaded ceiling, showing a beveled 
edge next to the outside bead so that when the pieces are 
joined together this piece shall have a bevel upon either 
side of it instead of the square shoulder upon one side 
of it as formerly. This makes the center bead and 
the other correspond exactly in appearance when put 
together. This corresponds with the practice in other 
woods and was adopted. 

There was some discussion upon the new rules re- 
ported upon plastering lath, which resulted in their 
modifications to make them less severe in regard to 
length. There were also some changes in the sizes of 
square pickets, but as there were some points left open 
in the matter, the trade will be left to await definite 
information upon the subject until the new rules are 
printed. . 

J. B. White then brought up the matter of establish- 
ing a new grade of select finish between number one 
common and third clear. He said: 

There is now a difference of $7.50 a thousand between 
No. 1 common 12-inch and the next grade above it. .The 
mills that I represent in Louisiana are all_making this 
select grade which I am going to call for. We have now 
made it in Missouri for five years, and we are having no 
trouble, except a little trouble at home. I have a partner 
on this floor who controls twenty-two lumber yards, and 
he won’t buy a car of finish of us, because he can buy No. 
1 common boards elsewhere and get his finish out of same, 
and I told him so this morning. [Laughter.] This is a éolly 
and there are enough of us here to remedy it if you will 
only think it over. I would like to sell to my partner. He 
is a director in our company, and yet he won’t buy lumber 
of us because he can buy finish in his common lumber else-- 
where. I would like to sell to him. I would like to be 
able also to sell to myself. I own a controlling interest in 
twenty-one lumber yards, and as yet we have not bought a 
foot of finish from any of our own mills. If you will only 
provide for this grade of select finish, it will enable me to 
do business with myself and I will thank you. I move 


you therefore that this grade of select be established, and - 


that the committee on grades provide specifications for it. 


There was considerable discussion of the matter and 
some opposition from those who thought that it might 
hurt the sales of number one common to take the better 
boards from it. S. F. Carter also stated that his ex- 
perience at the present time was that there were too 
many grades. J. E. Long supported Mr. White in favor 
of grading lumber with special reference to the purpose 
for which it was to be used, and stated that any improve- 
ment in the grading of lumber must be a multiplication 
of grades. This he said was particularly true from the 
white pine standpoint. He pointed out also that the 
putting of higher grades of lumber in the lower grades 
resulted in a larger percentage of the customers order- 
ing the lower grades and neglecting the upper. This 
again leaves a surplus of the upper grades, and the man- 
ufacturer having them on his hands is tempted to throw 
still more of them into the lower grade, and this process 
repeat itself. 

J. A. Freeman also spoke in support of new grades, 
saying: 

I wish that we as yellow pine men would get over the 
bugaboo of new grades. I invite the attention of- any man 
to the progress of any industry in this country, and ask 
him to see if it has not been a fact that in the growth of 
that industry, the multiplication of grades has always fol- 
lowed. The original white pine man used to chop his white 
pine into boards, put it into Chicago log run and let the 
other fellow make the money. We want to make our own 
grades and do our own sorting, and it is our particular busi- 
ness to do it. The difference between these two grades in 
price is altogether too great. 


After further discussion, the motion carried with only 
four dissenting votes, 


Reference was made last week, briefly, to the report 
of the committee on terms of sale, recommending 2 per- 
cent 10 days; 60 percent net, or 1% percent 5 days 
after arrival of car. The latter portion of the report 
of committee, allowing 114 per cent 5 days after arrival, 
was opposed by Silas W. Gardiner, J. B. White, J. L. 
Thompson, I. H. Fetty and others, and was finally upon 
motion tabled. Some of the speakers pointed out that 
cars were often on the road 60 or 75 days, anq that 
this provision would mean practically the same as 1% 
90 days, or equivalent to an annual interest entirely out 
of proportion. A. J. Niemeyer of the committee stated 
that the purpose of the committee was to recommend 
something that would do away with any possibility of 
difficulty with the customers, and thought that it would 
be much better to please a customer than to bother 
about a dispute over trifling sums, most of which were 
practically charged off the account any way. - 

At the afternoon session the committee on railroad 
and car shop material reported progress, and recom- 
mended that a committee of five be appointed. J. B. 
White moved that the report he received as a report of 
progress and the committee continued with the addition 
of two members to bring the membership up to five. 
Carried. 

Phil. S. Gardiner, whose impromptu talk upon the 
destructive distillation of yellow pine refuse on Tuesday 
was reported last week, was formally requested to pre- 
pare a paper upon that subject to be sent out to the 
members along with the published report of the proceed- 
ings, and this he promised to do. 

J. A. Freeman reported regarding the yellow pine ex- 
hibit at the world’s fair, and spoke particularly of the 
different methods of staining yellow pine for interior 
use, which would be displayed. He had a large number 
of samples of yellow pine boards which had been finished 
in various ways, which were passed around among the 
members and elicited a great deal of interest. 

Silas W. Gardiner—Seven years ago I read a paper at our 
annual meeting on yellow pine as a material for furniture. 
I took the ground then that yellow pine was good enough 
to make piano cases out of, and I think the samples here 
shown are sufficient vindication of the position that I took 
at that time. There is no wood used that we cannot imitate 
by a stained effect which will bring out the particular beauty 
of the original wood in yellow pine in a much more pleasing 
manner. 

W. E. Barns suggested that the association ask J. D. 
Lacey to prepare a paper upon the subject of destructive 
distillation of wood refuse, stating that he had consider- 
able experience in that line, in fact invested several 
thousand dollars some years ago in experimental re- 
search. 

J. A. Freeman then presented to the members the mat- 
ter of their support of the House of Hoo-Hoo at the 
World’s Fair, relating the progress of construction, and 
the contract recently made with a catering firm of serv- 
ing regular meals ete., and inviting the further co- 
operation of the various members, both those who had 
and those who had not previously subscribed to the mem- 
bership. 

Then followed the election of officers as given in last 
week’s issue. For president, R. A. Long received 57 
votes, and N. W. Mcleod received 11 votes for re-elec- 
tion, and there were some scattering votes for the other 
officers. The ballot was, however, by motion of J. A. 
Freeman, made unanimous for the officers elected. 

In the absence of R. A. Long, who was on the Pacific 
coast at the time of this meeting, Vice President John 
L. Kaul was escorted to the chair. 

S. J. Sutherland—Gentlemen of the convention, I do not 
know that I could perform a more fitting service than to 
suggest a vote of thanks to the able president that we have 
had If our new president will do as well, I think that 
every man in this association will say that he is a right 
good fellow. I am sure that the new president is following 
in the footsteps of a man who has performed the duties of 
his office in so able a manner that I am only voicing the 
sentiments of every man who has any connection with this 
association in saying that in Mr. McLeod we have a man 
among men. He has performed his duties in such a notice- 
ably splendid manner that we will all have very kindly 
remembrance of him. 

Mr. Sutherland’s remarks were followed by a motion 
for a formal vote of thanks which was carried unani- 
mously. 

Vice President Kaul acknowledged the vote of thanks 
upon behalf of the absent president, stating that it was 
not often that the vice president of any body was called 
upon to make a speech from the chair at the time of 
his election. He also stated that he was a man whose 
habit was to work hard at anything that was given him 
to do. but he presumed that as vice president there 
would be very little responsibility or duty devolving upon 
him. although he desired to do his best at whatever work 
should happen to come in his direction. 

The convention was then adjourned after having had 
one of the most successful and well attended meetings 
in its history. 

i i iin 

J. A. Porter, of Wausau, Wis., has eighty-five men 
working at Hatley getting out hardwoods, pine and 
hemlock logs. He will eut over 6,000,000 feet this sea- 
son. Mr. Porter purposes to form a company and ex- 
tend his business shortly, 
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tary’s Annual Report a Very Gratifying One—‘‘The Giant Poplar of the 


The second annual meeting of the Hardwood Manu- 
facturers’ Association of the United States, held at 
the Grand hotel, Cincinnati, Ohio, on Tuesday and 
Wednesday of this week, marked a very satistactory 
year’s progress in the growth of the association and 
the individual benefits derived by the members from 
its various departments of activity. The attendance 
was a very representative one, as will be noticed from 
the list below, though of course most strongly repre- 
sentative of the heavier hardwood producing states 
lying most conveniently to the meeting point. The 
sessions were characterized by the attention and at- 
tendance which have been a feature of previous meet- 
ings, other things having no apparent attractions for 
the visiting lumbermen during the hours devoted to 
the business of the convention. 

A special feature of the meeting was the report of 
the joint conference committee recommending uniform 
rules of inspection to be concurred in jointly by this 
association and the National Hardwood Lumber As- 
sociation, and which now lack only the approval of 
the latter body at its annual meeting in May to go 
into effect on June 1 as the only recognized standard 
of inspection, superseding the double standards which 
have caused division and confusion in the past. The 
very efficient administration of President W. M. Rit- 
ter was ended at this meeting by his refusal to be a 
candidate for a second re-election, a subject of much 
regret by the members, duly tempered, however, by 
their success in inducing another capable man and 
faithful association worker to accept the chair. The 
report follows: 


TUESDAY MORNING’S SESSION. 


The opening session was called to order at 11:25 a. m. 
with President W. M. Ritter in the chair. Secretary 
Doster called the roll, which brought out responses ae- 
cording to the following list of attendance, including, 
however, those reporting at later sessions also. The bad 
w gg resulted in a larger number of late arrivals tian 
usual, 


The Attendance List. 


John H. Arans. Interstate Despatch, Cincinnati, 0. 
I. M. Asher, Nicola, Stone & Myers Co., Cincinnati, Ohio. 
Robert Asher, T. J. Asher & Sons, Wasioto. Ky. 
©. C. Batchelder. Boston Lumber Co.. Boston, Mass. 
Cc. H. Barnaby, C. H. Barnaby, Greencastle, Ind. 
TT. Wade Beavers, Kentucky L. & V. Co., Robbins. Ky. 
W. E. Berger, W. H. Dawkins Lumber Co., Ashland. Ky. 
I. W. Blair, F. W. Blair, Chattanooga. Tenn. 
William I. Brown, William I. Brown, Greenfield, Ohio. 
James Buckley. Brookville, Ind. 
3. B. Burns, Tug River Lumber Co., Bluefield, W. Va. 
J. H. Burns, J. H. Burns & Bro., Mansfield, Ohio. 
Cc. W. Burt, Burt & Brabb Lumber Co., Ford, Ky. 
A. W. Campbell, Phelps, Ky. 
J. D. Case, Case Lumber Co., Chattanooga, Tenn. 
C. M. Clark, Swann-Day Lumber Co., Lexington. Ky. 
R. C. Cool, Giles Wright Lumber Co., Ashland, Ky. 
W. A. Cool, R. H. Jenks Lumber Co.. Cleveland, Ohio. 
Cc. Crane, C. Crane & Co.. Cincinnati. Ohio. 
. M. Crawford, Yellow Poplar Lumber Co., Coal Grove, 0. 
H. P. Crume, Interstate Despatch, Memphis, Tenn. 
H. B. Curtin, Pardee & Curtin Lumber Co., Sutton. W. Va. 
Edward L. Davis, Edward lL. Davis & Co.. Louisville. Ky. 
W. H. Dawkins, W. H. Dawkins Lumber Co., Ashland, Ky. 
W._E. De Laney, Kentucky Lumber Co., Burnside, Ky. 
J. W. Dickson, J. W. Dickson Co., Memphis, Tenn. 
Harvey Dorne, W. M. Ritter Lumber Co., Columbus. Ohio. 
Lewis Doster, Secretary Hardwood Manufacturers’ Ass'n, Co- 
lumbus, Ohio. 
H. E. Dubois, Interstate Despatch, Cincinnati. Ohio. 
R. N. Fearon, Fearon Lbr. & Veneer Co., Ironton, Ohie. 
Frank F. Fee, Newark. Ohio. 
W. J. Fell. Salt Lick, Ky. 
F. C. Fischer, Yellow Poplar Lumber Co.. Coal Grove, Ohio. 
FE. E. Flynn, Grand Trunk, Cincinnati, Ohio. 
W. M. Fowler, Case Lumber Co., Chattanooga. Tenn. 
C. D. Fridman, Fridman Lumber Co.. New Richmond. Ohio. 
’. E. Galway. Dodge Mfg. Co.. Mishawaka, Ind. 
0. S. Gaskell, O. S. Gaskell & Son, Burket, Ind. 
A. Gazley, Grand Trunk. Cincinnati, Ohio. 
A. E. Gazley, F. W. Blair, Chattanooga, Tenn. 
Jas. Gee, Tyrone Lumber Co., Tyrone, Ky. 
N. A. Gladding, E. C. Atkins & Co., Indianapolis. Ind. 
Nathan Goodman, Ironton Lumber Co., Ironton. Ohio. 
D. C. Green, Logan & Maphet Lumber Co.. Knoxville. Tenn. 
A. B. Groesheck, Stearns Lumber Co., Cincinnati. Ohio. 
F. M. Hamilton, Indiana Lumber Co., Nashville, Tenn. 
Walter H. Harman, Johnson City, Tenn. 
H. V. Hartzell, Greenville, Ohio. 
S. T. Haskew, Haskew Lumber Co.. S. Pittsburg. Tenn. 
M. A. Hayward. Burt & Brabb Lumber Co.. Columbus. Ohio. 
N. L. Heaton. Hardwood Manufacturers’ Ass'n. Columbus, Ohio. 
W. H. Hemby. Kentucky Lumber Co., Cincinnati, 0. 
H. C. Hossafous. Dayton, Ohio. 
J. D. Hughes, J. D. Hughes Lumber Co.. High Bridge. Ky. 
John H. Jenks, R. H. Jenks Lumber Co.. Cleveland, Ohio. 
Judge Ben F. Keller, Bramwell. W. Va. 
J. H. Keys. Kentucky Lumber Co., Terre Haute. Ind. 
Charles Kitchen. Vansant, Kitchen & Co.. Ashland. Ky. 
Wi. M. Kramer, C. & W. Kramer Co.. Richmond. Ind. 
John Kohlsaat, C. Crane & Co.. Cincinnati. Ohio. B 
Liebermann, Liebermann, Loveman & O’Brien, Nashville, 
Tenn. 
J. J. Linehan, Cherrv River B. & L. Co.. Pittsburg. Pa. 
Wm. E. Litchfield, Litchfield Bros., Boston, Mass. 
IL. R. Longsworth, The L. R. Longsworth Co.. Somerset, Ky. 
rk. P. Loomis, C. A. Scott & Co., Tellico Plains, Tenn. 
J. W. MecCausey, Union City Lumber Co.. Union City. Mich. 
J. H. McCorkle, Hardwood Mfrs. Ass’n, Columbus. Ohio. 
W. H. MeMillan. J. A. Fay & Egan Co., Cincinnati, 0 
W. W. Magoon, C. Crane & Co.. Cincinnati, Ohio. 
FE. K. Mahan, Catlettsburg, Ky. 
W. T. Mason, W. T. Mason Lumber Co.. Asheville. N. C. 
Edw. Maphet, Logan & Maphet Lumber Co.. Knoxville, Tenn. 
lL. Tl. Mather, Henry Disston & Son. Cincinnati. 0. 
J. W. Mavhew. W. M. Ritter Lumber Co.. Columbus, Ohio. 
F. R. Miller, Yale Lumber Co.. Yale. Ky. 
Tt. Y. Miller. Ramsey. Miller & Co.. Charleston, Mo. 
Fr. W. Mowbray. Mowbray. Robinson & Emswiler. Cincinnati, 0. 
W. D. Newberry. Kunz & Newberry. Napier. Tenn. 
W. J. Newenham. Long Pole Lumber Co.. Dotson, W. Va. 
W. H. Nigh. Nigh Lumber Co., Ironton, Ohio. 
Jay TT. Northun. Louisa, Ky. 
M. N. Offntt, Tug River Lumber Co.. Bluefield. W. Va. 
W. M. Ritter, W. M. Ritter Lumber Co.. Columbus. Ohio. 
W. 0. Paxton, C. & O. Railroad Company. Cincinnati. Ohio. 
C, 4. Philips, Hardyyooq Manufacturers’ Ass’n, Columbus, Ohio. 


Big Sandy”’ Elected President. 





S. S. Pinney. Union City Lumber Co., Rothwell, Ky. 

F. Pischel, Licking River Lumber Co., Farmers, Ky. 

F. M. Platter, North Vernon P. & L. Co., North Vernon, Ind. 

Cc. C. Powell, Fullerton-Powell H. L. Co., South Bend, Ind. 

John B. Ransom, John B. Ransom & Co.. Nashville, Tenn. 

Cc. L. Ritter, C. L. Ritter Lumber Co., Huntington, W. Va. 

J. C. Roane, Roane & Curll Lumber Co., Weston, W. Va. _ 

Harold Robinson, W. M. Ritter Lumber Co., Cincinnati, Ohio. 

J. C. Ross, Millwood, W. Va. 

Cc. A. Roy, Roy Lumber Co., Nicholasville, Ky. 

Pr. C. A. Schenck, Biltmore, N. C. P 

W. T. Schnauffer, Crescent Lumber Co., Marietta, Ohio. : 

William H. Sloan, Maysville & Eastern Ky. R. R. Co., Cin- 
cinnati, Ohio. a 

George K. Smith, Secretary National Lumber Mfrs. Association, 
St. Louis, Mo. 

J. V. Stimson, Huntingburg, Ind. 

8S. H. Taft, Cincinnati, Ohio. . , 

J. O. Tate, E. C. Atkins & Co., Indianapolis, Ind. 

J. B. Thomas. Wm. E. Uptegrove & Bro., Johnson City, Tenn. 

B. Thurman, Tyrone Lumber Co., Tyrone, Ky. 

M. J. Todd, L. S. & L. V. R. R. Co., Cincinnati, 0. 

B. F. Vansant, Ashland, Ky. ‘ 

R. H. Vansant, Vansant, Kitchen & Co., Ashland. Ky. 

Robert Vestal, Vestal Lumber & Mfg. Co., Knoxville. Tenn. 

. S. Walker, J. S. Walker Lumber Co., Ironton, Ohio. 

A. W. Waterfield, Yellow Poplar Lumber Co., Coal Grove, 0. 

R. A. Waterfield, Yellow Poplar Lumber Co.. Columbus, Ohio. 

George E. Watson, House of Hoo-Hoo, St. Louis, Mo. 

H. K. Wentz, W. M. Ritter Lumber Co., Columbus, Ohio. 

A. G. Wetmore, Paepcke-Leicht Lumber Co., Chicago, Ill. 

A. T. Williams, Fayettevile, Tenn. 

J. V. Williams, Fayetteville, Tenn. we 

F. Woodman, Donaldson Lumber Co., Charleston, W. Va. 

0. C. Yookem, Ohio Lumber Co., Vigo, Ohio. 

The Chair—With your permission I will now occupy a 
short space of your time in reading an address which I have 
prepared for this occasion. i 

President Ritter then read the following 


President’s Annual Address 


It is with pleasure that I welcome and greet you to this, 
the second annual meeting of our association. W hile this 
is our second annual meeting, our association is not yet 





W. M. RITTER, COLUMBUS, OHIO, 
Retiring President. 


two years old, having been organized June 3, 1902, and 
although merely a child in point of time, in point of use- 
fulness I believe it has a right to be classed with other 
associations of like character. In other words, while I 
think that self commendation is not a laudable virtue and 
that boastfulness is liable to lead to vanity and vanity to a 
fall, I cannot at this moment refrain from congratulating 
you upon the work of the association and I feel that we 
are all excusable if in retrospect of what we have accom- 
plished in the past eighteen months we indulge in a feeling 
of satisfaction and self-congratulation. 

These results have been brought about largely by the 
willing, earnest and genuine support that has been given 
the association by the individual members; and I want 
to take this opportunity on behalf of the officers and execu- 
tive committee of the association to thank you most sin- 
cerely for the loyal support and co-operation you have 
given to your executive and administrative officers. 

It is proper for me in this connection briefly to run 
over the work that has been employing the attention and 
time of the association during the past year, and while 
these matters will all be presented to you in better form 
and more in detail by the reports of the various officers I 
desire to mention them. 

First—During the past year the association, through its 
executive committee, has been developing its bureau of 
uniform grades by the employment of thoroughly posted 
inspectors who devote their entire time to this work, and 
under the direction of this bureau they are as you know sent 
from time to time to any place where there may be dis- 
satisfaction or trouble between some of the members and 
purchasers and thus trouble in settlement thereof is avoided. 
This has proved most successful and very satisfactory to 
both the shippers and the buyers. 

Second: Valuations. 


Second—This association has during the year endeavored 
with more success than formerly to keep itself advised 
concerning all the conditions and facts of the lumber busi- 
ness and to have at all times statistics on hand to show 
the stocks of lumber being carried by the manufacturers, 
wholesale dealers in lumber and the large consumers. 

This of course is one of the most important functions 
of the association and information of the utmost value to 
producers of lumber, for from such information the owners 
of lumber arrive at its proper value and from information 
of this kind of course the association makes its recommenda- 
tions to its members as to prices from time to time. In this 
connection also the association endeavors to study carefully 
general business conditions of the country and giye to its 


members the benefit of any investigations of this kind. 
Twice during the year has the association issued recom- 
mendations to its members in the form of schedule price 
lists; first, at the annual meeting a year ago and, second, 
September 5, and I say without hesitancy that time has 
shown to those who have adopted the prices recommended 
by the association the wisdom of their action. 
Third: Commercial Reports. 

Third—The system of commercial reports has received a 
great deal of time and attention during the past year and 
has incurred to the association a considerable expense. It 
has increased its proportions over 100 percent in comparison 
with the previous year and it gives to the members infor- 
mation concerning the commercial and fisancial conditions 
of a kind that we feel safe in saying cannot be secured 
by the ordinary agencies. 

This bureau is in no way competing with the commercial 
agencies, which furnish to a certain extent like information, 
but it is open to the members of the association free of 
charge and without restrictions, and we feel satisfied that 
its usefulness is so well established that its permanency 
in the future is assured. 

Fourth: Sectional Meetings. 


Fourth—The sectional meetings which have been held at 
various centrally located points throughout the hardwood 
districts have as a general rule been most enthusiastically 
attended by members in the various localities and we feel 
that these meetings have accomplished a great deal of 
good by enabling the members to Lecome familiar with the 
work of the association and with what is going on in other 
sections in which they are not operating, and on the whole 
the work thus accomplished shows results that are very 


gratifying. 
Fifth: Inspection Rules. 


Y¥ifth—You will recall that one of the first matters that 
was taken up by this association, and in fact one of the 
objects uppermost in the minds of those organizing this 
association was a uniform rule for inspection and grading 
of lumber. Immediately on the organization of this asso- 
ciation, therefore, this matter was taken up and pressed 
vigorously and the most careful consideration and thought 
were bestowed on this subject, the result of which was a 
set of rules for this purpose that was adopted and has been 
used with very satisfactory results up to the present time, 
and while the same secured uniformity among the members 
of the association there have always been bitter differences 
of opinion regarding these rules between dealers in lumber 
who are organized into the National Hardwood Lumber Asso- 
ciation, which latter organization has a system of rules for 
inspection and grading. 

It has always been the wish and desire of the officers 
and executive committee of this association that something 
could be done to avoid the clash of these two systems of 
rules and, in a broader and farther-reaching way, secure 
uniformity in grading and inspection. It was thought to 
be a most natural and proper thing that these two organiza- 
tions should come together on some common ground. for 
the reason that the members of one association purchase 
largely the product of the members of the other association, 
and every transaction of this kind involved of course the 
necessity of some kind of grading and inspection and there- 
fore it would be much better and would facilitate and ex- 
pedite business if some satisfactory understanding could be 
arrived at. 

The consideration of this subject was made possible when, 
in last May, the National Hardwood Lumber Association, 
at its annual meeting, appointed a committee to confer 
with a like committee from this association, with power to 
arrange for and practically adopt a common system of 
grading and inspection that could be used by both asso- 
ciations, At a meeting of your executive committee in 
August, 1903, the president was authorized to appoint and 
did appoint such a committee, and these committees had 
their first informal meeting November 14 and thereafter had 
meetings on December 1, 10 and 11, 1903, at the last of 
which conclusions were arrived at and a system of rules 
for inspection and grading of lumber was adopted to be 
used by both associations after June 1, 1904, as their 
official rules. without change for a period of five years. 

The meetings of these committees were not without 
strenuous contentions on both sides, but I am pleased to 
take this opportunity to say that I have never been in con- 
ference with gentlemen who, while contending for their 
rights, did so in such a broad minded, liberal way and 
who were always ready to give and take and look at every 
proposition in a sensible and reasonable manner, as did 
those representing each of the associations. 

The work of this joint committee will be reported in 
detail by the chairman of your committee and I have no 
doubt that you will ratify and confirm the same, as we 
are assured such action will be taken at the meeting of the 
other association in May. The work of this joint committee 
is far reaching in its effect in securing uniformity in the 
grading and inspection of lumber and I feel that it is one 
of the most valuable and important matters that has trans- 
pired to affect the hardwood lumber trade during the year 
which has passed and that if both of these associations 
which have promulgated this system of inspection and 
grading should promptly pass out of existence this well 
thought out, well digested, carefully prepared method of the 
measurement and inspection of lumber would continue in 
use for years to come and stand as a monument to the 
ability and good sense of the members of these associations. 

I am so well satisfied in my own mind that there should 
be unity and harmony between these associations, not only 
in the system of inspection and grading of lumber but in 
everything else, that I feel that the time has come when 
there should not be two associations but that there is such 
a strong community of interest between the two that they 
should be consolidated. 








Our affiliation with the National Lumber Manufacturers’ 
Association has begun to develop the benefits which can he 
obtained by such relations and already plans have been sub- 
mitted which will develop two vital points of economic 
interest to the producers, the first of which is a mutual 
insurance plan and the second the special credit rating 
— for the use of members of the affiliated associations 
only. 

Having thus briefly touched on the more important mat- 
ters that have employed the time and attention of the 
association during the past year. I desire to occupy a brief 
portion of your time in the contemplation of what we may 
expect during the coming year. 

I anticipate for the year 1904 a large volume of business 
generally, possibly the largest in the history of our country. 
and general satisfactory business conditions, and I think so 
for the following reasons: 

In the first place, the year 1903 witnessed the largest 
production of hardwoods in the history of the business in 
the face of labor troubles In the large eastern centers and a 
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decrease in consumption during the latter part of the year. 
At the same time, in point of value as well as volume, 
the stocks on hand throughout the country January 1, 
1904, including those held by manufacturers as well as 
wholesalers, yard men and large consumers, are not greater 
in the aggregate; in fact, so far as we have been able to 
learn, not so large as they were on January 1, 1903. This 
is of itself a happy condition for us to contemplate in ea- 
tering upon the new year, especially in view of the fact that 
surplus stocks on hand on January 1, 1903, had been de- 
pleted to a much lower point than had Leen known for a 
long time prior thereto. 

In the second place, during the first eight months of the 
year 1908 the demand for lumber was exceedingly strong. 
During the last four months of the year this demand un- 
doubtedly weakened considerably, until during the last two 
months of the year there was a very perceptible change 
from the conditions existing in the early part of the year. 

This was true not only with reference to lumber but with 
reference to all manufactured products, and especially iron 
and steel. I feel that this result was brought about largely 
by the long protracted, continuous slump in the values of 
securities on the New York Stock Exchange, which, while 
it did not affect the intrinsic value of properties or deplete 
or destroy the currency of the country, at the same time 
did largely affect credits, and for this reason in many 
instances made it quite impossible for railroads and other 
iarge companies to negotiate securities, which they had 
planned to do in order to secure funds for very much needed 
betterment, improvements, equipment and track. This con- 
dition, however, seems to have completely run its comvse and 
it is generally believed by those whose judgment should be 
of value to have been a fortunate thing for business con- 
ditions generally that doubtful securities that have been 
largely dealt in on the New York Stock Exchange should 
have receded from the high prices at which they had been 
held at the time when the general business conditions of 
the country were sound in every respect and less liable to 
be affected by this readjustment of values. 

Since January 1 a marked change has taken place in the 
monetary condition. Money has become plentiful and 
easy. call loans have gone as low as 1% to 2 percent and 
the statement of the associated banks of New York, pub- 
lished on the 23d inst., showed the largest increase in volume 
of deposits for one week in the history of the Clearing 
Ifouse Association, 

Already there is evidence that railroad companies are 
preparing to take advantage of the easy money market for 
the issuances of bonded securities that have been delaved 
for six months and more owihg to the untoward condition 
of the money market. If this can be successfully done and 
these bonded securities absorbed and the funds thus raised 
to enable the railroad companies throughout the country, 
and especially in the west and south, to continue improve- 
ments. which are in fact at the present time absolutely 
necessary in order to handle the business offered them, I 
ihink that the most discouraging feature in the present 
business situation will be entirely eliminated. 

In the third place, a satisfactory feature in the con- 
templation of the outlook for the coming year is the pros- 
perous condition that exists at the present time through the 
entire western portion of this country. This has been 
brought about by a succession of good crops for the last few 
years and the high prices for these crops that have been 
steadily maintained. 

It is in no way an artificial boom like those which have 
visited certain sections of the west at various times in the 
past, but it is the natural growth in the development and 
production of wealth, which is evidenced not by fictitious 
prices placed on corner lots in embryonic cities but by the 
wiping out of farm mortgages and the accumulation in 
banks all over the west of cash balances of varying. sizes 
by_ those who formerly were debtors and by the marked 
reduction in rates of interest for money. 

It is an astounding, but nevertheless actual fact, that 
during the past four months there have been times when 
the rates of interest in Spokane for time money on like 
securities were lower than those in New York. 

Fourth—Another feature that impresses me as _ indica- 
tive of satisfactory business for the next twelve months 
is the fact of the increase in the production of gold in 
the United States as well as in the world. Without annoy- 
ing you with statistics, let it be sufficient to state that the 
vear 1899 saw the largest production of gold that the world 
has ever known. The year which has just passed was almost 
equal to this and the production of the last four months of 
the year was at a rate which, if kept up this year—and there 
is every reason to believe that it will be—will considerably 
surpass the record year. ; 

The production of wealth in this form is always beneficial 
and helps to make possible developments, improvements and 
construction that otherwise could not be undertaken .and 
such conditions of course always improve general business. 
Prosperous conditions have almost invariably been accom- 
panied by large production of precious metals. The pro- 
duetion of gold in South Africa has also revived tremendously 
during the past year and it is thought that the coming year 
Will show conditions fully equal if not surpassing those ex- 
isting before the Boer war. 

Fifth—During the past three years the tremendous con- 
sumption of all manufactured products within the boundaries 
of our own country, at high prices, has tended to cause 
manufacturers to be careless about keeping up business 
connections with foreign countries and the consequence 
as naturally been that our exports have during that time 

msiderably fallen off. This condition obtained until the 
ast four months of the past year, when our exports com- 
inenced to revive in a very marked degree, until the month 
f December showed the largest aggregate amount of ex- 
ports. in point of value, that has ever been known. This 
vas due doubtless to some extent to the abnormally high 
price of cotton, but, eliminating this item, a large increase 
vas shown over the same month in the previous year with 
the large amount of cotton and the cereals which will go 
ont of this country at almost record prices. the end of the 
‘ear will show the balance of trade largely in our favor 
ind a great fund rolling in from this source to increase 
ir national wealth. ; 

Sixth—Another feature which should be directly gratify- 
‘ng to those in our business is the fact that the prospect 
or building and construction, especially in the eastern 
centers of population, is very encouraging. It is believed 
‘rom the fact of the numerous applications that have already 
Leen made to municipal authorities for building permits that 
ie coming year will show more building and general 
construction in all of the large cities in the east than 
they have ever known before. Especially is this true in 
the city of 'New York and the metropolitan district. This 
means a great deal, especially in view of the fact that the 
‘ast three years have each been record years for building in 
most of the cities of the east. And it is natural, too, to 
expect that the coming year will show great improvement 
in this respect for two reasons: first, because in some cities 
the dissatisfaction and difficulties with labor and the trades 
have curtailed building to some extent and. second, because 
the experience that wealth has had during the past eighteen 
months in investment in corporate securities naturally tends 
to draw it into other channels, and the improvement of real 
estate is generally considered, while not so remunerative. 
at any rate secure and consequently at times like this 
attractive, ‘ 

: In view of what I have said above and after considerable 
thought devoted to the subject and a somewhat serious 
red of conditions generally, I am led to the conclusion 
= the prospect for a successful and prosperofis year for 
poor business is very good. I may be an optimist—I do not 
Arosa I am—I certainly am not blind to some disturbing 
elements in the business atmosphere. I realize that this is 


a year of a presidential campai and that this is always 
more or less disturbing to business. However, I believe 
that this year the prospects are that this evil influence 
will be reduced to a minimum, for the reason that I feel 
that each party will nominate a conservative, good, business 
man, in whose hands, if elected, the financial affairs and 
affairs of the general government will be safely and con- 
servatively administered and that, it matters not who is 
elected, no radical change of any vital policy of the gov- 
ernment will be made. However, this will have its dis- 
cordant effect, but nevertheless if the monetary condition 
rights itself, as it promises to do and has practically already 
done, I fully believe that with all other conditions so en- 
couraging the effect of a presidential campaign will -be 
searcely noticeable and the year will pass into history as 
one of the most prosperous we have ever experienced. 

In concluding my remarks I want to congratulate you 
on the work that your association has accomplished from 
its organization to the present time and upon its present 
condition, and to wish for you most earnestly that the pre- 
dictions that I have just made for the business of the 
coming year may be fully realized. 

I desire also to take this occasion, before retiring from 
the presidency of your association, sincerely to thank the 
officers, members of the executive committee and the indi- 
vidual members for the kind and earnest co-operation that 
I ~ave always received at their hands and I cannot wish 
anything better for my successor in this office than that 
he may receive the same loyal support that has been ac- 
corded me. 


W. J. Newenham moved the appointment by the chair 
of a committee of three to take up the recommendations 
of the president’s report and report at the commencement 
of the afternoon session. Carried, and later the chair 


appointed John B. Ransom, C. M. Clark and Jay H. 


Northup. 
Secretary Doster then read 
The Secretary’s Annual Report. 
Membership. 


At the time of our. first annual meeting this association 
was represented by members in sixteen different states, with 
a total membership of 143. During the past year we have 
had a total increase in membership of 83; six members 
withdrew from the association by reason of the fact that 





R. H. VANSANT, ASHLAND, KY., 
President-Elect. 


they had sold out their operations, or for other reasons, 
and fifteen members were dropped from the rolls for the 
non-payment of dues. _ 

We show a gain of representation in one more state, 
making a total of seventeen states represented in this as- 
sociation. 

The membership was increased with the aid of a system 
of correspondence, and also by the interest effected from 
a series of sectional meetings, and that time the members in 
the different sections attended, bringing with them their 
manufacturing friends. 


Production. 


It was stated at our first annual meeting that the mem- 
bers of our association represented an output at that time 
of approximately 1,000,000,000 feet per annum. The new 
members who were admitted during the year would bring 
this output up to more than 1,200,000,000 feet, and it covers 
the following states: 








Jan. 1, 1903. Jan, 1, 1904. 
Feet. Feet, 

APKANGAS 2c. ccccccee aseene 30,000,000 75,000,000 
Illinois .. : 35,000,000 35,000,000 
Indiana .. 140,000,000 150,000,000 
Kentucky 138,000,000 150,000,000 
Mississippi 30,000,000 ,000,000 
WENGE dececccaccetdcscdes 52,000,000 75,000,000 
ME buns oe ccscnrceceenedas 190,000,000 200,000,000 
OE eicctcadcesacewes« 180,000,000 215,000,000 
WEE da daks cccneeaneaee 5,000,000 10,000,000 
Wee VINNIE cc sccccecunes 95,000,000 115,000,000 
Mi errr re 36,000,000 40,000,000 
North Carolina ....... éqgwaue 75,000,000 75,000,000 
Sodth Carolee ... oc cscccvsce 10,000,000 10,000,000 
1,018,000,000 1,210,000,000 


We have also located in different states representatives 
whose saw mills are in states not represented by their mem- 
bership, and endeavor to credit the states producing lumber 
with the amounts of the output represented by their saw 
mill interests. 

In addition to the above, would state that we have from 
fifteen to twenty members scattered over various states who 
have not been shipping for some time, and other new mem- 
bers have lately been admitted but have not yet started 
their mills in operation; which should materially increase 
the above total for the year 1904. 

Bureau of Commercial Reports. 

This bureau was put into effect the latter part of 1902, 
but was not developed into a satisfactory system until the 
early part of 1903. Twenty reports were issued in 1902, 
while 360 were sent out to all members in 1903. . The in- 
formation which we are sending. out is received from mem- 
bers of the association who have had actual dealings with 
the parties repo on. . 

en inquiries are sent to this office by members for the 


reports wanted notices are sent immediately to the entire 
membership on suitable blank forms, and the answers re- 
turned thereon are received in the strictest confidence and 
are compiled separately and reproduced to the entire mem- 
bership, showing the exact commercial dealings on those 
reported. 

The subjects referred to are submitted in a way which 
show no identity of the person giving the information, and 
we exercise the greatest care in filing and preserving the 
originals, 

The entire membership is equally privileged to the use of 
this commercial report bureau, and any amount of inquiries 
are treated with the greatest consideration. Immediate re- 
sults are assisted by the mechanical devices of the addresso- 
graph and the mimeograph machines, which are in use at 
all times in this bureau. 

The reports are arranged in the most convenient form 
possible for filing and reference purposes. 


Grading Rules. 


No change whatever has been made in the grading rules 
adopted by this association in June, 1902. We might state, 
however, that the grading rules of the Southern Cypress 
Lumber Association were adopted by this association, in 
open meeting, January 29, 1903, and subsequently published 
with our official grading rules and our inspectors have been 
coached on the lines of taking care of the interests of the 
members whose product covers this kind of wood. 

Up to January 1, 1903, we had circulated 30,000 copies 
of these grading rules and during the year just closed wo 
have distributed all over the United States and points is 
Canada and Europe 40,000 copies, making a total of 70,000 
copies issued since our organization in June, 1902. 

We have had requests from outside organizations to 
adopt grading rules on certain woods which are not covered 
by our system and we have also been requested to produce 
a log rule covering the inspection of logs. 


Price Lists. 


As a result of the deliberations at our first annual meet- 
ing a list was published, effective February 2, 1903, which 
was known as the yellow list and which superseded the list 
effective August 11, 1902, which was known as the pink list. 
A number of changes were shown on the list of February 2, 
1903, which continued in effect as the official list until the 
general meeting held here September 5, 1903, at which time 
a blue list was effected, and which was published under 
date of September 15, showing changes made to reflect the 
market conditions at that time and which is effective up to 
the present meeting. 


Bureau of Grades. 


-The bureau of grades is one of the most important de- 
partments of our association work and our principal aim is 
to establish a uniform system of grading in the hardwood 
industry. The work of this department is subdivided as 
follows: 

1. Inspection at the mills. 

2. Reinspection of disputed shipments at points of desti- 
nation. 

As fully outlined in previous reports, the inspections at 
the mills are made by inspectors employed by this associa- 
tion, who travel from place to place under the direction of 
the secretary, visiting the mills of members and non-members 
as well, instructing the inspectors at such mills relative 
to the interpretation to be put upon our grading rules. It 
is our method to place inspectors on such visits under the 
supervision of the management of such mills and, when com- 
pleting the work, issue a report of the grades which were 
worked on and which shows the deviation, if any, from the 
official inspection, as provided by our grading rules used 
by the inspectors. 

It is our endeavor at all times to employ none but the 
most competent men, and further to add to the system of 
uniformity we have held meetings of the inspectors, allowing 
them sufficient time to enable them to become thoroughly 
acquainted with the various details and interpretations of 
the grading rules. 

We herewith furnish you a tabulated statement showing 
the amount of lumber that has been reported to our office 
as shipped under our system from January 1, 1903, to De- 
cember 31, 1903, subdivided into states, as follows: 


Jan. 1 to June 1. June 1 to Dec. 31. 
t. Feet 





STATES. eet. 3 
BEES 4 cdc cdecuacis 16,908,000 20,605,500 
eer rece 10,414,000 12,420,500 
FRG eh cccdasccease 20,712,000 23,210,500 
OWE Sesasiccwoeerdcese ; 2,962,000 
Kentucky 66,437,500 
pS reer eer e. 1,350,000 
Mississippi 10,283,000 
Leer 45,562,500 
North Carolina 15,588 .500 

Weacedcasavescaaea f 59,966,500 
Pennsylvania ......... 2,136,000 738.500 
South Carolina........ 1,654,000 2,500.000 
err 61,203.000 65,199.500 
WIFMIEEM cccscccccscesa 2,050,000 3,800,000 
West Virginia ......... 55,865,000 60.044,000 
WHGGEEE “nc csccsnccee 7,059,500 9,306.000 

Total January 1 to June l........ 351,882,500 

Total June 1 to December 31...... 399,974,500 

WWGRE Sc eccuccceas rorrerrrrrerrery: 8 
Reinspections. 


During 1903 our bureau of grades has devoted special 
efforts to the matter of reinspection of disputed shipments 
at points of destination and located out inspectors in many 
of the large consuming cities in the United States for this 

rpose. 

In this department of our bureau of grades our inspectors 
have reinspected during the year 289 shipments, involving 
nearly 4,000,000,000 feet. On this amount involved we 
can trace at least 95 percent of these reinspections which 
have been accepted as the most satisfactory system for de- 
ciding the basis for settlements. 

This entailed a great deal of expense, a large part of 
which has been borne by the association itself, owing to the 
rule that no charge is made at any time for the services 


of our inspectors when shipments are in accordance with ‘ 


the original invoice, but when the report of the reinspection 
shows a variation of 4 percent from the original invoice we 
submit to the member the inspector’s actual expenses in- 
curred while making the trip for such reinspections. 

We have also made extensive reinspections for the hard- 
wood trade not represented in this organization by member- 
ship and who willingly remunerated us for such services. 

The system which we have effected is giving general satis- 
faction to the membership and to the buyers and in com- 
paring the last six months of 1902, when we were organized, 
with the same period of 1903 it shows that the trade is be- 
ginning to depend entirely upon the results of such work 
for a basis of adjusting any disputed shipments. 

We might also add that the work of this system has been 
ably assisted by the staff of the surveyor general of Massa- 
chusetts, who has trained his inspectors to use our rules 
and who performs services for us through the territory 
represented by him. 

The reports of this reinspection work are immediately 
submitted in duplicate form to the member asking for the 
reinspection, allowing him to submit an original copy to the 


customer. 
Monthly Stock Sheet. 


The system of submitting to the members a monthly sur- 
plus stock sheet has been used with good effect, allowing 
those who have surplus stocks to move same quickly by 
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sending in the amounts which are tabulated and at the 
same time requests are obtained from members who want 
to place orders for stocks and which enables the office of the 
secretary to place in communication parties who are wishing 
to buy and sell, 

Sectional Meetings. 

During the past year we have continued the system re- 
ported one year ago of having sectional meetings held in 
different parts of the country, enabling the manufacturers 
in those districts to become acquainted with the association 
methods at first hand and to become better acquainted with 
conditions existing the country over, which they could do 
in no better way than by having these meetings from time 
to time at centrally located points, which are always at- 
tended by the secretary in person or his representatives. 

Another result of these sectional meetings is that in cer- 
tain districts the manufacturers have organized and meet 
from time to time at a permanent location, and this phase 
of the work is showing very satisfactory results and has be- 
come a bureau of information for the immediate surround 
ing territory. 

his system enables the secretary’s office to keep familiar 
with the conditions existing in the different sections and 
the efforts of the association work directed to the advantage 
of the members. 

Summary. 

The secretary has under his personal supervision the de- 
tailed work of each of the different departments besides 
traveling from place to place attending the meetings in the 
different sections of the country of the manufacturers, as 
before stated, and has also been in attendance at the com- 
mittee meetings. 

In the future we expect to 
ment, having more assistance in the 
the importance of such meetings being held at different 
times. which will entail more expense. We are arranging 
for expanding each of our systems for the benefit of the 
manufacturers, which should have the hearty support of 
our membership. 

We are now enlarging our office facilities for the purpose 
of developing such plans and we have already installed the 
most up-to-date mechanical devices to get out the mat- 
ter. 

I desire while submitting this report personally to thank 
all the members of the association for their courtesy and 
their efforts which have enabled this office to accomplish 
results which we now show and it will certainly be a 
great pleasure to look forward in the coming year for this 
same hearty support from the members of the associa- 
tion. 

Following this the secretary, at the request of Treas- 
urer I, C. Fischer, read the 


in each depart- 
field work, realizing 


broaden out 


’ 
Treasurer’s Annual Report. 
RECEIPTS. 

Cash on hand January 1, 1908........$ R 16.26 

Received through secretary's oflice 18,565.92 
3 $18,582.18 

EXPENDITURES. 
Voucher checks Nos. 94 to 549, both 
inclusive 
Cash on hand January 1, 


$17,982.69 
599.49 
$18,582.18 
Treasurer. 


F. C. FISCHER, 

CoaL Grove, OnIO, January 1, 1904. 

This report was accompanied by certified report of the 
publie accountant who acts as auditor. 

Secretary Doster then read the following two tele- 
grams: 

GREENEVILLE, TENN., Jan. 5.—Lewis Doster, Secretary, 
Cincinnati, Ohio: My heart is with you in the association 
work. but sorry cannot attend meeting, owing to illness in 
mv family. TI suggest close adherence to blue list, consolida- 
tion of grading rules and conservative output of poplar 
lumber this year. } 7. =. ADAMS. 

Sr. Lours, Mo., Jan. 26.—Wewis Doster, Secretary, Cin- 
einnati, Ohio: Regret that circumstances will prevent our 
attendance at annual meeting. Congratulations to associa- 
tion’s officers for good results. Vlease obtain expression re- 
garding dressed gum inspection. 

GARETSON-GREASON LUMBER COMPANY. 

This concluded the work of the morning session and 
the convention adjourned to 2 o’clock p. m, 


TUESDAY AFTERNOON’S SESSION. 
The session was not ealled to order until 3 o’clock, 
and the chair called for the reading by Chairman Ran- 
som of the 


Report of Committee on President’s Address 


Mr. President: The committee appointed to report to the 
association on the address of the president delivered on the 
opening of this, the second annual meeting, begs leave to 
express its hearty approval and congratulations on the able 
and comprehensive manner in which was reveiwed the hard- 
wood industry for the past year and the encouraging out- 
look which now confronts us. That the conclusions reached 
by him in forecasting the market and economic conditions 
for the immediate future were arrived at only after careful, 
conservative review and research is obvious to all who fol- 
lowed his interesting statements; with all of which this 
committee are in full accord. 

The limited time given us in which to report on the ad- 
dress precludes the possibility of a full analysis of the many 
valuable suggestions offered, but it occurs to us_that the 
matters of especial significance are, Valuation and Consoli- 
dation, and these should be given the consideration that 
their relative importance warrants. and we beg leave to 
suggest that a valuation committee be appointed at once for 
the purpose of discussing and arriving at a conclusion as 
to what basis a price list shall be published at this time, to 
be used by the association. 

The valuation committee to be composed of and subdi- 
vided as follows: 

Poplar and basswood, 9. 

Oak, ash and chestnut, 5. 

Cottonwood and red gum, 3. 

Cherry, walnut. butternut and sycamore, 3. 

Hickory, soft elm and soft maple, 3. : : 
And to report at the opening of Wednesday morning session. 

That a committee of five be appointed, including the presi- 
dent, who has heretofore taken such active interest in this 
particular direction, to confer with the National Hardwood 
Lumber Association on a plan of consolidation, and that 
this committee be fully empowered to act for this association. 

And, further, that as a great number of members were 
late in arriving here. which precluded their being present 
at the time the president’s address was read, and as in all 
probability a large additional number of members will not 
arrive before Wednesday morning, we therefore ask that it 
be the sense of this meeting to have this address reread by 
the secretary at the opening of the Wednesday morning ses- 
sion, in order to allow the late arrivals to have knowledge 
of the existing conditions and future outlook. 

Respectfully submitted, 
Jay H. Norruuvr, 
JoHN B. RANSOM, 
Cc. M. CLARK, 


Chairman. 


Committee. 
F. C. Fischer moved the adoption of the report. Car- 
ried. 
Prof, C, A. Schenck, of the Biltmore estate, Biltmore, 


N. C., a member of the association, was then called upon 
for a paper upon the subject 


Forestry and Forest Reserves. 


Lieut. Schenck had prepared a paper upon the subject, 
but announced at the beginning of his remarks that he 
would not follow it but would merely talk upon the sub- 
ject, and the following report therefore follows his verbal 
remarks. He started out at the beginning with a question 
as to what forestry really is, and said: 


The lumber dealer of Omaha identifies forestry with 
prairie planting. In the mind of the New Yorker “forestry” 
coincides with forest preservation as practiced in the Adiron- 
dacks. The Michigan lumberman sees in forestry a Utopian 
attempt of cranky easterners to meddle with his business. 
Thus we have a pretty good card or menu of the different 
attitudes of different lumbermen toward forestry. It is 
easier to say that the attitudes of the lumbermen and the 
publie at large are as diversified as the purposes of forestry. 
Forestry is any treatment of forests. If you don’t like 
it it is bad forestry, and if you do it is good. 

All of you are practicing forestry. I happen to be doing 
it on a different scale from you, because I represent the 
interests of a wealthy man in forests which comprise about 
121,000 acres of hardwoods. That is a fairly large opera- 
tion, and it suits us—Mr. Vanderbilt and myself—to deal 
with it in the way which we consider the most remunera- 
tive, and the safest on top of that. Your proposition in 
handling your piece of forest is probably quite different. 
If you are short of capital and overloaded with debts you 
cannot handle your tracts on the lines of conservative for- 
estry in which we are engaged, treating the forest as an in- 
vestment to be kept on an equal level all the while, and 
drawing out only the earnings without cutting into the 
eapital. If I were working for you I would probably adopt 
other views, simply because the surrounding conditions 
would be of a different nature. 3ut all this treatment of 
forests let us call forestry, and then you are all foresters. 

In a forester the most necessary thing is to be a good 
lumberman, and I wish to be a much better one than I am. 
lor the last nine years that I have been in this country I 
have been trying to forget that kind of forestry with which 
we have begun—-the theoretical kind imported from Europe, 
which we cannot use here any better (the conditions being 
different) than we could Chinese forestry. Business men 
must practice business forestry, disregarding its effect upon 
the conditions of the people or of the commonwealth. That 
sounds cold and unpatriotic, but after all it is the same 
thing that is found in eyery other line of private enter- 


LEWIS DOSTER, COLUMBUS, OHIO, 
Secretary Past, Present and Future. es 
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prise. The forestry owner alone cannot be expected to 
safeguard the water supply or to abide by considerations 
of publie health, although with the subject of forestry as a 
whole are involved these questions. 

Let us distinguish according to the surrounding condi- 
tions between destructive and constructive or conservative 
forestry. If I own or if some kind gentleman here will give 
me 10,000 acres I would probably practice destructive for- 
estry if it were in Michigan, to avoid the dangers from 
hyper-taxation; or more so in Minnesota, where fool popu- 
listiec laws make it impossible for the forest owners to prac- 
tice conservative forestry. Forest fires also would con- 
tinually endanger the investment and you would be most 
foolish to practice conservative forestry and much wiser to 
convert your investment as fast as practicable into fire- 
proof dollars. In that the hardwood owners are in a par- 
ticularly fortunate position, because as a rule the taxes 
are not unreasonably high, and the hardwood tracts are 
rot so endangered by fire as the pine. In our Carolina 
poplar holdings—and we have there some of the finest pop- 
lar in the country—they were formerly continuously sub- 
jected to fire, and the poplar and the white oak have not 
suffered much from these fires, against which they are now 
protected. They have a heavy armor of bark around their 
base which does not allow the fire to attack the fiber; 
and if the fire does hollow out the butt of a tree it serves 
by the very action of the fire by creosoting the base of the 
tree to preserve it better than befor, just as woodn posts 
are often burned around the bottow before being placed in 
the ground, the fire acting as a prservative against decay. 
For us in the Allegheny mountains it is not necessary to 
practice destructive lumbering, simply because our invest- 
ment is in no danger. 

Investment in hardwood stumpage is the safest you can 
possibly make. If any of you have been buying stumpage 
in order to hold it for a few years you have been prac- 
ticing conservative forestry. That is just what I am doing. 
We have the stumpage and we are holding on to it waiting 
for a rise in price—and these prices have already risen 
remarkably. When I came there in 1895 I sold prime yel- 
low poplar stumpage at 50 cents a thousand, and only a 
few years back you could buy stumpage at 25 cents a thou- 
sand a little farther back from the railroad. We are get- 
ting now $3.50 a thousand, a very good rate of interest on 
the original investment. Do you think that the price will 
stay? Do you think that the prices that we have gotten in 
the past will be overshadowed by those we shall get in 
the future? I am sure they will, and they will rise, in 
my opinion, faster in the future than they have done in 
the past. If we have left in this country over 4,000,000,000 
feet of good yellow poplar I think that I am badly mistaken. 
The new census of 1900 gives something a little over a 
billion feet annual cut. If we have only four years’ supply 
at the old rate of cutting, then cut. your poplar as fast as 


you can; I want to hold mine. 
as possible when you are through. The faster you cut, you 
do me personally a great favor. [Laughter and applause.] 

Don’t you believe it is true what President Ritter and 
some others have told you? Don’t you believe that it is 
wise to restrict your production? If not go on and after 
some years we will sell our logs on the stump for the price 
they are now worth on the mill yard, or even for the price 
they now bring in Hamburg at the auction. In 1902, travei- 
ing with a class of foresters, we came to Mannheim, Ger- 
many. There we happened to attend an auction sale, and 
the logs were beautiful ones of yellow poplar, up to 48 
inches in diameter; and they brought an average of $2.04 
a thousand. Do you know why? Because they don’t have 
any yellow poplar in that country; and I shall use all mine 
that I possibly can with reference to a similar condition 
in the United States when you have cut out. The forest 
is a much better investment for me than the saw mill. We 
call it conservative lumbering, conservative forestry; and 
if I am right I call it financial wisdom and financial sa- 
gacity. I believe many of you will doubt the wisdom of it, 
but so would you regarding the value of New York Cen- 
tral bonds; each one has a different idea. One will sell 
at 150, and another will say, “I will not part with mine 
ot less than 200." I am decidedly a bull on the yellow 
poplar market. [Applause.] If any of you have yellow 
poplar stumpage to sell at $2.50 and if it is good stumpage 
and well located, let me know and I will probably take it. 

We are doing lumbering on a comparatively small scale 
in western North Carolina. I cut only the more defective 
trees which I do not believe will be able to stand long 
enough to receive a higher price. I might so manage the 
business a$ to retire after a few years with a profit of 20 
percent annually on the investment: but in what condi- 
tion would the capital be left? Nothing but a barren soil, 
the revenues from which would not pay interest. That is 
what I want your attention to be called to especially. Con- 
servative handling not only of forests but of stumpage is 
the most remunerative thing I know of which you can do. 
I hope none of you are so badly encumbered by debts, mort- 
gages and so on that he has to cut rapidly. Of course if 
he has there is no other course open to him. But Mr. Van- 
derbilt and I are not going to do that. We are banking 
on a rising market, and we will hold our stumpage until 
if possible we are alone in the United States. 

I have spoken with special reference to yellow poplar, but 
I think the condition is the same regarding hardwoods gen- 
erally. You don’t have any second growth to speak of in 
oak, hickory or yellow poplar. ‘There is very little coming 
up as second growth. Do you know that we hold a monopoly 
in gum—that hardwoods do not grow in Germany or France 
or elsewhere of the dimensions which you would allow to 
pass through your saws? I know of but three other places 
in the world where you find good hardwood stumpage as 
we know it—stumpage 2% to 4 feet in diameter, and 20 
feet or more to the first limb. One is the Amur valley in 
northern China. Very little is known about that. I have 
seen the other two. The supply of oak now in Europe, 
and especially used in Germany and France, comes from 
the Austrian dependencies on the border line between Aus- 
tria and Hungary. There you see oaks which beat any- 
thing we have in this country, even the Mississippi oak— 
great trees straight as a candle and which hold their girth 
nobly up to the limbs. But Slavonia is a mighty small coun- 
try, only about as large as two counties of Ohio; and they 
are cutting at a most furious rate and getting most furious 
prices. The faster they cut the better it is for Mr. Van- 
derbilt and me. The other section is the Spessart moun- 
tains of Bavaria; and if you have ever passed through 
there you may have seen from the train some of those 
3.000 numbered and counted white oaks owned by the 
savarian government. They know full well what they have 
in those 3,000 oak trees, and they are the last of the orig 
inal forest. The second growth attains about the size of 
the large columns here in the room, and is cut at 1% to 2 
feet diameter. They lop the branches of the trees before 
felling so as to reduce the impetus of the fall and they 
get for the old trees $100 to $400 standing in the woods. 
You may not believe this, but I do, having been connected 
with that forest for a great many years. Sesides these 
8.000 trees and the 10,000 in Slavonia and the Amur re- 
gion of China we have a monopoly. There is no hardwood 
stumpage, as we understand the term, in yellow poplar, 
chestnut, white oak, hickory. anywhere, especially yellow 
poplar and hickory, which do not grow in any country 
except that of the stars and stripes. 

These are the reasons why conservative lumbering is 
more profitable than destructive lumbering. These are 
the reasons which prompt us to hoard our hardwoods al- 
most as carefully as the professional foresters do it in the 
old country. I am sure we are making money by it. The 
other day I was talking with one of the members of this 
association who was too poor to attend this meeting, not 
having the money for railroad fare, and he told me he 
would have been a millionaire now if he had never cut a 
tree—that if he had sat in his parlor and smoked cigars in- 
stead of working he would have been a millionaire. It 
looks as though the lazy lumberman would make more 
money than the toiler. [Laughter.] You laugh at it now. 
but just wait and see whether later you may not be forced 
to make a similar confession. Stumpage prices will go up 
and the man who saws rapidly rising stumpage into money 
is financially very unwise. Who sells stocks while he is 
sure the price is rising rapidly? Our trees are our stocks. 
All this promotes conservative forestry because our condi- 
tions in the majority of cases are such as to make it very 
remunerative. If you have yellow poplar on splendid agri- 
cultural land worth perhaps $50 an acre it is better to 
cut your trees now: but this is rarely the case, and espe- 
cially in the mountainous southeastern country. What 
could you do with the soil after it is bared? Let it go back 
for taxes? We have a good investment; let us stick to it: 
but cut out as fast as you can if you want to, and I will 
be the better off for it. 

I must not speak longer, except that a part of my sub- 
ject related to forest reserves and I should say a word on 
that. There are no reserves now east of the Mississippi 
river, but the government now plans to spend $10,000,000 
in the purchase of 4,000,000 acres at $2.50 an acre in the 
southeastern Allegheny mountains. I do not think that at 
that price they can get any valuable mountain timber land. 
but rather the mountain tops and the thinner timber; and 
this national reserve will not have the slightest effect on 
the lumber trade; probably no more than the 600,000 or 
700,000 acres recently reserved in Pennsylvania by the 
state. Besides this reserve is not to be shut to the lum- 
bermen. The timber is going to be cut any way, but ac- 
cording to the letter of the law. Thus the lumbermen have 
no reason to be afraid of national forest reserves. The 
matter stands differently with national parks such as the 
Yellowstone park, which are not for utilization but simply 
for the enjoyment of the people. With that the lumberman 
has nothing to do—except perhaps the lumberman might 
go in there and spend the next ten years in enjoyment 
instead of toiling in his office and might make more money 
by loafing in the park than by working at his business. 
[Laughter and applause.] 


R. H. Vansant was down on the program for a paper 
on ‘Uniform Grading and Manufacture,’’ but the chair 
announced that the paper was not yet complete and it 
was passed with leave to print in the published proceed- 
ings. It was not yet available as the AMERICAN LUMBER- 
MAN went to press. 

Appointment of Committees on Values. 


The chair announced the appointment of the following 
committees in accordance with the recommendations con- 
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tained in the report of the committee on president’s an- 
nual address: 

Poplar and basswood—R. H. Vansant, 8. Leibermann, 
John B. os H. B. Curtin, W. T. Mason, IF. C. Fischer, 
’, L. Ritter, M. Clark, H. E. Wentz. 

_ Oak, ash a chestnut—Frank F. Fee, J. W. Mahew, C. 

rane, A. G. Wetmore, W. J. Newenham. 

Cherry, walnut and sycamore—G. A. Roy, C. H. Barnaby, 


W.. 5. Barr. ; : 
Hickory, soft elm and soft maple—F. M. Hamilton, E. L. 
Davis, J. V. Stimson. ; 
Cottonwood and gum—A. G. Wetmore, J. H. Himmelberger, 
i, M. Carrier. 
Upon motion of F. C. Fischer the convention then ad- 
journed until Wednesday morning in order to give the 
‘ommittees an opportunity to prepare their reports for 


resentation at that session. 
WEDNESDAY MORNING’S SESSION. 


At the opening of the segsion the chair stated that 

e committee on president’s annual address had recom- 
mended the re-reading of the address at this time; but 
1 account of delay in assembling he recommended that 
is be dispensed with, and this was done on motion of 
I’, C, Fischer. 

‘The reports of the various committees on values were 
then read, as follows: 

|These reports have been reassembled into the usual 
form of price-list, including certain amendments referred 
to hereafter. —Eprror. ] 





Price list of hardwood, poplar, cottonwood snd gum lum- 
ber, published by the Hardwood Manufacturers’ Association 
ot the United States, at their general meeting, Cincinnati, 
Ohio, January 27, 1904. Effective September 15, 1903. 

the standard grading and dressing rules of the Hardwood 
Manufacturers’ Association of the United States, govern all 

ock shown on this list. 

rhis list supersedes all former issues. 

Note—In arriving at prices for surfaced stock, delivered, 

the same basis of weights as for rough stoc 

Where heading is marked with star (*) there is no change 
from previous list. 


*POPLAR—ROUGH STOCK—WIDE. 


rhickness. Width. Panel. No.1. No.2. 
5. -IMCR. cccece 18 to 23 inches ......$55.00 $49.00 $41.00 

inch TT cr 241026 INCHED ccccee 60.00 54.00 46.00 
IDO s:6 6:6 és 28 inchesandup ..... 70.00 60.00 50.00 
£4 -INOR. 6 6:0.6:0% 18to23inches ...... 69.00 61.00 56.00 
£-4-INCD. «00:0: 624 to27@ inches ....<. 74.00 69.00 61.00 
i-tineh.. -28inchesandup ..... 84.00 74.00 66.00 


*POPLAR—-RANDOM WIDTHS. 

No. 1 No. 2 
rhickness, 1&2. Selects. Saps. Com. Com. 
inch ...$41.00 $31.00 $31.00 $26.00 $20.00 
*,-inch ... 50.00 36.00 36.00 30.00 22.00 
l-inch .... 54.00 40.00 40.00 34.00 24.00 
l',-inch .. 56.00 42.00 42.00 36.00 26.00 
1'.-inch .. 56.00 42.00 42.00 36.00 26.00 
2-inch .... 57.00 43.00 43.00 37.00 27.00 
2'.-inch .. 62.00 48.00 Saas 42.00 32.00 
3-inch .... 62.00 48.00 noe 42.00 32.00 
tinch .... 64.00 50.00 eee 44.00 34.00 


*POPLAR SQUARES, 





1&2. Com. 1&2. Com. 
4. ccmaaens $52.00 $42.00 8x8 .......$60.00 $50.00 
DEO oie kha ee 56.00 46.00 7 Ee 64.00 54.00 
GIG swnaceews 56.00 46.00 30800 ices 64.00 54.00 
TLE Seokceee 60.00 SACO. FREI .csews 69.00 59.00 
*4-4 POPLAR BOX BOARDS. 
S to: 12 Mches 2... cece descsevceessesesee PEDO 
te Fe PTT eT eT rT ee 54.00 


*POPLAR BEVEL SIDING, J 
No. 1 No. 2 





Dimensions, No. 1. Selects. Common. Common. 
4x6 inches ........$28.00 $25.00 $18.00 $13.00 
IyXD MCHEB: 6.6.6. 6-5:60% 27.00 24.00 17.00 12.00 
MX4 fmchem ..cccecs 26.00 23.00 16.00 11.00 
*POPLAR PATENT OR DROP a 
No.1 No. 2 

Width. No. 1 Selects. Common. Common. 
S MCR cccnenv ows $46.00 $40.00 $29. 00 $23.00 
S SCNOM “cewus cence 45.00 39.00 28. 22 40 
© INGO. cccaccenws 44.00 38.00 27.00 21.00 

Net. face, 3%, 4% and 5% inches for finished thickness 


of “-inch, 
*POPLAR CEILING. 
No. 1 No. 2 


Di mensions. Common. Common. 





%X5, 4, 5 and 6 inches...... $18.00 $15.00 
x's, 4, 5 and 6 inches. ‘ 22.00 18.00 
i2, 4, 5 and 6 inches....... 26.00 22.00 
4X5, 4, 5 and 6 inches....... 29.00 24.00 
1s 1x3, 4, 5 and 6 inches..... 40.00 29.00 24.00 


\dd $5 to above prices for yellow face. 
*POPLAR PARTITION. Y 
No.1 No. 2 


i imensions, No.1. Common. Common. 
“2x4, 5 and 6 inches .........$33.00 $29.00 $25.00 
‘Ys X i, G and © Meliet 2... c006 36.00 31.00 27.00 
“4xt, 5 and 6 inches ......... 43.00 35.00 30.00 
13-16x4, 5 and 6 inches ....... 43.00 35.00 30.00 


dd $5 to above prices fer yellow face. 


*STANDARD FINISH. 
_ Standard finished face measure, 24%, 34, 444 and 514 
inch If stock is required finished on the V,- inch strip 
measure must be counted 34, 44, 5% and 614- -inch, 
*POPLAR DIMENSION STRIPS. , 
No. 1 No. 2 





, sizes, Selects. Common. Common. 
», 4, 5 and 6-inch...$48 $40.00 $30.00 $25.00 
€ 80d SMEs hice ces 43.00 33.00 28.00 
* and 10-inch ...... 95.00 45.00 37.00 31.00 
11 and 12-inch ..... 60.00 48.00 38.00 32.00 


The above prices are based on stock S28); for stock S48, 
add $1, 


Finished Size, 13-16-inch in thickness, and 


- ¥%-inch scant 
in wie th. 
*POPLAR MOULDINGS. 


Under 1 inch, 70 percent off; 1 to 3 inches, 65 percent 
and over 8 inches 60 percent off National List. 


WEIGHTS—POPLAR BOARDS AND PLANKS. 


of, 


Pounds. % in., rough ........ 2,100 

4 Pounds. % in., S2S to % in...1,600 

1 in. and thicker 1 in., dressed to % in. 2,000 
ROWE icin one éeecu's 2,800 1 in., re-sawed, rough. 2/400 

1 in. and a Bevel |, Seer 900 
,, S28 weesseeea,200 Drop siding ......... 2,000 
3 in., yough dueea wee 1,000 =%& im ceiling eeneeens 900 
2 oe 1,400 ¥% in. ceiling ........ 1,200 
ii, in., S28 to % in...1,000 %% in. ceiling ..:..... 1,500 
5g in., ee 1,600 % in. ceiling ........ 2000 
% th, BAS to % in...1,800 Lath ccccccicsccvancs 450 

GENERAL. 


Gauges and Widths of Drop Siding—Thickness, %-inch ; 
Width, 4-inch worked to 3%-inch; 5-inch worked to 4%4- 
inch ; 6-inch worked to 5 Y-inch face. 


3evel Siding Widths—6-inch worked to 5%- inch; 5-inch 
worked to 4%- -inch; 4-inch worked to 3%-ince 

Stock dressed four sides to be counted Y,- inch wider than 
size after working. 

Note—When the cents in delivered prices are 12% cents 
or under, drop to lower quarter; when over 12% cents, 
raise to next quarter. 


SPECIAL RANGE OF WIDTHS ON POPLAR ROUGH 
STOCK. 


Under 9-inch, same as miscellaneous widths. 

9 to 11-inch, inclusive, $1.00 per M extra. 

12 to 16-inch, inclusive, $4.00 per M extra. 

17 to 20-inch, inclusive, $8.00 per M extra. 

Over 20-inch, write for prices. 

For specific widths, add to random widths, 8-inch and up, 
Ist and 2d grade only: 
10-inch wide, add .. 7 .$2.00 18-inch wide, add ... 
12-inch wide, add .... 3.00 20-inch wide, add ... 10.00 
14-inch wide, add .... 4.00 22-inch wide, add ... 12.00 
16-inch wide, add .... 5.00 24-inch wide, add ... 15.00 

For wide run of stock, add to prices of random widths, 7- 
inch and up poplar, 1st and 2d grade only: 

10-inch and up, wide, add $1.00. 

12-inch and up, wide, add $3.00. 

For stock all 16 feet, add $: 

lor stock all 14 feet, add $2.00 

lor stock 14 and 16 feet, add $1. 00. 








WINE (56 de. oo5 ek eames $1.00 per M extra 
POIPOUSINN acecevanautbeoae 1.00 per M extra 
ERMINE Secs cccaadaeeace 1.00 per M extra 


Surfacing, one or two sides, $1.00 per M extra. 
WEIGHTS—HARDWOOD LUMBER, EXCEPT POPLAR. 





ROUGE: .CROEEY 6 occ dcdedccces 3,800 

oo a ere 2,800 
Plain white oak....... SOGG FRGRORMGE ©. 5 occ cucu 3,000 
Quartered white oak...4,000 Sycamore ............ 4,000 
Piain red OG 2.005%. SOGe Gere OM svc cccccccca 3,250 
Quartered red oak ...4,000 Soft maple .......... 4,250 
DST Re ee ot Ee 2 CE EE a ae 4,000 
Do rere 2,400 Cottonwood ..........2,800 
WEREEOIE Gtaecucnasaaiee Se (GR detenccsacawase- 3,250 


PLAIN WHITE OAK. 
‘No. 1 No. 2 No. 3 
1&2 —— Common. Cominon. 





ey eat eee $ a OU $28.00 $18.00 $15.00 

we eeeeacnes 42.00 “30.00 20.00 16.00 

ot eet i ehen wes 42.00 30.00 20.00 16.00 

Pe ee Pern Tee 43.00 31.00 22.00 18.00 

ai ate oh een Ske 85.00 23.00 a 
eaieand ecs- 54.00 27.50 24.00 
anaes 69.00 40.90 25.00 


PLAIN RED OAK, 


No. 1 No. 2 No. 3 
1 & 2. Common. Common. Common. 





Oo) | Perr rr er $28.00 $18.00 $15.00 
ROEM £c02 3 Ge nenadee 42.00 30. 20.00 16.00 
ee OU au gar hoe alnee ees 42.00 30.00 20.00 16.00 
MIMS ik esedacehe Cuneo 43.00 31.00 22.00 18.00 
PE aweaceecexeeus 49.00 32.00 23.00 x 
WON. d.vtvcns wane ewes 50.00 34.00 24.00 

MM: her i vanvediokscuas 55.00 36.00 25.00 


QUARTERED WHITE OAK. 
(No change except 4-4, 10 to 11 in., reduced $5.00.) 








_l AND 2. 
%%-in., G6 to 9 i 5U «64-4-in., 6 to 9 in...$ 75.00 
¥%-in., 6 to 9 in..... 45.00 4-4-in., 10 & 11 in.. 90.00 
56 im, O te 9 Ie. ce 52.50 4-4-in., 12 & 14 in.. 110.00 
%- in., G6 to 9 in..... 60.00 4-4-in., 15 in. & up. 150.00 


For 5-4, 64 and 8-4 add $3 per M to the above prices. 


NO. 1 COMMON, 





yt REPO EE CCC T. 25.00 %-imch ............$40.00 
skdéeeseenas 30.00 4-4-inch, 4 to 9 in... 50.00 
SE-EGGL: Saud cs wacmewe 35.00 4-4-in, 10 in. & up... 60.00 


For 5-4, 64 and 8-4 add $3 per M to the above prices. 


NO. 2 COMMON. 


ee EEO 28.00 1 Oe rere ree $31.00 
rE errr ere *37 00 Ce DOO OO 31.00 
or 5-4, 6-4 and 8-4 add $3 per M to the above prices. 
STRIPS 
4-4-inch clear face strips, 2% to 44, 4 inches.........$50.00 
oa en Te TTTrerree reece 23.00 
SO ee Te ecko es nd cess Ceeendatedcwucsnsees 60.00 
*QUARTERED RED OAK 
No. 1 No. 2 
Thick. 1 & 2. Common Common 
Bl aetidswnieddanees Gene $40.00 $20.00 
DE. Wat ededeveuuwenes 63.00 43.00 23.00 
PPI 6 vt cicdunacnnnens 63.00 43.00 23°00 
5 ae Ne a eae cate i 63.00 = OU 23.00 
4-4-in. clear face strips, 2% in. to 4% i $40.00 
BO tO Oe. Mii ccc caccncncedasausadetaiacds 50.00 
*CAR BILL OAK. 
White oak ........-. $30.00 
PE GEE wate acccusys $25.00 
ASH, 


[There was evidently a transcription error in ash 
prices furnished by the secretary, as a telegram Thurs- 
day announced that correct prices had been mailed 
special delivery. They have not yet arrived as we go 








to press.—EDITOR. | 
*BASSWOOD. 

No. 2 
Thick. Common. 
PIO ce Ricuccneanckecens $ $22.00 
14-inch 23.00 
1 1 - -inch 23.00 
yp. errr rrr rere ree 2. 32. 24.00 

No. 2 
Thick. Common. 
POE. soceccccccvoveenene $20.00 
14-inch 25.00 
14%-inch 25.00 
PEER. cocccecccosesessese 25.00 
2%-inch 25.00 
eee cr ee ee 25.00 
GU cctveedacduceaneeua 25.00 

No. 2 
Thick Common 
PO cccatcuaseswaarues $30.00 
14-inch 30.00 
1 %-inch 30.00 
SRE teckecaceade Ceewan 30.00 
2%-inch 35.00 
pS, ere eee 35.00 
GRD: cectacvenvesvawdsa 35.00 

No. 1 
Thick Common 
1-inch $20.00 
14-inch 25.00 
1%-inch 25.00 
2-inch 25.00 
2%-inch 30.00 
-inch 30.00 
4-inch 30.00 











*SOFT ELM. 


No. 1 No. 2 
Common. Common 
$17.00 $12.00 
19.00 14.00 
19.00 14.00 
19.00 14.00 
22.00 17.00 
22.00 17.00 
No. 1 No. 2 
Common Common 
$18.00 $12.00 
20.00 14.00 
20.00 14.00 
20.00 14.00 
*BUTTERNUT. 
No. 1 No. 2 
Thick. 1&2. Common. Common 
WU is tecadatancanenewes $50.00 $30.00 $17.00 


Thicker stock, $5 per M over above prices. 
*CHESTNUT. 


No. 1 Sound No.3 
&2. Common. Wormy. Common. 


PE rencdaunnceaes $42.50 $27.00 $20.00 $17.00 
ER e- S ewes ceeaaes 44.50 29.00 21.00 18.00 
Co. ae 44.50 29.00 22.00 18.00 
PN can dcdcddads 44.50 29.00 23.00 18.00 
*PLAIN SYCAMORE 
No.1 No. 2 
Thick. 1&2 Common. Common. 
PR 6 65 heen shea vons anu } 22.50 $17.00 $12.50 


Thicker stock, $2 per M over above prices. 
*QTD. SYCAMORE. 


No.1 No. 2 
Thick. 1 & 2. Crue Common. 
PG dc edeecdadadeddasaa $40.00 $27 $17.50 


Thicker stock, $5 per M over above prices. 

All prices above are based F. O. B. Ohio river points, 
which take a rate of freight of 19 cents to New York City, 
and a 10-cent rate to Chicago, Ill. 


REPORT OF THE ee ON COTTONWOOD AND 
GUM. 


Owing to the fact that two representatives of this com- 
mittee are not in attendance at this convention, I hereby 
tender a minority report on the subject of prices for the 
above woods, to-wit. 

That the association attached to its new price list the 
identical prices which are being published on the list ef- 
fective at the present time, and which are attached to this 
report. A. G, WETMORE. 

*RED GUM. 
F.o.b. Cairo F.0. b. 
or Thebes. Memphis 


%-inch Ist and 2ds......cccccccccccees Gla $18.00 
DO SMO dca caveaadadddicuwacedad 12.00 11.00 
pe ge rr 11.00 10.00 
See Tk. BE GUIOa cc ccc ccctccceeuse 10.00 9.00 
en ae a MWS s Kt cadeencaweaeenac 20.00 20.00 
i Pe ten eeedcsececseadeeaedane 14.00 13.00 
Vy -i St GUNG ccviccaseccmaeteues 12.50 11.50 
j De 0 er ee 11.50 10.50 

i Me as ca Caeeeeennasecaees 22.00 22.00 

WOME a eeu chews edaeececadeteaea 16.00 14.00 

Pe Ce dagendseeveaeseadas 13.50 12.50 

Oe COMER ti dekvedaceucane ae 12.50 11.50 

WE MD SR eiietcedensieccawedes 24.00 24.00 

| a ee rer 18.00 16.50 
er SO GU cecccceccisevescudes os 15.00 14.00 
rn Ce Milavccétvceavedadeeeaes 14.00 13.00 
oe ee | ee eee 27.00 27.00 
4-4-inch box boards, 8-inch to 12-inch. 20.00 18.00 
4-4-inch box boards, 13-inch to 17-inch..... 27.00 25.00 
SE ED hens cceedd cavducccuceua ee 18.00 
ete ee 17.00 15.00 
oe: ee ee eee 16.00 15.00 
4-4-inch No. 2 cCOMMORM. ....ccccccccccces 12.50 11.50 
4-4 Tach Ne. | COMMGR ie ovis kc cncecctcecus 9.00 8.00 


For 14-inch add $1 per M and for 14-inch add $2 per M 
on Sete and seconds, and $1 per M on ‘selects, red common 
and No. 1 common over price of 1-inch. 

For 2-inch add $4 per M on firsts and seconds, and $2 
per M on selects, red and No. 1 common over price of 1-inch. 

Add 50 cents per M to these prices for all bundling and 
stenciling. 

For prices delivered f. 0. b. St. Louis add $1 per M to 
Cairo prices—Chicago, $3; Louisville, Ky., $3; New Or- 
leans, $3, on 1-inch basis. 


*COTTONWOOD. 
F.0.b 
Cairo. 
SE I BE in oiin ce icacesaciicedcicddexhi $30.00 
4-4-inch box boards, 8-inch to 12-inch.......... cocee F4.00 
4-4-inch box boards, 13-inch to 17-inch........ eoeees 40.00 
SEG eo CS 6 otc cusedeecucenuedaee 
4-4-inch No. 2 or box common 
4-4-inch No. 3 common............. 
CR EE ceed enstececccacnaeade 
No. 1 bevel aoe 3 4-inch x 6-inch 
I SM wckécedwecedaceeadecdecnbuccetadake 
Squares, 5x ; TTICCTTrTT PCC re eer rr rT ee eT er 
Sauer, GEO cccces Ons devas iseadddoeqududedadia 
EN O-E Bebecaweceddceclssecdgdwenedacevead 
WONG A cadksevendekenaddasedadedaaecen naa 
GN OE dadcesesans Ff e 
ON RENE Sd ve caiddcdccndaccueadacdiaaadecedeas 
*COTTONWOOD—In Dimensions—Firsts and Seconds. 
7, 8, 9, 10 ey RENO batccteecasccacdeundedaceds $30.00 
CME EI ors doa cdcwacacddudcccédsnadee tae 32.00 
ER Ta Oe Nea 4 wcicde ret nde ddawaddadadededs 37.00 
16-inch and WC 664R 66. 10s KeeKRenddabheeceudaeaad 42.00 


For 14-inch add $2 per M and for 1%-inch add $3 per 
M over price of 1-inch. 

For 2-inch and thicker add $4 per M over price of 1-inch. 

These prices are based f. o. b. points which take a 10-cent 
rate to Chicago, IIl. 


Advocating Firm Prices. 4 


In connection with the report on oak, ash and chest- 
nut, Mr. Fee, of the committee, said: 


On this subject I want to say a word relative to oak 
and ash. We have found for several years that the 
months of January and February, and possibly March, 
were not the time to expect the very best sales of these 
woods. I can recall last year at this time especially 
when quartered oak was selling at about $60 in January. 
I made up my mind we would not do very much business, 
so I took a little trip and was gone about two months. 
I found that I had made a very nice profit by being away, 
very little being sold in my absence. While today sales 
cannot be made in any great quantity, I feel sure that, 
if it were not for the presidential election, within the 
next three months we would have a 5 percent advance. 
The past five days I have spent in the east, and all the 
sales made—and there were quite a good many of them— 
were fully up to the list. I think we will have no trouble 
in getting these prices. Dr. Schenck has made us a 
very pleasant talk on conservative forestry. I think we 
should have a little conservative yarding of stock. I 
think I: want to hold mine if it does not go out at list 
prices, because not enough can be secured at these full 
prices, at least prior to the fall months of the campaign. 

C. Crane—I think he has been badly located in not re- 
ceiving plenty of orders. We are large holders of oak. 
I have sold 4,000,000 feet since the first of the year in 
plain oak and over 1,000,000 feet in quartered, at full list 
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prices; have the orders on the books and we are now 
shipping, all to be delivered within the next ninety days. 
We naven’t any more quartered oak that we can take 
orders tor from anybody. We have some plain oak left 
yet, but that is all that we can offer. 1 believe we could 
put the price up $lU a thousand and not have a board 
left of alt we have or can saw by the tirst of July. 1 
only want to make this statement so that the next time 
we meet if Ll have not been correct you can have all the 
tun you want with me and 1 will have to “set ’em up.” 
|Laughter.J I have no ash, though we cut trom 1,000,000 
Lo z,uuv,vuu feet. We have not soid 142 and 2-inch for iess 
than $48 and 00. IL have loaded out several hundred 
thousand teet of 14%-inch common at $382.50, still above 
the prices we have made on it at any time. AS a mem- 
ber of the committee 1 am responsivie tor it, but we did 
not go high enough. 

S. Lieverman—we have left this matter of prices in 
the hands of the committee, and 1 disiike very much to 
disagree With any recommendation that the committee 
have gone over; but Ll must say this, that in the thicker 
lumber L don’t think the price was put where it ought 
to pe, In thick oak and thick ash they are taling $d unuer 
the market. When you put nrsts and seconds oak, de- 
livered Cincinnath gateway, al $45 tor 24-inch and $30 
for 83-inch you are putting $d less than we have got for 
the same stock jiast year; and we couid sell 50,0u0 feet 
more today if We couid get it. 1 have paid more for it 
in Nashviue than the prices you have put on it delivered 
in Cincinnati. ‘Lake the oak logs from which you get 
thick stock and you must take into consideration that 
such logs are suillable tor quarter sawing, and the man 
who will saw such logs into thick stock at such prices 
doesn’t Know his business. ‘that is What makes thick oak 
so scarce. ‘there is no use in putting prices here when 
nobouy will sell at these prices. It any man will de- 
liver me 3 and 4-inch oak, oves and iwus, at these prices 
lL will take it. There is a gentieman right here, who 
wants thick ash, today willing to pay $05 tor 5-inch. We 
have got 4-inch at $as, a difference of $12 tor only 1 inch 
in thickness. I have turned down orders tor 4-inch ash 
that would net us $47.50 and $00 at the mill. Ash timber 
is more valuable than popiar. Logs run smaller and saw 
a smailer percentage ot ones and twos than _ poplar. 
Why should ash be a Cheaper wood? It is used in the 
manutacture of articles that bring a higher price than 
popiar. Why should we strike that wood and make it 
glu tess than popiar? I think the price on thick oak and 
ash shouid be advanced. 

John B. Kansom—l agree with Mr. Lieberman fully. 
I have just soid a car ot 2% and 3-inch ash and oak at 
$5u f. o. Nashcille. That means $56 Cincinnati. I 
move an advance of $5 over the committee’s report on 
2%-inch and thicker plain red and white oak and ash. 

This carried unanimously, and the reports of commit- 
tees on values were then adopted as a whole with this 
one amendment. 

[Price list published has been changed accordingly.— 
Eb.] 

Jay H. Northrup—I move you, Mr. President, that the 
committees on values appointed by you at this second 
annual meeting remain as standing committees for the 
ensuing year, or until our next meeting, with power to 
meet and transact any business which may be placed 
before them. 

Carried. 

Mr. Lieberman brought up the matter of designation 
of grades on walnut and desired that No. 2 common be 
changed to ‘‘No. 2 common or cull.’’? After some dis- 
cussion a motion offered to that effect was withdrawn 
by the mover, Mr. Hamilton. 

Uniform Inspection. 


The report of the committee of conference on uni- 
form inspection was then read as follows: 

In submitting you a report I desire respectfully to sug- 
gest that, in line with the closing article and the opinion 
of my colleagues on this committee, immediate action 
should be taken on the report and careful consideration 
to the matter of consolidation should be given; this com- 
mittee to be appointed immediately and to be impressed 
with the fact that the board of managers of the National 
Hardwood Lumber Association has already appointed a 
committee of five to confer with your prospcetive com- 
mittee. 

This committee to be appointed should have power to 
enact and draft plans which they would deem for the 
best interests of this organization. 

In connection with this report you will notice that it 
Was agreed to adopt the cottonwood rules as agreed upon 
by the representative of this wood on the committee, as 
stated in the report, and we have now had the same 
placed before us and desire to include this in our general 
report, as your uniform grading rule committee. 

Respectfully submitted. 
R. H. VANSANT, Chairman. 
C, CRANE, 
EF. C. FISCHER, 
WILLIAM THRELKELD, 
J. H. HIMMELBERGER, 
H. MALEy, 
W. M. RITTER, 
JOHN W, LOVE, 
Committee. 


[The hardwood rules submitted attached to above 
report were printed by the AMERICAN LUMBERMAN in 
the issue of December 19, 1903, and are therefore 
not reproduced here.— EDITOR. ] 


R. W. Vansant—I would like to add a word in explana- 
tion regarding the amount of labor and trouble we have 
gone to in arriving at the conclusions contained in this 
report. We have endeavored in organizing this associa- 
tion to establish a uniform grading and inspection of 
lumber. To do this we must be fair, and must make a 
rule that is fair to the purchaser and consumer as well 
as the manufacturer. We think we have done this; and 
in this conference committee, which met first in Cincin- 
nati and then twice in Chicago, we were able as far as 
poplar lumber is concerned to convince the committee 
and they adopted our poplar rules almost in their en- 
tirety. I think you will find when those rules are read 
and digested by you that there has never been a better 
set of rules printed than we have adopted for these 
joint associations. The report tells you in what manner 
these are to be adopted, and under what agreement. I 
do hope that there will be no manufacturer, whether he 
belong to this association or not, who will sell one foot 
of lumber that does not require to be graded and meas- 
ured by these rules. If you do this it will be only a 
short time until the buyer will know just what he is 
getting, and there will be no difficulty and you will re- 
ceive the pay for your lumber without any of the trouble 
that there has been in the past. I hope the report will 
be adopted by this convention, and I assure you as far 
as I am concerned that my best efforts will continue to 
be for the establishment of a universal inspection of 
hardwood lumber. 

The Secretary—While the committee of conference wag 
in Chicago no decision was made as to the rules on 
cottonwood. It was agreed to appoint Mr. Wetmore 


to Visit the markets of Cairo and Memphis and confer 
with the manufacturers in that district, and agree on 
a rule for cottonwood which would then become a part 
of the report of the conference committee. I have his 
report, which is as follows: 

General Instructions. 

1. The inspection of lumber is largely a matter of judg- 
ment and these rules are intended to define in a general 
way such inspection. 

2. Lumber must be inspected and measured as the in- 
spector finds it, of full length and width. He shall make 
no allowance for the purpose of raising the grade. 

3. In inspecting all lumber, both sides of the piece shall 
be taken into consideration in making the grade. 

4. Lumber shall be well manufactured, of uniform 
thickness, having parallel edges, and all ragged and bad 
ends shall be trimmed off. 

5. Tapering lumber shall be measured at one-third the 
length of the board from the narrow end. 

6. All lumber shall be tallied surface or face measure, 
the tally counted up, and the one-quarter and one-half 
added to the total where the lumber is one and one- 
quarter or one and one-half inches thick, and 2 inches 
and thicker to be multiplied by the thickness. 

7. In the measurement of all lumber the fractions of 
three-fourths of a foot or over must be counted to the 
next higher figure on the board rule, and all fractions less 
than three-fourths of a foot must be counted back to the 
next lower grade on tne board rule. 

8. Splits that do not diverge more than one inch for 
each foot in length are to be considered straight splits. 

9. A straight split not exceeding 6 inches in length in 
one end of a piece of lumber, 8 inches and over wide, shall 
not be considered a defect. 

10. Wide pieces of lumber that would take two or three 
standard knots may have one large knot equal to two or 
three standard knots. 

11. Sap should be considered bright that will show 
bright after dressing. 

12. Lumber shipped rough must be accepted on grades 
as shown in the rough and not subject to any changes 
which may be caused by future mill working, excepting as 
to the stained sap as heretofore stated. 

13. The face side of lumber is the side showing the 
best quality or appearance. 

14. All lengths and widths mentioned in these rules 
shall be inclusive. 

15. In the absence of 8-foot lengths in the grades where 
same is allowed the percent of 10 feet may be increased 
proportionately. 

16. The rules for the inspection of lumber are intended 
to define the poorest piece that will go into a given grade. 
Where the defects are slightly beyond the specifications, 
making it a line board, 14 feet and longer should be given 
advantage in grade, and 12 feet and shorter reduced. 

17. All lumber less than one inch in thickness shall be 
measured surface or face measure. 

18. The standard thicknesses are: 4%, %, %, %, 1, 1%, 

4, 2, 244, 3 and 4 inches. , 

19. The standard lengths are as designated under the 
heading of each grade. 

STANDARD DEFECTS. 

20. Each one of the following items constitutes a 
standard defect: 

(a) Standard knot 1% inch in diameter. 

(b) Two knots not exceeding in extent or damage one 
standard knot. 

(c) Worm or grub holes not exceeding in extent or 
damage one ‘standard knot. 

(d) Rafting pin-holes not exceeding in extent or dam- 
age one standard knot. 

(e) (Marked out.) 

(f) Wane not to exceed one inch in the aggregate, run- 
ning not to exceed one-third the length of the board and 
showing only on one side, and to be measured. 

(g) Other standard defects as designated under the 
heading of each grade. 

STANDARD GRADES. 

Bright sap is no defect in any grade. 

WAGON BOX BOARDS. 

Lengths, 12, 14 and 16 feet. 

Widths, 8 to 12 inches, and 13 to 17 inches. 

Thickness, one inch. 

In box boards bright sap or slightly discolored sap that 
will dress up sound, not necessarily bright but not black, 
admitted. 

One sound knot not to exceed one inch in diameter, 
showing on one side only, will be admitted in this grade. 

Splits in 12 feet may be 15 inches long, or any defect 
that will cut off leaving the board 10 feet, 6 inches long. 
Fourteen feet is used for making one side 10 feet 6 inches, 
and one end 3 feet 6 inches, so a split is a serious defect in 
this length; but 10 percent of all 14 feet in a given lot may 
have one split not to exceed 12 inches in length. Sixteen 
feet may have one standard knot, showing through the 
aes provided it will cut two pieces same as a 14-foot 

oard. 

No. 1 squares shall be practically clear of knots. 

No. 2 squares admit sound knots; stained sap, small sea- 
son checks, splits (not to exceed 12 inches in length) and 
pin worm holes will be allowed. 3 

CAR SIDING STRIPS. 


Shall be 8 or 16 feet long, one inch thick and 6 inches 

wide, and shall have one clear face. 
BEVEL SIDING. 

First grade shall be known as No. 1, which shall be ab- 
solutely clear face, except small defects within one inch 
of the thin edge. 

Second grade shall be known as No. 2, which will admit 
slightly discolored sap, or three sound knots, not to ex- 
ceed 4 of an inch in diameter. 

Third grade shall be known as No. 3, and shall comprise 
stock not up to grade of No. 2, admitting unsound knots, 
splits ete., provided three-fourths of the piece will work 
merchantable. 

PATENT OR DROP SIDING. 

First grade shall be known as No. 1, and shall have one 
clear face and be otherwise sound. 

Second grade shall be known as No. 2, and will admit 
of discolored sap, and in 6-inch will admit of two standard 
knots, in 8-inch four standard knots, or their equivalent 
in smaller knots. 

CEILING AND FLOORING. 

First grade shall be known as No. 1, and shall have one 
clean face and be otherwise sound. 

Second grade shall be known as No. 2, and may admit 
of one standard knot or three small knots and slight sap 
stains. 

Third grade shall be known as No. 3, and shall comprise 
stock not up to grade of No. 2, provided three-fourths of 
the piece will work without waste. 

Four, 5 and 6-inch flooring and ceiling shall be worked 
34-inch, 4%4-inch and 54-inch face. 

PARTITION. 
No. 1 must be clear of knots on both sides. 
No. 2 graded same as No. 2 flooring. 


CASING AND BASE. 


Graded same as patent siding, and shall be inspected 
on face side worked one-half inch less than size given. 


MOLDING. 
Shall be based on Universal Molding Book. 


No. 1 common. Shall be 4 inches and over in width, 
8 feet and over in length; not to exceed 15 percent of the 
entire amount may be shorter than 12 feet. Pieces 4 
inches and 5 inches shall be clear one face and have two 
square edges. Pieces 6 inches to 8 inches wide shall ad- 
mit two standard defects or their equivalent. Pieces over 
8 inches wide shall admit two standard defects or their 
equivalent in addition to those allowed in firsts and sec- 
onds. This grade must work three-fourths clear one face; 
no cutting to be considered which is less than 4 inches 
wide and 3 feet long. Straight splits shall be admitted in 
this grade in pieces 10 inches and over wide which do not 
exceed one-fourth the length of the piece. Slightly dis- 
colored sap shall be admitted in this grade. 

No. 2 box common. Shall be 3 inches and over in width, 
6 feet and over in length, and shall admit all pieces be- 
low the grade of No. 1 common which will work at least 
one-half without waste for ordinary box making purposes. 
Stain, worm-holes, warped and wooley pieces belong in 
this grade. 

No. 3 common. Shall be 3 inches and wider and 4 feet 
and longer, and must contain at least 25 percent sound 
cutting, not less than 8 inches wide and 2 feet long. 

COFFIN BOARDS. 

Shall be 8, 14 or 16 feet long, cut to dry % inch thick; 
70 percent to be 13 inches and up wide, 10 percent to be 10 
inches, 10 percent to be 11 inches, and 10 percent to be 

2 inches; to have one clean face; to be absolutely free 
of splits; but one face may have one sound knot not to 
exceed two (2) inches in diameter. 

SQUARES. 

Shall be graded as No. 1 and No. 2. 

(Here should follow grading of No. 1 squares and No. 2 
—-€ as found on page 8 under paragraph beginning 
“‘splits.’’) 

(Note: The following paragraphs should immediately 
follow ‘‘wagon box boards,’’ as found on pages 2 and 3, 
and immediately after them should be No. 1 common, No. 2 
or box common, coffin boaords, squares, then car siding, 


strips, etc.) 
FIRSTS. 


Firsts must be 8 inches or over wide, 12, 14 or 16 feet 
long, and free from all defects except in pieces 10 inches 
or over wide, which may have one sound standard defect. 


SECONDS. 


: Seconds must be 6 inches or over wide, 10 to 16 feet 
ong. 

Pieces 6 or 7 inches wide must be clear; pieces 8 or 9 
inches wide may have one standard defect; pieces 10, 11 
or 12 inches wide may have two standard defects or their 
equivalent; pieces 13 inches or over wide may have three 
standard defects or their equivalent. 

The Secretary—I believe there are a few woods not 
included in the report—butternut, for instance. They 
have been referred to sub-committees with power to act, 
and their reports will become a part of the report of the 
conference committee as soon as reported to the two 
associations. 


Miscellaneous Matters. 

The adoption of the report of conference committee. 
including these auxiliary reports, was moved by Mr. 
Vansant and carried unanimously. 

In accordance with the recommendation of the com- 
mittee on president’s annual address, to the effect that 
a committee of five be appointed on the matter of con- 
solidation with the National Hardwood Lumber Associa- 
tion, the chair appointed the following committee, the 
original recommendation specifying that he himself 
should be a member: R. H. Vansant, John B. Rar- 
som, Clinton Crane, F. C. Fischer, W. M. Ritter. 

The secretary referred to correspondence received re- 
garding a meeting to be held in Washington early in 
March, for the purpose of arranging a national plan 
of action to take care of lumber freight traffic matters, 
with a request that this association send a delegation. 
F. C. Fischer moved that the chair appoint a committee 
of two, which motion prevailed, though the appointment 
of the committee was deferred in order to ascertain 
who could attend. 

R. H. Vansant moved a vote of thanks to C. A. 
Schenck for his address on forestry and forest reserves, 
which was carried by a rising vote. In acknowledging 
it Lieutenant Schenck took occasion to invite all present 
to visit him at Biltmore and inspect the forestry opera- 
tions there, promising the best hospitality at his com- 
mand, but with the reservation that they should not all 
come at once. 

F. C. Fischer moved that the president be authorized 
to increase the executive board from three to five mem- 
bers, in view of the large amount of work devolving 
upon the board. Carried. 

W. J. Newenham moved the appointment of a com- 
mittee of three on nominations, which carried, and the 
chair appointed C. A. Schenck, F. M. Hamilton and 
Walter H. Harmon. Lieutenant Schenck having left, 
the chair appointed G. A. Roy in his place. 

George K. Smith was then introduced and spoke upon 
the subject of the rating book and collection depart- 
ment of the National Lumber Manufacturers’ Associa- 
tion, and read a letter from the superintendent stating 
that the book for Ohio was in the printers’ hands and 
that the books for Illinois, Indiana, Michigan and Wis- 
consin would follow in the order named. He also read 
a letter from Eugene Shaw commending the credit boc's 
and reports, and was followed by other members who 
spoke highly of the plan. 

George E. Watson was then introduced and spoke 
regarding the House of Hoo-Hoo. The hardwood man- 
ufacturers are already fairly well represented in its 
membership and a number of additional memberships 
were received. 

The secretary then referred to a report of the meet- 
ing of the board of governors of the National Manufac- 
turers’ Association, held in Chicago, which had been 
transmitted to this meeting, and read the following: 


Report of the Committee on Insurance. 


St. Louis, Mo., Jan. 12.—To All Members: The follow- 
ing report is submitted for your information, in accord- 
ance with action taken at the above meeting (December 
ag condensed report of which was mailed you Decem- 

er 24, 

“To E. C. Fosburgh, President, National Lumber Manu- 
facturers’ Association, Norfolk, Va. 

“Your committee appointed for the purpose of suggest- 
ing plans for the organization of a fire insurance com- 
pany held a meeting at the Auditorium hotel in Chicago 
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the 14th of October, in response to a call from the 
nairman, there being present Messrs. R. A. ng, of 
insas City, Mo.; W. M. Ritter, of Columbus, Ohio, and 
igene Shaw, of Eau Claire, Wis., the two remaining 

smbers of the committee, Messrs. Edward F. Henson, of 
Vhiladelphia, and R. S. Cohn, of Norfolk, Va., being un- 
le to attend. ' 

“Your committee approves and begs leave to submit 
tne following plan, viz.: 

“The incorporation under the general law of the state 

Wisconsin, Lumbermen’s National Insurance Company, 
ipitalized for $1,000,000. Issue certificates of stock at 

e par value of $1,000 each, for each $2,000 paid into the 
ompany, thus setting aside as a surplus fund at first an 
nount just equal to the capital stock. 

“A board of directors to serve for the term of one year 
»d consisting of one member from each of the minor as- 

‘jations now affiliated with the national body should be 
eleted at the first stockholders’ meeting, and at each 

nual meeting thereafter, and one director shall be 
elected from each minor association that may join the 
National Lumber Manufacturers’ Association until the 
“hole number of directors so elected shall consist of 
fitteen, and five directors shall constitute a quorum for 

transaction of business at any regular meeting of 
directors. 

“The first meeting of the directors shall be held im- 
mediately following the adjournment of the stockholders’ 
meeting and shall elect from their own number a presi- 
dent, a viee president and a treasurer, and shall also elect 

appoint a secretary who may be or may not be a di- 
rector. The treasurer shall furnish a good and sufficient 
bond, the cost of which shall be paid by the company. 

“he stockholders shall at their first meeting adopt by- 
laws for the government of the affairs of the company by 
iis board of directors, which by-laws may be amended at 
any regularly called meeting of the stockholders. 

‘Directors shall receive $10 per day and traveling ex- 
enses covering actual time in attendance upon directors’ 
meetings, including time while traveling to and from 
meetings, and salaries of all officers and employees of the 
company shall be fixed by the board of directors. 

As many competent inspectors as may, in the judg- 
ment of the directors, be required shall be employed. It 
hall be the duty of the inspectors to carefully and rigidly 
inspeet each risk carried by the company, at frequent in- 
tervals and without favor, due attention being always 
siven to the moral hazard, and particular attentior to 
what may be termed ‘indifferent moral hazard.’ 

“The inspectors shall also solicit business, subject 
always to the approval of the board of directors or sec- 
retary. 

“Rates shall be the same as charged by the best in- 
surance companies in the United States as near as prac- 
ticable, and shall be rigid and based on facts as they are 
found to exist from time to time and not upon promises, 
due allowance being made for proper care of property and 
cleanliness as well as other physical conditions. 

“The limit of amounts to be written on mills and lum- 


ber shall be as follows— 
On first class sprinkled saw mills.......... $10,000 
On first class unequipped saw mills....... - 5,000 
On first class sprinkled planing mills..... - 5,000 
On first class unequipped planing mills.... 2,500 
On first class lumber yards........ duevceee 25,000 
On first class small lumber yards.......... 10,000 


and other property in proportion, but not more than one 
policy shall be written on any portion of a plant where 
one part of the risk is exposed by the other. 

It shall be the purpose of the company, first, to fur- 
nish unquestioned indemnity; second, to provide insur- 
ance at the lowest practicable cost, by exercising proper 
judgment in the selection of risks, by applying just and 
equitable rates thereto and by observing watchfulness 
over all property covered by the company. 

After setting aside an amount from profits to surplus 
necessary to properly strengthen the condition of the 
company, from time to time, to then divide among its 
stockholders (annually if business will justify it) an 
amount sufficient to give them fair returns for the use 





of their money. 
“We think there should be little difficulty in securing 
$1,000,000 in subscriptions to be solicited from lumbermen 


and that the company should begin business as soon as 
one-half of the amount above named shall have been sub- 
scribed and paid in, issuing therefor one share of stock 
par value of $1,000 for each $2,000 paid in in cash, thus 
Sturting with a capital stock of $250,000 and a surplus of 
like amount. 

Your committee believes that with proper care in the 
selection of risks and frequent reinspection thereof fire 
losses should be less than 40 percent of the premiums, 
also that expense of managing the business, inspections 
avd in fact all charges properly coming under the head 
of expenses, except taxes, could be placed at a figure not 
exceeding 15 percent of the premiums, and the taxes will 
be 2 percent of the gross premiums with a small fire de- 
partment tax to be added in large towns and cities. 

Your committee has caused to be compiled a state- 
mont covering sixty of the strongest stock fire insurance 
companies in the United States, exclusive of those with 
foreign connections and not including ‘Lloyds’ or ‘Mutuals.’ 
_ ‘From said statement it appears that the average fire 
losses sustained by the sixty companies referred to in the 
year 1902 amounted to 47.2 percent of the premiums and 
that the expense of doing business amounted to 32 per- 
cent of their gross income and possibly 37 to 40 percent 
ol the premium income. Fifty-four of the companies 
above referred to paid dividends in 1902 averaging 14.48 
percent besides adding to their surplus 22.2 percent, ac- 
cording. to figures which were obtained by footing up the 
columns of premiums and dividends and surplus increases 
and dividing by the whole number of companies so re- 
ported. The last named figures are not entirely accurate, 
but are considered sufficient for the purposes of this arti- 
Cc ° 

“Your committee is of the opinion that a company such 
48 proposed could do an insurance business for a term of 
years and show an average annual addition to its surplus 
of not less than 10 percent of its gross premiums besides 
Paying dividends to stockholders sufficient to allow them 
fair returns for their investment and still be in a position 
‘o return a reasonable amount to its policy holders in the 
shape of dividends or return premiums. It is also the 
opinion of your committee that nothing but first class 
business should be written by this company, covering 
Plants which are maintained at all times in first class 
physical condition and which are owned by individuals or 
companies with ‘gilt edge’ credit, and is firm in its 
opinion that no business should be written by the com- 
pany other than is above indicated; and that all risks 
should be promptly canceled in cases where policy hold- 
ers fail to maintain their plants in the condition required 
by the company; and that in cases where saw mills and 
other plans are about ‘sawed out’ the amounts carried on 
said plants should be materially reduced from time to 
time as the ‘sawed out’ period approaches; and that risks 
on plants which are expected to be in operation for but 
one year should be written on a basis of the wreckage 
value only. That all business should be written without 
fear or favor and from an insurance standpoint alone. 

We believe it fair to assume that insurance written 
on the basis above indicated will cause property owners 
to keep their risks in the best practicable condition, 
thereby reducing the likelihood of loss by fire, while com- 
Pelling stock companies to write at less than existing 
rates, thus effecting a large saving in stock premiums as 


well as those of the lumbermen’s company. All of which 
is respectfully submitted. 
(Signed) EUGENE SHAW, 
R. A. LONG 


W. M. RITTER.” 

George K. Smith explained that this report had been 
referred not for action but merely for the information 
of the convention, so that its delegates to the next an- 
nual meeting of the National Lumber Manufacturers’ 
Association might come prepared to take action upo™ 
the matter when brought before that body. Upon mo- 
tion the report was therefore received and filed. 

At this juncture there was offered the following 


Report of the Committee on Nominations. 


Mr. President: We, the committee on nominations, beg 
leave to submit to the association a report as follows: 

We know that the policies and the successes of this or- 
ganization since its birth have been due to the excellent 
and efficient manner in which our executive officers have 
conducted the affairs of the association. 

We have been advised through the president’s address 
and otherwise that our able leader will not serve us for the 
ensuing year. 

We herewith submit our best judgment as to who will 
serve the association’s interest and trust it will have your 
hearty approval. 

F. M. HamiLton, Chairman. 

G, A. Roy, 

W. H. HARMAN, 
Officers. 

President—R. H. Vansant. 

First vice president—C. Crane. 

Treasurer—F. C. Fischer. 

Board of governors—W. M. Ritter, F. C. Fischer, 
John B. Ransom, R. H. Vansant. 

Vice President and Directors by State. 


ARKANSAS. 

Vice president—C. D. Boynton, Cape Girardeau. Mo. 

Director (two years)—A. Deutsch, Marianna, Ark. 

Director (one year)—P. L. Thorne, Marked Tree, Ark. 
ILLINOIS. 

Vice president—C. A. Ward, Chicago. 

Director (two years)—A. G. Wetmore, Chicago. 

Director (one year)—J. H. Friant, Cairo. 
INDIANA. 

Vice president—C. H. Barnaby. Greencastle. 

Director (two years)—Henry Maley, Edinburg. 

Director (one year)—Van B. Perine, Ft. Wayne. 
KENTUCKY. 

Vice president—Floyd Day, Clay City. 

Director (two years)—Jay H. Northup, Louisa. 

Director (one year)—W. H. Dawkins, Ashland. ° 
MISSISSIPPI. 

Vice president—R. M. Carrier, Sardis. 

Director (two years)—J. H. Leavenworth, Greenville. 

Director (one year)—W. H. Bone, Aberdeen. 
MISSOURI. 

Vice president—J. H. Himmelberger, Morehouse. 

Director (two years)—M. E. Leming, Cape Girardeau. 

Director (one year)—J. H. Garetson, St. Louis. 

NORTH CAROLINA. 

Vice president—W. T. Mason, Asheville. 

Director (two years)—G. - Hutton, Hickory. 

Director (one year)—W. H. Woodbury, Murphy. 


Committee. 


Cc. Crane, 


OHIO. 
Vice president—Frank F. Fee, Newark. 
Director (two years)—W. H. Nigh, Ironton. 


Director (one year)—W. I. Barr, Greenfield. 
SOUTH CAROLINA. 
Vice president—N. Gennett, Ft. Madison. 
TENNESSEE. 
Vice president—S. Liebermann, Nashville. 
Director (two years)—T. T. Adams, Greenville. 
Director (one year)—D. M. Rose, Knoxville. 
VIRGINIA. 
Vice president—M. N. Offutt, Big Stone Gap. 
Director (two years)—H. M. Dickson, Norfolk. 
Director (one year)—Col. J. S. Browning, Pocahontas. 
WEST VIRGINIA. 
Vice president—H. B. Curtin, Sutton. 
Director (two years)—C. L. Ritter, 
: . WISCONSIN. 
Vice president—E. J. Foster, Fairchild. 
Director (two years)—B. F. McMillan, MeMillan. 
Director (one year)—W. L. Chapman, Eau Claire. 


The secretary was authorized to cast the ballot of the 
convention for the nominees and Messrs. Nigh and 
Wetmore were appointed to conduct the new president 
to the chair. As President Vansant is a giant physi- 
cally and the two escorts are men of diminutive statyre 
the solemnity with which they performed their duties, 
and the contrast presented, provoked much laughter and 
cheers. 

The retiring president—It certainly gives me great pleas- 
ure to welcome you to the chair of this association. It 
is unnecessary for me to say that I think the convention 
has made a wise selection. I will say to the members 
who have been so loyal to me that while I am now going 
to step down it does not mean that I will relinquish my 
efforts in any way. I will give Mr. Vansant all the sup- 
port I can, and hope you all will be as faithful to him as 
you have to me. [Applause.] 

Mr. Vansant—While I realize the honor that you have 
conferred upon me, and appreciate the kind words that 
have been spoken by Mr. Ritter, I hope I will be partly as 
able as he to discharge the duties of the office to which 
you have elected me. I shall try to follow as far as possi- 
ble in his footsteps. This office was surely unsought by 
me. It means much labor and time to anyone who takes 
this position. I hope to discharge my duties faithfully, 
with the assistance of every member of this association. 
In a great measure the president relies on the assistance 
of the executive board, but he must also have the full 
sympathy and support of the entire membership of the 
association or he cannot make it a complete _ success. 
Whatever ability I have is yours for the ensuing year, 
and I will devote as much time as possible to the work 
of the association. [Applause.] 


S. Lieberman moved a vote of thanks to the retiring 
president, which carried, by a rising vote. Mr. Ritter 
acknowledged it briefly but stated that the new president 
had agreed to do the speechmaking hereafter. The vice 
president was called for and responded as follows: 


Mr. Crane—I have attended this meeting closely, and I 
must say I think it the most important meeting we have 
ever had. We are nearer all of one mind today than we 
ever have been. We have been so educated through these 
meetings that there is little conflict as to what we shall 
do, which to my mind speaks volumes for the way in 
which the association has been managed, and for its 
future. We are working today with common ideas and 
common motives, and it makes us as solid as a rock. I 
hope the work will continue on the same lines, by giving 
frankly to the public all the information possible regard- 
ing the actual hardwood conditions. For myself all that 
I wish to say is that I shall work with you all and I hope 
will go right along together in the good work we have 
been doing. [Applause.] 


W. J. Newenham moved a general vote of thanks to 


Huntington. 


other retiring officers, which carried. Mr. Fischer moved 
a vote of thanks to Secretary Lewis Doster for th 
excellent work of the last year, which elicited another 
unanimous rising vote but did not succeed in extract- 
ing a speech from the handsome and blushing incumbent 
of the secretarial chair. 

F. M. Hamilton—I am with the Englishman who asked, 
“What's the matter with the apple pie?’”’ What’s the 
matter with our treasurer? There is no more earnest 
— in the association, and I move a vote of thanks to 

im. 

C. Crane seconded the motion, remarking, ‘‘ Mr. 
Fischer has done more work and spent more money for 
the association than any other five members. I know 
that to be a fact.’’? Another rising vote. 

Mr. Fischer—As the association grows and our member- 
ship increases our revenues increase and the funds that 
come into my hands grow accordingly in volume. I realize 
the importance of my position as the crust of the apple 
pie [laughter and applause] and it shall be my effort to 
perform the duties acceptably. 


The meeting then adjourned. 

The Forest Exhibit of West Virginia. 

Joseph J. Linehan, chairman of West Virginia, rep- 
resenting the State Exhibit of Forestry and Forest 
Products at the St. Louis World’s Fair, advised the 
members and manufacturers from West Virginia to 
meet with him for the purpose of developing plans and 
details of the exhibit to be made the coming season, at 
St. Louis, and arranged to meet later in the day in the 
committee room. 

The New President. 

R. H. Vansant, president, was born September 8, 
1852, in Morgan county, Kentucky. His boyhood life 
was spent in Martinsburk, Ky. He was clerk of the 
circuit court at Leon, Ky., for six years. In 1881 he 
entered the timber business on the Sandy river; in 
1894 he formed the firm of R. H. Vansant & Co., Ash- 
land, Ky., of which he was president; in 1899 the firm 
of Vansant, Kitchen & Co., of which Mr. Vansant was 
made president. The annual output of this concern is 
from 50,000,000 to 65,000,000 feet of the finest soft 
yellow poplar. 

Meeting of the Board of Directors. 

_ Immediately after the adjournment of the convention 
the newly elected board of directors held a meeting 
and five members of the board of governors were elected 
as recommended by the committee on nominations, as 
follows: W. M. Ritter, F. C. Fischer, C. Crane, R. H. 
Vansant, John B. Ransom. 

Mr. Vansant, the newly elected president of the 
association, expressed the hope that the work of the 
coming year would be taken up by them fully ,and that 
he would receive the hearty support that had been ac- 
corded in the past. 

Meeting of the Board of Governors. 

Immediately after the adjournment of the board of 
directors the board of governors met, and W. M. Ritter 
was elected chairman of the board. 

_ Lewis Doster was re-elected secretary of the associa- 
tion, and the board of governors showed their appre- 
ciation of his past services in a very substantial man- 
ner. 

AAA eens 
AWARDS FOR PINE ON INDIAN RESERVATION. 

Cass LAKE, MINN., Jan. 23.—The award of bids from 
the sale of pine on the Chippewa Indian reservation, 
which was held on December 28, has just been made by 
the secretary of the interior at Washington, and it has 
created somewhat of a surprise, owing to the fact that 
instead of the large lumbering companies receiving the 
awards the secretary has divided them among several 
persons and companies, the majority of which are Min- 
nesotans. . 

The aggregate of the bids is $1,218,132, and the tim- 
ber, which is located on 215 sections, consists of 193,- 
786,000 feet, of which 121,144,000 feet is norway pine 
and the balance white pine. 

The successful bids and the aggregate of their awards 
are as follows: Burlington Lumber Company, Burling- 
ton, Iowa, $157,064; J. Neils Lumber Company, Cass 
Lake, $334,666; Standard Lumber Company, Dubuque, 
Iowa, $629,675; Mississippi River Lumber Company, 
Minneapolis, $57,070; Edward Pannish, Minnesota, $27,- 
431; A. A. Harper, Minnesota, $12,136. 

The minimum fixed by law is $5, while the bids aver- 
aged $7.61 per 1,000 feet for white pine and $5.15 for 
norway. There are forty-nine sections still unsold, on 
which there are 5,092,000 feet of white pine and 7,916,000 
of norway, the estimated value being $57,164. New bids 
will be asked for these sections. 





The St. Louis & San Francisco railway is sending 
out a booklet illustvative of the many bits of scenic 
beauty and grandeur aiong its lines through the Ozarks 
of Missouri and Arkansas and Indian Territory. This 
road is endeavoring to interest the public, and success 
has attended its efforts, in the beauties of the Ozark 
mountain country, and the hunting and fishing along 
its line. Another publication issued by the same line, 
entitled ‘‘The Summit of the Ozarks,’’ gives many 
fine half-tone illustrations and much descriptive mat- 
ter. The first mentioned book, especially, is of a 
character to delight the eye and sensibilities of the 
artist, the scenes along the line being well selected 
and reproduced in natural color effects. 





During 1903 the Bangor (Me.) lumber survey was 
156,509,198 feet, an increase over 1901 and 1902 of 
35,554,301 feet and 31,741,552 feet, respectively. The 
greatest gain was in spruce, which ran up to 101,985,- 
724 feet, or 14,182,075 feet more than in 1902, and 20,- 
014,130 feet more than in 1901. 
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SOUTHWESTERN RETAILERS IN SIXTEENTH ANNUAL CONVENTION. 


Retailers of Missouri, Kansas and Indian and Oklahoma Territories Meet at Kansas City—A Record Breaking 


Attendance—Interstate 


Commerce Law and Demurrage Discussed—llany Excellent 


Addresses Delivered—Election of Officers—Magnificent Entertainment by 
Kansas City Wholesalers—Big Hoo-Hoo Concatenation. 


Kansas Crry, Mo., Jan. 26.—An exceptionally large 
attendance, excellent interest and good feeling marked 
the sixteenth annual convention of the Southwestern 
Lumbermen’s Association which began in this city to- 
day as a sueeess from the start. The city was turned 
over to the lumbermen of the southwest and their 
visitors from other sections and the hotels were com- 
pelled to accommodate late comers with cots in the 
hallways. The lobby of the New Coates house, which 
had been made the convention headquarters, was a 
squirming mass of humanity. The lumbermen began to 
arrive as early as Sunday and on Monday the first 
business was done, when the board of directors held 
a meeting and transacted routine business. 

TUESDAY MORNING’S SESSION. 

The regular sessions of the convention were held in 
Casino hall, 1023 Broadway. The first was called to 
order at 10:50 a. m. Tuesday by President J. E. Evans, 
of Emporia, Kan., who immediately delivered his 
annual address. 

The President’s Address. 

After referring brietly to improved conditions with- 
in the association and the results accomplished at a 
nominal cost per capita, President Evans continued 
as follows: 


The increased confidence in the work of our association 
is shown first by the steady increase of membership each 
year, there being a net gain of 100 members during 1903. 
The new constitution as adopted last year at the fifteenth 
annual convention has proved a great success, and the 
progress made has been truly gratifying. Our members 
line up to a certain principle of action, feeling more respect 
for themselyes than when more drastic measures were in 
vogue. The work of the directory and the executive com- 
mittee during the year 1903 has been greater than hereto- 
fore, by reason of increased demand for action on matters 
benefitting the membership at large,-although it is a mat- 
ter for congratulation that differences between our whole- 
salers and retail members have been fewer than during 
any year in the past, and in all cases satisfactory adjust- 
ments have been secured. 

The Wichita freight case hearing, beginning in 1902, was 
decided by the Interstate Commerce Commission, October 
24, 1903, and shows their opinion, proving discrimination 
and exorbitant rates, as will be more fully explained by the 
proper committee during the present session. The agitatior 
ot the necessity of an amendment to the interstate commerce 
law has been kept up with considerable vigor, and our asso 
ciation is acknowledged by other leaders in the work:as be- 
ing significant. As you well know, the Elkins bill, modified 
from the form as first written, was passed by congress last 
winter, and while the members of our association have not 
drawn as much consolation from these steps taken as do the 
eastern people it is not to be denied that the clauses thereby 
adopted are proper as far as they go—steps in the right 
direction. The clauses giving power to correct discriminat- 
ig and absolutely high rates must be enacted into a law. 
Your president feels that there is not now before us a sub- 
ject deserving more attention than does the matter of in- 
terstate commerce amendment. Nothing in the way of per- 
sonal influence by our members in the direction of forcing 
congressmen to place this uppermost in their minds should 
be neglected. Immediately upon your returning home a 
strong letter by you to your congressmen would be of use 
and be in line with your duty, and would show most effectu- 
ally that we are individually interested. 

Since arriving in Kansas City I have learned that oun 
February 2 this matter of a hearing of the new bill, aim 
ing to enact into law giving to the Interstate Commerce 
Committee the power to correct rates will be further ex- 
ploited at Washington, D. C. Let us not fail to impress 
our congressmen. Here is where the officers must step aside 
and the individual come in. 

Early last year another attempt was made to change 
the lien law of Missouri and a bill was drafted which, it 
passed by the legislature, would have deprived the, dealer 
of a right to file a lien for material. The association was 
apprised of the proposed measure and immediately took 
action, with the result that the bill was killed before it 
got out of the hands of the legislative committee to which 
it was referred. At the same time there was talk of chang- 
ing the lien law of Kansas, but the matter was watched 
by the association and no change was made. 


President Evans congratulated the association 
on the results of conferences with officials of the Santa 
Fe road on a proposed cancellation of through rates 
via the Cotton Belt and Frisco routes and went briefly 
into a history of the matter with which Lumberman 
readers are familiar and in connection with which he 
said further: 

But our committee fully believe, trying to look at the 
subject from the Santa Fe’s as well as from the standpoint 
of the dealers, that practically in delivered quotations made 
no hardship is being worked on the Santa Fe system, and 
further that there are too many considerations, looking 
at the matter from both sides, for the company to put into 
effect such withdrawal. In the meantime I do not thing 
it good policy for our members at this time to be taking 
pains to route their lumber other than via Atchison, Topeka 
& Santa Fe. Such action might be deemed warranted when 
such withdrawal of rates occurs, there being no more reason 
for it than now appears. In this counection it is gratify- 
ing to learn that within the last few days the Pittsburg 
& Gulf has reinstalled joint rates over the Missouri Pacific 
to many points, and will within a few days make such 
list of places larger. t 

The extremely slow delivery of lumber during the past 
few years has caused much loss and annoyance to dealers 
throughout the territory. Our members have gotten warmed 
up on this point. Aiming to correct this evil, your commit- 
tee on demurrage and transportation, appointed by this 
association last year, has prepared and had presented to 
congress a bill to penalize the railroad companies in the 
event that they do not furnish cars promptly and make 
delivery within a reasonable time. I am asking for a full 
discussion of this subject by our members, led by the de- 
murrage committee. The service is abominable. We must, 
of course, look at both sides of the question and push force- 
fully a reasonable bill. 


The makeup of our membership is not without charity 
and sentiment. ‘The members individually, as well as the 
association as a body, have done themselves great credit 
in responding so nobly by liberal contributions to the flood 
sufferers during the past year, and furnishing committees 
who were willing to work so long and effectually in such 
publie service. This will do us good as an association and 
do the individuals good who contributed. I was most 
deeply impressed when conversing with the capital _commit- 
tee handling this matter, and being allowed to read several 
of the very touching letters received from lumbermen from 
Maine to California, the same being accompanied by con- 
tributions showing tangible evidence of what was in their 
hearts. 


The address was heard with rapt attention and the 
recounting of the president’s political experiences 
when he was elected to the Kansas legislature by a 
majority of three votes produced laughter and ap- 
plause. 

Report of the Secretary. 


Secretary Harry A. Gorsuch followed with his annual 
report, which was as follows: 


The Southwestern Lumbermen’s Association at this, its 
sixteenth annual convention, is a strong, compact and in- 
fluential organization, with a membership in round num- 
bers of 1,650 (a net gain of 110 during the year) compris- 
ing about 1,450 retail yards and about 200 wholesalers and 
manufacturers who cater to the trade of our members, and 
who by identifying themselves with our association em- 
phasize the fact that they are in hearty sympathy with all 
our aims and objects and desire to the fullest extent to 
co-operate with us for the general welfare of the lumber 
business of the southwest. 

A year ago the association adopted a new “declaration 
of principles’ with which you are all familiar. In connec- 
tion with this it began to furnish valuable information to its 
members through the medium of the bulletins of the Lumber 
Secretaries’ Bureau of Information. This plan, while con- 
ceded to be a step in the direction of progress, has not 
been as successful as could have been desired, largely be- 
cause the members of the various associations, in many 
cases, failed carefully to read the information contained in 
the bulletins. ‘Therefore it is proposed to furnish the nec- 
essary information to members in a different manner, which 


J. R. MOORENEAD, OF LEXINGTON, MO., 
President Southwestern Lumbermen’s Association. 


will be more direct and more effectual, and this proposed 
plan will be fully explained in the executive session. 

Very few direct violations of trade ethics have occurred 
during the past year. Some mistakes have been made and 
have' been rectified, and it is a matter of hearty congratu- 
lation that each year sees the wholesale and retail branches 
of the trade co-operating to a greater extent, both individ- 
ually and through their respective organizations. A_ strik- 
ing example of this co-operation was the recent conference 
at Chicago in December. ‘This meeting was attended by del- 
egates from twelve retail associations and a number of 
officials of the National Lumber Manufacturers’ Association. 
Trade ethics was the subject of this conference, and the 
result was the appointment of a standing joint committee 
to pass on matters of mutual benefit. This committee met 
in St. Louis on January 5 and its recommendations will be 
presented this afternoon. 

While the primary object of this association has always 
been and will continue to be the protection of its members, 
it is called upon to exert its influence in various ways in 
their interests. 

The successful prosecution of matters of the kind as de- 
tailed in your president’s address, namely, the Santa Fe 
rate case, the lien law matter, the action of the committee 
on demurrage and transportation, the interstate commerce 
law etc., requires not only a large and influential organiza- 
tion but arduous work on the part of the directory and the 
various members who are called upon from time to time to 
act as committees. They also require the expenditure of con- 
siderable money, and this year the expenses of the associa- 
tion have in consequence been considerably increased. There 
is, however, a good working balance in the treasury and our 
association is in excellent financial condition, as will be seen 
by the report of the treasurer. 

When is taken into consideration the nominal expense of 
membership in the Southwestern Lumbermen’s Association 
there should be no hesitancy on the part of any eligible deal- 
er in joining, and certainly no member should fail to pay 
his dues promptly when calied upon. 


The secretary presented the benefit of district organi- 


zation and said that the association will lend any as- 
sistance in its power for the formation of such organi- 
zations and urged all dealers to ‘‘take up this idea and 
act on it.’’ He continued: 


At a meeting of the executive committee held July 27 the 
following resolution was offered by Mr. James Costello and 
passed: “That the secretary of the Southwestern Lumber- 
men’s Association present to the Lumber Secretaries’ Bureau 
of Information the proposition that some time during the 
summer of 1904 there be held a meeting of retail lumber- 
men on the grounds of the Louisiana Purchase Exposition at 
St. Louis; that this meeting be attended by the members of 
the various retail lumber dealers’ associations of the coun- 
try; that the Lumber Secretaries’ Bureau of Information be 
requested to take up this matter and present it to the sev- 
eral associations, with a view to having as large and rep- 
resentative attendance as possible.’ ‘The resolution was 
duly presented and the proposition indorsed at the meeting 
at Chicago on December 17. Your secretary has within the 
past month written to the secretaries of the various asso- 
ciations, requesting them to present the proposition at their 
annual meetings. A number of favorable responses have 
been received and it is believed that favorable action will 
be taken by each of the associations. It has been suggested 
that some day during the first week in September be set 
for this proposed convention, as this will be the week that 
the Hoo-Hoo annual will be held at St. Louis, and probably 
more lumbermen would attend at this time. Mr. Costello 
will at the proper time explain in detail the object of this 
proposed general convention of retail lumber association 
members and the good that will result from such convention. 

The association has been requested by the New York 
Board of Trade and Transportation to pass a resolution at 
this convention recommending to congress the enactment of 
such laws as will promote the growth of a merchant marine 
commensurate with the needs of the foreign commerce of 
the United States. Mr. Aaron Vanderbilt, the chairman of 
the committee on the merchant marine, stated that the in- 
dorsement of this association will be welcome and important. 

The above brief outline of the most important work of the 
association during the past year will convince you that your 
officers and directors have not labored in vain for the well 
being of the membership of this association. What has 
been done has been along practical lines. The lumbermen 
as an organization have accomplished important results 
where the lumbermen as individuals wouid have failed 
utterly. During the past few years the Southwestern Lum- 
bermen’s Association has attained a high and enviable 
position in the body of important and influential business 
organizations of the country. Continued loyalty to its 
principles on the part of its members, coupled with an 
active interest in all its work and a constant effort to in- 
crease its influence by bringing within its confines the de- 
sirable dealers who are not yet members, must result in 
still greater accomplishments in the future and the con- 
tinuance of the important position it now holds in the 
business world. 

In conclusion I submit my report of the receipts of the 
year. 

_ Receipts from 1,635 membership certificates at $5 each, 
$8,175.00 ; said amount turned over to the treasurer, as per 
his receipts in my possession. 

Finances, 


Seeretary Gorsuch then read the report of Treasurer 
George D. Hope, of Kansas City, Mo., which epitomized 
the receipts and expenditures of the association as 
follows: 

Balance in hands of treasurer January 1, 1903....$ 
Receipts from 1,635 certificates at $5 each.... 


Disbursements, per paid vouchers... 


Balance in hands of treasurer January, 1, 1904.$ 3,640.21 
A Lumbermen’s Club. 


J. H. Tschudy, of Kansas City, called attention to 
the proposed co-operation of the lumbermen with the 
Manufacturers & Merchants’ Association of Kansas 
City in building a clubhouse and convention hall on 
the site already in possession of the Kansas City organ- 
ization at Tenth and Wyandotte streets. Mr. Tschudy 
is chairman of the manufacturers’ building committee. 
He said the ground was purchased some time ago for 
$40,000 and had appreciated $10,000. It is proposed 
to erect a building of at least six stories with an 
auditorium with a seating capacity of at least 1,000 
to 1,300; also office rooms, cafe ete. 

Franklin Hudson, vice president of the organization, 
emphasized the value of such a building. James Cos- 
tello, of Liberty, Mo., of the directorate of the South- 
western Lumberman’s Association, moved that the mat- 
ter be referred to the resolutions committee to draft 
the necessary resolution, which was carried. 


Appointment of Committees. 


President Evans then announced the following com- 
mittees: 


Auditing—Milo R. Harris, Ottawa, Kan.; John Atwell, 
Chillicothe, Mo. 

Order of business—J. R. Moorehead, Lexington, Mo.; F. 
L. Adams, El Reno, Okla.; H. H. Welty, Downs, Kan.; W. 
H. Stuart, Ocmulgee, I. T.; Charles N. Willis, Craig, Mo. 

Entertainment—James Costello, Liberty, Mo.; L. L. 
Seibel, Kansas City; Robert Pierce, Topeka, Kan. 

Constitution and by-laws—E. C. Robinson, St. Louis: H. 
B. Bullen, Stillwater, Okla.; A. L. Scott, Bern, Kan.; W. M. 
Johns, Sedalia, Mo.; A. F. Parkinson, Wagoner, I. T. 

Resolutions—L, L. Seibel, Kansas City; R. B. Ash, Milan, 
Mo.; T. H. Rodgers, Oklahoma City, Okla.; W. I. Miller, 
Topeka, Kan.; E. R. Burkholder, McPherson, Kan. 

Nominations—E. M. Adams, Mound City, Kan.; J. H. 
Foresman, Kansas City; Louis Childs, Richmond, Mo.; 
Graves Leeper, Oklahoma City, Okla.; Hl. N. Renfrew, Mt. 
Hope, Kan. 

Organization—George Mays, Osage City, Kan.; J. RF. 
Marrs, Guthrie, Okla.; W. F. McCue, Norton, Kan.; E. C. 
Curfman, Burlington Junction, Mo.; A. C. Patterson, Vinita, 


4 
Reception committee to welcome invited guests—R. L. 
Whaley, Albany, Mo.; E. S. Miner, Bethany, Mo.; F. L. 











ES 
z 





NEY, Boe 


oe 


i tai is 








JANUARY 30, 1904. 


AMERICAN LUMBERMAN. 


338 





\dams, El Reno, Okla.; Alfred Blacker, Pleasanton, Kan. ; 
charles P. Ives, Baldwin, Kan. p 

Ek. M. Adams, of Mound City, Kan., chairman of the 
nominating committee, announced that if ‘those who 
desired offices would hand in their names he would see 
that they were provided for. [Laughter.] 

Carl F. Drake, of Austin, Tex., the Bill Nye of the 
lone Star state and secretary of the Texas Lumber 
Dealers’ Association, made a hit when he said that 
when Secretary Harry Gorsuch came down to Austin 
ie allowed him to bathe in the waters of the gulf and 
pick magnolia blossoms—but look at the kind of recep- 
‘ion the speaker got at Kansas City! (The tempera- 
ture was 8 degrees below zero.) 

Seeretary Gorsuch refuted this statement and intro- 
duced Bird Critehfield, of Lincoln, Neb., secretary of 
the Nebraska Lumber Dealers’ Association, who said 
that he came from a town of orators and had for a 
neighbor a man who made his money that way. A few 
days ago several hundred people paid a dollar each 
to take supper with him, and some of them were 
ashamed of it yet, for he pulled the Kansas City plat- 
form on them. [Laughter.] Mr. Critchfield said he 
never told the wholesalers to ship into a town where the 
association had no member, but he never told them 
not to do so. 

The president interjected the statement that the 
St. Louis member of the board of directors Monday 
brought in sixteen St. Louis memberships. It was re- 
ceived with applause. 

rhe auditing committee approved the treasurer’s re- 
port and the report was adopted. 

The convention then took a recess until the execu- 
tive session to be held at 2 p. m., after being ‘‘shot’’ 
in two different poses by a local photographer. 


TUESDAY AFTERNOON SESSION. 


(he session held in the afternoon was executive in 
character and was devoted mainly to matters of inter- 
est only to the members. Addresses were made by 
\V. G. Hollis, of Minneapolis, -Minn., secretary of the 
Northwestern Lumbermen’s Association; Carl Drake, 
of Austin, Tex., secretary of the Texas Lumbermen’s 
Association, and others. The work of the bureau of 
information was gone over and its progress given in 
detail, Adjournment was then had until Wednesday 


morning. 
WEDNESDAY MORNING’S SESSION. 


it was 11 o’clock Wednesday morning when President 
Evans called the convention to order, but before pro- 
ceeding to the regular program he called upon B. F. 
Colb, of Chicago, to address the members. Mr. Cobb 
spoke briefly upon association work and the necessity of 
co-operation of members with their officers. He also 
drew attention to the work the lumber trade journals were 
(loing in that direction. 

\iet L. Saley, of the AMERICAN LUMBERMAN, was in- 
troduced and said in part: 


\ 


‘ly mission you know is roaming over the country 
ing for lumber sheds and trotting horses, but there 
s to be a disposition on the part of lumbermen that 
der for me to be considered safe I must be kept 
. . This reminds me of a question of propriety 
Which was recently asked the New York Journal. The 
question was, “Is it proper for a young lady and gentle- 
mat to walk in the woods alone?’ The paper answered 
that question by stating that it was ‘‘strictly proper 
just so long as they kept on walking.’’ It seems to be 
that it is not the proper thing for me to do anything at 
conventions unless it is to keep on talking. 











_[ have been over considerable territory_lately—from 
the northwest to the New England states. In the north- 
west trade has been slack, owing possibly to the heavy 
fall rains and as that was a dispensation of Providence 
We cannot complain. It is slack in the New England 


States owing to the dispensation of J. Pierpont Morgan. 
At vy rate collections have been very slow. 

I wish those of you out here who take no stock in 
association work could have made the trip to the New 
Engiand states with me. I mean these small yard men 
who sit back and let the others do the work. Let them 
s0 to New England and see what is going on there. There 
are towns in New England of from 3,500 to 15,000 in- 
habitants in which there are no yards. I looked in vain 
for a small dealer and was told that they had been 
eaten up by the “poacher.” That is a country of 

poachers’? down there and the little fellow has no op- 
portunity at all. The conditions down there remind me of 
® Story I once heard about an Irishman and a bedbug. 


It w _the first time that Pat had ever seen a bedbug 
and after having made his acquaintance at a _ hotel, 
complained bitterly to the hotel clerk, who explained 


what the insect was. ‘He ain’t a bad looking fellow.” 
said the clerk, ‘and must get his living somehow.” “It 
‘n't his living that I object to,’’ replied Pat, “but the 
Way in which he gets it.” 


W. E. Barns, of St. Louis, secretary of the House of 
Io0-Tioo, made a short talk on the benefit that institu- 
‘ion would be to its members visiting at the St. Louis 
World’s Fair, 

Committee Reports. 


The various committees were then asked to make their 
reports, 
The report on the request of the Kansas City manu- 
‘tclurers to erect a suitable building in which to hold 


enventions was adopted in the following resolution: 


Whereas, The manufacturing interests of Kansas City 
ropose the erection of a building suitable for the 
olding of conventions such as the present, and. 
Whereas. A committee of said manufacturers have ap- 
neared before our body and invited our co-operation, 
therefore be it 
‘ Resolved, That we instruct our directors to further 
investigate said building project, and we hereby em- 
bower them to take such action as regards the invest- 
ment In Same as their judgment may dictate. 
mreesolved, That we hereby leave to the discretion of 
te board of directors the advisability of bolding a con- 
Pap Bo St. Louis during the World’s Fair. In event 
i such convention being held, we would suggest sixty 
“ays notice to members. 


puceretary Gorsuch read the following letter from 
Teight agents of the various railroads centering in 
Kansas City: 





Hereafter please note that freight charges, switching 
charges, car service charges must be paid on presentation. 
Firms who fail to comply with the above rule will be re- 
quired to settle charges at the respective offices of the rail- 
roads before orders will be executed for disposition of freight. 
Please notify your members. 

The committee on constitution and by-laws reported 
no changes and was discharged. : 

The committee on resolutions presented the following 
which upon motion was adopted: 


Resolved, That when there is any doubt as to whether 
any party or parties are entitled to buy at wholesale, 
that instead of relying on the ‘Red Book,” they ask for 
such information from the secretary of the retail asso- 
ons in which territory said sale is proposed to be 
made. 

Resolved, That this convention insist that individuals or 
corporations operating a line of yards in our territory 
should list no part but all their individual yards for 
membership in our association. 

Resolved, That we hereby condemn the practice of 
certain wholesalers of knowingly shipping inferior grades 
of lumber, and reportihg dealers as kickers (‘‘33’’) for 
making just claims on same, and we recommend that a 
demand be made of the secretary of the manufacturers’ 
association that before publishing such reports he submit 
the evidence to the secretary of the retail association to 
which said member belongs for verification. 

Resolved, That we hereby extend a vote of thanks to 
the Kansas City press, the lumber journals, the Coates 
house management, the wholesalers within our territory 
and the Fidelity Land & Improvement Company for the 
valuable assistance given and the many courtesies shown 
to us during this convention; and that we express our 
appreciation of the attendance of secretaries of sister 
organizations and other visitors. 


A resolution referring to the credit bureau of the Na- 
tional Lumber Manufacturers Association was presented 
and adopted. It was as follows: 


Whereas, The National Lumber Manufacturers’ Asso- 
ciation is now engaged in compiling a credit rating book 
under the auspices of its credit bureau. And, 

Whereas, It is the intention of those having the work 
in charge to make this book, not only of great value to 
lumber manufacturers, but to be entirely fair with the 
retail lumber dealers also. And, 

Whereas, It is the desire of the managers of this 
Bureau, to co-operate with the several associations affili- 
ated in the Lumber Secretaries’ Bureau of Information, 
be it therefore 

Resolved, That we, the members of the Lumber Sec- 
retaries’ Bureau of Information, heartily endorse the 
said movement and seriously recommend to all retail 
dealers. who may from time to time receive inquiries 
from the credit bureau of the said National Lumber 
Manufacturers’ Association, that they give such in- 
quiries careful and prompt attention. We make this 
recommendation after careful investigation of the pur- 
pose of the said credit bureau, and in the belief that it 
will be wholly in the interest of the retail dealers to 
co-operate with said Bureau to the fullest practicable 
extent. 

Election of Officers. 

The next order of business was the report of the nomi- 

nating committee which présented the following ticket: 


President—J. R. Moorehead. Lexington. Mo. 

Vice president—E. R. Burkholder, McPherson, Kan. 
Second vice-president—T. H. Rogers, Oklahoma City, 
iy 


‘Treasurer—George D. Hope. Kansas City, Mo. 
Directors—James Costello, Liberty. Mo.; W. M. Johns, 


Sedalia, Mo.; E. R. H. Remley, Topeka, Kan.; J. E. 
Evans, Emporia, Kan.: H. C. Lemon, Pittsburg, Kan.; 


Mr. Frantz, Enid, O. T. 

Upon a unanimous vote the secretary was instructed 
to east the vote of the convention for the officers as an- 
nounced, which was done. President Evans appointed 
Messrs. Pearce and Collins a committee of two to escort 
President-elect Moorehead to the chair. In accepting 
the presidency Mr. Moorehead said in part: 

I wish to thank you for this honor and for the expres- 
sion of your confidence in electing me to the presidency. 


Being mindful of the interests of so many of vou in the 
welfare of the association and relying upon the hearty 


support of the board of directors I am glad to accept the, 


position, promising you to do my best for you and fer 
the good of the association. 

It has been my fortunate position in life during the past 
eighteen years’ experience to be able to sav to you with- 
out any hesitation whatever that the lumber business is the 
best retail business on earth. (Applause.) There is no 
other for which I could be induced to trade. To my mind 
there is nothing so suited to mv disnosition; which can 
so satisfy mv longing and desires in life, for making 
a livelihood for me and mine, than selling lumber in 
a retail yard. unless it would be in selling lumber in two 
or more yards of the same kind. 

I.-have two small boys growing up who say that when 
thev get big they are going to sell lumber. J am proud 
to be able to sav I can encourage them in their rising 
ambitions. Usually a parent does not care to have his 
children follow in the same line of business that he 
has followed and advise something Ise. but I am proud 
to be able to say that as far as my own boys are con- 
cerned I can advise them to follow in the path of their 
father thus far if -not farther. 

The retail lumber association like the retail lumber 
business has undergone many changes since this asso- 
ciation was first organized. As we pass up and down 
the allevs of our yards we notice many strange faces. so 
to speak, and as we put the lumber in the farmer’s 
wagon a new sliver gets under the finger nails and thus 
it is there are continual changes going on in our business 
and also in the affairs and methods of conducting retail 
associations. I am happy to say that the old methods 
have undergone a great change and instead of making 
resolutions and then doing nothing we have chosen the 
better method of confererce and we have found that 
when we have conferred with those with whom we had 
grievances the matters have been adjusted most satis- 
factorily. 


From the Centennial State. 


H. H. Hemenway, secretarv of the Colorado, New 
Mexieo & Wyominea Lumber Dealers’ Association, was 
called upon and said in part: 


Mr. President and Gentlemen: It seems almost pre- 
sumption on my vart to attempt to address this great 
convention. second in point of membership and perhans 
first in association work and influence of any in this 
countrv.. There are hundreds. no doubt. in vour member- 
shiv who could interest vou far better than I on the prin- 
ciples and work of associations. on their objects, aims. 
benefits ahd results. This subject has been presented to 
vou scores of times by far more able men than myself. 
When your secretarv kindly favored our midsummer 
meeting last Julv with his presence and advice I vrom- 
ised him if possible to be present at this convention of 
the great Southwestern, and if anything I may sav to 
you will assist any one to more zeal in our importaht 


work I will be satisfied. One thing I will now say—I 
will be very brief. Most of our spiritual teachers base 
their remarks on some text from Holy Writ, and as I 
wish to touch on the moral side of the subject of asso- 
ciation ethics, our duty and obligations to each other, 
permit me to do the same. It will be as follows: ““My 
Own Version.” 

“Mankind is as prone to make trouble as the sparks 
are to fly upwards. ‘There is none that doeth good; no, 
not one.”’ 

The sentiment of these words applies to the retail 
dealer as well as to the manufacturer and wholesaler 
and is of double force to the men whose office is in his 
hat or pocket and who causes us more trouble than all 
others. These parties we term ‘“‘poachers’” and, gentle- 
men, are there not a few manufacturers and wholesalers 
who should be classed with them? This class is very 
active soliciting the trade of dealers and where they 
eannot sell them sell contractors and consumers. This 
method, in a modified form, many years ago made it 
necessary for regular dealers to adopt some plan to 
protect themselves; hence the formation of associations, 
mostly during the last fifteen years. Every state organi- 
zation formulated a constitution and by-laws to suit 
its own ideas of protection to the legitimate retail 
dealer, and at every meeting since committees have been 
appointed to revise and change same as seemed neces- 
sary, by reason of the changed conditions of the trade. 
So far, so good. Much progress was made and experi- 
ence gained from year to year. We finally reached a 
point where, under the laws of many of the states, it 
became necessary to make a radical change in our sev- 
eral constitutions and by-laws. and it was the unanimous 
opinion of the secretaries of the several states that some 
change be made and that the several states pool, you 
might say, their issues and adopt virtually uniform con- 
stitutions and by-laws to carry on the work. The several 
state associations (with few exceptions) at once agreed 
to this proposition and, as you are all aware, there was 
formed the “Bureau of Information,”’ strictly legal in 
all the states—twelve or fourteen—and we are now in one 
great compact and partnership, strong in membership 
and influence, our basis being reciprocity with each 
other as states and individuals, and all that is necessary 
to attain success to its full fruition is the individual 
loyalty of its members. 

Now, a word as to our duty and obligations. I think 
every secretary of the state organization embraced in 
the bureau will agree with me that the main trouble 
we meet in the pushing forward of the association 
work is with our own members who do not appear to 
realize their self interest as well as their moral duty in 
the premises. Some of them are careless, listless and 
selfish, do not hesitate to violate our well known prin- 
ciples when they think they conflict with their selfish 
interest and negative in part the work of the association, 
but still belong. They appear to think all that is neces- 
sary is to become a member. pay their dues and give the 
matter no further thought or attention; but,-let them be 
injured by some poacher and they are the first to apply 
for protection and the most unreasonable in their de- 
mands for redress. They do not take any interest in at- 
tending our conventions, some of them not even reading the 
constitution and by-laws. and when a well Known poacher 
is reported as openly violating our laws in some sister 
state belonging to the Bureau (perhaps not his own), 
selling to contractors and consumers, pays no attention 
to the report but continues to patronize said poachers, 
thereby bringing reproach and weakening our associa- 
tion’s efforts in protecting the dealer. I might point out 
very many more inconsistent acts on the part of some 
of our members. What is true in my own state is prob- 
ably true in some others, perhaps in your association. 

Now if this condition exists to a more or less degree 
in almost every association, what is the remedy? What 
shall we do to correct this evil on the part of some of 
our members? I confess I cannot solve the problem. 

But we who have given the matter thorough considera- 
tion can al] agree that if every member of associations 
belonging to the Bureau would only live up to and 
earry out to its entirety the principles and laws of our 
several states belonging to said Bureau, the battle would 
be over, the conflict ended, and the retail dealer would 
receive the full benefits we are striving for, namely, pro- 
tection. 

Now, as to the manufacturer and legitimate wholesaler. 
Very many of them come in under the full meaning of 
my text as prone to do evil as the retailer and being but 
few in number as compared with our membership and 
as a whole could be influenced to act in harmony with 
the association principles on the basis of reciprocity if we 
but act our part—confine our trade to those who would 
only sell the trade. Most of them realize that they can- 
not expect to sell the dealer and his customer at the same 
prices, or at any price. 

Now comes the question. what is the-solution of the 
problem that confronts us? I for one am not able to 
solve it in any other way than to urge that we try our 
level best to endeavor to eradicate the evil as we find it 
exists. From my experience and limited knowledge of 
the situation I would say that we must all stand firm 
and united and support to the best of our ability our 
associations. We all know they have done very much 
to protect the retail dealer and have been a powerful 
factor in bringing most of the manufacturers and whole- 
salers to act in harmony with us. We know our inter- 
ests are mutual and we should get together more closely 
on the broad and just principles of reciprocity. 

We, as retailers, must not ask too much, and by wise 
and judicious counsels on our part can meet them half 
way and perfect agreements fair and equitable to both 
parties. The progress of all associations in the Bureau 
has been wonderful and very gratifying to us all and we 
must take courage and press on, united in our work, di- 
vesting ourselves of selfishness, obeying the golden rule 
and, to quote from that patriot and statesman, Abraham 
Lincoln, ‘‘With malice toward none and charity for all’ 
we will meet with success in our endeavors—the pro- 
tection of the retail dealer. Gentlemen, I thank you. 


J. H. Leidigh, of the demurrage committee, asked the 
members for co-operation in that work. The committee, 
he said, needed unquestionable data so that when the 
question came up for legislation there would be no ques- 
tion as to its value. What was wanted was the dates 
of the orders sent to the wholesaler or manufacturer; 
date order was shipped; date of delivery; date of in- 
voice and date of receipt of car. This data, he said, 
should be made in the shape of an affidavit and sent to 
Secretary Gorsuch for transmission to the committee. 
What was also wanted to carry out the purpose involved 
was earnest hearty co-operation of the members and if 
such were forthcoming it would do much to facilitate 
the work mapped out and the securing of proper and just 
legislation. 

There being no further business on motion the econ- 
vention was adjourned sine die. 


DIRECTORS’ MEETING. 


Immediately after adjournment Wednesday morning, 
a meeting of the board of directors was held and various 
matters taken up and disposed of. The main business, 
however, was the selection of a secretary for the com- 





34 


AMERICAN LUMBERMAN. 


JANvaARY 30, 1904, 





ing year and Harry A, Gorsuch was selected to succeed 
himself. 


THE ENTERTAINMENT. 


Those voluntary hosts of the association who provided 
the members with entertainment certainly furnished a 
program for the meeting that was complete and satisfy- 
ing. Tuesday evening the visitors were the guests of 
the wholesalers at the Willis-Wood theater, where they 
saw Mrs. Leslie Carter in “Du Barry.” Wednesday 
evening the entertainment was one of vaudeville at the 
Orpheum and this also was appreciated. Kansas City 
Lodge No. 26, B. P. O. Elks, threw open its doors to 
the lumbermen. In fact the only Kansas City doors that 
were not thrown open were those that opened inward— 
and they were pulled open. For all of which the south- 
westerners are duly thankful. 


THE NEW PRESIDENT. 


To be satisfied with the kind of work one is doing, 
no matter in what sphere, is one of the surest means 
of making a sueecss of whatever a man undertakes. An 
example of entire satisfaction in the line of business 
in which he is engaged and in the success of that 
business is forcibly demonstrated in the person and 
business of J. B. Moorehead, of Lexington, Mo., the 
newly elected president of the Southwestern Lumber- 
men’s Association, whose portrait is presented herewith. 
Mr. Moorehead is pre-eminently a successful man in 
the retail lumber business and, what is more, is thor- 
oughly satisfied with the career he has chosen. As he 
said in his speech of acceptance, ‘‘I don’t know of anv 
other business that I would care to trade for, unless 
it be two or more yards from which to retail lumber.’’ 

Mr. Moorehead was born in Hampshire county, West 
Virginia, in 1862, on a farm. In 1873 he went to 
Lexington, Mo., where he attended the common schools 
and afterwards took a collegiate course at Westminster 
College, at Fulton, Mo. His first introduction to the 
business world was in a retail lumber yard at Lexington 
in 1886 and he has since built up a splendid business 
in that line. Mr. Moorehead is a man of energy and 
push and his suecess in life has been brought about 
by earnest application and close attention to business 
methods. 

Previous to his election as president Mr. Moorehead 
had filled the position of a director and last year served 
as vice president, and was always one of the first to 
lend his energies, time and good judgment toward bet- 
tering anything pertaining to the association and i*- 
work. In their choice the members could not have 
picked out a better man to preside over their delibers- 
tions. 

CONVENTION NOTES. 

D. G. Saunders, of the Saunders-Turner Lumber Com- 
pany, and the D. G. Saunders Lumber Company, Kan- 
sas City, was receiving in banquet room ‘‘C’’ and dis- 
tributing carnations and information about yellow 
pine and cypress lumber to an appreciative audience. 

J. P. Lansing and F. T. Hogan, of Minneapolis, rep- 
resented the Earles-Mackintosh Company, of that city, 
the well known dealer in Pacific coast and southern 
woods, with western headquarters at Fairhaven, Wash., 
and did the honors for their principal with their usual 
courtesy and grace. 

A. W. Miller, president of the Darlington-Miller 
Lumber Company, of Galveston, Tex., was a visitor at 
the convention. Mr. Miller said he was well pleased 
with the outlook for a good year’s business in 1904. 

George A. Hawley filled a dual role, looking after the 
interests of the Brooks-Seanlon Lumber Company and 
the Scanlon-Gipson Company, both of Minneapolis, 
manufacturers and dealers in white pine products. 

H. W. Darling, of Wichita, Kan., and his retinue of 
salesmen, expounded the merits of red cypress such as 
is manufactured by the Louisiana Red Cypress Com- 
pany. 

The ‘‘post man’’—Lew Wentworth, of Omaha, Neb. 
—was represented by himself and made good his motto 
**T never sleep’’ by being particularly wide awake. 

Thomas C. Whitmarsh, the gencral manager of the 
W. T. Ferguson Lumber Company, of St. Louis, was 
kept busy handing out a dice box in the shape of an 
aluminum watch. 

C. M. Rork, general sales agent of the Industrial 
Lumber Company of Beaumont, Tex., which manu- 
factures yellow pine lumber, was visible to the naked 
eye. Mr. Rork distributed himself around and about 
the corridors of the New Coates house and occasionally 


was seen surreptitiously to make a few hieroglyphics 
in an order book. 

So that prospective customers could not possibly 
neglect to make a memorandum of their wants in the 
roofing line, the Standard Paint Company, which has 
a world wide reputation as the manufacturer of Rub- 
eroid roofing, was presenting a very beautifal remincer 
in the shape of a pocket memorandum kook bound in 
black seal. E. R. Willard, manager of the chicage 
office, assisted by the Graham Paper Company, cf 
Kansas City, the local representatives, did the honors. 

Manager Reynolds, of the Libbey & Fulton Com- 
pany, of Kansas City, manufacturer of the ‘‘Bear’’ 
brand of sash and doors, held forth on the parlor 
floor and served pink punch to the company’s many 
friends and customers. 

S. S. Hynes, vice president of the Kansas City Roof- 
ing & Corrugating Company, representing F. W. Bird 
& Son, manufacturers of Paroid roofing, was kept en- 
gaged in explaining the merits of this well and favor- 
ably known brand of roofing, and distributing a calen- 
dar pad so that Paroid would be daily brought to the 
recipients’ attention. 

Harry G. Foster, of Minneapolis, eastern representa- 
tive of the St. Paul & Tacoma Lumber Company, with 
headquarters at Tacoma, Wash., was kept busy shak- 
ing hands with many old and new acquaintances and 
putting in a good word for the west coast products. 

‘*Bob’’ Oliver, special sales agent of the Roach & 
Musser Sash & Door Company, of Muscatine, Iowa, 
was on familiar ground and after he got through shak- 
ing hands with old friends complained of a ‘‘presi- 
dential’’ arm. 

The Flintkote folks had a large section of the 
Coates house corridor where they displayed their roof- 
ing under the able direction of W. H. Woerheide, St. 
Louis, resident manager of the manufactures, J. A. & 
W. Bird & Co. Mr. Woerheide was assisted by O. L. 
Rozier. 

The badges which are 
usuallly worn by the 
Southwestern retailers 
are always works of art, ez 
but the one this year 
was of exceptional beau- 
ty. As shown by the en- 
graving it was hand- 
somely gotten up and 
was the gift of the Fidel- 
ity Land & Improvement 
Company, of Kansas 
City, of which R. A. 
Long, the well known 
yellow pine manufactur- 
er, is president. 

The reception com- 
mittee, composed of E. 
Kienzle, chairman,of the 
Roach & Musser Sash & 
Door Company; Harry 
Kilpatrick, C. J. Carter 
Lumber Company; A. C. 
Baird, Ferguson Lumber 
Company; Edward Hogg, 
Grady & Hogg, and H. 
P. Dierks, of the Dierks 
Lumber Company, and 
who represented the 
wholesalers of Kansas City, were untiring in their 
efforts to give everybody a good time and if every- 
body did not have it it was not the committee’s fault. 

Charles Kirkwood, representing the Chicago Lumber 
& Coal Company, of St. Louis, was a visitor at the 
convention. 

The Carrara Paint Company, of Barberton, Ohio, 
maker of the ‘‘Carrara’’ brand of ready mixed paint, 
was represented by Charles Harbison, who was kept 
fully occupied in entertaining visitors to his head- 
quarters. 

If one wanted to learn anything about red e2dar 
shingles George W. Dulany, jr., of the Menz Lumber 
Company, Minneapolis, Minn., was ever ready to tell 
all about them. 

Carl Drake, of Austin, secretary of the Texas associa- 
tion, declared he picked roses the day he left Texas, 
and “Pop” Hemenway, secretary of the Colorado Asso- 
ciation, told of a man out Manitou way who has violets 
growing in his garden right now. One of the Kansas 
brethren would have us believe that sunflowers are 
in bloom around Emporia. 


4 ANNUAL 
KANSAS 


THE CONVENTION BADGE. 


A SNAP SHOT OF THE KANSAS CITY CONVENTIONISTS, 


Again was it disproven that ‘‘there is no King but 
Dodo.” 

The Western Sash & Door Company had an orchestra, 
refreshments and Capt. John Hoehl. What more could 
you want? 

Nobody attracted larger attention than Oscar J. 
Beggs, of St. Louis, Mo., who weighed in at 625 pounds 
at 3 p. m. Tuesday. He is a kettle man in the employ 
of the Trinidad Asphalt Manufacturing Company at St. 
Louis and advertised its wares. Oscar is not colored— 
he was born that way. 

Harris & Cole Bros., of Cedar Falls, Ia., believe that 
giving away a souvenir is a good rule and that giving 
away a rule is a good souvenir. ; 

Among those who were circulating among the visit- 
ing retailers was I. H. Fetty, general sales agent of 
the Central Coal & Coke Company, of Kansas City. 
Mr. Fetty was at the service of all and took particu- 
lar pains to make things pleasant for everybody. 

A. C. Ramsey, of the George W. Miles Timber & 
Lumber Company, of St. Louis, together with ‘‘Jim 
the Cherry Boy,’’ were prominent among the visitors. 

Ed H. Kienzle, manager of the Kansas City branch 
of the Roach & Musser Manufacturing Company, of 
Museatine, Iowa, and chairman of the entertainment 
committee appointed by the Kansas City hosts, was 
certainly an extremely busy man and if any one did 
not get what was coming to them, it wasn’t his fault. 


HOO-HOO DOINGS. 


At Kansas City, Mo., January 27. 


In order that the visiting Hoo-Hoo conventionists might 
have an opportunity of attending the theater party at 
Kansas City on Wednesday evening last, the cancatena- 
tion was held on Wednesday afternoon in the club house 
of the Elks. A class of forty-three was initiated into 
the majestic rites of Hoo-Hoo and the meeting was at- 
tended by a large and appreciative following of his de- 
voted cohorts. 

The concatenation was honored by the presence of 
two members of the House of Ancients—H. H. Hemen- 
way. of Colorado Springs, Col., and W. E. Barns, of St 
Louis, and by Supreme Senior Hoo-Hoo, Frank W. 
Snell, of Milwaukee. 

The officiating nine were: Snark, A. H. Connelly; 
Senior Hoo-Hoo, Joseph M. Bernardin; Junior Hoo-Hoo 
W. E. Barns; Bojum, Ben Collins; Scrivenoter, Ray Oliver; 
Jabberwock, George B. Maegley; Custocation, H. M 
Barns; Arcanoper, I. H. Fetty; Gurdon, Joe R. Anson. 


Initiates: 


Albert Frederick Auf der Heide, Bland, Mo. 

George Frank Auf der Heide, Bland. Mo. 

Walter Augusta Cooksey. Alva, O. T. 

William ‘‘Captain’’? Jenkinson, Dallas, 

Thomas Henry Temple, Alva, O. T. 

Herman Addison Strube, Kansas City. 

Arthur B. Hurst, Kansas City. 

John Scott Harrison, jr., Kansas City. 

John Calvin Smith, Jewell City, Kan. 

Frederick Emil Hoelzel. Kansas City. 

Rob Roy Roth, Cherokee Kan. 

O. Karl Walters. Manhattan, Kan. 

Ernest Conrad Eglehoff, Kansas City. 

Laurence Hundley Dimmitt. Kansas City. 

John D. Riner, Kansas City. 

Willard Coleman Davis, Kansas City. 

True Wicopher, Omaha. Neb. 

Marriott Delaney Hanady. Mulvaney, Kan. 

Edwin B. Parks, Independence, Mo. 

Clinton A. Wolf, Kansas City. 

Marshall G. Moist, jr., Springfield. Mo. 

Bennett Loyd Cunnyngham, Morrisville, Mo. 

Forest Clare Allen. Kansas City. 

Henry Claude Nichols. Speareville, Kan. 

William Penn Davis. St. Louis, Mo. 

Edward Starks Lindas, Larned, Kan. 

Fred Houston Jarnagin, Aldridge, Mo. 

Andrew Milton McCoy. Coffeyville, Kan. 

Charles Harden Winn. Kansas City. 

Don Grant, Warren, Ark. 

Edward John Schwartz, Iola, Kan. 

Ben Esteli Allison. Iola, Kan. 

George Franklin Hawley, Minneapolis, Minn 

William Douglass Franz. Enid, O. T. 

Robert William Campbell, Springfield, Mo. 

William Harrison Israel, Lewis. Kan. 

James Andrew Reed, Chanute, Kan. 

Charles Lincoln Knowles. Texarkana. Ark. 

George Wellington Pettitt, Kansas City. 

Following the concatenation an “on-the-roof’ was held 
at the Midland hotel, where a magnificent lunch was 
served. 

The concatenation was an unusually successful one and 
Vicegerent Snark Connelly deserved the many congratu: 
lations showered upon him. 


Notes of the Order. 


Vicegerent E. H. Dalbey will hold a concatenation at 
Muscatine, Iowa, February I. Oliver, of Musca- 
tine, is the local man in charge of arrangements and 
the prospective. candidates are requested to write to him: 
Vicegerent Dalbey reports that prospects are good for 
a fine meeting at Muscatine. 

Vicegerent T. A. Moore will hold a concatenation at 
St. Louis on February 29. 

Vicegerent George H. Byrnes has arranged to hold a 
coneatenation at Zwolle, La... February 13. He already 
has quite a number of signed applications and the pros- 
pects are that his class of initiates will be unusua'ly 
large. 

Vicegerent C. M. Dickinson is working up a big lass 
for his concatenation at Newport. Ark., February ‘1. 
He is being assisted by F. Price. of Newport. who was 
Vicegerent for Arkansas several years ago. Mr. Dickin- 
son is advertising this meeting extensively and a large 
attendance is expected. 

Vicegerent J. J. Rumbarger announces a concaten- 
tion to be held in the rooms of the Lumbermen’s I:<- 
change, Bourse building, Philadelphia, Pa.. February ~). 

Vicegerent G. B. Housser is sending out an attractive 
circular letter advertising his concatenation at Winnipe:. 
Manitoba, February 11, the meeting to be held during 
the Winnipeg ‘‘Bonspiel.’’ 

Vicegerent Lucius E. Fuller will hold a concatenation 
at Chicago, Ill... during the session of the Illinois Lumber 
Dealers’ Association. February 10 and 11 

Vicegerent B. F. Williams will hold a concatenation at 
Orange, Tex., April 138. The Texas Lumbermen’s ASs0- 
ciation will hold its annual convention at Orange on 
April 12. 18 and 14, and more than 3,000 members of the 
association are expected to attend. Carl F. Drake, who is 
president of the association, was in Orange a few days 
ago looking after some of the preliminaries of the ass0o- 
ciation meeting. 


Tex. 
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TRANSPORTATION AND THE LUMBER INTERESTS. 





Presentation of Some Problems by Robert H. Higbie, an Authority —Amicable Adjustments, 
if Possible, Commended—Strength of Six Great Systems—Misuse of Carriers’ 
Power—Co-operation of All Lumber Organizations and Legislation 
Means for Improvement—Suggestions for Correc- 
tions of Some Abuses. 


It was impossible, owing to the late hour at which 
the copy arrived, to print in connection with last 
week’s report of the Indiana Hardwood Lumbermen’s 
Association meeting held at Indianapolis, January 19, 
the address of R. H. Higbie, of New York, upon 
transportation subjects. 

This address touched upon a question of vital im- 
portance in view of the fact that the National Whole- 
sale Lumber Dealers’ Association, with headquarters 
in New York city, with which Mr. Higbie is affiliated, 
contemplates giving considerable attention to this sub- 
ject at its annual meeting to be held in Washington 
on March 3. 

At this gathering will be representatives of many 
other associations, so that forces may be combined for 
a general assault upon the railway managements of 
the country and ultimately and finally a reformation 
upon the part of the railways with respect to their 
eave of the lumber interest and the freight which it 
supplies and a movement set on foot looking toward 
provisions being made to furnish an adequate supply 
of cars. 

The address, which is much in line with Mr. Higbie’s 
communication appearing in these columns on Novem- 
ber 21, is as follows: 


Mr. President and gentlemen:—I want to thank you for 
your kind invitation to discuss with you the transporta- 
tion subject, and if anything I can say will help to solve 
the problem that has some very annoying and vexatious 
features I shall be more than repaid. 

! want to say in the beginning that I am not a firm be- 
liever in the policy that is always anxious to antagonize 
the railroads by fighting them first and talking after- 
wards, but I do firmly believe that many of our troubles 
can be materially lessened by approaching the railroads 
i i We must remember that there are 
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but if it is finally necessary to fight I believe it should be 
a fight to the finish, without fear or favor. 

The transportation question is a large*question. Com- 
mercially speaking, it probably touches the business wor!d 
at more points in more ways than any other thing, and is 
therefore proportionally important. 

There is no town so small or so remote that does not 
regard the railroxd that connects it with the outside 
world as its most valuable asset; on the other hand, there 
is no city so large and so prosperous but it is dependent 
in great measure upon its railroad facflities for that 
greatness and prosperity. The railroads are the world’s 
highways over which the innumerable products of busi- 
ness move to the distributing markets; they are the very 
heart centers that hold the business lives of communities 
in their grasp. Let but reasonable and fair treatment be 
accorded to any community by the railroads and, other 
things being even a little unequal, that community will be 
able to secure and enjoy a fair share of prosperity. On 
the other hand, if any discrimination is shown against 2 
community or a business, instantly the evil effect is felt 
and that community’s trade is, to use the common phrase, 
“dull”? The time was when competition among the rail- 
roads themselves was to a large extent relied upon to in- 
sure reasonable rates and fair treatment to the business 
world, but the railroad officials and directors are very 
wise in their day and generation, and they have long since 
learned that co-operation and community of interests will 
produce larger net earnings than competition, which com- 
petition we are forced to admit was at times carried to 
such an extent as to become almost ruinous. 

To such an extent have railroads carried their plans of 
consolidation and co-operation that practically all the 


railroads of this country are divided into six great sys- 
tems, namely, the Vanderbilt, Pennsylvania, Morgan, 
Gould, Harriman and Hill lines. At the head of each of 
these systems is a master mind whose word is law. Fur- 
ther, the six men who control the six systems are so 
closely identified with each other that these six systems 
are today working in such perfect harmony that rate wars 
have become things of the past and the law of com.peti- 


tion is a dead letter—because why? There is no competi- 
tion so far as rates are concerned, but we can get some 
things by using the choice of routes which is still left us. 
* * * “Are the traffic conditions under which the busi- 
hess of today is carried on better or worse than obtained 
when each railroad was independent and the law of com- 
petition was in full force and effect? I think each one of 
us would answer that question unhesitatingly by saying 
that today’s conditions are in some respects vastly better 
than those that were obtained ten or twenty years ago; 
but there have been new conditions created by the con- 
solidation of the railroad interests that are both unfair 
and unreasonable. The powers exercised by the railroad 
managements are enormous, and these powers are often 
misused so as to hamper the shipper unnecessarily—I re- 
fer to the refusal to furnish cars in a reasonable time in 
sufficient quantities, delays in transit, unreasonably high 
freight rates, unfair rules and regulations concerning de- 
murrage charges, and other kindred matters. Times 
change and these new conditions demand new methods on 
our part as well as on the part of the railroads. The 
whole tendency of the age is toward consolidation and 
mutual co-operation. Why, even our lumber associations 
are of recent birth; and why were they formed? For the 
very reason that railroads have consolidated, namely, to 
try to improve the conditions under which the lumber 
business is carried on. 

When we face the conditions under which the trans- 
portation of passengers and merchandise is carried on, 
and realize that all these systems are to all intents and 
purposes merged into one big system, which is in turn 
controlled by trunk line associations, traffic associations, 
both passenger and freight, car service associations—in 
short, that every last division of the transportation busi- 
ness is regulated by an association formed to take care of 
that particular department, we stop and wonder if we 
= able now or ever will be able to cope with the situa- 
ion, 

At first blush, the combination of the railroads seems 
SO strong as to be appalling and our situation well nigh 
hopeless, and yet I am strongly inclined to believe that 
the strength of the transportation lines may prove our 
Strength, if we but properly profit by the example which 
has been set us by the railroads. As they have organized, 
so let us organize. As they have followed the ‘“com- 
munity of interests’’ idea, let us proceed on the same 
lines. We all have the same difficulties with the rail- 
roads over which we ship our lumber. Do you complain 


because cars are not furnished? So does your neighbor. 
Do you suffer because your cars are sidetracked and de- 
livery delayed? So does your neighbor. Do you have 
overcharges that bother and annoy? So does your neigh- 
bor. And so on to the end of the chapter. What troubles 
one troubles all. What is the remedy? Let us profit by 
the experiences and examples of the railroads. Let us 
combine for mutual protection. We have our lumber as- 
sociations all over this country—some are manufacturers’ 
associations, some are wholesale, some are retail; what 
matters it what particular branch each covers? Are we 
not all in the lumber business? Is it not true that if we 
can improve the general business conditions each indi- 
vidual will have a better chance to improve his own con- 
dition? By all means, Yes! 

What is the condition that confronts us? We have the 
transportation companies arrayed in a solid phalanx, com- 
bined and consolidated for mutual protection. Let us not 
deceive ourselves; it is a strong combination, backed up 
by the best brains, commanding millions of dollars of 
capital and employing hundreds of thousands of men. and 
yet we can, if we will, turn their strength in such a way 
that it will become a part of our strength, for the rail- 
roads depend as much on us as we do on them. Do you 
ask, how? Did you ever stop to think what would happen 
if the traveling public ceased to travel and the shippers 
of merchandise ceased to ship their goods? 

In a time so short that we can hardly realize how short, 
the bright, shining bands of steel would. become only 
streaks of rust, and the powerful engines that are today 
the pride of many a mechanic’s heart would become only 
heaps of scrap fit for a junk heap, and those millions of 
dollars today so valuable would be as useless as the gold 
still unmined. The railroads need and must have the car- 
rying of the public’s goods and persons or go out of busi- 
ness. 
Along with the experience that has taught the railroad 
officials the value of consolidation has also come the knowl- 
edge that whatever increases the general prosperity of the 
country will also increase the traffic returns of the rail- 
roads; that when times are good people will travel, and 
when people travel the net earnings grow. In other words. 
that the railroads are not in a position where they can 
afford to ignore the public, but the railroads are in the 
business of selling transportation, and the more attractive 
they make the goods the more goods they will sell. 

Our troubles with the railroads are of two kinds, namely 
those that trouble the railroads as well as ourselves; such 
as inadequate equipment, delays in transit, and other simi- 
lar difficulties. These are bad enough, but if properly 
handled can Le more easily regulated and remedied than 
the other kind where, from the nature of the case, our in- 
terests and those of the railroads are antagonistic. In this 
latter class would be included reductions of freight charges 
when they ought to be reduced, demurrage regulations that 
should be two-sided instead of one-sided, as at present. I 
doubt if there is any other business in the world that could 
establish and maintain a system of rules and regulations 
so unfair and unjust as the present rules governing the un- 
loading of cars, while giving the shipper of merchandise no 
redress whatever, no matter how long he is left without 
cars and no matter how much damage he sustains by rea- 
son of delays in transit. Another thing that is equally 
needed is a proper basis of refunding or correcting over- 
charges and errors. instead of the present method, where 
we are told: “If the freight bill is wrong, why just pay 
it and we will refund.” Yes, they will refund, but a man 
needs patience, perseverance, persistency and a long life to 
get the promised refund. How to solve these latter is a 
problem not easily solved, but it is far from hopeless, and 
by a — effort the situation can be materially bettered. 

In order to have a plan from which we can work I would 
suggest that all the lumber associations east of the Miss‘s- 
sippi river unite to form a central railroad bureau which 
shall manage everything; this bureau to be governed by a 
board of managers consisting of the chairman of the rail- 
road or transportation committee of each association affil- 
iated with it, and formed on broad. solid lines, so that the 
railroad officials will know that it has backing and support 
sufficient to give it standing and influence. The actiwe 
management of the bureau shall be under the direction of a 
first rate railroad man, a man who knows how to get right 
at the proper railroad officials for any given task: a man 
who knows not only what claims and complaints should be 
made and how and to whom to make them but one who also 
knows what claims and complaints should not be made: 
for it does seem to me that if this manager is one who is 
broad enough to send back to the shipper unjust and unfair 
claims he will be doing the lumbermen one of the greatest 
services he can render. ‘ 

A claim was sent to me the other day as chairman of our 
committee, like this: The shipper in making out th’‘s bil! 
of lading made a clerical error and consigned his car of 
lumber to Elizabethville instead of Elizabethtown. and. 
although the car was delivered exactly as billed the shipper 
made claim against the railroad for the cost of moving the 
car, and the shipper was mad when the railroad refused to 
allow the claim. I may be wrong, but I believe that one 
such unjust claim that is made does a whole lot of harm. 
So, as I said above. let us be broad enough to sift out these 
unreasonable complaints and thus strengthen our valid ones. 

Another thing, we need legislation both state and national, 
but in order to get either it is imperative that the law 
makers should be made to know that there is a genuine and 
deep-rooted demand. With our central bureau that could 
reach throughout state and national associations, practically 
the whole lumber industry. we could create a demand that 
would be well nigh irresistible. ; 

When you go to your state capitals for legislation you 
find the railroad interests represented by able and experi- 
enced men, and when you go to congress you find the strong- 
est kind of railroad influence looking after any and all 
legislation that can possibly affect the railroads. In order 
successfully to meet this influence we must make ourselves 
heard and felt. You know it is commonly believed that 
everybody is against every corporation in general. and rail- 
road corporations in particular. This may be so when a 
case is tried before a jury of twelve men “tried and true. 
but when we get before the members of the state legisia- 
ture or of the national congress we are apt to conclude that 
the late James Fiske has many followers among the present 
day railroad officials. You doubtless remember. his reply 
when he was asked what his politics were: he said, “In a 
republican district I am a republican: in a democratic dis- 
trict I am a democrat. but I am an Erie man in qe dis 
trict.” The results of all elections prove that the railroad 
influence has been felt, particularly in the nominations. The 
legislator will tell you frankly that the railroad interests 
are large, that they represent a large amount of capital and 
thousands of men and that they must be considered. We 
admit all that, but we also must be in a position to show 
that we represent large interests, too, and thousands 
of men as well, and in this way and this way only will we 
be able to get what we want. There is no thought that 
any association will in the remotest way lose its identity or 
sink its individuality in this central bureau, but the more 
people we represent and the larger the territory we can 


speak for the greater will be our influence. There is no 
field, in my opinion, that today promises so many and large 
returns for united association work as this one we are now 
discussing, and I feel strongly that the.time is ripe for a 
start to be made in the right direction. 

The question of financial support I have not touched upon 
for the reason that I feel that my time is exhausted, but 
the lumber industry is big enough to have what it needs and 
to pay for it, especially when the need is so great. 

Should this bureau be inaugurated it seems to me that 
we should lay particular emphasis on this one thing. 
namely, that it is started in order to take charge of and 
manage all matters of difference between the railroads and 
our members; that it will be a mistake if our members 
undertake to press what may seem to them clear cases and 
only turn over doubtful cases to the bureau. Let us either 
drop the idea of concerted actions in this transportation 
matter or let us give it a full and fair trial. Another in- 
Stance, gentlemen; I am neither a prophet nor the son of a 
prophet, but I want to go on record and say that if the 
bureau is formed and managed in the proper way within five 
years the results will have been so many and the benefits 
resulting so numerous that it will be so indispensable that 
we will wonder how we got along without it as long as we 
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AT THE HEAD OF THE LAKES. 

DututH, Minn., Jan. 26.—The lumber market is 
quiet. About 8,000,000 feet of Nos. 3 and 4 boards was 
sold to Buffalo (N. Y.) parties, partly at Duluth and 
partly at Cloquet, it is said at $12 for the No. 3 and 
$6.50 for the No. 4. About 15,000,000 feet of the Hay- 
ward stock of the Edward Hines Lumber Company has 
been sold to Toronto (Ont.) parties and is to be ex- 
ported direct from Canadian ports. Box lumber to be 
cut in this district through the winter is about all 
sold, except the product of a few mills, and lumbermen 
regard the market as in better shape than it has been 
for some time. There is a sharp demand for box 
lumber. 

The Rogers-Ruger Lumber Company, of Superior, has 
leased the small mill of the Tamarack Lumber Company. 
at Tamarack, on the Northern Pacific railroad, east of 
Aitkin. This mill will saw about 35,000 feet daily, 
and there is work for it in sight until summer. 

The annual meeting of the Split Rock Lumber Com- 
pany, which stocks the Merrill-Ring mill. was held here 
this week, and old officers were re-elected. W. H. Grat- 
wick, Pendennis White, C. L. Ring. E. H. Eddy and 
others were present. The company is logging this winter 
for a cut of about 30.000.000 feet. It is now the plan to 
run this mill the coming season days only. 

Last Saturday night the big boarding house of the 
Nebagamon Lumber Company, located across the 
tracks from the yard, was burned to the ground; loss 
about $8,000. insurance $3,000. 

There is a liitle smallpox in lumber camps in the far 
northern districts, and in northeastern Cass county. 
The authorities have been notified. 








IN AND AROUND CLOQUET. 

CLOQUET, MINN., Jan. 25.—K. E. Jewett, secretary of 
the Green Bay Lumber Company, was here last week 
looking for stock for its line of yards in Iowa. 

W. W. Dempsey, of Johnstown, Pa., made a trip 


through some of the Cloquet lumber yards, looking over 
stock for the eastern market. 
Joseph Burlingame, of D. W. O’Connor & Co., Chicago, 


called on the lumbermen here last week. 

M. Dixon, secretary of the Cloquet Tie & Post 
Company, made a trip to its Duluth branch office on 
Tuesday last and reports finding everything going nicely 
with winter operations. This company is shipping con- 
siderable pulp wood direct from the woods to the paper 
mills in Wisconsin. 

The Brooks-Seanlon Lumber Company is making some 
large deals and has sold the Singer Manufacturing Com- 
pany a big block of stock to be shipped as soon as 
navigation shall open. 

Work in the woods is going along in good shape, with 
plenty of cold weather, the thermometer having regis- 
tered as low as 48 below zero during the past week. The 
men say mosquitoes and flies are not bothering at present. 

Trade is picking up and a good business is looked for 
during the present year. 

SAPP BAPLIIOI™ 


Statistics recently compiled by men in the employ of 
the state of New York as to the damage done to the 
forest in the Adirondacks by forest fires during 1903 
show that 292,121 acres of timber lands were burned 
over, including 33,698 acres of state lands. The value 
of the standing timber destroyed is placed at $667,207, 
and of logs, pulp wood ete. at $145,457. In the Cat- 
skill region 20,469 acres were burned over, causing an 
estimated damage of $37,000. The indebtedness in- 
eurred by the Adirondack counties for fighting the 
fires amounted to $144,000, by the Catskill counties 
$9,000, of which one-half is chargeable to the state. 


PPP PPP PPP PPP 


Robert Dollar, he who ten to fifteen years ago was 
well known as an upper Michigan pine operator, founder 
of Dollarville. a place that still has a name and exis- 
tence—Robert Dollar. who several years aco transferred 
his interests to California, now owns nine steamers and 
seven sailing vessels, engaged in the Pacific coast lum- 
ber trade. At least it is so stated by our Everett 
(Wash.) correspondent. Mr. Dollar lately returned 
from eastern Asia. where he investigated the lumber 
business there in its relation to Pacifie coast product. 
He was profoundly impressed with possibilities con- 
nected with the Japan and China trade if the Russo- 
Japan imbroglio can be adjusted without war. In case 
hostilities shall break out the result would be tempo- 
rarily destructive to the coast lumber trade in that 
part of Asia, Mr. Dollar thinks, 
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The Knowing Dealer 


understanding the absolute 
SUPERIORITY of 


WHITE PINE 
SASH AND 
DOORS 


goes to the old house of 


Schroth & Ahrens Co. 


WINONA, MINN., 1865. CHICAGO, 1883. 











SASH, DOORS, 
BLINDS. 


WERHEIM MFG. CO. 


WAUSAU, WISCONSIN. 








MOULDINGS 
AND LUMBER. 


INTERIOR FINISH A SPECIALTY. 


We Manufacture, and Sell ’em too. 


© 
Doors, Sash, Mouldings. 
FINE INTERIOR FINISH AND STAIR WORK. 
We make a Specialty of Mixed 
Car Loads for Retail 
Lumber Yards. 


4 Railroads. 


WILLIAMS & HUNTING CO., 


Established in 1876. 


CEDAR RAPIDS, IA. 


Dock & Main Sts. 
ST, LOVIS, MO. 


Co. 


Makers of everything in Mill Work in any 
kind of soft or hardwoods from the very 
plainest to the most intricate. Estimates 
furnished direct from plans. Our Factory 
is especially equipped for the prompt ex- 
ecution of high class special work 


VENEERED DOORS, GRILLES, STAIR 
WORK, STORE FRONTS and FIXTURES, 
PORCH, PORTICO and TRELLIS WORK, 
SASH, DOORS, OUTSIDE and INSIDE 
BLINDS, MOULDINGS, Etc. 


We Manufacture for the Trade 
a Nice Stock of 


WISCONSIN VALLEY PINE LUMBER 


HEMLOCK LUMBER ALSO. 


H. W. Wright Lumber Co., 


MERRILL, WIS. 
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Northwestern Convention Notes. 

In size the Northwestern retail association is the 
king bee of them all, numbering on its membership list 
2,200 yards, and as nearly a thousand of this num- 
ber are located in my own state, Iowa, why shouldn’t 
1 be closely affiliated with the organization? 

It was so cold the wives of the yard men must have 
thought it would freeze their frizzes off if they came 
to Minneapolis with their worse halves, as very few 
ladies were in attendance. At the Union convention, 
at Columbus, there were twenty-two visiting ladies 
whom Brother Hildreth escorted around town, and at 
the meeting of the Southwestern there will be a regi- 
ment of them, 

There is a strong probability that E. Y. Sarles, of the 
Valley Lumber Company, with headquarters at Hills- 
boro, N. D., will be the next governor of that state. 1 
spoke to his brother, O. C. Sarles, about it, and he 
enthusiastically assured me that if this looked-for polit 
ical event should materialize I could put my feet on 
the table in the governor’s mansion, or do any other 
darned old thing in the mansion I wanted te. 

The ease of D. E. Baker, Traer, Iowa, 
the necessity of a yard man owning a fast horse, 


illustrates 
Last 





“All the statements IT make are not swallowed whole.” 
fall Mr. Baker made a run for the state legislature and 
was beaten by six votes. His team trots in 2:40, and 
the horses of the man who won out can get over the 
ground a little faster, hence the defeat of the ever pop- 
war Traer yard man. Mareus Kahler, Mr. Baker’s com- 
petitor, says that the evening following the election 
when his neighbor thought he had swept the board he 
made some rash promises. I can’t repeat them here 
as it takes the rich German dialect of Mr. Kahler ft: 
make them thoroughly effective. 

The business of the convention moved as smoothly 
as though the entire machinery were running in a se 
of oil. 

H. W. Dodd, Gladbrook, Iowa, at an off moment sat 
on one of the soft seats in the lobby and we talked 
about the way his partner, J. W. Brown, and I drove 
his trotter last summer when Mr. Dodd was away from 
home. He says the horse is going through the winter 
all right and will be in shape to take in the purses the 
coming season. 

C. D. Streeter, with general office at Keokuk, Iowa, 
and yards at Iowa and Missouri points, has checked 
off 1903 as his best year on record. At three yards, 
Douds and Donnellson, Iowa, and Kahoka, Mo., his 
total book accounts, January 1, did not exceed $1,500. 
I hardly think Mr. Streeter expected I would tell this, 
but it is so much to his credit that I can’t help it. 

That sign, ‘‘No Smoking,’’ in the convention hall 
was a good thing. Sinee I have fallen from grace and 
become virtuous in the tobacco line I strongly object 
to being made a big ham of. When I was smoking I 
had no respect for the feelings of others, no regard for 
the smell of my best girl’s window curtains, but it is 
another fellow’s ox that is now being gored. Perhaps 
it is unwise to make these comments, for I am not sure 
but I will be smoking like a chimney before night. 

Jacob Wackerbarth, Independence, Iowa, who, when 
I am in that town, takes me through the streets behind 
his sturdy black flyer, tells me that he had added oth- 
er enterprises to his business string. He is now of 
the firm of Wackerbarth & Blamer, retail lumber; 
Steinmetz & Wackerbarth, boots and shoes; president 
of the Independence Steamboat Company; president 
of the Independence Canning Corporation; president of 
the Kelley Canning Company, at Waverly; president 


of the Getney Company, that owns the leading hote! 
of the town and the street railway—and just then some 
one called me away and I have no idea how much was 
left unsaid. It is part of the religion of Mr. Wacker- 
barth that it is the duty of a business man to help 
his town along. The last time I was in Independence 
this yard man really got out of a sick bed to give me 
a spin behind his trotter, hence you may know that 
his heart is not out of normal position. 

Ray Oliver, Kansas City, was the only man on the 
ground whose business card bore the picture of the 
Black Cat. That’s the thing. So long as we pay homage 
to the Black Cat let’s pay homage to him. 

I stood on the edge of the surging crowd in the 
great lobby while a man was telling me that not long 
ago his boy died, and his employer’s wife went to the 
minister in the old town from which he had moved, 
placed in the minister’s hands a quantity of money 
and asked him to travel to the distant town, preach 
the funeral sermon of the boy and render such other 
assistance as was necessary. Another man showed 
ie a cheek for $100 that his employer had sent him 
hoping it might make a little lighter his family af- 
fiiction. I wish these employers could have seen the 
gratitude that was expressed by the tear-filled eyes 
of the men to whom they had showed this kindness. 

We all missed Marshalltown Al Moore, who is travel- 
ing in the West Indies. He has been one of the wheel 
horses of the association. 

What would you think of a yard man who is not 
acquainted with the insurance feature of which every 
member of the association ean take advantage? Such 


2 one exists, or rather did exist before the holding 


of this meeting. 

In a chat with W. R. Wood, Parker, S. D., he did 
not tell me that he was married the day before in 
Nashua, Iowa, and had started on his wedding tour. 
Then he came. back and wanted me to suppress the 
news, but I said to him that seeing he had not eon- 
fided in me I should play that I was in the yellow 
journalism business and suppress nothing. 

There were twenty-two patent roofing advocates on 
the ground. One ot them tells me that six years ago 











“Followed him meeker than two lambs.” 


at the annual meeting of this association he was the 
only roofing representative, which illustrates how rap- 
illy the various patent roofing materials are making 
their way. 

The policy of Secretary Hollis is short sessions ani 
busy ones. It will be necessary to have a larger hall 
next year in which to hold the meetings. The hall 
must hold half a thousand, but this year at nearly 
every session we were packed like sardines in a ean. 

Last fall at Renville, Minn., I was sorry to miss L. 
IX. Lambert, manager of the Renville Lumber Coim- 
pany, who was at home with a sick child. Mr. Lam- 
bert is something of a seribbler himself, hence when 
we shook the mutual vibration gave us an electric shock. 
The Renville Lumber Company’s yard is one of tlie 
many belonging to James A. Smith, Osage, Iowa. Mr. 
Lambert is not looking for a trade this year that will 
startle. 

The Huttig Manufacturing Company and the Roach 
& Musser Manufacturing Company took a lot of us 
fellows to see Wuzzy Fuzzy, at the Bijou, with Billy 
MecCampbell and Mark Anson as chaperons. TI wish 
all of you yard men kept horses that could go at as 
fast a clip as that bunch of girls in Fuzzy does. 

E. lL, Ballou, Larabee, Iowa, says that the land erazo 














he 
ip- 
ug 

vil 
all 
all 


rly 


in 


en 


ek. 


Mr. 


vill 


ich 
us 
llv 
ish 
as 


12768 


hei 


gt 
Fs Sad 











He 


< PAAR 







would be. 


from the fact that I am not known by all. 


JANUARY 30, 1904. 


AMERICAN LUMBERMAN. 





is taken so much money out of the community that 
lumber trade will be lighter than otherwise it 
Every farmer who had spare money felt 
t he must own more land, and as a rule this money 
now tied up, with a prospect that it will take a 
it to get it out whole. 
regret that all the statements which I make in 
. department are not swallowed whole, which comes 
You may 
remember how doubt was thrown upon the dog story, 
t transpired that President Roosevelt, the faculty 
e University of Chicago and many other people 
ominence verified my story. I told it first, and 
se it was out of the usual you said I was going 














“Brilliants which nearly approach mine.” 


crazy, must have been drinking ete. Last fall I said 
that when in Gladbrook the police marshal looked me 
up and ordered me to the hotel. Some of you told me 
vou didn’t believe it, that is, provided I had been be- 

having myself. I told you I had, and then you said I 
was daffy, sure. Now here comes a witness to my 
story. You know of Harris & Cole Bros., don’t you? 
\nd you all know J. E. Bergen, who represents that 
concern. You know the high grade men they are, the 
whole of ’em. Today Mr. Bergen said to me that 
when in Gladbrook he had been out playing whist (he 
called it whist) this marshal had several times been 
aiter him. I’ll bet you $4 that you may pick a man 
who is the biggest paragon of virtue that lives, let 
him register at the Gladbrook hotel, go out and stay 
until after the clock strikes the hour of midnight, and 
the marshal will be after him and march him to his 
bedroom, The marshal is a little old Irishman with 

el face, carries a big club for a cane, knows full 
well that he is the boss of Gladbrook, and when he 
trikes out for a fellow he would better go right 
along without any talking back. At any rate I fol- 
lowed him meeker than any two lambs. 

There was not a yard man in the crowd who would 
acknowledge that he knew as much about lumber as 
the hat man at the West knows about hats. 

_\tv. Barry is the second second-term president in the 
history of the association, the other one being Presi- 
dent Priee away back when the Bohn litigation was a 
matior that stirred the blood of the retail lumber- 
men. In the light of events which followed it was 
amusing to hear Mr. Barry say that he would be 
unanimously eleeted ex-president. But why not John 


s 


W. Garry for president the second time? He is emi- 
lentiy fitted for the position. We look so near alike 
that often one is mistaken for the other. We worked 
hs in hand on the same newspaper foree. He broke 
the record by delivering a president’s address so un- 
orthodox that ‘it did not ereak in every joint. He is 
regarded as a man of excellent judgment else he would 
not lave been placed where he is. He is a ready 
talker, could tell a thousand stories if necessary to 
illustrate his subject matter, and above all is not 
afraid on any oecasion to say that his soul is his 
own. So I ask again, why not? 


J. HH, Lathrop, Northfield, Minn., has no kick coming 
on trade. You may remember that Mr. Lathrop is the 
man who invented the fish hook that so mightly 
pleased ex-President Cleveland. He is also the yard 
man who laid in a stock of fence posts only five and a 
half feet long, declaring that it was nonsense to waste 
So much timber in. eutting them the standard lengths. 
At first the farmers, being in a post rut up to their 
ears, looked askance at Mr. Lathrop’s posts, but at 
length the truth dawned upon them, and now they 
swear by the short post. Mr. Lathrop says that 12 
inches in the ground is plenty, the balance of the post 
above ground, for the wire is plenty, and what more 
‘Ss wanted? TI wish there were more of us who would 
pot, permit the other fellow to inject his idea into our 
rains to the exelusion of our own. 

L. Hf. Clow, Piere, 8. D., testifies that he has had a 
£001 trade and that there are good prospects for it to 
Continue, This year a government building to cost 
$170,000 will go up in his town, and several other 
'mprovements. He sells lumber that is hauled 120 
miles, and thinks nothing of loading Iumber to be 
wagoned 50 and 60 miles. 


The talk by the Hon. Horatio 8. Earle, of Michigan, 
on good roads was highly enjoyable. His opening 
sentence that he had been for improvement from the 
time he first saw his face in the mirror captured the 
crowd, and from that on he had things about his own 
way. He combined wit and sound sense in a way that 
his argument found its way through the thickest of 
our skulls, and so thoroughly was I convinced that bet- 
ter roads are a necessity that I was sorry there was 
not a poor road right there for me to go to working on 
and improve. That’s what eloquence does. 

A. Floete, with yards in Iowa, does not expect much 
trade until the middle of the year. The farmers have 
had two off crops and they must see good crop pros- 
pects before they will build to any great extent, he 
thinks. 

When ex-President Ross, of Sioux Falls, 8. D., and I 
came together we thought it would be more profitable 
to talk hoss than trade. He has a colt in training, 
largely for my benefit, that promises to be as swift 
as the wind. The professional name of the colt will 
be Sam Scratch. The Miracles have sold their yard 
in Sioux Falls, are now living in Minneapolis, and 
engaged in the cement trade, having patented a build- 
ing block. I notice, however, that Bob Miracle has 
yet considerable to say about the beauties who rush to 
Sioux Falls for the purpose of securing divorces. 

M. Eastman was over from Wisconsin seeing how 
things moved away from home. ; 

S. C. Lee, Des Moines, Iowa, has six yards, and at 
five of them reports trade as good as in 1903. He is 
also interested extensively in brick and stone, and 
expects in these last named commodities to do a 
business worth talking about the present year. The 
big government works at the Iowa capital city is help- 
ing the handlers of building material. 

A. Moeller, Dysart, Iowa, has sold considerable ma- 
terial for barns the past year. For the present season 
there is little building in sight. Mr. Moeller has been 
in the business less than a year, but likes it so well 
that he intends that his two sons shall also be lumber- 
men. 

Earle, of Darlington, which is in the state of Wis- 
consin, we were glad to welcome to our midst. Then ] 
induced him to tell a college incident to a group of 
listeners. Mr. Earle does Mr. Earle’s thinking, which 
evidently has been the case since he was a college 
student. For some oratorical oceasion Mr. Earle had 
written an oration which was trimmed and clipped by 
some big headed professor until it expressed his ideas 
and not the student’s. No doubt Mr. Earle thought, 
‘*Old man, if you want to get up and talk do so, but 
you can’t talk for me;’’ so when the student went on 
the platform he delivered the oration precisely as it 
was originally written. I1f more college students 
would do the same thing it would be better for them. 
We send our boys to college, all the individuality is 
pressed out of them, and then we wonder that they 
come home knowing so little outside of the text books. 
I would no sooner think of twisting the mind of my 
boy out of joint than I would think of twisting his leg 
out of joint. I believe the latter would be the lighter 
offense. 

Of the secretaries of the big associations, Secretary 
Hotchkiss, of the Illinois; Bird Critehfield, secretary of 
the Nebraska, and Secretary Lachmund, of the Wiscon- 
sin, broke bread with us. 

I didn’t see a yard man with his toes or knees out 
for the reason that he had not made enough money 

















“The beauties who rush to Sioux Falls.” 


the past year to house them. The dealers are not only 
looking prosperous generally but some of them are 
wearing brilliants which nearly approach mine for 
size. To give extra tone to the occasion I wore a 
new pair of patent leather shoes, and from standing 
around on the marble blocks so much my feet were as 
raw as the meat they fed the kittens in the Hoo-Hoo 
concatenation. 

J. F. Weart, Cherokee, Iowa, thinks that in trade as 
well as out of it we get about what we are looking 
for, If we expect no trade and prepare accordingly 








CYPRESS 
TANKS 


We have the price. 


H. F. CaDy LUMBER Co., 


— Omaha, Neb. 


ALEXANDRIA, LA. 











Wisconsin Cork Pine 


CUT FULL WIDTH 
AND THICKNESS. 


OUR SPECIALTIES :—Pattern Lumber, 
Box Material, Factory Stock 
and Beveled Siding. 


7 RUST-OWEN LUMBER CO., Drummond, Wis. 





MANUFACTURERS ano WHOLESALERS, 


Ready for Shipment 


| ¥, in. Tamarack Box Lumber. Cedar Posts, 14s, 14s, Os. 
Chicago Grain Doors. Telegraph Cross Arms. 
Basswood Siding. 5-4 and 6-4 Shop 





Robbins Lumber Company 


Manufacturers and Wholesalers. 


RHINELANDER, WISCONSIN 
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RED GEDAR SHINGLES craces. 


Watch for Red Cross Brand of Extras and Clears. 





MILLS. 
Ballard, Oakville, 
and Kingston 
Washington. 


1,500,000 
manufactured 
every 10 hours. 

We carry stock at 


LaCrosse, Wis., for 
Quick Shipment. 


Can ship over 
all transcontinental 
lines. 


C. H. NICHOLS LUMBER CO. 


Batavia Bank Building, 
Western Office, SEATTLE, WASH. LA CROSSE, WIS. 
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Wire your ordersat 
our expense. 


Send all correspon- 
dence to our 
Eastern Offite, 
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YOU DON'T HAVE TO BUY 
A WHOLE CAR OF 


REDWOOD 
SHINGLES 


For we have them in our yard at 
Ludington, Mich., and can ship 
promptly in a mixed car with 
HEMLOCK, WHITE PINE, LATH, 
CEDAR SHINGLES or MAPLE 
FLOORING, Our Flooring is the 
celebrated “ELK” brand —none 
better, few as good. 








SEND US YOUR ORDERS. 


Stearns Company, 


GRAND RAPIDS, MICH. 

















North Coast Lumber Go. 


FIR, SPRUCE LUMBER. 
CEDAR, CEDAR SHINGLES. 


EASTERN CAR TRADE OUR SPECIALTY. 


328 Lbr. Exchange, SEATTLE, WASH. 


WE USE 
TELECODE. 
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/hiteCedar Shingles 
and Hemlock Lath. 


Mixed Cars with Hemlock 
and Basswood Lumber 


Write us for Specia) Prices 


‘rosten. LATIMER LUMBER CO. 


MELLEN, WISCONSIN. 











remember that you can 
have one of our 


“Time Savers” 


By sending an 
order, or anin- 
quiry which 
may lead toan 
order sometime 
during the sea- 
son, 











COMPLIMENTS 
OF 
JAYNES LUMBER CO 
MINNEAPOLIS, MINN. 
XCHANGE 


30 LUMBER E 


It wlll 
help you 
figure 
your 
bills. 

The first card 2x4, 10 ft. extender. 

We h "ee HEMLOCK and White Pine, 
ruce and : Also White Cedar POST. 
jar Shing 
d cars Pacit 
test d ge 
! tations. We have full stocks of Wisconsin 
LOp ar id St rips. Also Idaho White Pine Shop. 


inn aynes Lumber Company 


430 Lumber Exchange, 
MINNEAPOLIS, MINN. 


Yellow Pine, 
» Poles and 
‘s, Siding and Finish. 


S ‘Re d Cec 
r ic Coast Products from Minne- 
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The Nash LUMDEP 60. 


SHANAGOLDEN, WIS. 


HEMLOCK, HARDWOOD 
LATH, SHINGLES 


(On Wisconsin Central Railway, near Glidden) 























SAWED TO ORDER 
ON SHORT NOTICE 


HARDWOOD 
AND WHITE PINE 
IN MIXED CARS 


Heineman Lumber Co, 


HEINEMAN, WIS. 
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HEINEMANN LUMBER CO. 


We want your orders for 


seis HEMLOCK 


DRESSED 
WAUSAU, WISCONSIRA 


Write us. 
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usual, hustle as usual, 
trade will come. 
in the convention hall. 
zing there was a current, it cooled our feverish brows, 
pitched into our midst. 
no more air; they simply stirred it up. 
are times when he can 
and relieve 
not 
do not believe in 


tail lumberman. ‘There 
his electric fans whizzing 
tion. This illustration is 
of those yard men who 
tising, but for live men. 
C. M. Harkness, St. Cloud, Minn., 
cago as his home, notwithstanding 
ihe Minnesota town three years. 
ile talk reg. zding the size of the 
is best to live. We know all about life in 
eago and agreed that man is more blessed 
he is in a town where he can wade in the 
walk on the 
attendanee at his funeral when he dies. 


he 


We had a 


Mr. 


He 
for 


ed in ied on the face of his envelopes. 
that a while ago a farmer came to him 
doors and he showed, and sold him, the 
variety. ‘‘*Vhy, blank ’em,’’ said he, 
neighboring yard men, ‘‘ithey asked me 
unpainted doors than vou want for painted 
! tell veu, you will get my trade after this.’’ 
M. ii. Sams, Maloy, Towa, 
his little town of 150 inhabitants had been 
Two churches have been built the past season 


yone in. Many a man in a larg 
Maley ean’t say that. ‘*Kit’’ stool by and 
marked that the dealers in small towns often 
oeeasion to eall themselves supremely blessed 
way of trade. 
business at all times have much to say 


vard 


of doing business in his town of 
have the desired swing. Knowing sonicthing 
the competition in the larger towns, 
amused me. 


heart’s content. 
A. M. Neas, Sigourney, 
ing to the lumber business. if I 


am not 


The Southern Iowa association—that 
organization—was born in Mr. 
Macks, MeCann and MeQuaid, 


yard in Sigourney, are now 


Neas’ house. 


otherwise engaged, 


Mr. McCann is waiting for something to turn 
Two blamed clever fellows they were 
ways boosting association interests. 

G. N. Parsons tells the doleful 
town, Elkton, S. D., 
are three yards, and 
three years. 
years, hence the outlook has not even 
lining. 
how some of the yard men will 
Tn a most unbrotherly, 


story that in 








PLANT OF THE L. 


we get it, but if we stock up as usual, advertise an 
treat our customers as usual, 
Then I thought of that electric fan 
The hall was packed, the air 
was close and still, but when the fans were set whiz- 


and there appeared to be an extra quantity of ozone 
The fact was the fans made 
And I think 
it is often so in a community in reference to the re- 
set 
the stagna- 
made for the benefit 
adver- 


still claims Chi- 
has been in 
lit- 
town in which it 
Chi- 
when 
mud, 
grass and be assured of a respectable 
Hark- 
ness Las a shed 60x260 feet, a eut of which is print- 
says 
some 
painted 
speaking of 
more for 
ones. 


testified that trade in 
good, 
and 
as to this cold weather bottling up business he has 
a house cn hand the foundation of which has just 
er town than 
re- 
had 
in the 
You will notice that we experts in the 
in favor of 
doing a lumber business in small towns, yet there are 
dealers who do not appear to accept us as authority. 
A month ago a yard man told me that he was tired 
5,000, as he «ouldn’t 
abeut 
the remark 
I told him in the most polite and diplo- 
matic language that if he should sell out his paying 
business where he is, go into the town of 35,000 where 
he wants to be, meet the warm competition that at all 
times is rife there and pay such expenses as he nec- 
essarily would be obliged to he would get swing to his 


Towa, went from the eloth- 
mistaken. 
Trade with him has been good the past year, but a 
bank failure that has tied up $200,000 that belongs 
to the farmers may make them feel too poor to build. 
rattling district 
The two 
who recently sold their 
Mr. 
McQuaid having gone into the grocery business, while 
up. 
anyway, and al- 


his 
a place of 800 inhabitants, there 
that they have been fighting 
There has been a poor corn crop two 
an aluminum 
That item makes me think that I don’t know 
ever get to heaven. 
most unchristian way they pull 


hair as though they were barbariaiis; and just like 
wild beasts and fishes try to eat one another up: A 
man motioned to me to a seat on thé upholstered 
rigamagig that stands in tlie corner of tlie lobby 
and opened up on certain line yard proprietors: Hé 
said that in all probability a line yard would go into 
his town, and he had understood that unless he will 
divide equally there will be an effort to run him out: 
‘What do you think of such people?’’ he asked. ‘‘1 
think they are highwaymen pure and simple,’’ I told 
him. ‘‘They are demanding of you that which is 
yours—your trade, and to which they are not entitled 
until they win it. It would be as honorable in them 
to demand a portion of the money you have in the 
bank.’’ There are those of us who need to look a lit- 
tle out. It is easy to pose before the community as a 
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“Mr. Earle does Mr. Earle’s thinking.” 


good citizen, but when the final test comes I imagine 
we will not be asked, Did you carry a board rule 
around with you? but, Did you measure with the 
golden rule? 

W. R. Blake, Eagle Grove, Iowa, is having a good 
coal trade. He doesn’t brag of his last year’s trade, 
but has hopes for this year’s. It was heavy rain that 
knocked the trade in 1903, and when Providence in 
terferes we must grin and bear it. It is expected that 
railroad building will help his town the coming sea- 
son. 

W. N. Hallam, secretary and treasurer of the Carr 
& Adams Company, Des Moines, Iowa, held down the 
headquarters of his company, and also those for the 
Carr, Adams & Rider Company, the most of the time, 
and says that the visitors to their rooms the first day 
must have numbered as many as 700. One reason of 
this large attendance perhaps is that year after year 
these people have occupied these same rooms, and the 
yard men are so used to going there that as soon as 
they arrive at the hotel by force of gravity they slide 
up the stairs, around the baleony and into the rooms. 
Then Mr. Hallam didn’t know but the rabbit’s foot 
that was given away by the paroid people might have 
acted as a magnet. We tied these souvenirs to our 
button holes and they brought us such luck that if a 
man of us was injured in the city nobody has heard of 


LAMB LUMBER COMPANY AT ST. PAUL, MINN. 
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I put mine under my pillow, just as we do wed- 


ding cake, and my dreams were such that the night- 


mare passed me by and kicked a fat fellow in the next 
room in the chest. But say, boys, we do go for the 
souvenirs, don’t we? I stuffed my pockets so full that 
at the close of the meeting it was necessary to get the 
entire suit pressed to give it a respectable look again. 
I wish we would be as enterprising in other things as 
we are rushing for a thing when it costs us nothing. 
Sociability among the crowd that assembles at the 
meetings of the Northwestern is certainly on the in- 
crease. You know there is Norwegian and Swede 
biood in many of us, and it was not many years ago 
that some of us would come to these meetings, sit and 
stand around, say nothing to nobody, and go off home 
as wise as we came. We are doing a sight better 
these days. We have learned to mix, and consequently 


to enjoy the occasion and learn. 
If stocks are anywhere heavy in the northwest I 
have been unable to learn where. 


The business following the election of officers, in the 
last session of the convention, was of unusual inter- 
est, yet we are in such a fret to get away at the 
quickest possible moment that many of us lose these 
good things which come up late. No yard man would 
even guess to what an extent he had been defrauded 
by accepting short weight cars of coal until he had 
listened to the able presentation made of the subject 
by M. A. Moore, of LeMars, Iowa. He had pages of 
gures to support his case, and estimated that in the 
year he alone had lost $1,000. If figures do not 
lie a full weight ear of coal is the exception. Espe- 
cially in soft coal do the mine men sock it to us. Sev- 
eral remedies were suggested. 

Phe good natured countenance of President Sam Mc- 
Feeley, of the Llinois, was a light in the lobby. W. E. 
Terry, Galesburg, Ill., was also present, and, as usual, he 
kept his light hidden, Mr. Terry is a man of really 
brilliant parts, and if in these crowds he would rub up 
against them, talk loud and throw up his hat they would 
learn what he is made of. 

When I stepped up to get my credentials blessed if 
Muynard Crane knew me, which comes from having so 
little character in a fellow’s face. 

‘The oasis would have had fewer spears of green grass 
if the traveling boys had been absent. 


Trolley Ride to St. Paul. 
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On the afternoon of the last day everybody in at- 
tendanee at the meeting was invited by the L. Lamb 
Lumber Company to go by electric cars to St. Paul and 
return, and notwithstanding it was storming hard a big 
200 accepted the invitation, four cars being necessary 
to carry them. Each passenger was ticketed with a card 
that declared he was perishable, with instructions that 
he be kept right side up. The event was promoted by C. 
J. Lee, the sash and door buyer for the great line yard 
concern, and George U. Bacon, the lumber buyer. They 
were both on hand with cigars galore, dispensing the 
information to their guests that this was their afternoon 
and that the Lamb company would pay all fines. 

The objective point was the big shed of the company 
in St. Paul, a room which was devoted to eatables 
and drinkables, with colored gentlemen in evening dress 
to pass ’em out. 

We all had a chance here to see how a concern that 
has the money can reach for a fine city trade. A couple 
of years ago the company bought a furniture factory, 
opened it as a wareroom, and has been improving the 
premises as fast as possible. The fine brick building 
on the corner is entirely new, and while the buildings 
all told have a frontage of 120 feet, reaching back 150 
feet, three stories high, already there is too little room, 
trade the past year increasing remarkably—the result of 
“ulvertising, Mr. Bacon says. While the building is 
called a shed it would perhaps be more appropriately 
termed a warehouse, as it is closely enclosed, nothing 
being placed in it that requires additional seasoning. A 
few piles of course product are in the rear of the build- 
ing, but the bulk of it is stored in a yard that is several 
blocks distant. 

There are stored here thirty kinds of hardwood, in- 
cluding mahogany that sells as high as $400 a thousand. 
There are twenty-five varieties of- hardwood flooring. 
In front there are fifty feet of show windows, lighted 
by fitty eleetrie bulbs, these windows every two’ weeks 
being trimmed by a professional from one of the depart- 
ment stores, The exhibition rooms for doors and build- 
ers’ hardware are tastily fitted up with palms, rugs and 
easy chairs. There seemed to be an impression, that was 
somewhat general, that this is a depot from which sup- 
plies are distributed to the numerous yards of the com- 
pany, but such is not the case, the object of the enter- 
prise being to cater to the fine retail trade of the Twin 
Cities. The stock in this shed inventories $160,000. 
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Some of the daily papers have greatly exaggerated 
the account of the fire at the yard of the Peter Vrenden- 
burgh Lumber Company, of Springfield, Ill., which oc- 
curred on the afternoon of January 17. The yard is lo- 
cated on the line of the Chicago & Alton railway and is 
divided into four sections, termed yards “A,” “B,” “C” 
and “D.” The office of the company is situated on yard 

A” and is built of brick and stone; all the buildings 
on this yard, with the exception of the office, which was 
considerably damaged, were completely destroyed. The 
loss is estimated at from $40,000 to $50,000, with insur- 
ance amounting to $25,000. 


TIDINGS OF THE COAL. TRADE. 


GENERAL REVIEW OF THE MARKET. 

Speaking of the effect of the cold wave early this 
week upon the western coal market, a jobber remarked 
that he did not care whether or not it lasted, for, said 
he, is not the interstate convention to meet this week 
at Indianapolis? His implicit trust in this convention 
as a market strengthener has some basis in precedent, 
for there has usually been more than ordinary buying 
immediately preceding and during its continuance. But 
for the first half of the present week the buying of 
coal traceable directly to that influence was not par- 
ticularly striking, possibly because the previous con- 
ditions did not induce an active market. If at this 
convention a result shall be attained which is a medi- 
um between the extreme positions already outlined the 
old scale of wages will be reaffirmed. For the miners 
are asking for an advance and the eastern operators 
are in a quasi way on record as desiring a reduction 
in the scale. It is surmised that only preliminary 
work will be accomplished this week; the test of en- 
durance and of strength will probably come some time 
next week. 

Authorities do not wholly agree as to the general 
conditions of the coal trade which are dominant at 
this time, fateful for the incoming wage scales. But 
for the cold wave, which braced up prices perceptibly 
early this week, the convention would have found the 
coal market almost prostrate in the west. It has been 
the peculiarity of the trade that a few sellers can 
sadly demoralize prices. The rank and file of the 
operators may be adhering steadfastly to their quota- 
tions, but a small bunch of cars may be thrown on 
the market and offered by a number of sellers so vigor- 
ously that values seriously declined. That seems to 
have been to a great extent the cause for the late weak- 
ening of prices in the west. The past year has been 
eminently satisfactory to western operators. Their 
tonange mined and sold has exceeded all precedents, 
and prices, while not so high as during the phenomenal 
year of 1902, were sufiicient to yield a profit above the 
average in recent years. The operators are therefore 
conservative both in naming prices and by way of for- 
mulating a policy for the wage conference. The mar- 
ket has gone off considerably of late because a few 
producers have been aggressive, but the spirit that per- 
vades a majority of the western operators is to disre- 
gard this weakness and to hold it of temporary char- 
acter. lt is in that mood that they approach the con 
vention. 

But general business conditions look less hopeful t 
the eastern producer of bituminous coal. The past 
few months have brought him a relatively inferior 
grade of prosperity. His markets have been hope- 
lessly demoralized through the suspension of activities 
at large coal consuming industries, and through other 
influences, and there has been no complete reaction to 
bring back the former active demand for coal. Hence 
to him the situation invites retrenchment in the cost 
of production. ‘These diverse outlooks for the coal in- 
dustry are matching themselves in array one against 
the other in the coming councils, but with the laboring 
element in the convention arrayed solidly against a re- 
duction, if not for an advance, the let-alone wage policy 
looks on the surface to be the weightier of the two as 
a matter of practical coal polities. 

In eastern coals there is a continuance of cautious 
shipments to the west by the influential shippers ot 
permanent standing. They are trying to gage their 
probable requirements with nicety and to ship ae®ord- 
ingly, a feat not easy, for these requirements are 
strongly influenced by weather considerations and by 
the action of other producers. But none the less this 
is exerting a restraining influence upon present demor- 
alizing conditions. However, there have been an 
abundance of coal shippers from the eastern producin* 
states who have had no scruples about filling up the 
western markets with coal they could not sell else- 
where to advantage, perhaps on the theory that it is 
better to demoralize the other fellow’s market than 
your own, where one of them has to absorb a surplus. 
And these heavy inroads of eastern coals have found 
conditions pliant and yielding, and down have tumbled 
values. A few western producers have gone into the 
same practice of moving their products, with the re 
sult that the values of western fuels also have suffere: 
serious impairment. 

A more hopeless set of pessimists and doubters than 
the western buyers of bituminous coal during the past 
two weeks are not often encountered. They are prac- 
ticing the principles of a hand to mouth policy in all 
their business relationships, possibly—in the instance 
of dealers—because their own customers are pursuing 
the same policy. And this pinched and pinching type 
of doing business keeps the volume of coal traffic well 
within its accustomed banks; there is no overflow of 
demand. 

Late last week prices of all kinds of bituminous 
coal were down to a basis below anything recorded 
since last summer, eastern coals being on a plane even 
lower than last summer’s quotations. But the weather 
gave 15 or 20 cents of betterment to the levels, and 
the bufferings of temperature are again at work this 
week. The wishers for better prices and better buy- 
ing have not yet lost hope in the efficacy of the con- 
vention as a developer of strength. 

Anthracite does not invite extended notice. Dealers 
are debating whether $5.50 or $6, Chicago, for egg, 
stove and nut, will be the opening quotations next 
April. Meanwhile they are buying only what coal 
they need. Its volume increases. Consumers who filled 
their bins last summer are begining to buy again. 
But out on the western borderlands of the anthracite 














Hemlock Lumber 


COMPLETE STOCK. 
Also Wisconsin Hardwood Lumber. 


Fenwood Lumber Co., Wausau, Wis. 

















| Ashland Lumber Co. 


Cargo Shippers. 











ASHLAND, WISCONSIN, 




















] SHINGLES. 
CEDAR YARDS at 
Cardigan Jct., Minn., Spalding, Mich., Sault Ste Marie, Mich. 


SHINGLE MILLS at 
Spalding, Mich., Rex, Mich., Sault Ste, Marie, Mich 


| Bradley-Watkins Company, 


729 Lumber Exchange, MINNEAPOLIS, MINN, 








CEDAR PRODUCTS 


TRY OUR 


POSTS, POLES 
AND SHINGLES 
C. H. WORCESTER CO. 


Suite 1206 Tribune Bidg. ».CHICAGO 























RRRRPLLLLRELLELVEAELLILE LAE. 
Duluth Log Company, 


Wholesale Dealers anc 
Prouucers of 


CEDAR TIES. POLES, POSTS. 
5 PILING and SHINGLES 
Fy 


Yards at Duluth, Minn. and throughout the northwest, giving 
excellent shipping facilities, tirst class stock. prompt ship- 
ments and low prices 

WRITE US 
DULUTH, MINNESOTA. 


RRAARARAAARRARAALLRARALARALA 


MICHIGANS BEST 


ARMARRERALABABRAS 


= TELLUS? YOUR? WANTS 222558 


: A. P.HOPKINS @ CO. 


=ESCANABA, MICH 


White Cedar Shingles 


AND POSTS. 
Good Stock, Dry. Write for Prices. 


ROPER LUMBER-CEDAR C0., Menominee, Mich. 
Large Assortment 


wd 
White Gedar Quick Shipments. 


SALT BARREL STAVES, HEADING ROCK ELM 
HOOPS, ROCK ELM PILING, HEMLOCK AND 
ROCK ELM RAILROAD TIES. :: i: i: ¢: 33 


Wisconsin Timber & Land Co. 


MATTOON, WIS. 
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Specialties : 
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6-in. D. Flooring 
and Drop Siding 


EIGHT AND TEN FEET 


4-inch D Ceiling 
or Flooring, 


EIGHT AND TEN 














FEET 


VERY COMPLETE STOCK 
OF EVERYTHING IN THE WAY OF 
White Pine and 
Hemlock. 


=—_KioramaaR sail | 


1 heen 


Ask for Prices. We Use Telecode. 





| | 





SHINGLES, LATH AND PICKETS. 


We have the best assortment of Dry Stock in the 
state. Our lumber being cut with an Allis band 
insures purchasers of well manufactured lumber, 


JOS. DESSERT LUMBER CO. 
MOSINEE, WIS. 
13 Miles South of Wausau, Wis. 








DLE DECODES 
§ WHITE PINE 
LUMBER 


Our Stock is Large and Complete. 
It will pay you to get our Prices, 


Bradley, Miller & Co. 


WEST BAY CITY, MICH. 
BBGHDaASaa0H0a0°8 


dger & Jackson @ 
WHITE PINE 


GREEN BAY, WISCONSIN. 
RHINELANDER, “ 


SHINGLES and 
LATH. 








CHICAGO. 























Office, Marquette Building, 
Our Planing Mill is running 


Sanford | entirely on 


& Treadway, | BASSWO00D 


Menominee, Mich. | Mixed Cars Mouldings, 


Siding and Finishing Boards. 





‘trade there is only dullness. The buying is much 
more pronounced at points farther to the east. At 
Buffalo the vesselmen are unwilling to load with an- 
thracite for shipment to be made at the opening of nav- 
igation, an omen of probable delays, for this winter 
loading has been the custom in past seasons. 

Coke sinks a little lower. Gas house coke goes down 
with the products of the ovens and is fully a dollar 
below the prices of a month or six weeks ago. 


LAKE MICHIGAN PORTS. 


APPL PIII 
CREAM CITY TRADE NOTES. 


MILWAUKEE, WIS., Jan, 27.—A meeting of several 
prominent members of the hemlock manufacturers’ asso- 
ciation was held in Milwaukee this afternoon to discuss 
matters relative to the hemlock trade. B. W. Davis, 
of Phillips, one of the members of the committee, says 
that it is not probable that there will be any increase 
in the price list but that efforts to decrease the costs 
of operaion were up for discussion. 

Benjamin Smith, father of A. P. Smith, secretary of 
the Cream City Sash & Door Company, died at his home 
in this city on Monday of this week. The funeral was 
conducted this afternoon. Mr. Smith was a veteran of 
the civil war and a member of the Military Order of the 
Loyal Legion. 

Simon P. Johnson, of Spokane, Wash., came to Mil- 
waukee last Saturday to attend the funeral of his father, 
the late George Johnson, who was a veteran Milwaukee 
lumberman. 

Walter S. Johnson, president of the South Arm Lum- 
ber Company, left last week for a trip of several weeks 
to the Pacific coast, where he will combine pleasure with 
business. 

F. L. Tibbitts, president of the Tibbitts-Cameron Lum- 
ber Company, has just returned from a trip up into north- 
ern Wisconsin and points in the Wisconsin valley. 

Daniel E. MacGillis, of the MacGillis & Gibbs Lumber 
Company, has returned from a successful business trip 
to points in Iowa and Nebraska. On his way back to 
Milwaukee he attended the convention of the Northwest- 
ern Retail Lumber Dealers’ Association in Minneapolis 
last week. 

George C. Conn, who has been general agent of the 
Pere Marquette road, at Milwaukee, has been appointed 
general freight agent of the Soo Line at Minneapolis. 
In his new capacity he will have much to do with the 
transportation of lumber and lumber products. Mr. 
Coon is considered one of the best freight traffic men 
in this part of the country and will be a valuable addi- 
tion to the corps of officials of the Soo. 


ON THE MENOMINEE. 


MARINETTE, WIS., Jan. 27.—Loecal lumber dealers ex- 
pect no buyers for some time. Small orders may be 
received, but it will be some time next spring before 
any large blocks of stock will be sold. The only deals 
made so far this year have been the purchases of sea- 
son cutis by Chicago concerns. 

The work of driving the spiles for the new mill of the 
N, Ludington Company has started and construction 
will be carried forward as rapidly as possible. Two 
mills are sawing timbers for the new mill—the red mill 
of the N. Ludington Company here and Bird & Wells 
at Wausaukee. 

Superintendent Stephenson, of the boom company, is 
looking after the construction of the new dam of the 
Peshtigo Company at Peshtigo, Wis. Good progress is 
being made in rebuilding the old mill. 

The Menominee River Lumber Company held its an- 
nual meeting here this week. Jesse Spalding was elect- 
ed president, R. H. McElwee vice president and M. H. 
Kohler secretary. 

C. H. Worcester, of Chicago, has been elected a di- 
rector of the Wisconsin & Michigan railway. W. P. 
Bowering, secretary of the Worcester company, was 
here this week from Chicago to act as best man at the 
wedding of Miss Harriet Stephenson, daughter of Isaae 
Stephenson, the well known Wisconsin lumbermen, to 
Ralph Skidmore, of Milwaukee. 

Frank L. Carney, of the H. Witbeck Company, ex- 
pects to leave early next monthonan extended trip to 
New Orleans and Havana, Cuba, with a party of friends, 


MENOMINEE, MicH., Jan. 26.—The Northwestern 
Shingle Manufacturers’ Association will meet tomorrow 
in the parlors of the New Ludington hotel, at Escanaba, 
to discuss the present relations between the members 
of the union and the manufacturers and to determine 
whether or not it will continue keeping its mills closed 
for the remainder of the winter. At some of the places, 
including the Wolverine Cedar & Lumber Company’s 
mill at Northland, and the Sawyer, Goodman Lumber 
Company’s mill in Marinette, the men have accepted the 
wage scale adopted at the last meeting of the manu- 
facturers’ association and the mills are running. None 
of the Menominee men, however, have accepted and the 
shingle mills here are all idle. It is thought that at 
tomorrow’s meeting the manufacturers and the union 
men may come to some agreement and the mills will be 
started. Some of the shingle manufacturers here have 
cut their input of logs down considerably this winter 
on account of the conditions of the market and labor, 
while others are putting in a considerable amount. All 
of them are piling their logs up in the yards instead 
of sawing them. 

The Interstate Red Cedar Shingle Company recently 
perfected on the Pacific coast, is having a steadying 
effect on the local trade, The local market is already 


steadier than at the first of the year. Dealers here are, 
in nearly every case, holding their shingle for better 
prices. Most of them are holding for $2.30 for 
*A* shingles in carload lots and for $2 for Standards. 
A few sales have already been made at $2.30. Some 
say they think the price wili finally go as high as $2.40, 
but the majority do not feel as confident as that, 

Cedar posts are being held for a fair price and most 
dealers think the cedar prospect is brightening up. Not 
as many posts are being gotten out this winter as usual. 

The Wolverine Lumber Company has installed a sys- 
tem of fire extinguishers at its Northland plant and 
yards. 

S. Crawford, of Crawford & Sons, Cedar River, re- 
ports that his trespass agent has discovered many cases 
of timber trespass on the company’s lands. Camp H., 
owned by Crawford & Sons, is the only camp in the 
northwest that supports a band. There are a dozen 
young musicians in this camp and they have organized 
a band. Sundays and evenings are largely spent in 
entertaining the rest of the crew by concerts. 


ON MICHIGAN’S WEST SHORE. 


MusKEGON, Micu., Jan. 26.—The following lumber- 
men have been elected directors of local banks. Hack- 
ley National, C. H. Hackley, J. C. Ford, Thomas Hume, 
C. H. Hills and Thomas Munroe; Muskegon Savings, 
H. N, Hovey, P. S. Moon, Leonard Eyke and J. H. 
Ford; Union National, Matthew Wilson, Louis Kanitz, 
William Brinen, W. G. Watson and Leonard Eyke; Na 
tional Lumbermen’s, A. V. Mann, Thomas Hume ani 
William Brinen; Grand Haven National Bank, William 
Savidge, George P. Savidge and Dwight Cutler. 

It is said on newspaper authority that Muskegon 
lumbermen are interested in a syndicate which has 
purchased from the Edmund Hall Estate, of Detroit, 
1,320 acres of timber land in Baraga county. 

The condition of A. V. Mann is considerably im- 
proved. On January 18 he celebrated his seventie'' 
birthday. 

The Gow & Campbell’s office building has been moved 
from North Muskegon to Muskegon across the ice in 
Muskegon lake. It will be occupied by a wood dealer. 

Mann, Watson & Co., will add Nawaygo to their line 
of yards and may build a planing mill there. 

Malcolm Hutchinson has bought the property ani 
business of the Crescent Manufacturing Company of 
which he has been general manager many years. The 
purchase includes 900 acres of timber land on the Mus- 
kegon river and nail keg plants at Sterling and Koko- 
mo, Ind. He also acquires the old Kirk box factory of 
Muskegon. The Crescent plant was recently destroyed 
by fire. 

The new Hackley hospital will probably open July 
1, with Miss Clara W. Byring, of Hartford, Conn., 
superintendent. 

The newly merged Hackley-Phelps-Bonnell Lumber 
Company of Grand Rapids, Mich., has elected C. TI. 
Hackley, of this city, a director and vice president. Of 
the million dollar capitalization $870,000 has already 
been paid in. The company will operate mills in Vilas 
county, Wisconsin; Sturgis, Mich.; Phelps, Mich.; 


‘Markee, Ark., and Elberfield, Ind. 


Capt. James Sanford has sold the two well known 
lumber carrying propellers, the John Otis and Matthew 
Wilson, to William H. Wilson. 


MICHIGAN. 


OPP ISIS 


THE SAGINAW VALLEY. 

Bay Ciry AND SAGINAW, Micu., Jan. 26.—Michigan 
still maintains considerable prominence as a_ lumber 
producing state, although its high water mark in the 
matter of production was reached some years ago ani 
there has been a decline from year to year with few ex 
ceptions. Last year, however, the statistics collected 
show the production of all kinds of lumber exceede:} 
that of 1902. The output of the state last year was, 
in feet: 

741,312,465 
728,607,500 
475,453,066 


Hemlock 
Hardwood 


eG eee 1,945,373,031 


The product of the state in 1902 of all kinds of 
lumber aggregated 1,846,104,979 feet. In 1901 the 
output of the state of all kinds was 1,998,347,000 feet, 
and in 1900 it was 2,369,000,000 feet. The state last 
year produced 1,380,165,000 shingles, compared with 
1,545,231,000 for 1902, and 1,323,961,500 in 1901. In 
Michigan last year 373,142,500 pieces of lath were pro- 
duced. 

Lumber has been produced in Michigan in large 
quantities covering a period of sixty years, but the 
highwater mark was reached in 1888, when the total 
output for the state aggregated 4,292,189,914 feet. The 
production of that year, however, was exclusively of 
pine, while in the last few years hemlock and hard- 
wood lumbers compete with pine largely in the output. 
It is likely that the production of pine and hemlock 
will diminish in future, but the hardwood industry has 
hardly as yet reached the limit. Possibly we may see 
the production of hemlock hold up two or. three years, 
but an annual output exceeding 700,000,000 feet cannot 
long be expected. 

The weather the last week has been favorable for 
operations in the lumber woods but very unfavorable 
for handling manufactured lumber owing to the exces- 
sively cold weather and the retarding of the movements 
of trains owing to adverse weather conditions. It has 
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een difficult to handle lumber at all in the yards and 
ie movement has been restricted in consequence. 
he annual meeting of Mershon, Schuette, Parker 
Co. was held last week. The business of the year 
looked over and a nice dividend declared. The 
inpany has something like 65,000,000 feet of lumber 
ind logs on hand, and the year promises to be decently 
sperous with it. ; 
‘overnor Bliss returned on Saturday from Chicago, 
\ he attended the annual meeting of the Chicot 
Lumber Company, which is operating extensively in 
Governor Bliss was re-elected president and 
The governor 


rkhansas. 
if, Martin was elected vice president. 

says the company is doing a very prosperous business. 

it owns more than 200,000,000 feet of fine timber, 

a railroad, saw mill and planing mill, the last having 

recently: been added. 

Jackson & Embly, lumber commission dealers and 


shippers, who have been carrying on an extensive busi- 
ness in Cheboygan, have dissolved, Mr. Embly retiring 


succeeded in the firm by Bert Paquette. Mr. 
will continue business on his own account. 
L.. Eastman, of the 8. L. Eastman Flooring Com- 


aun is 


i:mbly 


pany, said today that business in the maple flooring 
line is slow just now. He accounts for the dullness 
the severe weather, which has practically blocked busi- 
ness of all kinds. He believes that with the return of 
favorable weather business will revive, since all the 
indications warrant this conclusion. 

‘The estate of the late Edmund Hall, of Detroit, has 
sold 1.320 acres of timber land in Baraga county to 


il. t.. Cox, of Cheboygan, the terms being private. 

|. Quay & Sons, of Cheboygan, last week received 
in ovder for 290,000 cedar floats from one concern and 
have seyeral orders booked from other concerns. They 
will start their plant the last of the month. 





WESTERN MICHIGAN NEWS. 
GkANpD Rapips, Micw., Jan. 25.—Stockholders of the 


Dennis Bros. Salt & Lumber Company have chosen 
the following board of directors for the ensuing year: 
A. l. Dennis, E. I. Dennis, Henry Idema, Amos 8. 
Musselman, Edward FitzGerald, MeGeorge Bundy and 
George P. Hummer. Reports show that the company 


lias done a very satisfactory business during the year. 
The Cedar River Land Company has its new planing 


mill at Powers, Menominee county, ready for opera- 
tion, the plant and equipment costing about $10,000. 
The Rowe Bros. Manufacturing Company, capital 
$10,000, has been organized at Allegan and will erect a 
factory for the manufacture of moldings, dowels, carv- 
ings and other articles of wood. The stockholders are 


Karl P. Jewett, I. P. Griswold, F. I. Chichester and 
© W Young, of Allegan, and Henry Rowe, of Grand 
Rapids, 

The Walker Veneer & Panel Works Company will 


soon start up its eutting department at Factory B, 
Grand Marais, employing sixty-five men. The new 
company has already taken orders for $10,000 worth of 
veneers and other product. 


The Rikerd Lumber Company, of Lansing, has in- 
creased its eapital stock from $25,000 to $35,000. 

White Bros. have picked up another tract of timber 
land in Montmoreney county. The new purchase con- 
sists of sixty-three forties directly west of Hillman, 
and this gives the firm 26,000 acres in Alpena and Mont- 
moreney counties. They will lumber it off, possibly 
next year. 


THE KEYSTONE STATE. 


QUAKER CITY NEWS. 


PHILADELPHIA, Pa., Jan. 25.—There is no feature in 
the trade today to stamp business as being anything 
else but quiet. The manufacturer, wholesaler and yard 
man all tell the same tale. But beyond this there is a 
positiveness of opinion about the promises of the fu- 
ture. The demand of the new season has not yet ma- 
terialized in such volume as to be particularly notice- 
able, but so far everybody is taking the dull streak 
Without complaint, prices are holding their own all 
the way through, and a break is hardly possible, with 
a fair business at least in sight. 

Philadelphia was practically a closed port for three 

or four days last week. The Delaware was frozen 
almost solid and but few craft could be moved through 
the fioes. The weather has moderated in the last 
couple of days and a thaw is threatened and is feared 
Py the men on the wharves who would be exposed to 
Oss, 
_W. T. Latham, manager of the Rumbarger Lumber 
Company’s mill in Webster county, West Virginia, 
Spent the week in the city at the headquarters of the 
company. Business with the coneern is showing some 
improvement since the first week of the new year and 
a better inquiry has been had for hardwoods. Ship- 
ments are also being made from the mills in West 
Virginia. 
George D. Burgess, of Russe & Burgess, Memphis, 
Tenn., spent several days last week in this city visit- 
ing the trade. He then went on to New York, where 
he sailed on Saturday for Europe on a business trip. 
He will endeavor to place some hardwoods and return 
home in May. 

A decided compliment was paid to Franklin Smed- 
ley, of Smedley & Bro., in his election as a member of 
the board of directors of the Trades League. The 
organization has 2,200 business firms on its member- 
Ship rolls and Mr. Smedley will represent the lumber 
Interests of the city in the aggressive organization. 
When it came to counting the votes for direc- 








tors it was found that he had received the highest 
number cast for any single director. 

January has by no means been a slow month with 
George F. Craig & Co. The trade has naturally re- 
flected the general situation of quietness, but orders 
are equally as numerous as they were a year ago. The 
shipments of yellow pine made to this port by the 
company have been delayed owing to the almost im- 
passable ice floes in the Delaware. 

William H. Fritz, of William H. Fritz & Co., will 
leave this week for a trip up into Canada, where he 
is going to hunt up white pine. He will also put in a 
few days around the Tonawandas and probably extend 
his trip over two weeks. Ellwood B. Haymann, the 
other member of the partnership, is at present at head- 
quarters. 

John Halfpenny, formerly with William Whitmer & 
Sons, Incorporated, has left that concern to go into 
business for himself. He will establish an office in 
one of the downtown buildings and is already said to 
have made some good connections. 

Norman A. Perry, sales manager for Robert C. Lip- 
pincott, says that hemlock is moving slowly. Up in 
the hemlock country there has not been much shipping 
of lumber owing to the low temperature and heavy 
snow. One day last week at the Lippincott mill the 
thermometer registered 38 degrees below zero. 

Max L. Pease, of the Galloway-Pease Company, 
Johnson City, Tenn., has been here a few days looking 
over the trade. Joseph P. Dunwoody, who is handling 
the company’s white pine in this territory, reports 
business as being fair and some buying being done. 

Henry C. Elder is to handle the oak flooring product 
of the M. B. Farrin Lumber Company, of Cincinnati, 
in this section. He has an office in the Fidelity build- 
ing and expects to find some trade in this line. 

Among the visitors last week were: H. E. Worden, 
of Wiborg, Hanna & So., Cincinnati; N. B. McCarty, 
a manufacturer of Clarksburg, W. Va.; C. E. Holden, 
of the C. F. Stockett Lumber Company, Buckhannon, 
W. Va., and G. R. Proudfoot, also a manufacturer, of 
Buckhannon. 





SMOKY CITY TRADE NOTES. 

PiTTsBURG, Pa., Jan. 26.—While cheerful predictions 
are everywhere being given for a lively spring trade 
when the winter, an unusually cold one, shall show 
some evidence of departing from this market, the 
dealers are responding to a steady, even trade which 
is quite satisfactory. No branch of industry ever be- 
comes quite dull in Pittsburg, and doubtless what is 
looked upon as ‘‘flat, stale and unprofitable’’ here 
might be called fair business elsewhere. Several firms 
have lines out for some very large contracts, which 
when let will furnish business for some time. Banks 
are evincing a tendency to loosen up and when money 
shall move more freely times will brighten. Stocks 
among retailers in this immediate neighborhood are 
particularly light and the opening of the spring trace 
will mean a rush of orders which will be difficult to 
fill promptly. The Western Pennsylvania mills, as a 
rule, have been running steadily, although many have 
been incapacitated by the heavy fall of snow. 

Several other removals from the Park building, be- 
sides that of the L. L. Satler Lumber Company already 
noted, will follow on April 1. 

Among the few out of town visitors who called on 
the trade lately were: W. G. Offutt, of the Blue- 
field Lumber Company, Bluefield, Va.; George H. Hile, 
of N. L. Hoover, Hooverhurst, Pa.; Osmyn Grable, 
representing E. L. Grable, of Export, Pa., and James 
Gardner, of Hall, Gardner & Co., Ridgway, Pa. Rep- 
resentatives of well known southern firms were inthe 
city in the persons of F. Reichenburg, of the Ferd 
Brenner Lumber Company, Chattanooga, Tenn., and J. 
Spicker, of the C. C. Mengel & Bro. Company, Louis- 
ville, Ky. 

A. C. Opperman, of Mershon, Schuette, Parker & Co., 
will leave this week for a fortnight’s visit to their 
operation at Bell Haven, N. C. 

J. D. Bolton, manager of the hardwood department 
of the American Lumber & Manufacturing Company, 
is west on a trip to mills in that section and will be 
gone some time. 

Alex. Willson, of Willson Bros., of the Farmers De- 
posit Bank building, and Frank Reilley, of W. W. 
Reilley & Bro., Buffalo, N. Y., will sail on Tuesday 
next on the Auguste Victoria. A ten weeks’ tour of 
the Mediterranean and European capitals will bring 
the travelers home about the middle of April. 

D. L. Gillespie considers the prospect of improved 
trade conditions to be much brighter than for several 
weeks and expresses the opinion of the trade in gen- 
eral in the statement that the breaking up of the cold 
spell will inaugurate a brisk spring trade. The Gil- 
lespie firm has found the inadequate supply of oak a 
handicap to business. 

The Pittsburg offices of the Cherry River Boom & 
Lumber Company, now in the Fark building, will be 
removed April 1 to the twenty-fourth floor of the 
Farmers’ Deposit Bank building. Joseph J. Linehan, 
local manager, will leave tonight for Cincinnati and 
St. Louis in the interest of the West Virginia For- 
estry Commission. 

Si iil 


The International Society of Arboriculture contem- 
plates setting forth the many good qualities of the ca- 
talpa tree at the World’s Fair. The rapid growth 
of the tree will be shown in one exhibit; in another 
will be specimens of telegraph poles, fence posts and 
railroad ties. Furniture made of catalpa will also 
be exhibited and an Ohio ear building firm will exhibit 
as an illustration of the physical qualities of the 
wood a section of a palace car all the wooden parts of 
which, inside and out, will be made of catalpa. 
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We want your orders. Our prices, 
service and stocks will get them. 


MINNEAPOLIS, - MINN. 
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WE ARE WELL EQUIPPED 
TO SUPPLY 


ae the jobbing trade 


IN CAR LOTS 


WE SOLICIT CORRESPONDENCE 
AND ORDERS. 


Empire Lumber Co., 


WINONA, MINN. 

















Crookston Lumber Co. 


WHITE PINE 
LUMBER 
LATH and =o J 
SHINGLES 


WJ General Offices at 
BEMIDuI, MINN, 
Mills at 
CROOKSTON and 
ST. HILAIRE, MINN. 
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TRADE TEMPTATIONS 





if you are in need of any of the following, 
we would be pleased te quote you prices, 


8-4 C and Better, 6-4 D Select, 

6-4 C and Better, 

5-4 C and Better, 6-4 Nos. | and 2 Shop, 
8-4 D Select. 5-4 Nos. | and 2 Shop, 


Bevel Siding All Grades. 


THE WATERS-CLARK LUMBER CO. 
WHOLESALE LUMBER, 
303-4 Exchange Bidg,, - 
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DULUTH, MINN. 
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PETER MUSSER, President - - Muscantine, Iowa. 
M. G. MORTON, Vice-President, - Winona, Minn. 
DREW MUSSER, Secy. & TREAS. Little Falls, Minn, Oe") 
C. A.WEY ERHAEUSER, Gen. Mgr. Little Falls, Minn. 


Pine Tree Lumber Co. 


- MANUFACTURERS AND DEALERS IN 


LUMBER, LATH 
SHINGLES and PICKETS 


MANUFACTURING CAPACITY - - 100,000,000 FEET 
Write for prices F. O. B. Little Falls, Minn 


at your place. 

















WANTS AND FOR SALES. 


The department of the American Lumbermas 
that takes care of your little needs. Try it 


AMERICAN LUMBERMAN. 


January 30, 1904. 











Stock of 


2-Inch Piece Stuff 
3-Inch Plank, 


AND SMALL TIMBERS. 
We make a specialty of LONG JOISTS and 
TIMBERS. We also have a good stock of 
Inch Common WHITE PINE LUMBER. 


ANNUAL CAPACITY OVER 75,000,000 FEET. 


Alexander & Edgar Lumber Co. 
IRON RIVER, WIS. 
Successors to Lee Ingram Lumber Co., and Lake Superior Lumber Ce. 
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We can ‘Rush 


your orders out in short notice, as 
we have every facility and a con- 
stant stock of well assorted 


Lumber, Lath and Shingles. 


We solicit a trial. 


Cc. A. PALTZER LUMBER CO., 


Office and Yard: . 
Archer Ave. and Quarry St. Chicago. 
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Ge. E. Woop LUMBER Co. 


MILLS AT WOODEBORO, WIS. 


WISCONSIN 
PINE LUMBER 


CHICAGO. 


We use the Telecode. 
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: “Sawyer- Goodman Gompany 


WHITE PINE AND HEMLOCK 
LUMBER. LATH, SHINGLES. 


Also CEDAR POSTS in Carload Lots. 
MARINETTE, - - WISCONSIN. 
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‘THE EMPIRE STATE. 


PPP PDD DDL 
THE METROPOLITAN DISTRICT. 

NEw York, Jan. 25.—It begins to look as though this 
will be a closed winter for the lumber and the building 
trades, and that lumber will lie dull and quiet for another 
month or so without complaint. It is impossible to keep 
up traffic and so long as zero weather and near it con- 
tinues the dealers are not risking the lives of their 
horses. The greatest satisfaction is that prices are not 
affected at all by the dullness and the dealers are cooling, 
or rather, warming their heels in their offices with little 
to trouble them. : 

It is hard to remember when prospective building went 
down to such a low point as it did last week—and it was 
not a holiday week, either. In Manhattan and the Bronx 
only 20 new buildings were planned, to cost $224,150, 
while the alterations amounted to $94,930. Over in 
Brooklyn 57 new buildings were planned, to cost $500,- 
750, and alterations amounted to $12,680. 

Lots of visitors have flocked to the city the past week 
and things have taken on a livelier appearance while 
they were here. Included among them were E. C. Grant, 
of the Ottawa Lumber Company, Ottawa, Ont.; L. P. 
Rider, North Tonawanda, N. Y.; E. A. Landon, of D. L. 
sillespie & Co., Pittsburg; E. Stringer, Boggess, Clarks- 
burg, W. Va.; L. R. Vandervoort, of Smith, Fassett & 
Co., North Tonawanda; John Ll. Alcock, of John L. 
Aleock & Co., Baltimore; H. R. Stubbs, of H. R. Stubbs 
& Co., Baltimore; J. M. Hastings, of the J. M. Hastings 
Lumber Company, Pittsburg; F. R. Seeley, of the Saute 
River Cypress Lumber Company, Ferguson River, 8. C., 
and 8. H. Tuck, of the Ryland & Brooks Lumber Com- 
pany, Baltimore. 

It is almost time, according to the handlers of Pa- 
cific coast woods on this coast, that California manu- 
facturers ceased consigning 16-inch redwood shingles to 
this market. There may be spots in the east where they 
are wauted, but around New York and the metropolitan 
district the market is for 18, 20 and 24-inch shingles. 
As a result of sending on the 16-inch shingles they have 
stuck here without takers, and as for prices they have 
gone down to a point very near the purchase price, and 
still with no one buying them. At present they are of- 
fered at figures lower than Omaha quotations. 

W. B. S. Van Berlekow, an American lumber broker 
of Amsterdam, Holland, arrived here last week for the 
purpose of making a trip through the hardwood states. 
Mr. Berlekon is one of the most representative and best 
informed of the hardwood brokers in Holland. 

Charles F. Fischer, local hardwood retailer, accom- 
panied by Nelson H. Wolcott, of the L. H. Gates Lumber 
Company, Providence, R. I., will start on February 1 for 
a 30-day southern trip, both business and pleasure, for 
half the time will be devoted to a stay at Aiken, S. C. 

R. L. Jones, head of the box department of Mershon, 
Schuette, Parker & Co., Saginaw, Mich., is expected here 
this week on his annual 10-day trip to this city. 


THE TWO TONAWANDAS. 

NorrH ToNnawanpA, N. Y., Jan, 26.—The tirst con- 
signment of yellow pine, over 1,000,000 feet, for the 
yard which H. M. Poole & Co., of Buffalo, N. Y., in- 
tend to establish in this city with Cornelius C. Collins, 
of North ‘Tonawanda, as agent, was frozen in the Erie 
canal at Canastota while being shipped from New 
York on nine canal boats early this winter. Considera- 
ble of the stock has been sold since and two weeks ago 
Mr. Collins sent a man to Canastota to engage men to 
transfer the lumber cars; that sold to be forwarded 
direct to customers and the balance to this city. Word 
was received yesterday that owing to difficulty ex- 
perienced with deep snow only one car has been loaded. 
A road having been broken through, better progress 
will be made in transferring the balance of the stock. 

James Gillespie has been appointed eastern agent for 
the Pacific coast lumber manufactured by the C. H. 
Nichols Lumber Company, of La Crosse, Wis. This 
company has eight mills in various parts of Washing- 
ton, manufacturing fir, pine, red cedar and about all 
the principal woods to be found in that part of the coun- 
try. The appointment of Mr, Gillespie as agent is 
but one of a number of similar transactions that are 
likely to be recorded here during the year, as other 
Pacific coast manufacturers are negotiating with local 
parties to sell their products in the east. 

Raymond Taylor, of Dennis Bros., hardwood dealers, 
has gone to AuSable, Mich., to superintend the manu- 
facture of about 2,500,000 feet of maple, purchased by 
the firm’s local agent, L. A. Kelsey, to be forwarded 
to the Tonawandas by vessel next season. Mr. Kelsey 
has contracted for several million feet more of the 
same kind of lumber at different points in the west and 
will have an unusual assortment next season. 

At the last meeting of the trustees of the Buffalo 
Chamber of Commerce an important action was the ap- 
pointment of a Niagara river improvement committee. 
Theodore S. Fassett, of Smith, Fassett & Co. was made 
chairman of the committee. Among the others named 
to serve on the committee were John W. Robinson, of 
Robinson Bros., and W. H. Gratwick, of White, Grat- 
wick & Mitchell. 

J. A. McBurney, of DeLeplante & McBurney, has re- 
turned from a business trip to Duluth, Minn. 

A. J. DeLeplante, of DeLeplante & McBurney, and 
wife, are enjoying a pleasure trip of two months’ dura- 
tion on the Pacific coast. 

L, R. Vandervoort, of Smith, Fassett & Co., and 
Guy White, of White, Rider & Frost, have returned 
from New York, where they attended the automobile 
show in Madison Square garden. 

Recent visitors included D. P. Corbett, of Akron, N. 
Y.; George Allen, of the Allen Lumber Company, of 


Syracuse, N. Y., and Emerson Hall, of the Erie Box Com- 
pany, Erie, Pa. 


LUMBER YARDS GOING UP IN SMOKE. 
(Special telegram to the AMERICAN LUMBERMAN.) 

NortH Tonawanpa, N. Y., Jan. 28.—One of the worst 
lumber fires in the history of the Tonawandas is in 
progress. A quantity of waste was found burning in 
Silverthorne & Co. yard on Tonawanda island shortly 
after 11 o’clock last night. While it was being put out 
a fire started in the southwest side of White, Rider & 
Frost’s yard adjoining Silverthorne’s on the north. The 
fire in the White, Rider & Frost yard spread so rapidly 
that assistance was asked for from Buffalo, Niagara 
Falls, Lockport and La Salle. Six fire companies re- . 
sponded but at a late hour this morning the fire was 
still beyond control and, fanned by a brisk wind, was 
spreading rapidly toward W. W. Tyler & Son’s bonded 
yard and the office and sheds of the H. M. Tyler Lumber 
Company. 

Of the 30,000,000 feet of white pine and many million 
shingles in White, Rider & Frost’s yard not over 1,000,- 
000 feet remain. Over 200 men are throwing up a bar- 
rier of snow and assisting the firemen in an effort to 
prevent the fire from spreading to Tyler’s yard and 
buildings. Tonawanda island is literally covered with 
lumber and the direction of the wind was all that saved 
the largest lumber yards here. White, Rider & Frost’s 
yard was insured. The fire, like those in the Spider Lake 
Saw Mill & Lumber Company’s and Silverthorne & Co’s. 
yards this month, is believed by the authorities to be of 
incendiary origin. 

Later—It is stated that the White, Rider & Frost 
vard will be a total loss. 


(Special telegram to the AMERICAN LUMBERMAN.) 

NortH Tonawanpé, N. Y., Jan. 28.—Early this af- 
ternoon the chief of the local fire department announced 
that the fire was well under control. The loss will 
fall not far short of $400,000, all of which, with the 
exception of the destruction of half a dozen New York 
Central freight cars, was done. to the White, Rider & 
Frost yard, the blaze being prevented from spreading 
to other yards. This is the greatest loss ever sustained 
by a lumber fire in the Tonawandas. Many of the 
dealers who attended the annual convention of the Re- 
tail Lumber Dealers’ Association of the State of New 
York, at Buffalo, yesterday, came to see the fire, which 
assumed spectacular proportions less than half an hour 
after it started. 


FROM WESTERN NEW YORK. 

Burrato, N. Y., Jan. 26.—The reorganization of the 
firm of Haines & Co. is practically arranged and, as 
promised from the first, there will be no outward change. 
All of the former interests will remain and B. F. Jack- 
son, who has long been connected with the firm as sales- 
man, will become a full member. 

During the week 37 building permits were issued by 
the city, all of them for frame structures, new or ex- 
tensions, of which 15 are frame dwellings. The cost 
was small, only $44,831, as the inexpensive workingman’s 
house is most needed now. Among the new building 
permits is one for the office building for O. E. Yeager 
on Elk street, to cost $2,500, including stable and stor- 
age shed. 

There is great delay in lumber shipment, especially 
to and from the south and west, on account of the 
scarcity and slow movement of cars. From some of the 
reports it would seem as though the southwestern mills 
would be fairly driven out of business if the difficulty 
grew much worse, as it threatens to do. 

The Goodyear Lumber Company finds more work on 
the rigging up of the saw mill at Medix Run than was 
expected, apparently, as it is now said that it will be 
March before it will be ready for business. 

It is understood that Joseph Metz, who bought most 
of the outfit of the yard lately vacated by Major Noyes, 
will retain the yard for storing pine lumber brought in 
by lake. 

Box factories that are dependent on trade outside of 
that of the soap makers are looking for a good starting 
up of demand about the middle of next month. They 
are now afraid that. the price of white pine box will be 
higher than it was last year, and that it may turn out 
that boxes will not bring any more. 

The members of the lumber trade are pleased to learn 
that the Buffalo Box Factory is to be rebuilt here, of 
which there was some doubt at one time. 

The sheep sheds at the New York Central stock yards, 
which were burned a short time ago, are to be rebuilt 
as soon as the insurance shall be adjusted. Much of the 
lumber will be of hemlock, taking upwards of 2,000,000 
feet. An effort was made to put first Georgia pine and 
then hemlock in place of the Adirondack spruce for the 
new barracks at Oswego, which will require several mil- 
lion feet, but it is said that the specifications are so 
drawn that spruce will have to be used. 

Buffalo stockholders of the Toledo Fire & Marine In- 
surance Company learn that the year’s earnings are such 
that a neat surplus can be reported to the department. 
The actual net earning is about 18 percent. 

Vice President Woolley, of the Provident Lumber Com- 
pany, Philadelphia, who located in the home city soon 
after moving the Buffalo office up town last fall, was in 
Buffalo last week, looking after office matters. 

The R. Laidlaw Lumber Company is doing a decidedly 
active business in spite of the cold weather, it being nec- 
essary to call the men out on severe days to load ears. 

Mixer & Co. are bringing up some southern pine from 
their Georgia mill. They have a cargo in New York 
now and Mr, Lee of the firm went down to arrange for 
shipping it here, but he sold it there and will have to 
make another shipment if the Buffalo yard shall add 
to its present stock, 
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THE MINNESOTA LUMBER CENTER. 

MINNEAPOLIS, MINN., Jan. 26.—White pine mills in 
the Mississippi and Wisconsin Valley associations 
transacted almost the same volume of business in the 
calendar year of 1903 as in 1902, according to the 
otticial reports of shipments. The total shipments 
for 1902 were 2,101,391,355 feet, and for 1903 they 
were 2,090,696,722 feet, a decrease of only 10,694,633 
fect, or only .5 of one percent. The falling off was 
practically all in the winter months, as the subjoinea 
table will show. This gives the total shipments by 
months for the last three years, as follows: 





1901. 1902. 1903. 

J ary .....+++ 160,736,906 149,159,723 113,848,721 
February ...-.66- 167,137,996 148,835,454 129,449,536 
March ..ccccccecs 212,201,342 183,838,728 180,733,167 
Atl vec naveecions 219,379,890 187,237,328 189,149,399 
MAY cscnseecoass 256,792,844 184,482,148 203,573,482 
PANG cacene scans’ 242,731,491 164,454,257 209,817,391 
WY. nw cne nes oa 248,225,380 199,298,546 208,567,167 
AUZUSt oo .eeeeeee 241,705,612 198,528,296 193,188,541 
September ....... 213,432,586 204,149,160 198,796,045 
October 206 esses 188,689,484 207,190,849 232,678,671 
November ....... 214,370,465 146,422,229 143,895,496 
December ......0. 127,804,964 107,701,632 87,006,106 

Totals . -2,493,208,960 2,101,391,355 2,090,696,722 


December shipments fell off heavily as compared 
with the previous year, the decrease among mills of 
the Mississippi Valley association being 11 percent, 
and among Wisconsin valley mills 36 percent, a net 
decrease of 20 percent. The figures for December 
from each association are as follows: 





902. 1903. Dec. 
Mississippi Valley...... 71,133,532 63,182,106 7,951,426 
Wisconsin Valley ..... 37,628,000 238,824,000 13,804,000 
Totals ...cccccoee 108,761,532 87,006,106 21,755,426 


The showing for the year is very gratifying and 
proves that there was little ground for grumbling. The 
outlook is very good at the present time. Buying is 
now very light. The retailers appear to be satisfied 
that there will be no advance over the list of January 
7 and are not buying at present, saying that prices 
are too high. Their stocks are very low, however, 
and as soon as retail trade shall begin to look up 
there will be a heavy movement. Stocks are as light 
as they were last year and anything like the demand 
of last spring will soon clean them out of many items. 
[t is even thought probable that an advanced list will 
be necessary. 

Retailers who visited here last week at the time of 
the convention all made investigation of the market, 
but placed very few orders. They have gone home to 
make plans for the year and are not being disturbed 
this week by traveling salesmen. They are all at 
headquarters conferring with sales managers and get- 
ting ready for the campaign. Most of them will start 
out on the road next week, but they do not expect 
many orders in the next two or three weeks. 


Entering the Lumber Trade Vigorously. 


The Jaynes Lumber Company, which started in busi- 
ness the first of the year, has secured temporary offices 
at No. 430 Lumber Exchange, Minneapolis. F. N. 
Jaynes, the manager of this company, is well known 
in the lumber business in the northwest and until the 
first of the year was a member of the Hepburn-Jaynes 
Lumber Company of Minneapolis. 

‘The Jaynes Lumber Company will wholesale all 
kinds of lumber, making a specialty of hemlock and 
pine and white cedar products, but will also handle 
Montana and Idaho pine and the Pacific coast woods. 
The company expects to buy stocks here and there as 
well as wholesale from stocks of others, and has already 
secured connections in Minnesota and Wisconsin that 
enable it to ship promptly to any part of the country. 
pein attention will be paid to finishing lumber 
and shop. 

i, N, Jaynes has operated in Minneapolis market for 
nearly a seore of years. Long ago he represented the 
Rust-Owens Lumber Company in the southwest for a 
number of years and of late has been engaging in 
wholesaling, with Minneapolis as his headquarters. He 
possesses marked ability as a wholesaler and with his 
hew connections will no doubt build up an extensive 
business, 

As a sort of introduction to the trade the Jaynes 
Lumber Company is sending to its friends what is 
termed a ‘‘time saver,’’ a device telling at a glance 
the number of feet in any number pieces of dimension. 
It is an invention of Mr. Jaynes, and is worth a great 
deal to a lumber dealer, in saving of time and enabling 
him to be aceurate in figuring. 


Operating in Michigan and the South. 


The Bradley-Watkins Company, of Minneapolis, is 
getting in the usual amount of cedar this winter and 
Teports favorable weather conditions in northern Michi- 
gan. It operates at Spalding under the name of the 
Cedar River Land Company. The Soo operations are 
carried on by the Lake & Rail Lumber Company. The 
timber is put in along the lake shore and in the streams 
tributary to the lake and rafted down to the Soo, 
— the company has a large shingle and tie mill. 
é © output of all these operations is handled by the 
radley-Watkins Company with the exception of the 
og are marketed by the Pillsbury-Watkins 

y. 
“ bio Pillsbury-Watkins Company is operating exten- 
i in In oak ties in the south, having headquarters at 
dine ville, Tenn., with J. F. Beaty in charge. In this 
be riet timber is put in on the Tennessee, Ohio and 
umberland rivers. W. T. Watkins, manager of this 


company, says that conditions are now very favorable 
and that the company is getting in a large amount of 
ties. 

For several years the Bradley-Watkins Company op- 
erated at Rex, Mich., on the Soo line east of Manis- 
tique, but it is now practically closed out there. Its 
logging railroad has been sold to a Soo concern that is 
getting out stone along the line of the road, and very 
little cedar stock remains at Rex. At Cardigan June- 
tion, near Minneapolis, is the large wholesale distribut- 
ing yard of the company, where an immense stock is 
carried at all times and from which the trade is sup- 
plied. 

Handling Cedar Heavily. 

Pendleton & Gilkey, the Minnneapolis cedar produc- 
ers, are getting in their usual stock of cedar this winter. 
H. S. Gilkey, of this firm, says that its principal oper- 
ations this year will be in the vicinity of Oconto, Wis. 
It has leased the Jacob Spies mill there and will saw 
shingles, ties and posts. 

In the neighborhood of Mountain, Wis., Post,. Gil- 
key & Co. are putting in a large stock of posts and 
poles. This is a new concern in which Pendleton & 
Gilkey have a half interest. The output of this firm 
is also entirely handled by Pendleton & Gilkey and 
Mr. Gilkey says that the weather has been very good 
in northern Wisconsin for woods operations, the swamps 
being frozen and iced roads in good condition. 

In addition to their big cedar business Pendleton & 
Gilkey are more heavily interested than ever before 
in Pacific coast lumber. They are large stockholders 
in the new Mukilteo Lumber Company and have ex- 
clusive sale of this fine new plant’s output in the east. 
In addition they own and control several other mills 
in the state of Washington which will enable them to 
do a large business this year. 


Purposes of the Interstate Shingle Company. 

M. Earles, president of the Puget Sound Mills & 
Timber Company, Fairhaven, Wash., is in Minneapolis 
this week on his way to the coast after an extended 
tour in California and the east. He is accompanied by 
Mrs. Earles. 

Mr. Earles is second vice president and one of the 
organizers of the Interstate Red Cedar Shingle Com- 
pany, of Seattle, and keeps in close touch with the 
affairs of this new company. While in Minneapolis he 
has been looking after his interests here in the Earles- 
Mackintosh Company, of which he is president, and 
has been conferring with Frank S. Mackintosh, the 
manager of the company. Mr. Earles takes a cheerful 
view of the trade situation on the Pacific coast, and 
regarding the red cedar shingle situation is of the 
opinion that the new selling company at Seattle has 
come to stay. Said he to the AMERICAN LUMBERMAN 
representative: 


The Interstate Red Cedar Shingle Company was organ- 
ized for the purpuse of killing the speculative feature 
that has always existed in the shingle business. While 
there are a great many first class men who are whole- 
saling Washington shingles and who have large capital 
invested, there are many others whose attention is di- 
rected merely to securing an order at whatever price 
possible to get aud piacing it with the milis, even at the 
same price received for it, figuring underweights as 
a profit or means of a livelihood. With a great many 
of them on the market competition became so fierce 
that there has been a cutting of prices that made it diffi- 
cult for legitimate wholesalers and manufacturers to 
secure a steady price. Under the plan of the Interstate 
Red Cedar Shingle Company this feature will be entirely 
eliminated, as it will establish a fixed price which will 
be a reasonable price, allowing a fair margin to the manu- 
facturer and guaranteeing to the retailer and line yard 
man a steady price for shingles, preventing fluctuations 
so that every one will know what he is doing ay all 
times. ‘ 

In addition to this the company will establish qn in- 
spection bureau at the mills that will see that all 
shingles are properly manufactured; also an inspection 
bureau at the eastern end so that when there is a com- 
plaint an inspector will-be on the ground to inspect the 
shipment and adjust the complaint. This will be a bene- 
fit to all honest dealers and will have a correcting in- 
fluence on dishonest ones. 

The Interstate Red Cedar Shingle Company has 90 
percent of the total cut of Washington and Oregon and 
expects within thirty days to have fully 95 percent. 
The principal men who are behind it are going to make 
it a success even though it costs them some money on 
the start, believing that the results that will be gained 
in the future will justify any effort demanded to make it 
a success. 

The Interstates Red Cedar Shingle Company antago- 
nizes no branch of the industry, is willing to deal fairly 
with all, and only those who are seeking to speculate 
on shingles by buying them on a hard market, putting 
them in transit and expecting to sell them at an in- 
flated price are finding fault with it. But all new things, 
no matter how worthy or good, in the past have found 
enemies and this company is no exception to this rule. 
However, the Interstate company has little to fear 
and within thirty days a fair price for shingles will be 
established and the consumer, retailer, line yard man, 
manufacturer and legitimate jobber will all be satisfied 
and will agree that the Interstate Red Cedar Shingle 
Company is the best thing for all concerned. 


‘*T would further state,’’ continued Mr. Earles, ‘‘ that 
the Interstate Red Cedar Shingle Company is not in any 
sense a combination of manufacturers either to main- 
tain or advance the price of shingles. It is simply a 
legitimate corporation organized and its stock fully 
subscribed for by substantial business men, for the 
purpose of buying and selling all kinds of forest pro- 
duets, with power to contract for the output of mills, 
lease, buy and operate mills and do anything neces- 
sary to carry on a lumber and shingle business,’’ 

Mr. Earles left Thursday morning of this week direct 
for the coast. 


A Coast Door Manufacturer in Minneapolis. 
Thomas J. Ripley, secretary of the Wheeler, Osgood 
Company, Tacoma, Wash., came to Minneapolis on Tues- 
day morning on the cold wave and immediately began to 
look for a cheap place to buy an overcoat and some 
heavy underwear. From the balmy climate of Puget 








PENDENNIS WHITE. 
W. H. GRATWICK. 
G. A. MITCHELL. 
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WHOLESALE LUMBER 


WHITE PINE and WASHINGTON PINE 


Try a sample of Washington Pine at from $10.00 to $20.00 
per M, less than the same grade of White Pine. 


REPRESENTATIVES: 
STEVENS, EATON & CO., 18 Broadway. N.Y. FRED S, MORSE, Springfield, Mass, 


KEE ERE 8 SSDS: 


A White 
Pine.. 


& George, 
EERE 8 SSDS DOE 


BUFFALO,N.Y. 
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Redwood Shingles. 
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= SOLE AGENTS IN NEW YORK, 
. PENNSYLVANIA and NEW JERSEY: 
; PACIFIC REDWOOD SHINGLE CO. 
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255 Erie Street, 
iT] BUFFALO, N.Y. 
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Sawyer & Shuttleworth, 
woesale PINE LUMBER 


BUFFALO. 


OFFICE—1004 Ellicott Square. YARDS— Ganson St., 
Hamburgh Turnpike and Blackwell Canal. 











Announcement! 


On Feb, 15th,the AMERICAN LuM- 
BERMAN will issue a new list of Tele- 
code users, containing the names and 
addresses of 2,500 of the leading lum- 
ber dealers of the United States and 
foreign countries. 

We consider it worth many times 
the cost of the book to have your name 
listed with these live and up-to-date 
dealers. 

The Telecode contains unquestion- 
ably the best list of telegraphic words 
ever offered to any trade. 

It will save its cost many times over 
in the course of a year. Don’t delay— 
Write today. We make a discount 
where a number of copies are ordered. 


ADDRESS 


American Lumberman, 


315 Dearborn Street, 
CHICAGO, ILL. 


_~ S\J 
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PITTSBURG. 


WHOLESALE 
LUMBER 


YELLOW PINE—(Loog and Short Leaf) 
WHITE PINE 
NORWAY PINE 
HEMLOCK and 
POPLAR. 


MAPLE FLOORING. 


E. V. Babcock & Co, 


PITTSBURG, PA. 


TELECODE. 













Quick 
SHIPMENTS. 





J. H. Lindsay Lumber Co, ¥ 


Successors to LINDSAY & HAMILTON. 





Our Specialty: 


YELLOW PINE 
TIMBERS. 


WRITE US FOR 
PRICES. 











PENN: DOOR & SASH CO, 


PITTSBURG 
PHILADELPHIA 
NEW YORK CITY 


MANUFACTURERS & DEALERS 
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White Pine Drop Siding 
and Flooring. 


LOW PRICES 


RUSKAUFF LUMBER CO. 
Suite 419 Park Bidg. PITTSBURG, PA, 
A ee a ae ae eae ea aa eae 


White and Yellow Pine 


NORWAY, HEMLOCK, POPLAR, CYPRESS, 
MAPLE FLOORING AND HARDWOODS. 
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Red Cedar Shingles, Pennsylvania Hemlock, 
FOR QUICK SHIPMENT. 


J. Mi. HASTINGS LUMBER CO. 


Office, SIXTH and WOOD STS, Bank of Commerce Bidg., 
PITTSBURG, PA. 
Write for Prices. We Use the Telecode. 








DO YOU KNOW ABOUT 


“ANTI-STAIN?2?” 


Don’t stain your Saps. Don’t use Dry Kilns. 
Fully protected by patent, any infringement will be prosecuted. 


For information write THE LUMBER ANTI-STAIN CO., Bay Mills, Michigan, 

















sound to Minnesota weather of 4 degrees below zero 
is quite a change for even as energetic and ambitious a 
person as Tom Ripley, late from the Back Bay district 
of Boston, Mass. Mr. Ripley has now, however, gotten 
very much accustomed to the Puget sound country and 
says he prefers it to any other part of the country, not 
excepting Bostontown, where he resided for several 
years and talked red cedar doors to the natives. 

Mr. Ripley says that the Wheeler, Osgood Company 
now has one of the finest sash and door factories on 
the Pacific coast; in fact, perhaps, he said, the finest. 
It is a new plant built last summer with all the latest 
improved machinery and it turns out cedar doors as 
fast as Mr. Ripley and the eastern representatives of the 
company can market them. When he left the sound Mr. 
Ripley said the lumber and door manufacturers were 
feeling optimistic, believing that the present year was 
going to have some good things in store for them. Com- 
ing through North Dakota he encountered temperature 
57 degrees below zero and it is needless to say that 
he remained in the confines of the Pullman car all 
the time. 

The company’s new factory, Mr. Ripley says, has a 
capacity of 1,200 doors a day and it is finding a ready 
market in the middle west and the east for its output. 
Mr. Ripley will go down to Chicago the last of this 
week and from there to St. Louis, Kansas City and 
Omaha, and at the last named place will meet Harry 
Osgood, the representative of the company in this sec- 
tion, who has been making his headquarters in Minne- 
apolis for some months, but expects to look after the 
Missouri river territory more in the future. 

. Minor Mention. 

W. Bb. Nettleton, of Schwager & Nettleton, lumber 
wholesalers of Seattle, Wash., 1s expected in Minneapo- 
lis Sunday preparatory to his marriage on Iebruary 4 
in this city to Miss hmma Carpenter, a most charming 
young lady and a University classmate of Mr. Nettle- 
ton’s. Numerous society tunctions in honor of the 
bride and groom will precede the wedding. 

The Backus-Brooks Company, of Munneapolis, will 
the coming season cut about as much as last year— 
50,00U,00U feet of lumber. This company has a tim- 
ber supply sufficient to keep its mill going on this basis 
for at least three years. 

J. E. Rhodes, secretary of the Mississippi Valley 
Lumbermen’s Association, returned today trom New 
Orleans, where he attended the convention of the 
Southern Lumber Manufacturers’ Association, and 
carried the greetings of his association. 

G. W. Dulany, jr., of the Menz Lumber Company, 
left Sunday night tor Kansas City to attend the con- 
vention, and wul go on from there to California, com- 
ing home by way of Washington, where he will spend 
some time on business. He expects to be gone about 
six weeks, 

G. H. Curtice, manager of the State Line Lumber 
Company, Newport, Wash., was a business visitor in 
Minneapolis this week. 

i’. R. Pendleton, of Pendleton & Gilkey, left Fri- 
day for Everett, after spending some three weeks in 
this city and in Wisconsin. H. 8S. Gilkey is now suf- 
ficiently recovered to attend to business daily. 

The offices of the Crookston Lumber Company have 
been removed from Crookston the Bemidji, which is 
now the headquarters of the company. 

J. B. MeGotdrick, of the MeGoldrick Lumber Com- 
pany, has recovered from his attack of pneumonia, but 
will remain indoors for a week or two longer to guard 
against a relapse. 

Several Minneapolis wholesalers are taking in the 
Kansas City convention this week. Among them are 
J. P. Lansing, of the Earles-Mackintosh Company; 
Harrison G. loster, eastern representative of the St. 
Paul & Tacoma Lumber Company; W. I. Carpenter, of 
the W. I. Carpenter Lumber Company, and G. I. Haw- 
ley, of the Scanlon-Gipson Company. 

R. A. Stuart, secretary and treasurer of the Seattle 
Lumber Company, Seattle, Wash., was in Minneapolis 
a few days the first of the week on his way to Chi- 
cago, his old home, where he expects to remain a 
month or so before returning to the coast. 

Frank L. Hale, vice president of the H. McCormick 
Lumber Company, McCormick, Wash., was in Minne- 
apolis and St. Paul a few days the last of last week 
calling on old friends. From here he went to New 
York to sail in a few days for Europe. He expects to 
spend some months abroad, traveling through Europe 
and the orient. 

J. H. Fowler, of the Fowler-Jacobs Company, Chi- 
cago, and Washburn, Wis., was in Minneapolis the 
first of the week visiting the ‘cedar trade. His com- 
pany is a large producer of white cedar posts, poles 
and shingles and Mr. Fowler is an occasional visitor 
in this market. 

E. H. Valentine, of the Valentine & Clark Company, 
Chicago, wholesaler of white cedar products, was in 
Minneapolis the last of last week. Mr. Valentine is 
one of the popular members of the Northwestern 
Cedarmen’s Association, and at the last annual meet- 
ing in Chicago presided with great eclat as toastmas- 
ter at the banquet given the association members by 
the Chicago members at the Union League Club in the 
evening. 

The Carr & Adams Company, the well known manu- 
facturer of sash, doors, blinds and moldings at Des 
Moines, Iowa, has issued one of the most handsome 
and beautiful calendars of the season. It is entitled 
“American Song Birds” and is divided into six sheets, 
on each of which is a graphic lithograph in colors of the 
following famous American singers: Lillian Blauvelt, 
Lillian Nordica, Sybil Sanderson, Suzanne Adams, Emma 
Eames and Louise Homer. On the bottom of each print 
are the favorite roses of each, 


THE WEST. 


THE MIDDLE MISSISSIPPI RIVER DISTRICT. 

Sr. Louis, Mo., Jan, 26.—This whole section of the 
country is receiving a real touch of winter and as a 
consequence no attention can be paid to anything 
other than office work and lumber conventions. The 
latter are still calling for a greater share of the atten- 
tion of the local wholesalers and many are spending 
the greater part of their time away from home. As 
far as the retail conventions are concerned, wholesal- 
ers report that little actual business is being secured 
at these, but there have been results immediately after 
these conventions. Many of the heavier buyers are 
beginning to place their orders for such building lum- 
ber as will be needed by their yards during the late 
winter and early spring and others are placing con- 
tracts for stock to be delivered as late as March, being 
inclined to take advantage of present prices, but it 
cannot yet be claimed that business is on a spring 
basis, 

In the hardwood branches of the industry the out- 
look is particularly bright, although trade is not yet 
as brisk as had been predicted. This condition is not 
to be wondered at, however, as January business is 
invariably light and as the furniture people are not 
yet in the market for other than stock to fill their 
immediate requirements. 

The present weather in St. Louis has put a quietus 
upon all outside building operations for the time, but 
this city has had little complaint at weather condi- 
tions thus far this winter. It has been a much more 
open winter than normal and such good advantage of 
it has been taken by the builders of the World’s Fair 
and the many hotel structures that a much more ad- 
vanced stage has been reached than had been ex- 
pected. Things are now on a thoroughly safe basis 
so far as the fair construction work is concerned, and 
the element of worry over this venture has been en- 
tirely eliminated. Even during this weather the vast 
amount of booth and other work is progressing rapidly 
and many exhibits are already being installed. In- 
stallation work has begun in the Forestry building and 
all of the other main palaces are completed. 








THE MISSOURI-KANSAS DISTRICT. 

Kxkansas City, Mo., Jan, 26.—This week Kansas City 
wholesalers will be very busy entertaining several 
hundred retail lumber dealers who are now in town 
attending the sixteenth annual convention of the 
Southwestern Lumbermen’s Association. The major- 
ity of the dealers who have spoken of conditions in 
their localities report very fair prospects for trade this 
year, and seem satisfied with the outlook. The whole- 
sale lumbermen here are rather looking for a lot of 
buying this week, as retail stocks are light and in the 
majority of the cases the dealers have already arrived 
at a conclusion as to what kind of trade they will 
have this spring. In some portions of Kansas it has 
been reported that the weather has been too dry for 
the wheat, but no serious damage has resulted thus 
far and there is plenty of time tor rain before much 
damage can result. Price conditions are about as re- 
ported last week and all of the markets show a firmer 
tendency than was apparent at the close of 1903. The 
volume of business this month has been up to or 
above the average trade tor January in all cases, 
especially during the past two weeks, and wholesalers 
are well pleased with the way business is starting in. 
There is a strong inquiry from all sections for both 
yard stock and special bills, and the indications are 
that the February business will be unusually active. 

The election of R. A. Long as president of the 
Southern Lumber Manufacturers’ Association at New 
Orleans last week is highly pleasing to the lumbermen 
of Kansas City, and it might be said to the lumbermen 
of this entire territory. Mr. Long is not only one of 
the most prominent yellow pine manufacturers in the 
United States but is an extensive retail lumberman as 
well. In view of the plan of reciprocal co-operation 
between the manufacturers’ associations and the retail 
lumber associations the retail dealers feel that with 
Mr. Long at the head of the Southern Lumber Manu 
facturers’ Association they have a friend in court— 
one that knows both branches of the business so thor- 
oughly that he can appreciate the troubles of the retail 
dealer—and that his eminent spirit of fairness on all 
matters will tend to aid materially in the settlement 
of disputes which might possibly arise between the 
wholesale and retail branches of the trade wherein the 
retail asociations and the Southern Lumber Manufac- 
turers’ Association are affected. Mr. Long is now in 
San Francisco, having gone there last week to meet 
his daughter on her return from Japan, and will not 
arrive in Kansas City until the early part of February. 

John F. Bruce, who is well known in this territory, 
having formerly represented the Central Coal & Coke 
Company on the road, has just returned from a two 
weeks’ trip to Strader, La., where he went to look 
over the mill plant of the Owl Bayou Cypress Com- 
pany, manufacturer of Louisiana red cypress. Mr. 
Bruce has the sales agency for the output of this com- 
pany for all territory west of the Mississippi river ex- 
cepting St. Louis, and has opened an office at 214 
Keith & Perry building. 

PAPA OOOOOOe 

The residence of A. J. Elias, of the lumber firm of 
G. Elias & Bro., Buffalo, N. Y., was totally destroyed 
by fire on Wednesday last, involving a loss of fully 
$75,000 on the house and contents. Mr. Elias had one 
of the finest homes in Buffalo and it was filled with 
art treasures and bric-a-brac, much of which it would be 
difficult to replace. 
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CENTRAL SOUTH. 


POLIT 
CRESCENT CITY NEWS. 
New Or.LEANS, La., Jan. 25.—The cargo of the Portu- 
‘uese bark Emilia Elvira was sold at public auction on 
‘riday. It consisted of 74,500 staves, together with 
.000 barrels of rosin, and brought approximately $18,- 
W0. The bark itself will be sold today. The vessel 


is owned in Portugal and sailed from this port November 
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The 
plying until, at the last moment, she was sighted and 
brought to port. 


io the laws of the state. 
ously opposed by the railroads when the matter shall 


lumber from Phillips to Grappes’ Bluff. 


9, bound for Lisbon. About 150 miles south of the 
‘asses she was overtaken by a storm and pounded around 
he seas for some time, her troubles constantly multi- 


Considerable interest has been aroused locally by the 
«tion of the cotton exchange in applying to the state 
‘ilroad commission for a uniform bill of lading for all 
iterstate freight. The matter was broached at the 
st monthly meeting of the commission and took the 


ruilroads so much by surprise that they were compelled 


, ask for a postpontment of the hearing. The propo- 
tion of the exchange is to abolish all bill of lading 
utraets and have printed on the back of bills of lading 
e statement that all shipments shall be made subject 
The innovation will be vigor- 


ome up tomorrow, 

The commission has recently issued authorities for the 
llowing rates: 
Louisiana Railway & Navigation Company—$5 a car on 
Expires August $1. 
Steamer Little Rufus—$5 a thousand feet on lumber be- 
ween points on the Mississippi river and points on the 

chafalaya and Black rivers. 

Morgan’s Louisiana & Texas Railroad and Steamship 

mpany—$7.50 a ear on logs from Ford's spur to Stewart's 

itch. 

The steamer John K., owned by the Schwing Lumber 

Shingle Company, Plaquemine, La., was destroyed by 

while at her moorings in Bayou Plaquemine, early 
sterday morning. The boat was valued at about $1,500 
| a smal] insurance was carried on it. The machinery 
is saved, making the total loss not more than $600. 

Announcement has been made that the Hampton Stave 
ompany’s plant, at Haynesville, La., is almost ready 
to begin work. Manager Martin stated last week that 
» would have everything in readiness to start today. 
‘he factory represents a total investment of $45,000 
nd will be able to turn out between 12,000 and 15,000 
taves a day. Eighty to 100 employees will be given 
vork at the mill and in getting out timber. 

The Louisiana Coal & Lumber Company, Mansfield, 
La., has made the first shipment of coal for marketing 
purposes ever shipped out of Louisiana. 

It is announced that the Louisiana Cypress Company, 
Harvey, La., has closed a contract for the erection of a 

vy mill on its property and that by next August the 

ew plant will be in operation with a capacity of 100,000 
feet a day, and that its cost will be about $125,000. 
ihe new mill will be situated adjoining the old mill, and 

on its completion the latter will be torn down. Ev- 
ervthing about the new mill will be strictly modern. 
The building will measure about 40x235 feet. 
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MATTERS AT MOBILE. 

MosiLE, AuA., Jan. 25.—The sawn timber market is 
quiet but firm. Two cargoes are loading at Mobile 
for Munro, Brice & Co., Liverpool, England, one of 
which is of 35 feet lineal and 37% eubie. Stocks on 
the gulf are for the most part of small averages and 
freshly sawn timber of 30 cubie feet averages is in fair 
demand. Shippers are not inclined to go out into the 
market to buy and timber is being towed from Pas- 
cagoula to Mobile and vice versa in order to fill out 
The output of desirable timber is small and 
will not inerease within the next sixty days. Manu- 
facturers are firm; shippers are passive. The bulk of 
the inquiries coming in is for specials, but values are 
low and few sales are closed. No sales were reported 
at Mobile. The outward movement of sawn timber 
from the gulf is heavy with a large fleet loading and 
another due. 

The market for hewn timber of large averages is 
brisk. Sales are limited only by the available stock. 
The outward movement is large. 

Demand at Mobile for good logs is so urgent that 
all logs are bought up long before they reach the mar- 
ket. During the week 3,000 came in, but they either 
came direet to the mills or had been bought en route. 
Not many logs are being gotten out, as few of the 
loggers have capital with which to operate and brokers 
and manufacturers are loth to advance money on logs 
Which may not reach the market, owing to the low 
waters. This condition applies not alone to Mobile 
but to the entire section. 

The mills and shippers are crowded with South 
American orders and there are no*indications of any 
cessation in the trade. Manufacturers are booking or- 
(ders for as late as July-August shipment and these or- 
(ers are at a slight advance over those now loading. 
Stocks on the gulf are small and so great is the rush 
that in some instances lumber not thoroughly sea- 
Soned is shipped, in which cases manufacturers substi- 
tute all heart, thus preventing bluing, but under pres- 
ent conditions this is a costly substitute. The output, 
while large, falls far short of the demand. 

Some of the mills at Moss Point, Miss., which usu- 
ally cut large quantities of River Plate lumber are not 
how cutting a foot owing to the scarcity of logs. 
Many of the large mills are disinclined to take on any 
more of this business for anything like reasonable de- 
livery, The heavy demand from the River Plate is 
buoying up the entire lumber industry of the gulf. 
This demand is holding firm the sawn timber, kiln 


cargoes. 


dried saps and heartface flooring markets. Shippers 
control the prime market. Almost the entire future 
cut is in their hands, hence isolated lots put on the 
market are slow of sale. The output on the gulf con- 
tinues small, with slight prospects of any increase. 
Some inquiries are coming in at £15 10s but with the 
limited supply shippers are not inclined to force the 
market. 

In heartfact floorings the demand for 4-inch is brisk, 
but 6-inch is slow of sale. South American demand 
continues to absorb the bulk of a restricted cut. Values 
are exceedingly firm and stocks nominal. 

Interior business is fairly good. One mill in this 
section booked orders for 1,000,000 feet last week. 
Many of the smaller mills depending upon ear orders 
are shut down, awaiting improvement in this trade. 
Some of the smaller mills depending upon ear orders 
to the export trade and this tendency is demoralizing 
to the market. 

The Hand Lumber Company, Dolive, Ala., is declin- 
ing orders. 

The plant of the Yellow Pine Lumber Company, Yellow 
Pine, Ala., has been sold to A. H. Gates, M. Bunker 
and others. The price is reported at $200,000. and a 
like amount will be expended on the plant at once. 
The property consists of 57,000 acres of land contain- 
ing 300,000,000 feet of stumpage, twenty-six miles 
of logging road, saw mill, dry kilns and planers ete. 
An entirely new plant is to be built to replace the old 
one and the new concern will eut for the interior and 
export trade. The stockholders will hold a meeting at 
Mobile February 1 to elect officers and the new concern 
will probably be known as the A. H. Gates Lumber 
Company. Mr. Gates is from Crosset, Ark., and Mr. 
Bunker from Davenport, Towa. 





WESTERN FLORIDA EXPORT NEWS. 


PENSACOLA, Fia., Jan. 25.—As was to have been ex- 
pected, there has been somewhat of a reaction in the 
pitch pine timber market here, and at present there is 
practically no demand. The unprecedented outward 
movement of the past five weeks, coupled with the fact 
that all exporters are well stocked, is the cause of the 
present condition of the market. Added to this are 
advices from abroad to the effect that there is but 
little demand and low prices prevail there. Consequent- 
ly the local market is anything but favorable this 
week, 

What sales have been made have been at unsatis- 
factory prices, except in a few instances. Of course 
the present condition does not affect manufacturers who 
have contracts covering the output of their plants for a 
specified time, but only those who market their timber 
through brokers and at any price that may obtain at 
the time. 

A large number of sailing vessels and some steamers 
are here taking cargoes. Several of the exporters, who 
have contracts for delivery abroad at specified times, 
also have steamers under charter and due to reach port 
during the next ten days, so the present prevailing con- 
ditions are not expected to continue indefinitely. In 
fact, a number of the timber dealers predict that the 
present lull in demand is only a temporary lull and that 
the outward movement will again be brisk within a 
few weeks. This, however, depends entirely upon the 
market abroad. If the prices are low there, with no 
demand, the same conditions will necessarily prevail 
here, excepting where future contracts have been en- 
tered into. 

Stocks at Ferry Pass consist of about 70,000 pieces, 
and Choctawhatchie and other fresh water points re- 
port between 5,000 and 6,000 pieces, making a total 
of over 75,000 pieces now held in reserve for future 
loading, which is sufficient to load all vessels arriving 
during the next ten or fifteen days, 

While the present conditions are not what they have 
been for a number of weeks, still there is a better out- 
look than at the same time last year. 





THE NEW RED BOOK. 


The January, 1904, edition of the well known ‘‘ Red 
Book’’ issued by the Lumbermen’s Credit Associa- 
tion, this city, is being distributed to subscribers this 
week. As might be expected, the size of the book is 
measurably increased, being from seventy-five to 100 
pages larger than the July, 1903, edition and contain- 
ing fully 2,000 more names. The management of the 
Lumbermen’s Credit Association has exercised more 
care, and devoted more time and expense to the prep- 
aration of this book than to any other that has ever 
been gotten out and its reliability as a directory and 
credit authority is correspondingly improved. The 
increase in names in the book is largely in the south, 
especially in Oklahoma and Indian Territory, where 
there has been the greatest increase in retail yards, 
and in lumber manufacturing institutions of various 
kinds. There is also a notable increase in the number 
of firms enumerated in the Pacific coast section, where 
the growth of the industry has also been marked. 

The ‘‘Red Book’’ was first issued to the trade in 
May, 1876, and this is therefore its twenty-eighth year. 
Until 1898 only one book was issued annually, but 
since that time there have been two issues a year, in 
January and in July. Supplementary to the book 
there is issued to subscribers a semi-weekly correction 
list and a monthly supplement, containing all changes 
that have been made in either period. The ‘‘Red 
Book’’ people employ paid correspondents in every 
city of any size in the country and their facilities for 
furnishing accurate data regarding the standing of 
firms in any part of the country were never more relia- 
ble or complete. 
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Special Inducements 
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in order to MOVE QUICKLY 
the following 


WHITE PINE 


24,000 Feet 1x8-inch 
6,000 ote 
1x10 ** 
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No. 1 Common 
No. 1 Common 
No. 1 Common 
No. 1 Common 
No.2 Common 
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LSO 500,000 Ft., more or less, 2x6 to 10-In. 
12 to 20 Ft. short leaf, kiln-dried North 
Carolina Pine, DiS and 1E, or D4S. 


Flint, Erving & Stoner, 


WHOLESALE LUMBER, 
15th Floor Farmers Bank Bldg. Pittsbu rg Pa 
> . 





Fifth Avenue and Wood Street 
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White Pine, N.C. Pine, 
Long Leaf Pine 


———— _ AND HEMLOCK 


WHOLESALE ONLY 


WILLIAM H. SCHUETTE CO., Pittsburg. 






































A. M. Turner Lbr. Co., 


SUCCESSORS TO 


ENOS, TURNER & HENRY. 
PITTSBURG, PA. 








EVERYTHING IN LUMBER. 

















SEND US 
YOU a PLANS Wecan furnish you correct figures 


and first-class work in hardwood 
interior finish for offices and apartment build- 
ings, custom houses, libraries and fine residences. 


Factory Frames and Sash a Specialty 
Kirk Lumber & Mill Work Co., 


No. 1006-7 Pittsburg Bank for Savings Bidg. 
Cor. Fourth Ave, and Smithfield St. PITTSBURG, PA. 











NORTH CAROLINA PINE 


HEMLOCK SHINGLES 





WILLSON BROTHERS 


PITTSBURG, PA. 





WE HAVE A VERY FINE STOCK 
AND CAN GIVE PROMPT SERVICE 
TELECODE 
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z Our Specialty: 


# White Pine Strips and Boards, 
° 


We use the Telecode. 


THE EMPIRE LUMBER 60., 


WHOLESALERS 


PITTSBURG, TOLEDO, MENOMINEE, DULUTH. 
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Your Inquiries” 
Wil Receive 


“Representative 
PILPSOUTY. 
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We have the largest and best stock of 


GOOD WHITE PINE 


in this section of the country. Send 
for Stock List. We use the Telecode. 


THE FISHER & WILSON CO. 
CLEVELAND, OHIO. 
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THOROUGHLY DRY 


White Pine 


FOR QUICK SHIPMENT: 


1 x 8inch, 10 inch and 12 inch Shelving 
8-4 No. 1 Common 10 inch and 12 inch 
6-4 No. 1 Common 10 inch and 12 inch 
6-4 No. 3 Shop 


THE MILLS-GrAyY-CARLETON Co. 


CLEVELAND, O. 








Factory Sash 


is something that we make a special 
part of our business. Do not fail to 


write us for prices. 


OHIO SASH & DOOR CO. 


CLEVELAND, OHIO, 
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Yellow 
Pine Lumber 


lf you want prompt shipments 
with the price and quality in 





the right proportions, send us 
your inquiries and orders. ::__:: 








The Robert H. Jenks 
Lumber Co. 


Cleveland, Ohio. 








Jt isin Use by more 
than 2,000 of the 
leading lumber deal- § 
ers. It will reduce ¢ 

. ahundred-word mes- 
sage to ten words, 
and at the same time 


Save Your 
Money! 


By Using the AMERICAN LUMBERMAN © 
TELECODE. =" greater accur- 
{@” SEND FOR FREE DESCRIPTIVE CIRCULAR. 


AMERICAN LUMBERMAN, 315 Dearborn St.. Chicago. 
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SOUTH ATLANTIC COAST. 


IN NORTHEASTERN FLORIDA. 

JACKSONVILLE, FLA., Jan. 25.—It is reported on good 
authority that several of the railroads entering Jack- 
sonville have plans perfected for the building of large 
docks on the eastern end of the city, near the ostrich 
farm. Their plans are for four or five piers, 200 feet 
wide by 800 feet long, extending out to a point in the 
St. Johns river, allowing vessels drawing 18 feet to 
lay in the slips alongside these piers. The roads will 
all have their own tracks to these wharves, insuring 
quick transfers and a service vastly superior to that 
the trade now enjoys. The companies propose provid- 
ing every desirable feature that the lumber concerns 
may wish for an economical handling expense, special 
attention being paid to the manner in which their 
tracks will run out on these piers. These docks will 
be extensive enough to provide space for the loading 
at one time of fourteen to sixteen vessels. A planing 
mill will probably locate either on the docks or nearby. 
Work will begin, according to report, within the 
next thirty days and be pushed with a view of having 
the property in use as quickly as possible. 

The interest heretofore owned by Azor Marvin, E. 
C. Long and W. Frazier Jones in the Jacksonville For- 
warding Company has been sold by them to other 
parties, who will continue the business in the future. 
The new oflicers of the company are: C. W. Scott, 
president; Norman Ruff, vice president; L. W. Ander- 
son, secretary-treasurer; Harry T. Barker, general man- 
ager. These parties are all lumbermen of long expe- 
rience, closely identified with the trade here, and will 
enjoy a large handling and forwarding business at 
Jacksonville and Fernandina. 

Lumber shipments through this port show a decided 
decrease; and the aggregate shipments by sail and 
steam during the past week were but 1,725,405 feet of 
iumber and 9,000 cross ties. The movement will prob- 
ably continue light for the next thirty to sixty days, 
as there is but little business offering and even 
less being closed. Prices are suffering on account of 
this condition, ruling now about $1 less than sixty days 
ago. However, the trade look for increased business 
by the middle of February, and with the closing of 
any large volume of business prices will stiffen with 
the mill men enabling them to exact for their lumber 
what the stuff should really bring. 

Prominent among recent visiting lumbermen were J. 
F. Bailey, of J. I. Bailey Company, Valdosta, Ga., 
and Thomas B. Hammer, of Philadelphia, Pa.; A. W. 
Lord, of Gainesville; EK. C. Roberts, of Sopchoppy, and 
R. T. Wynn, of Orange Home, all lumbermen, were 
here on business during the past week. Mr. Wynn 
states that his firm will operate a box and erate factory 
at Orange Home, converting his sap logs into veneer. 


A STEP TOWARD PROPER CAR EQUIPMENT. 

JACKSONVILLE, FLa., Jan. 25.—A meeting was held 
here on January 20 between the committee of the 
Georgia Interstate Saw Mill Association and the com- 
mittee representing the railroad lines operating in 
Florida, to discuss the equipment bill, providing that 
all railroads must equip their flat cars with suitable 
standards for holding lumber while in transit, and of 
such a character as not to interfere with the econom- 
ical loading and unloading of the lumber. The lum- 
bermen were represented by W. 8. West, F. E. Weymer, 
H. H. Tift, J. B. Conrad, W. F. Jones, B. F. Camp and 
J. Lee Ensign, while the railroad companies’ interests 
were looked after by W. B. Denham, general superin- 
tendent, and L. E. Spencer, local agent, of the Atlantic 
Coast Line, and Superintendent Williamson, of the 
Georgia Southern & Florida railway; Superintendent 
Connoly, of the Seaboard Air Line, and O. M. Grady, 
general superintendent of the Georgia Southern & 
Florida. 

The matter was freely discussed by both sides, and 
the Atlantic Coast Line, Seaboard Air Line and the 
Georgia, Southern & Florida, through their agents at 
this meeting, agreed to equip ten to fifteen cars each with 
a device recently patented by E. C. Harrell, secretary 
of the Georgia Interstate Saw Mill Association, in 
order to test its practicability and durability. From 
what was said by the railroad officials present it seems 
that if this device shall prove satisfactory after a 
sufficient test they will provide all their flat car equip- 
ment with it, thereby. arrive at a solution of lumber- 
men’s complaints and come within the scope and in- 
tent of the railroad commission’s ruling. 


FROM THE OLD DOMINION. 


NorFoLk, VA., Jan. 27.—Insurance adjusters visited 
Arringdale, Va., recently in connection with the fire 
which destroyed the Camp Manufacturing Company’s six 
dry kilns and about 400,000 feet of lumber, and the in- 
surance having been settled the company has begun re- 
building, which will be pushed to a rapid completion. 
The rebuilding of the planing mill which was burned last 
December at Franklin, Va., will be pushed with all haste 
possible, and new and improved property will soon be 
erected and active operations gotten under way at both 
Franklin and Arringdale. 

The Betts Lumber Company will erect near Wallace, 
N. C., a large lumber mill and will construct a tram 
road from there to North East river. The company has 
secured extensive holdings along the route of the pro- 
posed tramway and will develop them as soon as the new 
mill shall be built. 

The extensive woodworking plant belonging to J. A. 
Wilkinson, the lumberman who moved from Meadow 








View to Bristol, Va., recently, was put in operation last 


week and gives employment to a large number of hands. 
This is the center for a lumber business covering a radius 
of about 100 miles, 

A report from Raleigh, N. C., says that the Hazel 
Creek Lumber Company, of West Virginia, has estab- 
lished itself at Saginaw, in Mitchell county, in which 
county the company has extensive timber holdings. The 
capital stock of the company is $135,000. 

Plans are under way for a trip to Cuba in February 
ct representatives of the furniture manufacturing in- 
terests centering at High Point, N. C. 

It is reported that the big saw mills of the Albemarle 
“umber Company at Hertford, N. C., have begun operat- 
ing, and will be obliged to run night and day to fill in- 
creasing orders. 

The W. L. Clement Lumber Company, recently incor- 
porated at Danville, Va., has increased its capital stock 
from $60,000 to $100,000, to increase its timber pur- 
chases. 

The Southern Street Car Manufacturing Company has 
been incorporated at Richmond, Va., with a capital of 
$50,000. W. G. Pilkinton is president. 

Karl Mayer-Reinach, representing the prominent for- 
eign lumber firm of Allstadt & Mayer, Mannheim, Ger- 
many, stopped off in Norfolk recently, en route from 
New Orleans to New York, where he went to embark on 
his homeward trip after an extensive visit to the lumber 
centers in this country. 


FROM MARYLAND’S METROPOLIS. 

BatrimoreE, Mp., Jan. 27.—Perhaps the most interest- 
ing development in the lumber trade does not concern the 
lumber trade directly at all, being exclusively political. 
This is the prominent part played by ex-Gov. Smith, of 
the Surry Lumber Company and largely interested in 
other enterprises, in the fight for the United States sena- 
torship, and the participation in the struggle of ex-Gov. 
kK. E. Jackson, who is also a prominent lumberman. One 
of Mr. Smith’s most energetic and untiring aids has been 
Gen. Francis E, Waters, his business partner and staunch 
friend. As represented in the three gentlemen named, 
with the addition of Congressman William H. Jackson, 
the lumber trade has certainly loomed up conspicuously 
in the political contest. 

The James H. Cranwell Lumber Company, which has 
offices in the National Marine Bank building, this city, 
and owns a large tract of timber at Pikeville, Tenn., has 
recently concluded several important deals. The com- 
pany began operations some time last summer and by 
the end of the year had accumulated perhaps 1,000,000 
feet of hardwoods. This supply has been disposed of to 
one purchaser within the past week or two, thus leaving 
the company without any lumber on hand. A contract 
has also been made with the W. A. Eberle Wheel Com- 
pany, of York, Pa., for all the hickory on the tract, the 
quantity of this wood being estimated at 3,000,000 feet. 
Several years will be required to work out the contract, 
the Cranwell company furnishing the timber and the 
Eberle company working it up into the shapes suitable 
for its business. The construction of a mill is already 
under way and machinery is being put in. A third trans- 
action is the sale to the Campbell company, of Tennessee, 
of all the oak of ten inches and ‘under for hubs. The 
intention of the Cranwell company had been to let this 
timber remain standing, when the Campbell company 
came along and bid for it. 

Otto Duker, of Otto Duker & Co., manufacturers of 
building lumber and planing mill men, this city, had 
the misfortune last Friday to fall from a street car and 
sprain his knee. He was helped to his feet, but owing 
to the weakened condition of the knee fell again twice 
before he could be gotten into the house on Twenty- 
first street. He will be confined to his residence for 
several weeks, but no serious results are anticipated. 

William M. Willson, secretary of the Baltimore Lum- 
ber Exchange, continues ill, though he is reported to be 
improving slowly. 


BOOK OF THE ROYAL BLUE. 


The January number, ‘‘Book of the Royal Blue,’’ 
has started the year with a new feature. Each num- 
ber during the ensuing year will contain two pages 
of the characteristic work of two of the most prom- 
inent American press humorists, and consequently its 
readers may look forward to a variety of entertaining 
literature of this character in future. 

It is also the endeavor of the publishers to present 
some beautiful picture on the line of the Baltimore 
& Ohio railroad each month as a frontispiece, with a 
descriptive poem of some well known author. 

The articles on the World’s Fair at St. Louis are 
the best detailed descriptions published. The February 
number especially will be devoted to the beauties of 
the exposition from an architectural standpoint. 

A noticeable feature of the ‘‘Book of the Royal 
Blue’’ is that it stands alone among railroad publi- 
cations in using its advertising pages exclusively to 
portray the merits of the Baltimore & Ohio system, 
and as much eare is given to these pages to make 
them interesting as is given to the other features of 


the book. 
BAP LILI I ISS 
RECENT PATENTS OF INTEREST. 


Among patents of interest to the lumber industry that 
have recently been issued are the following: 


749,270. Saw set. Joseph Dietrich, St. Cloud, Minn. 
749,646. Wood holder. John E. Wallin, Tacoma, Wash. 
749,839. . Band saw clapboard machine. Amos J. Burton, 
Parry Sound, Canada. 
750,073. Combined saw set and jointer. Jonas Ander- 
Harry B. Ross, Beloit, Wis., 


son, St. Paul, Minn. 
750,125. Planing machine. 
assignor to the Berlin Machine Company, Beloit, Wis. 
750,144. Saw sharpener. William J. Winter, Christo- 
pher, Wash. 
750,148. Saw setting device. William F. Arantz, Indian- 
apolis, In 
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THE PACIFIC NORTHWEST. 


PUGET SOUND NOTES. 

SeATILE, WASH., Jan. 23.—Rebuilding of the Nichols 
shingle mill at Ballard, destroyed by fire a few weeks 
igo, was begun this morning. The new mill will be 
mueh larger and better equipped than the old one, 
more men will be employed and the new mill will be 
rushed to early completion. 

J. H. Suthoff, a mill man and fruit box manufac- 
turer of Hoquiam, has been in Seattle for a few days. 
lie says that nine mills at Aberdeen have closed down 
temporarily, several of them for lack of orders and 
others elosing for repairs. Several of the large mills, 
however, will run full time through the season as they 
live a large number of orders ahead. Mills selling 
to the eastern trade are not complaining of orders, 
hut those that have been depending altogether on Cal- 
ifornia shipments find themselves contending with a 
weak market as to orders and prices, although this 
condition is expected to be speedily remedied. 

Lester W. David, the well known Blaine lumber 
manufaeturer and banker, was among the passengers 
on the ill fated steamer Clallam, which sank two 
weeks ago in the Straits of San Juan de Fuca with a 
loss of fifty-five lives. Mr. David remained with the 
steamer to the last and only jumped into the water as 
she sank. His life preserver kept him afloat and after 
what seemed hours he was picked up bv one of the 
rescue tugs. He has entirely recovered from his ex- 
perienee, At first his name appeared among those of 
the lost. Among-other passengers was Leonard Shaw, 
of Vaneouver, B. C., a logger, who lost his life. His 
hody has not yet been recovered. Mr. Shaw was well 
known on this side of the international line and had 
timber interests in Thurston county, this state. 

\ meeting of shingle brokers is being held this af- 
ternon in the office of Roy & Roy but the nature of 
the meeting nor the brokers in attendance has been 
given out for publication. However, it is known that 
matters in connection with the new selling company 
are being discussed. 

Mr. Nettleton, of Schwager & Nettleton, left today 
for the east. He will be married at some point in the 
Dakotas, just where he has studiously refused to make 
known. He isn’t taking any chances with his Hee- 
Hoo friends. He says it will be time enough for his 
friends to know all about it after the ceremony. He 
will be absent about six weeks, after which time with 
his bride he will reside in this city. 








A PROGRESSIVE COUPLE IN THE JOBBING 
TRADE. 

One of the progressing jobbing concerns of Seattle 
which, although new, is getting well started in business, 
is the North Coast Lumber Company, the members of 
which are E. R. Sutherland and W. R. Jamison, both 
young but energetic business men. 

The North Coast Lumber Company began business last 
fall with offices at No. 328 Lumber Exchange, Seattle. 
Mr. Sutherland has had years of experience in lumber 
and was practically born to the business. His father, 
W. R. Sutherland, was for years a lumber manufacturer 
at Ashland, Wis., being at the head of the Sutherland 
Lumber Company, and was well known by the old lum- 
bermen of Chequemagon bay district. His plant at 
Ashland burned in 1896 and he then went to the Pacific 
coast, taking his family with him, and engaged in lumber 
manufacturing at Arlington, Wash., but two years 





E. R. SUTHERLAND, SEATYTLE, WASH. 


later his mill burned and shortly thereafter he died. E. 
R. Sutherland was associated with his father in the lum- 
ber business both at Ashland and in Washington and 
Was afterwards for some time with Robert S. Wilson, 
the well known wholesaler at Seattle. 

Mr. Jamison is a native of Minnesota, going from 
Duluth to the Pacific coast about six years ago, and 
has since been engaged in business in Seattle. He and 
Mr. Sutherland make a strong team. They have the 
confidence of the manufacturers and are acqauinted 





with the buying trade of the east that is rapidly build- 
ing up for them a good business. They handle fir and 
cedar lumber, red cedar shingles and Washington pine 
siding and finish; in fact, everything in the lumber 
line of the north Pacifie coast. The accompanying 
pictures will give their friends and eustomers in the 





W. R. JAMISON, SEATTLE, WASH. 


east an idea as to how the principals of the North 
Coast Lumber Company appear when sitting before 
the camera. 





EASTBOUND FREIGHT RATE PROSPECTS. 

SEATTLE, WASH., Jan. 23.—Lumbermen are preparing 
to make a strong showing in favor of a reduced rate 
into Missouri river territory in favor of lumber and 
shingles. At no time in the past have the lumber- 


men of this state been so sanguine of getting better - 


rates than at present, although they have been asking 
for more favorable tariffs persistently for several 
years. President Howard Elliott, of the Northern 
Pacific, has been so ready and willing to listen to the 
proposals of the lumbermen that the manufacturers 
are encouraged in the belief that the rate will be 
granted and that a great new field for the lumber 
products of this state will be opened up. With a new 
outlet for lumber many of the mills now cutting only 
large and heavy timbers would immediately use up 
and sell a large slab waste that at present and for 
years has been a total loss to the manufacturer. The 
conditions that are imposed upon the railroads in 
granting reduced rates eastward are illustrated by re- 
ports indicating the percentage of eastbound traffic to 
the whole carried by transcontinental lines. General 
Manager Cooper, of the Northern Pacific, in his an- 
nual report says: 

Lumber and shingle shipments from the Pacific coast to 
eastern terminals continue increasing, and there being no 
corresponding increase in westbound traffic the inevitable 
result is an increase in empty-car mileage. Loaded car 
mileage eastbound increased 16.75 percent; westbound the 
increase was 5.19. Empty car mileage last year was 17.35 
percent of the total; this year 29.24 of the total. 

Figures given in the Northern Pacific annual report 
show the percentage of eastbound business in 3001 
was 52.97, westbound 47.03. From that time the dis- 
parity increased. In 1902 the eastbound percentage 
had risen to 59.71, and in 1903 to 62.17. To a less 
extent the same condition prevails on all nothern lines. 





WESTERN WASHINGTON NEWS. 

TacoMA, WASH., Jan. 22.—In speaking of the present 
status of the sash and door trade, T. E. Ripley, vice 
president of the Wheeler-Osgood Company, said today: 

Business is just fair. Prospects, however, are uncertain. 
Locally there is a fair trade. East of the mountains what 
ordering has been done is now pretty well completed and 
buyers seem to have pretty fair stocks on hand, with pres- 
ent wants provided for. There is a good deal of inquiry com- 
ing in from various points which bids fair to develop into 


a moderate trade later on. Actual orders from any source. how- 


ever, are scarce. Prices have just about reached bed-rock 
and are holding steady with no marked change. 

Milton Griggs has returned to St. Paul after hasten- 
ing to Tacoma owing to the sudden illness of his mother, 
Mrs. C. W. Griggs, wife of Col. C. W. Griggs, president 
of the St. Paul & Tacoma Lumber Company. Mrs. 
Griggs is now well on the road to recovery. Theodore 
Griggs, who accompanied Milton to Tacoma, will con- 
tinue his visit for a few days longer. 

E. Arthur Shores, jr., and brother, this week bought 
the complete plant of the West Coast Lumber Company 
in this city and took possession Thursday. It includes 
a shingle mill built five years ago with a capacity of 
160,000 and a saw mill built two years ago with a ¢a- 
pacity of 75,000 feet. The plant was formerly that 
of Carlson Bros. & Co., owned by A. C. Young, of the 
A. C. Young Lumber Company, this city; David Carlson, 
Andrew Johnson and Olaf Carlson. It was originally 
incorporated for $5,000. Last July Mr. Shores bought 
a fourth interest in the company, the capital stock of 
which was increased to $50,000, he taking an option to 
purchase the entire plant at the expiration of six months, 
which option was exercised this week. The plant has 
both rail and water facilities and will ultimately be 
improved. 

The St. Paul & Tacoma Lumber Company has its hands 
full caring for its cargo trade. This week the steamer 
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DAILY CAPACITY: 
Lumber.................400,000 Feet 


400,000 Pieces 


Dry Kilns 150,000 Feet 
If you deal directly with us we 
can save you money. We make 
prices delivered at any station in 
the United States. 


EASTERN OFFICE, 


109 Lbr. Exchange, MINNEAPOLIS. 


Send for Price List, Most 
Complete Ever Issued, 


C. W. GRIGGS, Pres't. 
A. G. FOSTER, Vice-Pres’t. 
E.G. GRIGGS, 2nd Vice-Pres’t. 


GEO. BROWNE, Sec’y & Treas. 


Address all 
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YARD STOCK 

HEAVY TIMBERS 

RAILROAD AND BRIDGE TIMBERS 
TIMBER SPECIALTIES 


LEWIS @ HUGHES 


SUCCESSORS TO 


LEWIS & CRANE 
SEATTLE, WASH, 
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IXED CARS | 


We always keep a large stock of Redwood 
Siding and Finish at our warehouse here, and 
can furnish in cars mixed with Shingles. 


Let Us Quote You On 


FIR, RED CEDAR LUMBER AND SHINGLES, 
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Fir Spruce and 


Cedar Lumber. 
RED CEDAR SHINGLES. 


Persistent , For 


Pushers Business 


MANUFACTURERS—WHOLESALERS. 


Shipments, 6,000 cars annually. 
Write for prices. 5 


( MACVAY-BOLCOM LUMBER CO., Ballard, Wash, 
Sales Office for ~ BOLCOM BARTLETTIMILL CO., Machias, Wash. 
| BOLCOM VANDERHOFF CO., Sumas, Wash, 


BUYING OFFICES, Seattle and Whatcom. Wash. 
STORAGE Houses, Minneapolis, Winona and Kansas City. 


H. 6. BOLCOM LUMBER CO, 


Winona, Minn. 
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WHITE PINE 


YARDS, MINNEAPOLIS, 
RAILROAD CAR MATERIAL 


SUPPLIES IN FIR Every Description. 


LONG FIR JOISTS AND TIMBERS. 
RED CEDAR SIDING. 


RED CEDAR SHINGLES 


TRANSIT CARS— QUICK DELIVERY. 
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WEST COAST MILLS—Clear Lake, Wash.: Granite 
Falls, Wash.; Getchell,Wash.; Ballard, Wash.; Parker’s 
4 Spur, Wash, } 
We Use Telecode. 


H. B. Waite Lumber Co. 


MINNEAPOLIS, MINN. 

















R. J. MENZ. Pres. 
G.W. DULANY. V.- Pres, & Treas, 
JNO. MCDONNELL, Sec. 


The Menz 
Lumber Co., 


WHOLESALE DEALERS AND MANUFACTURERS 


WASHINGTON SHINCLES 


RED CEDAR 
Everything in Pacific Coast Lumber. %x4& 6-In. Bevel Siding our 
Specialty. Direct from Mill to Retail Lumbermen. 

EASTERN and MAIN OFFICE—333-4-5-6-7 Lumber Exchange, MINNEAPOLIS, MINN. 
WESTERN OFFICE—501 Lumber Exchange, SEATTLE, WASH. 
Q@ Address all correspondence to Minneapolis office. 


Complete transit 
lines of lb and 18- 
In Shingles car- 
ried via all east- 
ern and western 
routes. 








We want your orders for 


WASHINGTON 
RED CEDAR 
SHINGLES and 
BEVEL SIDING 


in straight or mixed cars 


FIR YARD STOCK 
A SPECIALTY. 


Quick Shipments. 
Full line of transit 
cars. Grades guar- 
anteed, 

We are agents for 
the Interstate Red 
Cedar Shingle Co. 
Can furnish any of 
the grades con- 
tracted by that 
Company. 


Atlas 
Lumber a 
Shingle 
Co. 


Central Office, 
SEATTLE, WASH. 


Operating Their 
Own Mills. 











EASTERN REPRESENTATIVES: 


J, D. Hayford, Fargo, N. Dak. 
John A. Uhler, Burlington, Iowa. 
R. T. Means, McPherson, Kas. 


Correspondence and 
orders solicited. 


Weuse the Telecode, 
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Melville Dollar, the schooner Transit and the schooner 
S. T. Alexander are at its docks loading Caiifornia 
eargoes and the British bark Ancenis is loading for 
Fremantle. The barkentine Quickstep is anchored off 
the dock taking her cargo from scows and the British 
ship Tinto Hill will arrive in tow from down sound Sun- 
day to load for South America. 

A large number of the saw mills to the southwest are 
reported closed down awaiting a better market, including 
nine mills at Aberdeen and three at Buckley, the latter 
including those of the Valley Lumber Company, the 
Doud Bros. Lumber Company and the Page Lumber 
Company, according to advices received here. 

Speaking of the red cedar shingle situation today 
R. L. Chapin, of the West Coast Shingle Company, said: 

The shingle situation is still badly mixed. A new price 
list is effective at once, advancing shingles to a basis of 
$1.50 for Stars and $1.80 for Clears to the east. Shingles 
are scarce, as a great many of the mills are shut down. 
They will nearly all be running by February 1, however. 

The Puyallup Valley Lumber Company, of Puyallup, 
this week has shipped twelve carloads of bridge and con- 
struction timbers to points on the Northern Pacifie road. 

The Morse Lumber Manufacturing Company, of Puy- 
allup, has mill No. 1 closed down for a few days for 
repairs. It will start up the first of the week. 

George McCoy, the Napavine lumberman, returned to- 
day from an extended eastern trip and is in this city. 
During his absence he has visited Denver, Salt Lake City, 
St. Louis and other cities of the middle west, including 
Minneapolis. He feels confident that there is a good 
year’s trade ahead of the lumber manufacturers of this 
state. 

There will be a meeting of the Jumbermen of the city 
at 1 o’clock tomorrow afternoon to aet upon the ad- 
visability of all taking offices in the newly erected 
Provident building. In the event of favorable decision 
it is understood that one floor of the building will be 
devoted exclusively to the lumber and shingle men. 

The Wheeler-Osgood Company has this week com- 
pleted the installation of a sprinkler system throughout 
its big plant, vastly improving the fire protection and 
making it almost impossible for flames to secure any 
headway. The system is automatie. 





NORTHERN WASHINGTON NEWS. 

KVERETT, WASH., Jan. 23.—KE. M. Warren, manager of 
the Weyerhaeuser Timber Company’s plant here, has 
just returned from a brief business sojourn in Califor- 
nia, made with a view to working up foreign trade di- 
rect from this city and not through Francisco 
parties, as has been the custom. If these arrangements 
shall carry out cargoes will clear here for the points of 
destination. Mr. Warren, at the instigation of his com- 
pany, cabled prices to Australia, South Africa, South 
America and China. The Northern Lumber Company is 
also contemplating like measures to cope with the stag- 
nant home market. <A. J. Uphus, of this company, is now 
in the California metropolis shaping export arrange- 
ments. The Clark-Nickerson Company will, it is said, 
pursue the same course, unless improvement may be 
shown in the domestic market. The Weyerhaeuser plant 
reopened this week with a general cut in wages, the old 
scale to be resumed upon market improvement. 

The splendid new plant of the Mukilteo Lumber 
Company has begun sawing, and at the end of this 
week will be in full swing. Everything about this mod- 
ern plant works with clocklike precision, due mainly to 
the ceaseless supervision of 1. A. Nickerson, who has 
been constantly on the ground. Frank Pendleton is 
expected home from Minneapolis this week, when he will 
remove his office to Mukilteo. Robert Dollar, owner of 
nine steamers and seven sailing vessels, paid a visit to 
the mill recently, closing negotiations to handle cargo 
shipments of the Mukilteo Lumber Company, which has 
decided to divide its output about equally between rail 
and cargo. 

Mr. Dollar recently returned from the far east. 
interview he said: ; 

T have just returned from our office in Shanghai, China, 
and am pleased to note the signs of amity between Japan 
and Russia. All Americans should pray for peace, espe 
cially manufacturers of lumber. War would kill our mar 
ket indefinitely: rumors of strife have crippled our oriental 
business severely. Both China and Japan use a great deal 
of good American lumber. ‘They are far more energetic than 
Russia. If the Russian bear by any chance plants its stand- 
ard in Manchuria and reigns supreme the far east will not 
be to lumbermen what it is under control of Japan. 


San 


Tn an 


Logs are in excellent demand, and the supply in Puget 
sound waters is cnly a trifle over the 100,000,000 mark, 
which is always considered normal here. J. E. Gowan, 
manager of the Snohomish River Boom Company, which 
handles practically all the logs in this vicinity, has dis- 
posed of more logs this month than for three months 
previous. Practically all the logs of this company are 
sold. 

A local contemporary gives figures covering lumber 
production of Everett and Snohomish county mills for 
1903, showing that Everett eut 112,586.073 feet of 
lumber compared with a cut of 111,586,981 the year 
before; giving the heaviest gain of sound points in cargo 
shipments, the figure for 1903 being 25,598,540 feet, as 
against 13,932,424 feet for 1902. The cut of Everett 
mills for 1903 was: 

Clark-Nickerson. 42. 261.178; in 1902, 35,000 000, 

Weyerhaeuser, 23,748,472: in 1902 28.168.526. 

Northern Lumber Company, 16,158,728; in 1902, 14,500,- 
00. 

Eclipse, 16,000,000; in 1902, 

The shingle cut was: 

Eclipse, 105,000,000 ; in 1902, 97 872.000, 

Russell, 45,000.000; in 1902, 44 670.000. 

Ferry-Baker. 40,436.000; in 1902, 27.670.000. 

Blackman, 35.000 000; in 1902, 40,000,000. 

Northern, 3,627,000. ' 

Mann Bros., four months’ operation, 9,000,000. 

Elwood Shingle Company, 2,000,000. y 

In addition to all this, the Clark-Nickerson mill cut 12,- 


16,557,000. 


522,000 lath; Weyerhaeuser, 6,425,700; Northern, 2,935,850 ; 
Kclipse, 3,500,000 ; Ferry-Baker, 2,641,000. 

It is expected that all shingle mills in this vicinity 
will resume work about February 1, 

The schooner Willis Holden is loading 1,300,000 feet 
of lumber at the Weyerhaeuser mill for the new yards 
of the Pacific Coast Company in San Francisco. 





ON BELLINGHAM BAY. 

BELLINGHAM, WASH., Jan. 23.—The big British ship 
Senator is due to arrive at the Bellingham Bay Im- 
provement Company’s mill to load 1,500,000 feet of fir 
lumber for South Africa. 

The schooner William Renton left the E. K. Wood mill 
yesterday with a half million feet of lumber for San 
Francisco. 

The Consolidated Lumber & Shingle Company, combin- 
ing shingle plants with 600,000 daily output, has been 
organized in this city as an independent selling concern, 
Its capital stock is $100,000. The mills, all of which 
use upright machines, include the Marietta, “Neher-Ross, 
Whatcom County, Washington, Winner, Banner and 
Arlington. Some of the mills are in Snohomish county. 
Guy H. Clark is selling agent for the new company. 

The mills of Bellingham last year sawed 161,459,338 
feet of lumber and ranks third in the production of lum- 
ber in this state during the year, Tacoma being first 
with a eut of 332,006,766 and Aberdeen second with a 
eut of 196,147,112. To show this growth of Jumber 
business in Bellingham some comparative figures are 
given, as follows: 






YEAR— Keel, YEAR— Feet. 
: , ee ye (0 ee a ee 146,105 
ci) ea 04,284,086 TOO... «ccc ene 161,459,388 


i 

The shingle output 
for 1903 was: 

Puget Sound Mills & ‘Timber Company 

Larson Lumber Company 


of the various mills in Bellingham 





Silver Beach Shingle Company ............... 28.773,500 
Neher-Ross Shingle Company ......ccssccceses 22,000,000 
Cemevn. LGMRST COMIPARY 2 cc ccic ve scveccseses 22,000,000 
LOPE oi RO, ee EOC hay eae eCnCe mae ee 12,000,000 


Lake Shingle RE wc arn eens oo wos 593% Oe e 
Morrison Mill Company 
Whatcom Falls Mill 


(rooding Bros. 


11,951,000 
9,000,000 
8,500,000 
1,500,000 


Company 


Reports from Mt. Vernon, Skaget county, say the mills 
and camps are preparing for an early resumption of oper- 
ations. During 1903 were built one large exporting lum- 
ber mill and three shingle mills. The Fidalgo Mill 
Company and Rogers Mill Company have expended $84,- 
000 in imprevements. The Fidalgo Mill Company man- 
ufactured and sold last year 1,000,000 boxes and the Rog- 
ers Mill Company 750,000. 

The Northern Pacifie has reduced freight rates on lum- 
ber, shingles and other mill products from Bellingham 
to central Washington points. 





OREGON LUMBER TRAFFIC IN 1903. 
PorTLAND, OrE., Jan. 23.—Oregon rail shipments for 
1903 from Portland were: 





OE ee ok ccnce vines eeesescewnecuws 10,950 
NED REE ooo 5.5 apis RTO RS Wwe oie cl esele T7i4 

From Oregon outside of Portland: 
CUlS CE TEE: «cv cccisendasieresisrusacaee 10,182 
COG GE CII isc cee ey eutoncennts 2 Kes 142 
Total Oregon cars of lumber..........21,132 


Oregon water shipments for 1903 amounted to 256,- 
791,139 feet, of which 171,577,603 feet were from the 
Columbia river and 85,141,536 from Oregon coast ports. 

The following cuts were made in the principal lumber 
sections in Oregon: 


Feet. 
Unghie eae e a Nirere erm yrararmays rs 
RE, pac hisicw vel eeu eee ws eee & 9OO 143 250,000 
PEMD 1d sacra acs 60 oes oa lot Reece Tb AS al BOC 46,115,043 
ee. rere re Cree ee er 36,000,000 
ge Perr er ye eee eee ee 30,000,000 


The following were the big individual cuts: 


Feet. 
Booth-Kelly Lumber Co., Eugene...... 148,250,000 
Inman, Poulsen & Co., Portland....... 117,000,000 
astern & Western Lumber Co., Fort- 
RA Re a err ee 95,000,000 
Portland Lumber (Co., Portland....... 40,000,000 





OREGON LUMBER NEWS. 

PoRTLAND, OreE., Jan. 23.—The Mount Hood Lumber 
Company has bought the store and supplies of the Ore- 
gon Lumber Company at Viento and they have been 
shipped to Ingles. 

Kane & Hubbert, of Forest Grove, have installed a 
logging engine at their camp on Dairy creek. The first 
drive of logs down Dairy creek was successfully ac- 
complished, about a million and a half being floated. 

I. B. Cushman, of Siuslaw, of the Siuslaw & San 
Francisco Lumber Company, has just returned from 
San Francisco, where he arranged for the transportation 
of the lumber his firm will manufacture this year. 

The Columbia River Lumber Company’s mill at 
Vancouver, Wash., was sold to K. G. Staples for $15,000. 
The other property of the company realized $7,250, a 
total of $22,250. The indebtedness of the company as 
given out by the receiver will aggregate about $90,000. 

The American bark Louisiana has been chartered by 
the Pacific Export Lumber Company to load lumber here 
for a transpacifie port. 

James T. Gregory, cashier of the National bank, of 
Ashland, Wis., and a director of the Kalama Boom Com- 
pany, Kalama, Wash., is in Portland. 

The Washington County Lumbermen’s Association has 
elected the following officers: F. T. Kane, Forest 
Grove, president; W. W. Patton, Gaston, vice president; 
F. Grover, Schools, secretary; F. T. Kane, Forest Grove, 
correspondence and business secretary. , The office of the 
organization is located at Forest Grove, Ore., which is 
the official address of the association. 
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The following vessels under charter to the Pacifie 
Export Lumber Company are loading at Inman-Poul- 
sen & Co’s. mill for foreign ports: Schooner Annie F. 
Smale for Taku with 1,300,000 feet; barkentine Geor- 
giana for Taku, 1,300,000 feet; schooner Forester for 
Kobe, 900,000 feet, 

H. S. Mitchell, of Seattle, coast manager of the Allis- 
Chalmers Company, was here today en route for Chico, 
Cal., where his company is installing a large mill for the 
Diamond Match Company. 

The Coos Bay Chamber of Commerce has furnished a 
white cedar log for the Oregon forestry exhibit at St. 
Louis that is eight feet in diameter and forty feet long. 

The Spaulding Logging Company, of Falls City, made 
a successful drive of 15,000,000 feet of logs down the 
Luckianute river on January 19. 

Everett Johnson, secretary of the W. W. Johnson 
Lumber Company, of Minneapolis, Minn., and Dallas, 
Ore., visited his brother, George E. Johnson, at Dallas 
this week. 





MILL MEN AND RAILROAD AT CROSS PURPOSES. 

VANCOUVER, B. C., Jan. 23.—Lumbermen of Van- 
couver and British Columbia generally have taken 
strony exception to the statements aeecredited to Vice 
President William Whyte, of the Canadian Pacifie Rail- 
way, to the effect that his company has under consid: 
cration the establishment of large saw inills in this 
vicinity to manufacture lumber and dispese of lumber 
to the settlers of the Canadian northwest through the 
compary’s agents, unless the lumber manuf2eturers 
and the retail lumber dealers shall reduce their prices 
and are eontent to ‘‘handle the business on a veason- 
able hasis of profit.?’? The manufacturers here take 
strong ground in opposition to the assertions of Mr. 
Wlivie. They have informed Mr. Whyte that he ean 
buy all ibe big caw mills in British Columbia that he 
requires. In fact, the Canadian Pacifie Lumber Com- 
pany, with mills at Port Moody, and FE. H. Heaps & 
Co. Limited, with mills at Vancouver and Ruskin, 
have offered him options on their plants. The conten- 
tions of the lumbermen are outlined in the following 
presentation: 


The lumbermen claim that the injustice of the reflections 
contained in Mr. Whyte's published statements exists in the 
unfair aspersion that the prices of lumber are abnormally 
high. The fact is that the mills have not been making 
enormous profits. It is only in the past two years have 
they been getting on their feet after a series of unsuccessful 
years of struggle with adverse conditions in the northwest 
trade. The rapid settlement. in the prairie sections of the 
Canadian west, together with the increase in demand from 
eastern Canada for red cedar shingles and certain classes 
of clear and select lumber have been factors in improving 
the trade, but it is only now that the entire industry in 
British Columbia is emerging from the conditions of de- 
pression resulting from the disasters which overtook the 
mills a number of years ago and which at that time re- 
sulted in the shutting down of many of the larger ones 
a putting some prominent operators out of business alto- 
gether. 

The charge that the association and its relations with 
the retail association of Manitoba and the Nérthwest Terri- 
tories is in any sense a combine is deeply resented by the 
lumbermen. ‘They have no combine, their association be- 
ing merely a mutual organization for the purpose of regu- 
lating the trade and keeping prices on a somewhat equit- 
able basis, to prevent cutting of rates and overproduction 
so far as possible and to endeavor to promote the interests 
ef manufacturing and selling. There is no pool of profits. 
and each mill handles its own business affairs entirely on 
its own initiative. There is not even a restriction of na- 
tural competition. 

What makes it all the more impossible for the lumbermen 
to keep up prices unduly in the market of the Canadian 
northwest is the fact that the mills of the United States 
are just as free to sell lumber and shingles there as Cana- 
dian mills. This condition has always existed. In other 
words, the Canadian saw mills have always been open to 
face the competition of free import lumber. That they 
have felt this to be an injustice is seen in the efforts they 
have been making from time to time to have a tariff imposed 
on lumber coming into Canada from the United States equal 
to that which Canadian lumber has to pay going into the 
United States markets. 

It is only in the case of overproduction in the western 
lumber country in the United States that there has ever 
been any serious difficulty. Last fall. the lumbermen sav. 
“Ss much as 450 cars of lumber were shipped in one month 
from Washington and other states into Manitoba, and much 
of this lumber was sold at a rate below the prices main- 
tained by the British Columbia lumber association. The 
rather demoralized condition of the market and the industry 
in the western states was entirely responsible for this 
sudden movement of lumber. and the reason for selling it 
\t lower prices in the northwest was merely because the 
fumbermen of the western states naturally did not care 
to disorganize their own home market by selling at cut 
rates. They were safe from retaliation because of the $2 
per thousand duty exacted against Canadian lumber im- 
ported into the United States. 

Another feature of the dispute raised by Mr.- Whyte’s 
remarks is the whole question of freight rates charged 
by the Canadian Pacific railway which practically con- 
trols the whole transportation of lumber from British Co- 
Iumbia to the markets of eastern Canada and the Canadian 
northwest. There have been for the past few weeks active 
negotiations going on between the British Columbia Manu- 
facturers’ Association and the Canadian Pacific railwav 
with a view to securing some concession in rates to points 
in the northwest, especially those affected by the import 
iumber from the south. In addition to this it is pointed out 
that the Canadian Pacific railway has only recently inau- 
gurated an increase of 17 percent in its freight tariff on 
all commodity rates. and not only does the increase affect 
materials and machinery purchased in the east for the 
lumber mills but the lumber itself is affected by the higher 
rates. ° The lumbermen assert that the question of high rates 
of freight is the most serious one as affecting the price of 
lumber, and that it behooves the Canadian Pacifie railway 
to look to its own business before interfering with that of 
Another industry which has never sought to dictate to the 
railway company on this very vital question. 

PARA 

Catalog 57A, devoted to machinery for the saw 
mill and “woodw orking industries, has just been issued 
by the Jeffrey Manufac turing Company, Columbus, 
Ohio. It is finely printed on a good quality of enam- 
eled paper and many of the numerous illustrations are 
reproduced from photographs of the various machines 
m actual use. Price lists are given for the machines 
described and from time to time discount sheets will 
be issued for the convenience of the Jeffrey company’s 
customers, 
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FROM THE GOLDEN GATE. 

San FrRANcrisco, Cau., Jan. 22.—There is some diver- 
gence of opinion as to the amount of redwood that will 
be cut during the present year. Some look for a very 
large inerease in amount; others are more conservative. 
The opinion of conservative people in the trade, how- 
ever, is that the shipments from the mills will be about 
equal to what they were last year—a little over 300,000,- 
000 feet. Should this anticipation be justified by the 
event there will be a greater stiffness of the market 
than there is now, as the offshore or foreign trade will 
take more and the shipments east will be largely in- 
creased, Southern California will prebably take 100,- 
000,000 feet, between it and Arizona. There was a 
very blue outlook for the trade there until the late 
rains came. 

The Pacific Coast Steamship Company has showed 
that it is in earnest in entering into competition with 
the owners of the sailing vessels and others by charter- 
ing the Willis A. Holden to carry lumber from the 
sound to San Pedro, where the company has estab- 
lished a big yard. W. B. Pieree, the general agent of 
the company, states that the cargo of the Willis A. 
Holden is one of many that it will bring down. When 
the matter was first mooted it caused some little talk 
among carriers and also among lumbermen, but now 
many look upon in another light altogether. The ad- 
vent of the Pacific Coast Steamship Company is re- 
garded no more nor less than the accession of another 
lumber company to those already existing on the sound, 
and this is not likely to matter much. The steamship 
company will be simply adventuring in another enter- 
prise where it may make money, but where it also stands 
the chance of losing, especially if it cut prices. The 
steamship company has placed orders for several car- 
goes of redwood. These as well as the cargo of fir 
already mentioned and another since purchased are for 
its yard at San Pedro. The steam schooner owners 
thought at first that the steamship company people 
were indulging in mere talk; they are beginning to 
think that it looks like business. They threaten to cut 
the price of lumber there if the yards buy lumber that 
has been delivered by lumber schooners that carry pas- 
sengers. The lumber for the Pacifie Coast Steamship 
Company will be earried principally by sailing vessels. 
John A. Bell, manager of the company’s lumber de- 
partment, who has placed several orders for redwood 
with San Francisco firms, has just returned from the 
south, where he has placed orders for fir cargoes. 

There is but little business being done in sugar pine, 
as no stock of any account is to be had that has not 
already been sold. There is, however, a good demand 
for shop stock and orders are coming in “freely. The 
monthly meeting today was attended by twenty mill 
men. 

Dempster & Son report business as quiet at present. 
A lull has come in the export trade. While freight was 
low a good many engagements were made, but now 
that it is going up there is little doing. They who 
had orders off shore have supplied themselves and de- 
mand is light. Many vessels have sailed in ballast, 
while six are now loading here for various Australian 
ports. Ten vessels are now loading at the sound for 
destinations in Australia, while eight will load from now 
on to April. 

Freshwater is booming. Secretary L. L. Long, of the 
Pacifie Lumber Company, says that there are crowds of 
men there. The mill to be erected will be one of the 
finest in the county and one of the largest. It wil have 
the largest double band splitter in Humboldt. The 
finest modern machinery will be found there. The new 
bridge on the California & Northwestern is almost com- 
pleted. 

A. B. Hammond, president of the Hammond Lumber 
Company, is pushing his various enterprises. The 
Vance company has >. irchased a large steam drag saw 
for use in the log boom. 

M. B. Nelson ‘and R. A. Long, of the Long-Bell Lum- 
_" ne Kansas City, are in town. ; 

E. Kelley and Allan H. Dougherty. of Chicago, 
inn been here during the past week. They are talk- 
ing of establishing an office here. 

The Pacifie Lumber Company has bought the lumber 
yard at the foot of Sixth street, owned by Mills, Gage 
& Cc 0. 

The combination existing between the yards in San 
Francisco and Oakland is now off and prices are all at 
sea. 

The Redwood Manufacturers’ Company is accumulat- 
ing a stock of dry redwood at Los Medamos and receiv- 
ing a good many eastern orders. It has excellent fa- 
cilities and the Santa Fe and Southern Pacifie tracks 
run right into depot. 

Charles R. MeCormick & Co. report that several car- 
goes of fir have recently been sold, two for South Amer- 
jea, two for China, one for South Africa and one for 
the Philippines. 

The number of contracts for new buildings received 
during the week was three; the value of these and addi- 
tions and improvements over $296,319. 





FROM THE CITRUS FRUIT BELT. 

Los ANGELES, CAL, Jan. 22.—In the local lumber 
market demand is strong and still beyond the ability 
of dealers to meet with any degree of promptness. 
There was a slight let up in demand during the holi- 
days, which allowed the yards to catch up on orders 
to a certain extent, but immediately after New Years 
the demand increased again and continues strong. Per- 
mits for new buildings continue to keep well up in 
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WE ARE MANUFACTURERS OF 


FIR, 
CEDAR 


cross, Lumber 


RED CEDAR SHINGLES. 


We have the best Len y? mill facilities 
and make a speciaity of all kinds of worked 

stock for the EASTERN CAR TRADE. 
Shipments via Great Northern Railway. 
Daily Mill Capacity: 100, 000 feet of lum- 
ber; 500,000 shingles. - - - - 


Foreign and Domestic Cargo Orders Solicited. 


Send Orders Direct to 


Monarch Lumber Co., Blaine, Wash. 











it GRADES in Fir Lumber 


are any inducement, our Flooring, 
Ceiling, Siding and DIMENSIONS, 


will secure your orders. . . . 





Mill work our specialty, 
Mills at Clipper Wash. 


LOEB-CUTTER MILL CO. 


SEATTLE, WASH. 








FIR and CEDAR LUMBER 











FIR SIDING, FIR CEILING, 
RED CEDAR SHINGLES. 
We make 500,000 Red Cedar Shingles daiiy. Al- 


ways have a good stock for prompt delivery. Let 
us quote you prices. We use the Telecude. 
oiled: 

















PARKER BROS. @ HIATT CO., 


Pilchuck, Wash. 





STEAMED and FIR FINISH 
KILN DRIED AND STEPPING 








Vertical Grain 


FIR FLOORING 
CEDAR SIDING 


Mixed Cars a Specialty. 


Clear Lake Lumber Co. 


CLEAR LAKE, WASH. 
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Pacific Fir Company, 


54 Dexter Horton Bank Bldg, SEATTLE, WASH. 
Minneapolis Office, 731 Lumber Exchange, 


nn -) 
CAR STOCK, BRIDGE TIMBER, 


SHINGLES, CEDAR AND FIR. 
POLES AND PILING. % 2% & 


Puget Sound and Idaho Lumber 
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WE ARE MANUFAC- 


TURERS OF 
Doors and 


WASHINGTON PINE sash.» 


SHOP LUMBER A SPECIALTY. 


Ghe Saw Mill Phoenix, 


E. F, Cartier Van Dissel, Mgr. SPOKANE, WASH. 


Lumber, Lath, 
Mill Work, 
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IDAHO 
SPLIT GEDAR POSTS 


For the Eastern Retall Yard Trade. Write for Dellvered Prices. 


THE LINDSLEY BROS. CO., Spokane, Wash. 


Split with the grain 
and not sawed; from F 
body timber sound 
and straight. No 
wood outlasts them. 
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SRB SAE SESS SSE SR I 


Long Red Cedar POLES our Sreciaity. 


From 40 to 70 feet long—good stock, 


CEDAR PILING and Axe-Split CEDAR POSTS. 
WE ARE ALSO MANUFACTURERS OF 


WHITE PINE LUMBER. 


HUMBIRD LUMBER C0., Ltd., sand Point, Idaho. 


Se SOIREE SSBB IR SE 


IDAHO RED CEDAR =: 


POSTS, POLES, 
FOR DELIVERED PILING and 
PRICES WRITE SHINGLES. 


BUTLER & CULVER, 
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Sand Point, Idaho. _¥ 
Western White Pine. 


Free from Stain or Shake and 
of Good Thickness. 


KILN DRIED SHOP 
AND BETTER a Specialty. 


Your Inquiries Solicited. 


Gus LUELLWITZ & Co., 


SPOKANE, WASH. 
RRRARARRARARRARALRARRARARRARARARAAS 





RRRARALALRA 








PePPrrrrrrrrrrrrrrrr. 


BR ARIARAALAARA 


aver 





WE ARE MANUFACTURERS 


Western White Pine Lumber 
LATH AND BOX SHOOKS. 


FACTORY STOCK our specialty. We have 
for sale 600 M. No. 2 Shop and Better, also 2,000 
M No. 1 and2 Common. 


Delivered Price Upon Application. 





Cascade Lumber Co. 
North Yakima, Wash. 


— 











number. It may be a little late to mention it, but the 
total number of permits for December was 535, of an 
aggregate value of $1,010,814, rounding up the record 
for the year with 6,395 permits of an estimated value 
of $13,046,338. ; 

Receipts of lumber at the ports and especially at 
San Pedro continue very heavy. December beat all 
records at San Pedro with total receipts of upwards 
of 34,000,000 feet of lumber besides a large amount of 
other forest products. In spite of these large receipts 
there still is but little accumulation of stock either at 
San Pedro or in this city. Some of the city yards actu- 
ally show less stock than three months ago. 

in the outlying country there is the same activity 
shown everywhere. In Pasadena the amount of build- 
ing last year far exceeded that of any previous year 
on record both within the city limits and in the town 
outside of those limits, particularly what is called 
North Pasadena. Within a year whole blocks have 
been built up solidly on many streets, both in and out- 
side the city limits, and in the city of South Pasadena. 
Numbers of other towns show the same rapid growth 
in proportion to their size. 

Prices are fairly well maintained, but are not par- 
ticularly firm. In spite of the claims of the old estab- 
lished houses to the contrary, the disruption of the ex- 
port branch of the exporters’ association in the north 
or the threatened incoming of the Pacifie Coast Steam- 
ship Company there has been some slight weakness in 
several items. Ask a dealer in the city or in any of 
the outlying towns for a price list and he will hand 
you out one something like a year old, and that is 
practically the basis of all figuring today, the ques 
tion being simply one of discount on an entire bill. 
Dealers do not like to make detailed prices on a bill 
but prefer to figure it on a private sheet, and to make 
a lump price. 

The business in a large number if not the majority 
of towns in this valley outside of the city is in the 
hands of local concerns in the shape of branch yards, 
which are largely stocked directly from San Pedro, 
only a certain amount of sorting up being sent out of 
from the city. 

The box shook trade is booming just now, as ship- 
ments of citrus fruit are rapidly increasing and wil’ 
soon be up to the daily maximum. The northern shoc' 
factories and those of Arizona and New Mexico and 
the box factories over in the San Bernardino and San 
Jacinto mountains are working their full capacity. 

From the present outlook the citrus fruit crop will 
reach a total of 30,000 carloads, as against 28,000 for 
last season. This will be a total of 7,000 extra cars, 
each containing an average of 362 boxes in a earload 
of 26,000 pounds, which is the minimum weight the 
railroads will receive. Each box contains about 12 to 
14 surface feet of lumber, and it is thus easy to «- 
the great importance of the southern California box 
trade. 

Prices for boxes have remained practically stationarv 
for the last year except for a few items which are slight- 
ly higher. 

There is little change in the ecooperage market. 
Prices for eastern staves and heading continue high 
and the supply hardly equal to the demand. Slack 
cooperage is slightly easier in both quantity and prices. 
None of the coopers have made fortunes during the last 
season nor are they likely to during the winter. 

The Brookings Lumber Company, at Fredalba, over 
in the San Bernardino mountains, has shut down for 
the winter. The company eut about 1,000,000 feet of 
Iumber since the fire in the fall and that comprises 
the entire stock on hand for the winter. There has 
been a heavy fall of snow at the mills and it has made 
work difficult. 

There is no further question as to the intentions of 
the Pacific Coast Steamship Company, as it has char- 
tered several vessels to bring lumber from Everett, 
Wash., and other ports to San Pedro. The Willis A. 
Holden, the first vessel chartered, is on the way with 
1,300,000 feet of lumber from Everett. The San Pedro 
yard is ready for business and the new concern will 
soon be selling lumber. The business will be done un- 
der the name of the Pacific Coast Lumber Company. 
The old dealers do not seem to be worrying themselves 
or losing any sleep over the matter, as there is un- 
doubtedly room for all the lumber the new concern can 
bring in for some months. 

The red cedar shingle selling combine has had the 
effect of strengthening the local shingle market. al 
though nearly all the shingles consumed in this part of 
the state are redwood. 

Philip Auten, the well known Chicago lumber dealer. 
may now be seen on the streets of Pasadena almost 
any day. He and his family are now oceupying their 
handsome new residence on the east side. A large 
number of northern and eastern lumbermen have en- 
gaged rooms at the hotels in this city and Pasadena 
to be occupied in the near future. 

A new Jumber yard has been started in Pasadena 
under the name of the Orban-McCament Lumber Com- 
pany. Peter Orban, the head of this concern, was for 
a long time local manager of the Kerckhoff-Cuzner 
Mill & Lumber Comnanv’s branch yard in Pasadena, 
and is a verv capable Iumberman and well liked by 
buyers. Mr. McCament was formerly in another line 
of mereantile business and is also well known in Pasa- 
dena. The new company starts off under good auspices 
and is already picking up a good business. 


The Wisconsin state board of forestry commissioners 
has reeently appointed FE. M. Griffith, of Washington, 
D. C., superintendent of state forests, 


HARDWOOD DEPARTMENT. 


MAPLE FLOORING MANUFACTURERS CONFER. 


The seventh annual meeting of the Maple Flooring 
Manufacturers’ Association was held at the Victoria 
hotel, in this city, on Tuesday last, January 24. There 
was a reasonably full attendance of the membership 
of the association, which comprises a large proportion 
of the maple flooring manufacturing trade of the coun- 
try. 

The general situation from a maple flooring stand- 
point was gone over carefully by those who were pres- 
ent and reports were found to be entirely satisfactory 
from every section. There was no report made of 
flooring stocks on hand, but a careful canvass was 
made of the different factories regarding the number 
of inquiries afloat, and it was found that the total 
amount for which inquiries were out was the largest 
ever known at this time of the year. 

The flooring men reported that there were no stocks 
of dry maple on hand at lumber manufacturing points, 
and stocks in the hands of the flooring manufacturers 
were about normal, with prices well maintained. The 
flooring manufacturers estimate that the present sup- 
ply of rough lumber will be about equal to the normal 
demand for the finished product. 

Reports from the members present regarding the 
sales for 1903, revealed the fact that last year thev 
were considerably above those of 1902, notwithstand- 
ing the tremendous curtailment in construction work 
in New York, Chicago, Philadelphia and other large 
consuming centers by reason of labor strikes. 

Officers to serve during the ensuing year were 
elected as follows: 

President—George W. Earle, 
Company, Hermansville, Mich. 


Vice president—W. G. Van Auken, Bliss & Van Auken, 
Saginaw, Mich 


mierensurer—D. F. Diggins, Cummer & Diggins, Cadillac, 
Mich. 


Secretary—B. H. Cook, Petoskey, Mich. 

Directors—-George W. Earle, Wisconsin Land & Lumber 
Company, Hermansville, Mich.: W. G. Van Auken. Bliss & 
Van Auken, Saginaw, Mich.; Julius Dietz, Buffalo Hardwood 


Flooring Company, Buffalo, N. Y.; W. W. Mitchell, Mitchell 
Bros., Cadillac, Mich. ; 


Thomas Forman, Thomas Forman 
Company, Detroit, Mich. 


The question of prices was taken up, but no changes 
were recommended to be made in the list. In fact, for 
some months past the list prices have been absolutely 
disregarded by many manufacturers and it was not 
thought good policy at this time to endeavor to re- 
establish them on a uniform basis. 


Wisconsin Land & Lumber 


aaa 


WITH THE MEMPHIS TRADE. 


MEMPHIS, TENN., Jan. 26.—The fact that country mills 
are looking up the large manufacturers and wholesalers 
in this city and offering to sell their output to them has 
created the impression among some of the Iumbermen 
that the market is weakening, but the statement is made 
on the authority of some of the oldest members of the 
trade that such offers are made at the beginning of 
every year and that there is nothing new or significant 
in the action of the large country manufacturers in desir- 
ing to find an outlet for their cut before the lumber is pro- 
duced, It is true that the mills are showing a disposi- 
tion to contract their output, but this represents lumber 
that has not been cut and that is yet not in any way a 
weight on the market. There is nothing in fact that is 
bearish in the immediate outlook. There is no accumu- 
lation of dry stocks, with one or two exceptions, and 
nothing that is proving a weight on the market. The 
demand is better than was expected that it would be. 

The first snow storm of the season struck this district 
last night and the indications are that logging operations 
in this territory as well as operation of country mills will 
he interfered with in a rather serious manner. There 
has been very little bad weather so far this winter and 
the idea prevails that the real winter season is yet to 
come and that there will be a serious curtailment of out- 
put during the next two or three months. The mills in 
the city are getting along all right where they have the 
necessary timber. A few of the local plants are closed 
down because without timber, but the majority of them 
are producing stock right along. 

The announcement made during the week that W. H. 
Russe, of Russe & Burgess, had been elected president of 
the National Lumber Exporters’ Association, succeeding 
Ernest M. Price, was received by the lumbermen of this 
city, the associates of Mr. Russe in the lumber business, 
with a great deal of pleasure and much favorable com- 
ment has been heard over his advancement. It is recog- 
nized on all sides that no better man could have been 
selected for the position. This election gives Memphis 
hoth the president and the secretary and traffic manager, 
Elliott Lang having made his headquarters in this city 
ever since his connection with the association. 

Hughart & Kendal have closed the deal for the yards 
in South Memphis on which they secured an option some 
time ago and are now stocking up the yard with the 
lumber which they held in North Memphis prior to this 
purchase. The yards are located on the ‘‘ industrial 
line’’ connection—the Illinois Central and the Yazoo & 
Mississippi Valley. 

A dispatch from Huntington, Tenn., states that Mr. 
Bryson, representing a large lumber corporation of In- 
diana, is superintending the building of a large factory 
there for the manufacture of hickory lumber and _ that 
all the hickory timber in that section is being bought by 
him for different purposes. More than a dozen wagons 
are employed daily in bringing in hickory logs, and the 
industry thus promised will give employment to a large 
number of persons. 

J. W. Thompson, of the J. W. Thompson Company, left 
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last night for Selma, Ala. He will leave there for points 
in the east, going as far as Buffalo. 





THE CUMBERLAND RIVER DISTRICT. 

NASHVILLE, TENN., Jan. 26.—There is a good boating 
stage in the river and considerable lumber and logs are 
coming down. Dealers have a big trade. The demand 
for oak is particularly strong. Stocks are short all 
around and the volume of inquiries is larger than ever 
known before. This is not merely an isolated case, but 
all the dealers who are selling oak tell the same story. 
They say that so far as oak is concerned the market is 
absolutely unyielding. Poplar is not so strong as oak 
but there are no signs of weakness. The demand for 
it is large and there are no reasons in sight why it 
should: break. 

Col. F. M. Hamilton, of the Indiana Lumber Com- 
pany ; Simon Lieberman, of Lieberman, Loveman & 
O’Brien, and John B. Ransom, of John B. Ransom & 
(o., are in Cincinnati today attending the meeting of 
the Hardwood Manufacturers’ Association of the United 
States. Nashville men who are prominently identified 
with the association are John W. Love, who is on the 
inspection committee; J. Il. Baskette, who is on tne 
valuation eommittee, and John B. Ransom, who is vice 
president for Tennessee, 

Cc. C. Batchelder, treasurer of the Boston Lumber 
Company, Boston, Mass., is in Nashville looking after 
stock, George W. Shepard, of the Queen City Lumber 
Company, Buffalo, is also here, Another recent in- 
quirer for stock is Mr. Graham, of the R. A. Wells 
Lumber Company, Chicago. M. M. Wall, Buffalo, was 
here a few days ago. : 

The Nashville Terminal Company has leased to Young- 
man & Neese the plot of ground on which the old South- 
eastern shops formerly stood, in northeast Nashville, 
and a saw mill and lumber yard will be established there 
at once. The lumber firm is a new one recently or- 
eanized, Charles FE. Youngman is a Nashville young 
ian and has been engaged in the lumber business here 
for several years in the employ of various firms as an 
inspector and in other capacities. For the past few 
months he has been engaged in the lumber brokerage 
business, and has been so successful that he has decided 
io put up an establishment of his own, 





QUEEN CITY TRADE FEATURES. 

CINCINNATI, OHIO, Jan. 26.—The Queen City Furni- 
ture Association has been formed here with the follow- 
ing officers: President, John Dernette, jr.; vice presi- 
dent, D. C. Tappe; secretary, J. C. Meyers ; treasurer, 
Henry Springard. Directors—J. E. Tuthill, Ed. C. 
euss, Ed. Schwein and Ernest Schneider. The asso- 
ciation is strictly a social organization. 

Local dealers announce an advance of $2 per thou- 
sand feet on cypress lumber during the week. There 
is good demand for eypress, with prospeets for better 
trade during the spring. 

An advance of $2 per thousand on quartered oak, 
ilso, was announced by some of the dealers, but this 
was not general in the local market. Quartered oak 
is in demand, but plain oak has eased off to some 

xtent, though not enough to affect prices. 





THE FUTURE OF WALNUT. 


New Orueans, La., Jan. 25.—J. N. Penrod, of Kan- 
<as City, Mo., head of the Penrod Walnut Corporation 
ind one of the largest walnut operators in the world, is 
here for a week with his. family, en route to Cuba. In 
in interview Mr. Penrod said: 

Walnut is rapidly disappearing and in ten or fifteen years 

ere will be very little if any of it on the market. We 
vere given a new lease of life when the government opened 
1» Indian Territory, where the walnut tracts are owned by 
he various Indian nations. Last March we bought from 

e Seminoles practically all the walnut owned by that 
hation, s 

It is probable that there are 100,000,000 feet of walnut 
in Indian Territory, but a part of this has been shipped 

nee the allotment began. ‘This supply will be exhausted 
i about five years, as will most of the other walnut in the 
United States, for the walnut belt is not very large. 

With the extinction of walnut, mahogany will have to 

ke its place. The consumption of mahogany is already 
creasing, it being now used for many purposes for which 
walnut only was used a few years ago. It is about the 
ouly available wood which can take the place of walnut. 

Very little effort has been made to perpetuate the growth 
* walnut, and whatever effort there has been has not 
provn very successful. There is some walnut in Central 
\nerica and Mexico, as well as in other parts of the world, 
hut it does not compare with our walnut and has never 
heen a rival in our market. On account of mahogany being 
uvailable for a substitute prices of walnut have not ad- 
vanced in proportion to the diminished supply. 
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KENTUCKY HARWOOD NOTES. 


LOUISVILLE, Ky., Jan. 27.—The extreme severe 
Weather prevailing here has had a tendency to hold or- 
ders back, but inquiries are very numerous and prospects 
ood. One wholesale dealer says that he never received 
as Many inquiries and did as little business in the same 
length of time as since January 1, which about sums up 
the situation here. 

River men here have been complaining for months 
about the river being so low, and now it has gone just 
to the other extreme, being high and full of floating ice, 
Which is causing considerable uneasiness. However, the 
crest of the flood is expected here today and so far there 
las been no serious loss to local lumbermen, though a 
great many logs belonging to mills at Cincinnati and 
above have gone down the stream. 

A recent event of considerable importance here was 
the consolidation of the Building Contractors’ Exchange 
with the Employers’ Association. This means that if 
there shall be any labor trouble here this spring the 
contractors will have the aid in their fight of every large 


manufacturer and employer of labor around the Falls 
Cities. 

A. H. Struck, president of J. N. Struck & Bro., ac- 
companied by. Mrs. Struck, is enjoying a sojourn in 
Florida. 

The Bell & Coggeshall Company has increased its capi- 
tal stock to $150,000, which step was made necessary by 
its rapidly increasing trade and recent improvements, it 
having just added a complete shuck factory to its plant. 





BUFFALO HARDWOOD NOTES. 

Burra.o, N. Y., Jan. 26.—The Hugh MeLean Lumber 
Company is preparing to build a loading platform be- 
tween the new yard and the switch on the north side 
of it, which will add much to the ease of handling 
heavy stuff. At present the weather has about shut 
off all yard work that is not absolutely needed. 

I. N. Stewart is steadily adding to his cherry spe- 
cialty a general hardwood stock. He reports a much 
better movement so far this year than last to date 
and looks for a good season. 

The Standard Lumber Company still finds its yard 
too small, especially with the snow to reduce its effi- 
ciency, but will have more space in the spring. Its 
southern mills are eutting out a lot of good poplar. 

The sale of one of the tracts of hardwood timber 
held in Arkansas by the Buffalo Hardwood Lumber 
Company to C. M. Carrier is a sort of home transae- 
tion, which appears to have been very satisfactory to 


TROUBLE. 


Getting on His Feet. 


SAGINAW, MICH., Jan. 26.—W. H. Gilbert. of Ashland, 
was here last week. He has some hardwood interests in 
the northern part of the state and was here to look after 
them, and incidentally a claim made by J. Sherwood, who 
has looked after Gilbert’s interests here some years, to a 
partnership. In the circuit court on Saturday Judge Beach 
filed a decree determining that the partnership between 
Gilbert and Sherwood, claimed in the bill of complaint filed 
by Sherwood, had existed for at least two years prior to 
November 23. last, and an order was made directing the 
trustees of W. H. Gilbert to treat the partnership prop- 
erty transferred to them in trust, and to apply the pro- 
ceeds first to payment of the partnership indebtedness. 

A gentleman who is in position to know states that Gil- 
bert’s affairs are coming out finely; that the trustees have 
liquidated over $200,000 of Mr. Gilbert’s indebtedness; that 
property disposed of has brought more than the valuation 
placed on it by Mr. Gilbert and that he will have a hand- 
some property left after his indebtedness shall have been 
cleaned up. He said Mr. Gilbert had one piece of timber 
land in Minnesota that will sell for enough to clear him 
from debt and that capitalists have been looking over the 
land with the intention of buying it. 

ores 


Two Receiverships in Michigan. 


GRAND RaApPiIps, Micu., Jan. 25.—The Stevens-Litchfield 
Lumber Company, of Cross Village, has been placed in the 
hands of a receiver by Judge Shepard, with assets placed 
at $300,000 and liabilities at one-half that amount. The 
step was taken on petition of the Litchfield interests, which 
desire to dissolve the corporation. 

Frank Jewell has been appointed receiver of the Clark- 
Jackson Lumber Company, at Grand Rapids, and F. Clark. 
S. C. Jackson and L. W. Wolcott. members of the board of 
directors of the company, are asked by the court to show 
cause why they should not give an accounting of the bus'- 
ness. The proceedings were started by Melville J. Clark. 
o7 a who alleges that the company owes him 
pi, . 











Philadelphians in a Receiver’s Hands. 


PHILADELPHIA, Pa., Jan. 25.—An application for the ap- 
pointment of a receiver for the R. P. Vansant Lumber Com- 
pany was made on Saturday by two stockholders who al- 
lege that the corporation is insolvent. The complaining 
stockholders are Samuel B. Vrooman, of S. B. Vrooman & 
Co., and John C. Cottingham. The company has a.Jarge 
yard at Eighteenth, Ellsworth and Washington avenue, and 
has been doing an extended business. 

No charges of mismanagement or loose business methods 
are averred. The proceedings are said to be the direct 
result of the failure of the contracting firm of Machin & 
trown, which about a month ago became bankrupt. The 
firm is said to be indebted to the Vansant company for 
$26,063 for lumber furnished to it in its operations The 
possibility of recovering this amount in time to liquidate the 
affairs of the company is asserted to be small, hence the 
application for a receiver. When the books were settled 
on the first of the year the liabilities of the Vansant cor 
a are reported to have been $89,620 and the assets 

VLD. 

The Vansant company was incorporated in Pennsylvania 
on July 1, 1889, with a capital of $45000. The president 
is Francis Shubert, and Lewis K. Cottingham is the secre- 
tary and treasurer. Mr. Vrooman and Mr. Cottingham con- 
trol stock aggregating $44,300. Mr. Cottingham also alleges 
the company is indebted to him for $22.061 for money 
loaned. The court has appointed Lewis K. Cottingham, the 
secretary and treasurer, to act as receiver. 

COhLeT—oeorrr—rr—*" 


A Smooth Stranger. 


COFFEYVILLE, KAN., Jan. 22.—A. Bannister, claiming Clare- 
menot. I. T., as his home and supposed to represent the 
Daniel Stewart Company, of Indianapolis, Ind.. succeeded in 
putting up some pretty persuasive talk to several of the 
lumber companies at this place and secured a small con- 
signment of lumber for a house which he was supposed to 
be building at Claremont. The bills in each case he paid 
with checks drawn in his favor and signed by a wholesale 
drug house of Indianapolis. When a check was presented 
to the Long-Rell_ Lumber Company it was refused. but Ban- 
nister then produced a letter on the drug company’s sta- 
tionery. which satisfied the company that the check was 
good. The letter was substantially as follows: “Dear Sir: 
Tlease find enclosed check for $18.85 in payment of interest. 
Upon receipt of this letter kindly report to the company at 
once, as Mr. ——— has been assigned to your territory and 
we want you to take his place here. (Signed) Daniel Stew- 
art Company.” The purchases in each instance were small 
ones and the checks given were identical. Word has been 
received by the Inmber companies that the checks are bogus, 
and they are out the freight charges both ways, but the 
“xperience will doubtless compensate for the loss. 


Seventy Percent Liabilities. 


NorFo_k, VA., Jan. 27.—The Gay Manufacturing Company. 
of Kinston, N. C., it is reported, went into the hands of 
receivers last Thursday. The company’s assets are reported 
to be $100,000, with $70,000 Jiabilities. 
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Montana 
Pine 





We have a large Stock 
of TWO-INCH SHOP, 
DRY AND READY FOR 





WE ARE SHIPMENT. 

THE We make a Specialty of 
LARGEST YARD STOCK for the 
MANUFAC- Missouri River territory 
TURERS 


Capacity : 
160,000,000 Feet 
ws Annually. 


ADDRESS ALL CORRESPONDENCE TO 


Bio Blackfoot Milling Co., 


BONNER, MONT. 
Mills at Bonner, St. Regis and Hamilton, Meat. 
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Western 
White Pine 


We have a good strong stock of well 
assorted sizes just suited for particu- 
lar Eastern yard trade, and we are 


MAKING PROMPT SHIPMENTS ! 





1%, 1% and 2-inch. 
No. i & No. 2 Shop. 
C Select & Better. 


SASH AND DOOR 
FACTORY STOCK 


Our equipment is ample to promptly 
handle large orders cut to sizes. s& 
Dry kiln capacity 100,000 feet per day. 





WRITE FOR PRICES 


Wm. Musser Lor, & Mfg, Co., 


SPOKANE, WASH. = 


















A. M. Fox Gompany, 


Native Red Cedar Split Posts 
for the Yard Trade. Thick Kiln- 
Dried Shop and Better for the 
Factory Trade. 


SOFT WHITE, 
WESTERN 


LUMBER 
AND LATH. 


Shake is unknown in our 
Timber. Our Lumber is all 
Band-Sawed. Telecode Used. 


Mississippi Valley Lumbermen’s Associ- 
ation Standard Grades, 


MILLS AT HOPE, IDAHO. 


60-5! Jamieson stock, Spokane, Wash. 
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FIR TIMBERS 
SPARS 


Long Fir Timbers surfaced or rough; 
Fir Poles and Piling; 

Hewed Fir Timbers, large and long; 
Bored Fir Turning Squares; 

Fir Tank Stock. 


SEND FOR OUR NEW PRICE LIST OF “SPARS” 
AND HEWED TIMBERS. 


Bucoda Lumber Company 


230 Mohawk Building, PORTLAND, OREGON 





WE USE THE TELECODE 




















RED CEDAR 


Siding, Shingles, Lumber 























ALL KINDS FIR LUMBER 


We have alarge supply and can fill orders promptly 





White Cedar Posts and Poles 


Manufacturers and Wholesalers 


Pendleton & Gilkey 


816-17 Lumber Exchange, MINNEAPOLIS, MINN. 





PORTLAND. 
OREGON 











Do it now... 
Let us help you get orders for 


SPECIAL BILLS 
FOR LARGE BUILDINGS 


It is easy . . Try it 


PENINSVLA LVMBER Co. 


Eastern Office, 


ASHLAND, Wisconsin Portland, Oregon 

















4 2 DRESSED 4 SIDES 

ONG Fir Timber terse Foor 
Also FIR, CEDAR AND SPRUCE LUMBER 
in all grades and sizes for Quiek Shipment. 





WRITE FOR PRICES TO 


Doup Bros. LUMBER Co., Buckley, Washington- 





ASSOCIATION NEWS. 


FOX RIVER LUMBERMEN’S CLUB DINNER. 


The annual love feast of the Fox River Lumbermen’s 
Club was held at the Arlington hotel, Aurora, Ill., De- 
cember 27. The occasion was one of much good feeling 
among the members present, a part of which possibly may 
have been induced by the excellent repast served for 
their delectation. 

After the serious business of the evening had been 
properly cared for, cigars were lighted and President 
Boston read his annual address, as follows: 


President Boston’s Address. 


I am rendering to you my report of the affairs of the 
club during my term of office. I will state at the outset 
that I will be very brief. I feel this is a compliment be- 
cause the less business your officers have to do the more 
harmony prevails. In all of my dealings with members I 
have used the most careful means at my command for 
peace and have patiently and persistently tried to encourage 
the members in the maintenance of the list, how well I 
have succeeded in this I will leave for you to judge. I 
also leave to your judgment as to whether the great object 
which brings us together around this board—‘peace’— 
does not make the figures at the bottom of our invoice sheets 
more encouraging. ; 

During my term of office we have given several dinners 
in the city of Aurora which have all seemed very enjoyable 
and, I think, profitable. We have issued price lists from 
time to time as the market would warrant a change. The 
list we are working under now is subject to your revision 
at this meeting. I have been called upon several times to 
adjust difficulties between members of the club and I am 
more than pleased to state that in nearly every case the 
cause of the trouble started with a clerical error which was 
allowed to grow into a serious grievance. I feel that your 
secretary and myself have been very successful in getting 
the parties to forgive and forget and renew their allegience 
to the list. One of our members said to me—who was hav- 
ing a hard time to hold his company into line—‘‘We can 
afford to humble ourselves and make concessions. This is 
the idea we are all working for.” ‘ 

Referring to the profit account he surely voiced my senti- 
ments as regards our finances. I am told that after the 
that is passed tonight there will be money enough on hand 
to pay all bills. This is of minor importance because our 
secretary and treasurer are so much interested that if the 
funds are short they simply put their hands in their pockets. 

I feel that I would be doing an injustice if I failed to pay 
a tribute to our worthy state secretary, George W. Hotch- 
kiss. It is to him that we owe all that we are as a club. 
It is through his efforts that we are proud to say the 
lumber business is one of the best businesses on earth. It is 
through his efforts that we now have on the statute book 
of the state of Illinois the best lien law for the use of lum- 
bermen in the United States. May God bless him and give 
him many more useful years. 

In conclusion let me say a word for our state organiza- 
tion. It would give me the greatest pleasure to know that 
every member of our club was a member of our state or- 
ganization. Let me say you cannot afford not to be mem- 
bers. Every year we are drawing the lines closer around the 
worst enemy the lumber business has ever known, the 
poacher, and surely his days are numbered. We need your 
help and you need ours. 

Let me say a word to you in confidence. You will need 
us more in the future. The time is coming, and it is not 
far distant, when every dealer must be in good standing 
with his state organization in order to buy of the respon- 
sible wholesaler.- When you go to your office in the morning 
send a check to Mr. Hotchkiss for membership and be sure 
to attend the annual meeting. Gentlemen, I thank you. 
[ Applause. ] 

Notes. 


Secretary Lawrence then read a humorous effusion in 
which a traveler is represented as wanting to go to 
Morrow, Ohio, and the amusing results from his en- 
deavors to purchase a ticket to Morrow today. The title 
of the poem was ‘‘I Want to Go To-Morrow.’’ 

The secretary read letters of regret from State Sec- 
retary George W. Hotchkiss; W. M. Sanford, president 
of the Illinois & Wisconsin Coal Dealers’ Association, 
Freeport; Mr. Mosher, of De Kalb, and Mr. Clark, of 
Sycamore. 

Informal talks by members of the association were 
asked for and given. 

Everybody had a very good time and expressed him- 
self as pleased with the evening, so much so that it was 
decided to hold semi-annual meetings hereafter. 


The Annual Election. 


Election of officers was the next matter taken up and 
Charles L. Swartz, of Naperville, was elected president 
of the club, but declined to serve. After a talk by Elmer 
Todd, Mr. Boston was persuaded to accept the presidency 
for another year, with the understanding that his old 
running mate, Secretary Lawrence, be re-elected, which 
was unanimously agreed to. 

It was decided to have one member act both as secre- 
tary and treasurer. 





Personalities. 


John Wheeler, of Geneva, was unable to attend on ac- 
count of sickness in his family. 

W. P. Lillibridge, with the St. Charles Lumber Com- 
pany, St. Charles, had another engagement for the even- 
ing and regretted his inability to attend the banquet. 

Enos Doany, of Sandwich, was unable to attend and 
8S. L. Judd, of Sugar Grove, was absent, 

J. W. Elden, of the Elden Lumber Company, Elburn, 
was not present. 

The membership now represents twenty-one different 
firms. George R. Hill, of Plainfield, was admitted to 
membership. 

Among the visitors present were Henry Osgood, Chi- 
cago; Charles Hunter, Aurora; M. P. McCullough, with 
the Ross Lumber Company, Arbor Vitae, Wis., and Will- 
iam H. Warford, with F. D. Lawrence, Geneva. 


The Attendance. 


J. B. Castle, Castle & Mosher, Sandwich. 
BE. 8S. Hanna, Hanna & Todd, Aurora. 
Ed Todd, Hanna & Todd, Aurora. 

§. D. Seaman, 8. D, Seaman, Aurora. 
Henry Todd, White & Todd, Aurora. 
Elmer Todd, White & Todd, Aurora. 

Frank Mall, Frank Mall Lumber Company, Aurora. 
L. J. Jeter, Jeter & Boston, Yorkville. 

W. T. Boston, Jeter & Boston, Yorkville. 


Cc. E. Jeter, Jeter & Boston, Plano. 

W. P. Barker, jr., W. P. Barker & Son, Batavia. 

Charles Johnson, Charles Johnson, Batavia. 

L. J. Griffith, Hunter, Griffith Company, Batavia. 

Messrs. Heart and Herring, Illinois Lumber & Construc- 
tion Co., Downer’s Grove. 

M. Schwartz, M. Schwartz & Co., Naperville. 

Charles L. Schwartz, M. Schwartz & Co., Naperville. 

W. D. Finn, Potter & Finn, La Fox. 

Charles Rieger, Oswego. 

George R. Hill, Plainfield. 

Franck D. Lawrence, of St. Charles and Geneva. 





SOUTHWESTERN SALESMEN ORGANIZE. 


Kansas City, Mo., Jan, 26.—At an enthusiastic meet- 
ing in the club room of the New Coates house on Tues- 
day afternoon the Southwestern Association of Lumber 
& Sash & Door Salesmen was launched. The meeting was 
called to order by Joseph Anson, of Kansas City, who 
was made temporary chairman. E. S. Crull, of St. Jos- 
eph, Mo., was made temporary secretary. 

Frank N. Sneil, of Milwaukee, Wis., president of the 
National Association of Lumber & Sash & Door Sales- 
men, explained the workings of that association. Mr. 
Snell had come all the way from the Cream City to as- 
sist the southwestern travelers in forming an associa- 
tion and so eloquently and concisely did he present the 
value of such an organization and the benefits to be de- 
rived that those present became enthusiastically in favor 
of uniting. Mr. Snell may well be hailed as the father 
of this southwestern association. 

A rising vote was taken on motion of L. R. Fifer, of 
Valley Falls, Kan. It was unanimously in favor of the 
organization of such an association in the southwest 
and the name was selected. Officers were immediately 
elected: President, Joseph Anson, Kansas City, Mo.; 
vice president, Horace M. Barns, Kansas City, Mo.; sec- 
retary and treasurer, John F. Bruce, Kansas City, Mo.; 
directors, Joseph Anson, Horace M. Barns, John F. 
Bruce, J. A. McClanahan, of Kansas City, Mo.; R. E. 
Rogers, Lincoln, Neb.; R. L. Oliver, Muscatine, Iowa. 

The following charter members immediately signed 
the roll and many were added iater, the new association 
starting out with sixty-one members: 


R. B. Rogers, Lincoln, Neb., Southern Pine Lumber Co., 
Texarkana, Ark. 

T. J. C. Smith, Lawrence, Kan., Wisconsin & Arkansas 
Lumber Co., Malvern, Ark. 

L. R. Fifer, Valley Falls, Kan., Allen-Wadley Lumber Co., 
St. Louis. 

J. F. Jennison, Kansas City, Crescent Lumber Co. 

John F. Bruce, Kansas City, Owl Bayou Cypress Co., 
Kansas City, Mo. 

. BE. Renfro, Kansas City, Bowman-Hicks Lumber Co. 

' oy: R, Anson, Kansas City, Roach & Musser Manufactur- 
ng Co. 

E. S. Crull, St. Joseph, Mo., Grays Harbor Commercial 
Co., Cosmopolis, Wash. 

Ben F. Hill, Topeka, Kan., Central Sash & Door Co. 

Arthur McGavic, U. N. Roberts Co., Davenport, Iowa. 

Lou Wentworth, Omaha, Neb. 

W. P. Davis, Hogg-Harris Lumber Co., St. Louis. 

H. P. Henderson, Libbey & Fulton Co., Kansas City. 

H. M. Barns, Joplin, Mo., Missouri Lumber & Land Ex- 
change Co., Kansas City. 

R. L. Oliver, Muscatine, Iowa, Roach & Musser Sash & 
Door Company, Muscatine. 

John D. Riner, Kansas City, Libbey & Fulton Co. 

Donald B. Haven, Vaughan Lumber Co., Kansas City. 

eo Summers, Carthage, Mo., Libbey & Fulton Co., Kan- 
sas y. 
. = J. Sears, Sedalia, Mo., Hafner Manufacturing Co., St. 
ouis. 

W. J. McKee, McKee-Flack Lumber Co., Quincy, III. 

Harris Huler, Libbey & Fulton Co. 

J. W. Huler, Libbey & Fulton Co. 

J. C. Light, Globe Lumber Co., Yellow Pine, La. 

I.. Bloess, Sedalia, Mo. 

T. H. Newell, St. Louis Sash & Door Works, St. Louis. 
Py alae Pierce City, Mo., Huttig Sash & Door Co., 

: uis. 

C. S. Knowles, Southern Pine Lumber Co., Texarkana, Ark. 

J. A. McClanahan, Kansas City, W. R. Pickering Lumber 


‘0. 
George B. Maegly, Kansas City, Vaughan Lumber Co. 
John R. Snyder, St. Joseph, Mo., McKee-Flack Lumber 
Co., Quincy, III. 
C J. H. Chandler, St. Joseph, Mo., Missouri Lumber & Land 
‘0 


ee L. Davis, King City, Mo., Taber Lumber Co., Keokuk, 
wa. 

F. Greenwood, Carthage, Mo. 

G. C. Gross, Kansas City, William Cameron & Co. 

J. G. Cook, Albia, Iowa, Rock Island Sash & Door Works. 
Mark Anson, Roach-Musser Sash & Door Co., Muscatine, 


wa. 

F. A. Stickel, La Red Cypress Co., Kansas City. 

Rollin Conklin, United Sash & Door Co., El Reno, Okla. 
R, A. Myer, Frost-Trigg Lumber Co., Oklahoma ‘City, Okla. 
Harry W. Constant, United Sash & Door Co., Wichita, Kan. 
Charles D. Crane, Allen Wadley Lumber Co., Kansas City. 
Cc. W. Dunakin, Central Coal & Coke Co., Kansas City. 
George W. Petrie, Central Coal & Coke Co., Kansas City. 
O. F. Stokely, Central Coal & Coke Co., Kansas City. 

ig Oliver, Kansas City. 

J. H. Byrnes, Taber Lumber Co., Creston, Iowa. 

Ben_F. Harrison, Norton Lumber Co., Kansas City. 

R, P. Vincent, Kirby Lumber Co., Oklahoma City, Okla. 
George C. Stevenson, Frost-Trigg Lumber Co., Parsons, 


an. 
aig I. Wright, Wm. G. Frye Manufacturing Co., Sedalia, 


F. H. Newell, St. Louis Sash & Door Works, St. Louis. 
W. H. Igon, Kirby Lumber Co., Ludlow, Mo. 

L. C. Lingham, Long-Bell Lumber Co., Kansas City. 

W. B. Grady, Grady & Hose, Kansas City. 

Al. Wallerstein, Lumber Mill Co., Chicago. 


Honorary Members. 


W. I. McKee, McKee-Flack Lumber Co., Quincy, III. 


W. I. Carpenter, W. I. Ca t : 
lis, Minn, tpenter Lumber Co., Minneapo- 


Anson Shingle & Lumber Co., Kansas City, Mo. 

The officers will hold office for one year, except Direc- 
— Oliver and Rogers, who were elected for two year 
erms, 


Io 


K 





A HEMLOCK ORGANIZATION. 


MILWAUKEE, WIs., Jan. 27.—Echoes of the recent 
meeting of the Northwestern Hemlock Manufacturers’ 
Association are still resounding and one of them may 
result in the consummation of a plan desired by some 
of the leaders in the formation of a selling organiza- 
tion somewhat similar to that recently effected by the 
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sash and door trade, under the name of the Western 
Manufacturing Company. There was a conference be- 
tween a number of the hemlock manufacturers on this 
subject in Milwaukee in December and after the ad- 
journment of the annual meeting of the association 
last week another conference was held, it is said. 

If such an organization shall be effected it will in- 
clude a majority of the hemlock manufacturers of Wis- 
consin and the upper peninsula and its effects will be 
widespread because of the large hemlock interests con- 
trolled by companies and individuals in this section of 
the country. As yet no formal plan has been adopted, 
but that the subject has been pretty thoroughly gone 
over in all its details is not denied. The formation 
of such a company, it is argued, would have much to 
do in maintaining prices and properly adjusting the out- 
put of hemlock to the demand. In those respects it 
would be a good thing for the manufacturers and the 
trade in general, though it might affect the middle- 
man not to his liking. It took a long time to organ- 
ize the sash and door people in this way and it may 
be some time before the hemlock manufacturers will 
get their organization in working order, but the drift 
of efforts in that directidn seems to point to an ulti- 
mate working out of the plan. 





THE MICHIGAN RETAILERS’ ANNUAL. 


Secretary Arthur L. Holmes, of the Michigan Retail 
Lumber Dealers’ Association, writing to the LUMBERMAN 
of the annual meeting of that organization, to be held 
at the Russell house, Detroit, February 2 and 3, says: 


The directors will meet all day Monday, February 1, and 
the convention will open on Tuesday, continuing into 
Wednesday, with a banquet at 6 p. m. on Wednesday. 

After the speech making, which will not be of a “shoppy” 
character, to judge from the topics assigned, we will have 
a good vaudeville show, beginning the performance about 
half past 10 and closing about midnight, when we will en- 
train on a special of Pullman sleepers for the lumber camps 
in the north woods, where we will be the guests of the 
Haak Lumber Company at its plant at Haakwood. Return- 
ing, a stop will be made at Salling, Hanson & Co.’s plant 
at Grayling, Mich., where it is expected the old time festivi- 
ties for which these firms and our excursions have become 
celebrated will again take place. It is our intention to take 
the vaudeville troupe with us and have a jolly good time 
from start to finish. This will probably be the last trip of 
this association to the Michigan pineries. 


The coming annual of the Michigan retail association 
will handle legislation of a character of exceptional im- 
portance to its membership; the entertainment and the 
excursion (the latter, judging from past experience, to 
be one round of uninterrupted enjoyment) are a pow- 
erful attraction in themselves, and the coming annual 
promises to be one of the most largely attended that 
the Michigan retailers will ever have held. 





THE ILLINOIS ASSOCIATION ANNUAL. 


Arrangements for the fourteenth annual meeting of 
the Illinois Lumber Dealers’ Association, which will 
be held at the Sherman house, Chicago, on Wednesday 
and Thursday, February 10 and 11, are going forward 
apace. Secretary Hotchkiss announces that from pres- 
ent indications the attendance will be unusually large. 
The first session will open promptly at 10 o’clock on 
Wednesday morning, February 10, and on Wednesday 
evening it is likely that a double entertainment will be 
provided, namely a banquet given by the traveling men 
and wholesalers to their friends, the retailers, and a 
al concatenation, which will be held after the 
ainner, 

The eommittee in charge of the banquet is com- 
posed of the following gentlemen: W. C. Schreiber, 
of Francis Beidler & Co., Chicago, representing 
the traveling men; C. D. Benedict, of Schultz 
Bros. & Benedict, Chicago, representing the yel- 
low pine fraternity; L. L. Barth, of the Edward 
Hines Lumber Company, representing the Chicago 
wholesale lumber concerns; H. B. Munger, of the Fos- 
ter-Munger Company, representing the sash and door 
trade; L. E. Fuller and B. F. Cobb (or T. M. McGill), 
representing the lumber press. The dinner will be 
given in the main dining room of the hotel at 6:30 
o’clock, and it is proposed to have some vaudeville 
sketches to enliven the proceedings. 





THE NEBRASKA ASSOCIATION MEETING. 


A. rate of one and one-third fare has been granted 
on all railroads in Nebraska and western Iowa to those 
attending the fourteenth annual meeting of the Ne- 
braska Lumber Dealers’ Association, to be held at 
Omaha, February 4 and 5 next. Secretary Bird Critch- 
field announces that the meeting will be held in Wash- 
ington hall, corner of Eighteenth and Harney streets. 

€ expects a large attendance, not only because the 
association grew enormously during the year, having 
Increased fully 200 members, but from the fact that 
the Omaha meetings are popular and are always well 
attended by retailers from all over the state. 

On Thursday evening next the retailers will be 
the guests of the Omaha lumber dealers who will give 
them an enjoyable entertainment. On Friday evening 
there will be a concatenation of Hoo-Hoo, which will 
be followed later by an ‘‘on-the-roof’’ and smoker. 

is event will be under the auspices of Vicegerent 
Snark Critchfield. 


THE NORTHWESTERN ELECTIONS. 


The executive committees of the Northwestern Lum- 
bermen’s Association and the Retail Lumbermen’s In- 
Surance Association met on the afternoon of January 

at Minneapolis. W. G. Hollis was re-elected sec- 
Tetary of the Northwestern Lumbermen’s Association, 
and Arthur R. Rogers was elected treasurer, to suc- 
ceed C, R. Lamb. All the old officers of the Retail 
mbermen’s Insurance Association were re-elected, 





as follows: President, J. H. Queal; vice president, H. 
E. Bacon; treasurer, S. H. Bowman; secretary, W. G. 
Hollis; assistant secretary, E. G. Fahnestock. 





THE NATIONAL EXPORTERS’ ELECTION. 
New York, Jan. 25.—The National Lumber Export- 
ers’ Association closed its two days’ meeting here last 
Thursday by electing the following officers: 
President—W. H. Russe, of Russe & Burgess, Memphis, 


‘enn. 
First vice president—John L. Alcock, Baltimore, Md. 
Second vice president—George M. Spiegle, Philadelphia, Pa. 
Treasurer—Richard W. Price, Baltimore, Md. 

Traffic manager and secretary—Elliott Lang, Memphis, 
Tenn. ma] 

Ernest M. Price, of New York, the retiring president, 
was elected a director and also chairman of the trans- 
portation committee, both of which offices had been 
held by the new president. 

Following the business proceedings there was a dinner 
at ‘the Hotel Lafayette, at which ex-President E. M. 
Price was presented with a silver service in recognition 
of his four years’ work as president of the association. 





PENNSYLVANIA MUTUAL INSURANCE COM- 
PANY ANNUAL. 

PHILADELPHIA, Pa. Jan. 26.—The annual meet- 
ing of the policy holders of the Pennsylvania Lumber- 
men’s Mutual Fire Insurance Company was held today 
at the rooms of the Lumbermen’s Exchange, Bourse 
building. The meeting, presided over by President 
Edward F. Henson, was well attended. 

Attention was centered in the ninth annual report 
of the company, which showed a highly successful 
year. The statement of Manager Justin Peters re- 
vealed that after all the dividends had been paid the 
company had cash resources on December 31, 1903, of 
$119,000 and had paid out in dividends about $26,000. 
The surplus during the year was increased about 25 
percent. Nearly $1,000,000 or, to be exact, $963,000, 
cf new business or insurance was written, and on the 
last day of the old year insurance aggregating $5,058,- 
0U0 was in force. The premiums in force were in- 
creased approximately $20,000, making the total 
amount of premiums in force $96,600. The method of 
paying dividends was changed during the year, divi- 
dend checks being sent out with each renewing policy. 
Had the company continued to pay dividends in Feb- 
ruary of each year the cash resources would amount 
to $135,000. 

The statement also showed that the expense ratio 
of the company has been kept down to 19% percent of 
the earned premiums, as compared with an expense 
ratio of 38 to 45 percent of old line companies. Two 
inspectors are now continuously on the road and an 
effort is made te see each risk at least once a year. 
This has been the means of saving money for the com- 
pany as well as for the policy holders. 

Out of a total of $96,600 of premiums in force the 
company during the year sustained $41,957.68 in losses, 
making a grand tctal of $155,435.71 paid by the com- 
pany since its organization. This latter figure repre- 
sents a loss ratio of 41 percent of earned premiums. 

There was no opposition to the election of the old 
set of officers, as follows: Edward F. Henson, presi- 
dent; Richard Torpin, first vice president; W. Z. Sener, 
second vice president; Edwin H. Coane, treasurer; 
Harry Humphreys, secretary; Justin Peters, manager. 

The directors are: 


« Charles EB. Alling, George Alling’s Sons Co., New Haven, 
onn. 


S. H. Beach, Beach Lumber Co., Rome, N. Y. 

- N. B. Buchanon, Buchanon & Smock Lumber Co., Asbtiry 
ark, N, J. 
Edwin H. Coane, Henry C. Patterson Company. 
Edward F. Henson, Henson & Pearson. 
Harry Humphreys, H. ae & Co. 
W. O. Curtis, William Curtis’ Sons Co. 
Hugh McLean, Hugh McLean & Co., Buffalo, N. Y. 
Albro J. Newton, Albro J. Newton Co.. Brooklyn. 
T. F. Ryman, A. Ryman & Sons, Wilkesbarre, Pa. 
W. Z. Sener, G. Sener & Sons, Lancaster, Pa. 
William Henry Smedley, Smedley & Bro. 
Richard Torpin, Richard Torpin & Co. 


REPORTED BY RETAILERS. 


No Cause for Complaint. 


SANDUSKY, OHIO, Jan. 23.—Stocks in this section are 
about the average for the season and we are holding well 
up to the list on prices. Farmers have no cause for 
complaint, as the crop is fair to good. Bankers are in 
good shape for money and collections are good. While there 
is not much building going on at present the outlook is for 
a good spring trade. GitcHEeR & SCHUCK. 


Light Stocks and Good Prices. 


FIonEER, OHIO, Jan. 20.—In this section stocks are 
smaller than usually carried at this time; prices received 
for lum are, however, about up to the standard price 
lists. The farmers have harvested a fair crop and money 
is easy and collections fairly good. Building is light now 
but the prospects for spring trade are good. 

E. Srptey & Son. 


Business Flourishing. 


Rosemont, OHIO, Jan. 16.—My own stock is about of the 
usual size but in the majority of cases stocks are rather 
light. Prices are well maintained. Bankers are well satis- 
fied with the financial conditions and outlook. There is 
sop of money in this section and collections are good. 

e crop has been good and there is more than the usual 
amount of building being done. The spring trade will be 

according to the present outlook, G. M. Kirk. 

















Prospects Not Up to Last Year. 


PorTAGB, OHIO, Jan. 20.—Prices received for lumber here 
are lower than the lists. The crop situation is good and 
there a to be plenty of money. Collections are fairly 
good. ere is not much building going on and the pros- 
pects for spring trade are not as encouraging as they were 
last year. UNN & HISTE. 
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White Pine 


Address All Correspondence to 


In Car Lots 
Direet From Mills. 


CALIFORNIA SUGAR . ND 
Waite Pine AGENCY, 


Suite 515 to 523 Rialto Building, 


FREDERICK F. SAYRE, Gen’iAgent. San Francise-», CAL, 
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Good Door Lumber 


ARIZONA SOFT PINE, 
CALIFORNIA WHITE PINE 
AND SUGAR PINE. 


Ask Louis Wuichet, 


No. 308 Home Ins. Bidg., CHICAGO, ILL. 











QuEADSEYDRLARLEARIG 
Hammond Lumber Co, 


Ne, 4 and 6 inch Clear Bevel Siding. 
: by For Carload Shipments a 
Lp Specialty to Eastern 


Trade. & 
to all parts of the 


world, We ship by ves- Wp 
sel that load direct at our mills, He 
304 HAYWARD BLDG. 


SAN FRANCISCO, CAL. 
DOGMA LOAN 
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Hide We Tan. 


_ We don’tturnout any “seconds,” 
job lots or failures. None but the 
best ever enters a bit of 


SCHIEREN BELTING. 





Es 
1 
A process of careful selection is 
followed from start to finish. All 
that is not up to the highest stand- 
ard is rejected and you know the 
result—Our Belting is recognized 
as better than any other. s 





r 
The “Dixie Belt Leather Book” 
“qwrr? sells how it's made, 


CHAS. A. SCHIEREN & CO., 41 Ferry St., New York. 


sty Benen 90 Franklin St. Denver: 1524 Sixteenth St. 
3) New York: 43 Ferry 8t. B= 3 

Ss) Pittsburg: 242 Third Ave. 
» Boston: 190 Lincoln 8t. 
S$; Philadelphia: 224 No. Third St. 
s)§ LOUIS P. RICE 
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The Story of Redwood. 


ARTICLE XXXVI—REDWOOD SHINGLES. 


\iter being introduced into the markets of 
central and eastern states, redwood shingles 
erew rapidly into favor, their popularity due 
mainly to the many advantages they possessed 


over shingles manufactured from other kinds of 


of 
material 


this popular reception a 


ason for 


unknown and_ untried 


being put on they retained their 





not swell, cup, buckle or shrink when 


xposed for a short time to the weather. 

ental shingled gables came into 
the 
joints could be 


ornaml 


ue, redwood shingles were logical ma- 


he used because close 
1e surface painted and the owner: knew 


the work would 


mars 


the same appearance 


the it 


present 


later as it did on day 
Later the shingled house came into being, and 
in such work for 


The 


six months after 


¢ ’ ] 
Woo Was used 


extensively 
itlined above. builder knew 
fact that 
ling had been completed 


asons Ol 


reclated the 


the shingles 


ut in a horizontal position, but 


stick « 


lie flat and give the house a trim, even 


at would protect the frame and lin- 
the weather. 


vestern states, especially in California, 











REDWOOD BEAUTIES 


A COLLECTION OF 


nsurance rates are made on a lower basis, where 


edwood shingles are used, than where any other 


kind is employed. 


This advantage is secured because of the well- 


known non-inflamability of the redwood, which 
s free from resinous substances, constituting a 
arge part of the rapidly burning matter in 
ther woods. 

The longevity of the redwood when used as a 
hing| naterial is pretty generally known. 
Redwood shingles have been used for more than 
ie if century and at the end of that time the 

ingles used in the roof presented a smooth, 


en appearance, and were sound as the day they 
‘re laid, save for the wear of the beating rains. 
\When a house is covered with redwood the 


owner can rest assured that the rain will pit-a- 


pat on the roof and not through it into his home. 
Hle also may be assured that the shingles will 
ot rot. 

| o . 

In some respects, redwood resembles cork, a 
porous, vet at the same time impervious sub- 
tance. When thoroughly dry, redwood is light 
and porous, yet it sheds water much in the same 


manner as does cork. 

The manufacturers now are able to supply 

almost any quantity of redwood shingles desired. 

This product represents the perfection of manu- 

facture, thoroughly seasoned, and will last 

Jonger than the man who puts on ‘he roof. 
(To Be Continued Next We-x.] 


THE RECORD. 


PPD PDD LD DIF 


Alabama. 
Huntsville—Joseph Michener has sold his interest in the 
firm of Henderson, Michener & Henderson, to James Mur- 
yhree. 
: Mobile 
Alabama 
$30,000, 
L. Wilcox 
of Chicago. 
Yellow Pine—The 
pany has been sold to A, 


Articles of incorporation have been filed by the 
Manufacturing Company, giving capital stock as 
The inecorporators are G, M. Rosengrant, Albert 
and Frank N. Poe, of Mobile, and R, 8. Beacon, 


plant of the Yellow Pine Lumber Com- 
H. Gates, M. Bunker and others. 


Arkansas. 


Danville—The W. P. Daman Lumber Company has been 
succeeded by the Dutch Creek Lumber Company. 

La Grange—-rhe Pike Bros. Lumber Company has been 
incorporated, 

Manila—A charter has been granted to the Big Lake 
Lumber Company. 

Pine Bluff—Articles of incorporation have been filed by 
the Vine Bluff Lumber & Veneer Company, giving capital 


stock as $100,000. 

California. 
Pacific Lumber Company has filed an appli- 
giving capital stock as $25,000. F. W. 


Corona—The 
cation for a charter, 


Iinderly, of Riverside, and A. Ware, Corona, and others are 
the incorporators. 

Eureka—Articles of ineorporation have been filed by the 
Klamath Mill & ‘Transportation Company, giving capital 


stock as $20,000. The incorporators are Kk. M. Tine, E. C. 
Ilughes, Ff. W. Taft, Lewis Slover and others, 

Los ‘Angeles—The Vernon Lumber Company 
age a charter with capital stock $10,000, The 
are George A. Carter, C. A. Lathrop, S. LL. Higgins, 
~ ii and Emerson Strong. 

Riverside—George F. Ward, J. H. Cresmer, Rt, N. Goodwin, 
C. Sarles, Frank Cresmer and others have incorporated the 
Cremer & Ward Company with capital stock $25,000. 

San Francisco—Trower Bros. have recently engaged in 
the commission lumber business in this city.———Charles F. 
Doe, of Charles F. Doe & Co.. is dead. 

Pasadena—The Kerckhoff-Cuzner Mill & Lumber 

has recently opened a retail yard at this place. 


Florida. 
Pensacola—-The Export Lumber Company has been incor- 
porated with authorized capital stock $50,000. 
Rodman—A charter has been granted to the Rodman Lum- 
ber Company with authorized capital stock $250,000, 
Westville—J. F. Flourney is reported out of business. 


Georgia. 
Ashburn—-John W. Evans, of J. S. Betts & Co., 
Dublin—E. P. Rentz has bought the interest 
Shank in the Georgia Shingle Company. 
Savannah—The Savannah Lumber Company 
been incorporated with capital stock $500,000. 
Worth—The Canda Lumber Company is reported selling 


out, 
Idaho. 
& Carl 


has been 
directors 
C.. a 





Company 


is dead. 
of W. A. 


has recently 


Harrison—William Gray Knudson have sold their 
box factory to Arthur J. Powell 
Rexburg—-The Sugar City Lumber Company 
corporated with capital stock $25,000. 
Rathdrum—Robert Miller has purchased 
his partner in the Fish Lake Company. 


Weiser—W. W. Pritchett is out of business. 


Tllinois. 
Lumber Company, 
branch yard here. 
incorporation have been filed by the 
giving capital stock as $70,000. 
Peterson, A. A. Gilbert and 


has been in- 


the interest of 


The Mishler 
established a 

Articles of 
Company, 
are (, E. 


Cairo of New Madrid, 
Mo.. will 

Chicago 
C. bk. Peterson 
The ineorporators 
J. T. Gilbert. 

Danville—MeMillan & Hill have been succeeded by Frank 
L. Hill. 

Delevan—MeGalliard & Allen have dissolved partnership. 
Mr. Allen will continue the business. 

Freeburg—C. A. Classen is reported out of business. 

Irving Park (Chicago)—J. J. Wallace has retired from 
the lumber business. 

Johnson City—Articles of incorporation have been filed by 
the Johnston City Lumber Company, giving capital stock as 
$10.000, The incorporators are W. T. Felts, Thomas Dun- 
can and T. Benton. 

Mackinaw—.J. E. Ifill is dead. 

Reckford—T. G. Layler, EK. H. Keeler and T. 
have recently incorporated the Lawler, Keepler 
Lumber Company with capital stock $15,000, 


D. Reber 
& Reber 


San Jose—Wandel & Palmer have been succeeded by 
James Palmer. 
Indiana. 
Bloomfield—The Jones Lumber Company has been incor- 


porated with capital stock $10,000, 
Garrett—Wells & Allman have been succeeded by N. 
Allman. 
Indianapolis 


R. 


The Indianapolis Sash Company has filed 


articles of incorporation. giving capital stock as $3,000. The 
directors are Ralph Hf. Harden, Anthony Marshall and 
Joseph C. Marshall. 


Terre Haute—R. A. Hooton & Co. 
retail business at this place. 
Veedersburg—A charter has been 


have recently begun a 


granted to the Veeders- 


burg Handle Company with capital stock $10,000. The in- 
corporators are C. Wesley Smith, Grant W. Ward, Jacob 
Rosenbarger, Theodore Wooden and Walter W. Anderson. 


Indian Territory. 


Spiro—Euper-Hook Lumber Company has been succeeded 
by A, S. Bissell 
Iowa. 
Boone—I*. C. Farrow has sold his interest in the firm of 
I. C, Farrow & Co. 
Brooklyn—-Albert Davidson, H. C. Light, T. E. Roderick, 
W. F. Berger and A, J. Davidson have incorporated the 


Rrecklyn Lumber & Grain Company with capital stock $20,- 
OOO, 

Burlington——-Nairn Gillies 
the Nairn Gillies Company. 

Conway—C. D. Hanson is selling out to E. B. Cook, 

Dubuque—The Spahn-Ross Lumber Company has filed 
an application for a charter, giving capital stock as $100,000. 
The incorporators are Charles (, Spahn, James Collier and 
George D. Ross. 

Lawn Hill—George Elerding is reported buying out E, J. 
Wood & Son. 

Lester-—-Manwaring Bros. 


& Co. have been succeeded by 


are reported out of business. 


Kansas. 
Bolton—The Long-Bell Lumber 
branch yard here. 
Cimarron—Chester 
Rhinehart & Co. 
Ifumboldt—J. H. Osborn has admitted his son to partner- 
ship and the style will be changed to J. H. Osborn & Son. 


Company will establish a 


M. Weeks is closing out to Hartwell, 


Pureell—A. G. Graves has bought out the O. W. Brown 
Lumber Company. 
Kentucky. 
Bowling Green—F. L, Kister has bought the interest of 


J. B. Hartman in the Hartman Sliding Blind Company. 
Lexington—-The Southern Stave & aoe Company has 





heen incorporated with capital stock $100,00 


Louisiana. 
Arkana—tThe Bolton & Wright Lumber Company has been 
succeeded by M. C. Wright. 
Bath—The M. G. Shaw Lumber Company has bought the 
entire holdings of the late Milton G. Shaw. 





Maine. 
Ashland—E, G. Dunn, of Dunn Bros., is dead. 
Massachusetts. 
Boston—Harry L. Philbrick has recently engaged in the 
wholesale lumber business in this city———P. F. Williams is 


reported to have filed a petition in bankruptcy, giving liabili- 
ties as $8,744.15 and assets, $4,510. 
Clinton—The plant of the Clinton Lumber Company has 4 
been sold to the Webber Lumber Coompany, of Fitchburg. 
Hudson—The Hudson Lumber \ aaa has been incor- 4 
porated with capital stock $200,00 


Malden—A charter has been Scaied to the Malden City 
Lumber Company with authorized capital stock $30,000. N 
Michigan. 
Quinecy—The Bronson Basket Company is reported to 
have filed a petition in bankruptcy. ; 
Vanderbilt—Morehouse, Parks & Kelly have been sue i. 


ceeded by Parks & Kelly. 
Minnesota. 

Clinton—The Adams Lumber Company has sold its yard 
at this place to the Beier-Buholtz Lumber Company. 

Cloquet—The Cloquet Lumber Company has filed renewed 
articles of incorporation with capital $1,000,000, 

Kelsey—Charles J. Klingberg has sold his interest in the 
saw mill business at this place to his former partner, R. W. 
Camp. 

Perham—D. F. Thoelke has sold his lumber 
Dower Lumber Company. 

St. Paul—The partnership in the firm of lL. C. Nolan & 
Co. has been dissolved. LL. C. Nolan will continue the busi 
ness. 

Wanamingo—The Carpenter Glass & Lumber Company has 
changed its name to the Wanamingo Lumber Company. 

Mississippi. 

Hamburg—The Hamburg Lumber Company has been incor 
porated with capital stock $15,000. The officers are John 
i. Bradshaw, president; Cedric J. Marsh, vice president: 
Charles J. Julian, secretary, and J. H. Pryor treasurer. 

Jackson—Articles of incorporation have been filed by the 


yard to the 





Copiah Lumber Company, giving capital stock as $5,000. 
The incorporators are W. H. Graves, R. P. Willing, jr., and 
others. 


Manila—-A charter has recently been granted to the Big 


Lake Lumber Company with capital stock $5,000. The 

officers are J. P. Garham, president; J. W. Sewally, vic 

president, and B, W. Conan, secretary and treasurer. 
Missouri. 

Sawyer—The Sawyer Lumber Company, to operate in 
Pratt. county, has been incorporated with capital stock 
$6,000. 

Nebraska. 
Elk Creek—T. B. Rogers has been succeeded by the E, D 


Wood Lumber Company. 
Lincoln—Frank Dickson, a former lumberman of Weeping 
Water, is dead. 
New Jersey. 
Passaic—W. T. Magee has engaged in the wholesale and 
commission lumber business here. 


New York 
Albany—Articles of incorporation have been filed by 
Salmon River Lumber Company, giving « 


the 
capital stock as $50. 





000. The incorporators are E. P. Williams, G. A, Smith and 
Cc, G, Evertson. 

Buffalo—John S. ‘Noyes is reported closing out. A. 
Brailsford has withdrawn from the firm of Timothy Sulli 
van & Co.——We are advised that the report which has 
been circulated, that the business of Fall & Co. had been 
merged with the recently incorporated Queen City Lumbe: 


Company is in error. Neither the company nor the members 
of the firm are in any manner connected with the new com 
pany. J. W. Fall, who has established he adquarters at She! 
byville, Tenn., has contracted for the output of fifty mills. 

Corona—The ie a Patent Portable House Company 
has sold out to C. W. % 

Farmer—Charles heer has purchased an interest in th: 
business of L. C. Bradley. 


North Carolina. 

Biscoe—The Pix Lumber Company has been incorporate: 
with capital stock $10,000. 

North Wilkesboro—W. M. Absher, 
Absher Company, is dead. 

Ohio. 

Athens—B. A. Hedaly has sold his interest in the Athens 
Lumber Company to F rank H. Logan. 

Bradford—D. Arnold has been succeeded by 





president of the W. M 









D. Arnold & 


























Son. 
Cincinnati—P. J. Knecht, vice president of Victor Knech 
Company, is dea 
Mt. Tiare -thatiodher & Hayman have been succeed! 
by Gallagher Bros. 
Oklahoma. 


Butler—The Butler Hardware & Lumber 
been succeeded by Olmstead & Blake. 


Oregon. 
Echo—It is reported that a seauyet has been appointe:| 
for the Echo Land & Lumber Compa 
Rainier—The Fox Creek Shingle Mill Company has been 
succeeded by John Girt. 


Pennsylvania. 

Bloomsburg—tThe J. J. Robinson Company has been merged 
with the Bloomsburg Lumber & Manufacturing Compan) 
which has recently been incorporated with capital stock 
$50,000. The officers are R. W. Barrows, president; T. IP 
Hyde, treasurer, and J. J. Robinson, secretary. 

Connellsville—Articles of incorporation have been filed }» 
a Planing Mill Company, giving capital stock 
as $25,00 

Philadelphia—The Philadelphia Lumber & Veneer Company 
has been incorporated with capital stock $125,000——TI 
business of Swenk, Benson & Co. is to be incorporated under 
the style of the Swenk, Benson Company. The incorporators 
will be the present partners, Henry C. Swenk, F. A. Benso: 
and Edmund D. Swenk. It is reported that a receiver has 
been applied for by the R. P. Van Sandt Lumber Company. 

Pittsburg—The Automatic Cellar Door comeeny has in 
ereased its capital stock from $75,000 to $125,0 

Williamsport—Bodo Otto, formerly a member ‘ot the firm 
of Filbert, Otto & Co., is dead at Las Cruces, N. 

Yatesboro—H. B. & L. H. Schall have been Guraiebee by 


McKelvey & McAdov. 
South Dakota. 
Canton—The Mutual Lumber Company, of Sioux Falls 
Iowa, will establish general offices at this place. 
Highmore—The Vienna Lumber Company is reported se!! 
ing out to H. A. Kaeppler & Co. 


Tennessee. 

Bristol—W. S. Whiting and R. V. Fine have organized the 
Beaver Creek Lumber Company, to operate in Carter count) 
The capital stock is $20,000. 

Fowlkes—W. H. Brown has been succeeded by Dewees. 
Huffman & Co. 

Memphis—The Blanton Thurman Lumber Company has 
changed style to the Blanton Thurman Company, which has 
been incorporated with authorized capital stock $30,000. 


Company has 
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Texas. 
Beaumont—A meeting of Texas creditors of the United 
ates Lumber & Export Company was held on January 29. 
A ereditors’ petition in involuntary bankruptcy is re- 
,orted to have been filed against the lorest Lumber Com- 


iny. zy 
ingle—Herzik Bros. are reported to have dissolved part- 
rship. : . 
Vort Arthur—The A. S. Graham is reported out of busi- 
$8. ’ ‘ 

‘rexarkana—Articles of. incorporation have been filed by 
ie Zineoll Pole Company, giving capital stock as $25,000. 
ue officers are J. B. Kink, president; D, C. Lingo, vice 
esident, and C. M. Conway, secretary and treasurer. 


Vermont. 
South Barton—R. B. Lang is reported to have made an 
signment, pane 

Virginia. 


Danville—The W. L. Clement Lumber Company has in- 
eased its capital stock from $60,000 to $100,000. 
Washington. 
Bismarck—Comly & Kirk have recently Legun a planing 
!| business. . 
Chelan-—Higgins & Wallace have dissolved partnership. 
’. Higgins will continue the business. : 
iteynolds—The Reynolds & Stuckell Lumber Company will 
se its mill at this point. ‘ 
Spokane—James Peterson, of Clinton, Iowa, is contem- 
p ating establishing a $50,000 box factory in this city. 
Cacoma—The Foster Lumber Company has been incorpo- 
ed with capital stock $25,000. ‘The officers are E. W. 
hoster, president, and F. E. Eastman, secretary and man- 
uver.———E. Arthur Shores, jr., and brother have bought the 
complete plant of the West Coast Lumber Company in this 


Vancouver—The plant of the Columbia River Lumber 

mpany is reported to have been sold to K. G. Staples, of 
Vortiand. 

West Virginia. 

Varkersburg—The Twenty Mile Lumber Company has been 
corporated with capital stock $250,000. Mr. Miller, of 
liller & Dudley, is dead. ; : 

Wheeling—The J. A. Baker Lumber Company is being 
vanized here. 





Wisconsin. 
\bbotsville—The R. Connor Company, of Marshfield, will 
establish a branch yard here. 
Cable—A charter has been granted to the Namekagaman 
Land & Lumber Company with capital stock $35,000. The 
corporators are John H, Savage, Bart H. Foster and Thom- 
McClaine. ’ 
ilcho—Articles of incorporation have been filed by the 
lish & Mullen Lumber Company, giving capital stock as 
s50,000, 
Shullsburg—James Roberts is dead. 
Stevens Point—The South Side Lumber Company has been 
icceeded by J. S. Boyington & Co. 
\ausau—-The Stewart & Alexander Lumber Company has 
reased its capital stock from $75,000 to $150,000. 


British North America. 

Orilla, Ont.—A charter has been granted to the Tait- 
Carss Lumber Company, Limited, with capital stock $40,00v. 
rhe provisional directors are Andrew Tait, Sydney HW. Carss 
and Clarice C. Carss. é 

\Vindsor, Ont.—The McLean Lumber Company has filed 

icles of incorporation, giving capital stock as $40,000. 
(he provisional directors are Alexander McLean and Wil- 
liam T, on both of Windsor, and William J. Putting, 
Sandwich, 





NEW MILLS. 





Kentucky. 
Bennettsville—G. W. Fiese will rebuild the saw mill de- 
voyed by fire sometime ago. 
Minnesota. 
Laudette—The Nameken Lumber Company is erecting a 
aw mill at this place with a daily capacity of 75,000 feet. 
New Mexico. 
\lbuquerque—The American Lumber Company will shortly 
begin the erection of a large planing mill here. 
Texas. 
Livingston—The Livingston Lumber Company will in- 
vease the capacity of its mill from 75,000 feet to 150,000 


Virginia. 

‘ranklin—The Camp Manufacturing Company is making 
‘rangements for rebuilding its plant recently destroyed by 

» and will install twelve machines with a daily capacity 

100,000 feet. ‘ 

Washington. 

Littell—The capacity of the saw mill of the Wisconsin 

lumber Company will be increased from 30,000 feet to 


‘5.000 feet daily. P 
Wisconsin. 
!'rederic—J. D. Rice will build a heading mill here. 
ODBBD DDD DD ID DD 


CASUALTIES. 





Louisiana. 

New Orleans—The steamer John K., owned by the Schwing 
lumber & Shingle Company, of Plaquemine, was destroyed 

fire at her moorings in Bayou Plaquemine on January 24; 

s about $1,500, partially covered by insurance. 

Michigan. 

Bay Mills—The entire plant of the Hall & Munson Com- 
pany is reported to have been totally destroyed by fire on 
January 22; loss estimated at $300,000. 

Grand Rapids—The office building of the Worden Lumber 
Company, located near the mill at Fife lake, was burned on 
January 18. 

Onaway—The dry kiln of the stave mill owned by Gard- 
ner, Peterman & Co. was burned on January 29; loss esti- 
mated at $5,000, no insurance, 

New York. 

North Tonawanda—A fire supposed to have been of in- 
cendiary origin, on January 28, destroyed the lumber yards 
of White, Rider & Frost, together with forty loaded freight 
‘ars; loss estimated at $400,000. 

North Dakota. 

Northwood—The lumber yard of M. V. Linwell is reported 

to have been totally destroyed by fire on January 22. 
Ohio. 

Lorain—The Lorain Lumber Company and the Wood Lum- 
ber Company suffered a severe loss from a flood, which was 
caused by the river becoming stopped with ice. 

Pennsylvania. 

Kittanning—The planing mill of the Safe Deposit & Guar- 

anty Company, burned recently, causing a loss of $20, § 
British North America. 

_ Clyde Forks, Ont.—The mill of the Clyde Forks Lumber 

Company burned last week, entailing a loss of $10,000, par- 

tially covered by insurance. 

Hamilton, Ont.—The saw mill, sash, door and blind fac- 
tory of David & Co. were damaged by fire on January 16, 
to the extent of $16,000. 





FINANCE AND TRADE. 


oee———— 

Results in 1903 show that the United States has 
reached first place as an exporting nation, while the 
United Kingdom stands second and Germany third. 
Exports from the United States in 1903 amounted to a 
valuation of $1,457,565,783; United Kingdom, $1,415,- 
617,000, and Germany, $1,200,000,000. The relative 
growth of the United States as an exporting nation is 
shown in the following tables. In 1875 the exports 
of domestic products by the world’s great exporting 
nations were as follows: 


United Kingdom ..................$1,087,497,000 
i ee ee emer ree 747,400,000 
RN -Gvend4« ce wbeneeei ak weeee 593,052,000 
Cee ROO ccc casacktlecesees aad 497,263,737 


In 1885 the domestic exports of these four countries 
stood as follows: 


DB eee ere $1,037,124,000 
CN, a 6 ads hee 6 cee Saweee 680,551,000 
RENE  RIEMUOUD a. o'5.50. 4, 9\o. eSB ahora aerate 673,593,596 
Ce Ee eee peered oa 596,000,000 


In 1895 the domestic exports of the four countries 
were as follows: 

United Kingdom .................$1,100,452,000 
MESMETOMEOTE aca hex di ccd Ca alcen aaa 807,742,415 

aWe.ddata che ehvee sem ees es 789,660,000 
Lt EE ere ee eee tee ee 651,100,000 

In 1880 ihe south had invested $21,000,000 in cotton 
mills; in 1890, $60,000,000; in 1900, $112,000,000, and 
at the present time it has $175,000,000 to $200,000,000. 
In 1892 the consumption of cotton in ‘northern mills 
was 2,190,000 bales, and in southern mills 686,000 bales. 
For the crop year 1903, the consumption in northern 
mills was 1,967,000 bales, and in southern mills 
2,000,000 bales. In 1880 there were forty cotton seed 
oil mills in the south, with a capital of $3,500,000; 
today there are over 700 with a capital of $50,000,000. 

* * * 

Exports to Russia during 1903 aggregated practically 
$20,000,000. This is more than double our exports 
to the same country in 1901, the year in which duties 
were advanced upon merchandise from the United 
States entering Russia, and double the average for 
many years preceding that date. Imports into this 
country in 1903 were $10,907,315, against $7,263,874 
in 1901, thus showing a marked increase. 

* * 


About $3,000,000 has been invested in the oil indus- 
try of Indian Territory, mainly in the Osage country. 
The oil is piped to Neodesha, Kan., for refining. About 
10,000 barrels annually are produced, the same as the 
Kansas ouiput. The oil is of excellent quality. 

SABA 


SAN FRANCISCO EXPORT LUMBER TRADE. 


Exports of lumber from San Francisco during De- 
cember, 1903, made a remarkably good showing. The 
total was 4,883,592 feet, valued at $152,547, compared 
to 1,940,485 feet in December, 1902, valued at $62,219. 
The increase in December last was largely due to the 
swell in the Australian demand which called for 3,114,286 
feet. Mexico came next with a demand for 1,326,262 
feet. Shipments to Great Britain and Ireland were 
177,689 feet; to the Hawaiian islands 117,665 feet. 
The residue was divided between Tahita, Panama, Fan- 
ning islands, Caroline islands, Samoan islands, Ecuador, 
Washington island and Central America. Such destina- 
tion points are interesting as showing the diversity of 
sea girt, seawashed market that are open to the Pacific 
coast shipper. 

It is remarked by a LUMBERMAN correspondent that 
the Australian market for coast lumber has grown 
wonderfully within recent time. Exports from San,Fran- 
cisco during 1903 amounted to a total of 26,169,155 feet, 
valued at $762,006, as against 19,925,390 feet, valued at 
$734,405 in 1902. To the amount exported in 1903 should 
be added 1,000,000 feet which went to Hawaii and of 
which the custom house made no record. 

Though San Francisco made a good showing last year 
in the matter of lumber exports, they were exceeded in 
1901, when exports amounted to 29,880,871 feet, valued 
at $714,071. But it should be noticed that while ex- 
ports in 1901 exceeded those of 1903 by 3,711,716 feet 
the money returns in 1903 were greater than in 1901 
by $20,334, showing that there has either been a gain 
in prices or better markets have latterly been secured. 


HY MENEAL. 


Truman-Mackintosh. 

Malcolm George Truman, of the office force of the Marsh & 
Bingham Company, Old Colony building, this city, was mar- 
ried in Salt Lake City, Utah, on Tuesday. January 19. to 
Miss Jane Mackintosh. daughter of Mr. and Mrs. Thomas J. 
Mackintosh, of that city. Mr. Truman has a large circle of 
friends among the lumber fraternity in Chicago who wil: 
wish for him and his bride every happiness that life can 
bestow. After a short wedding trip, the bride and groom 
will occupy their home at No. 27 St. James place, Chicago, 
where they will receive their friends after March 1. 


Hall—Thompson. 


Ireneus Charles Hall, of Delta, Col., where he is engaged 
in the Jumber business, was married January 21 at Wina- 
mac, Ind., to Miss Evangeline Louise t ince ng daughter 
of Mr. and Mrs. E. P. Thompson, of that city. Only the 
immediate relatives were present. After a short visit with 
relatives at Cherokee, Iowa, the bride and groom will take 
up their residence at Delta, Colo. 


A PRICE LIST FOR THE NEW YEAR. 

The Union Malleable Iron Company, East Moline, 
Tll., manufacturer of chains, sprocket wheels and mal- 
leable iron castings of every description, has just is- 
sued its catalog for 1904. The new prices quoted in 
this catalog supersede all others of a former date. 
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MANHATTAN BUILDING 


Home of the American Lumberman 
<= 











impos 
cd mer 


Qwine to the removal of the “Lumber- 

man” to more spacious offices on the 
eighth floor of this building May 1st, the space 
now: occupied by it is for rent, also the entire 
tenth floor, as well as other smaller offices. 
Rents are reasonable and accommodations 
first-class. It will pay you to call and inspect 
our offices before leasing elsewhere. 


GEO. H. HOLT, IRA L. PARKER, 


Owner. Supt. 
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Owl Bayou Gypress Go. 


MANUFACTURERS OF 


Louisiana Red Cypress, Lumber, Shingles, Lath, 
STRADER, LA. 











Time, Labor and 


Money Savers. 
CLIMAX TALLY BOOK 


Handiest thing for the purpose you have ever 
seen. Every hardwood lumberman should have 
one. Designed by a practical hardwood inspector 
who knew what was wanted. Bound in sheep with 
stiff covers, and thumb and finger straps. Size of 
book closed, 4144x8% inches. 

Price, $0.75 per copy, $4 for 6 copies, $7.50 for 
12 copies. 


LAW FOR LUMBERMEN 


Contains digests of decisions of courts of last 
resort in cases of interest to Lumbermen and Log- 
gers. Bound in law sheep, 280 pages. 

Price, postage paid, $3.50. . 


THE LUMBERMAN’S ACTUARY 


Gives the feet in all stock sizes from 1 to 1,- 


000 pieces and the amount at prices from $1 to 
$50 a thousand of any quantity from 1 to 26,000 
feet—results readyfor use. Cut-in-index. The best 
thing of its kind. Thousands in use. Free sample 


etek postpaid, cloth, $2.50, leather $3.00. 
CHAPIN’S LUMBER RECKONER 


The tables reduce to board measure all the frac- 
tional sizes of lumber. Reliability guaranteed. 
Sample pages free. Price, postpaid: 

Bound in Morocco, lap and Pocket, $3.00. 

Bound in Cloth, $2.00. 


AMERICAN LUMBERMAN TELECODE 


It makes long messages short. It pays for itself 


many times over in the course of a year. It is in- 
dispensable in every lumber office. It is used by 
leading lumbermen everywhere. Descriptive cir- 


cular and sample pages free for the asking. 
Price, postpaid, $5.00 per copy. Two copies, 
$9.00. Three copies, $12.75. 
REALM OF THE RETAILER 
It contains hints as to yard management, de- 
scriptions of lumber sheds, appliances for storing 
and handling lumber, bookkeeping methods, col- 
fections etc., and not a few valuable pointers as 
to the markets. The work contains 150 chapters. 
Free descriptive circular. 
Illustrated, 390 pages. Price, $1.50 a copy, 
postpaid. 


FOR SALE BY 


TheAmericanfimberman 


315 Dearborn Sreet, CHICAGO, ILL. 


























LOGGING NOTES. 


IN NORTHERN MINNESOTA. 


DuLutTH, MINN., Jan. 26.—The Neils Lumber Com- 
pany, which is logging 6,000,000 feet on Cass lake res- 
ervation pine, has begun hauling, and the first loads 
of reservation pine of this winter’s sale were last week 
hauled through the street of Cass Lake to the mill. 
The company is to haul 2,000,000 this way and the 
rest to the Indian mission at the upper end of the lake. 

The Nebagamon Lumber Company is hauling at the 
rate of about 350,000 feet a day. It is expected that 
by April 1, when the mill will begin to operate, there 
will be from 20,000,000 to 25,000,000 feet in the mill 
booms. 

Above 10 carloads daily of pine logs are coming 
into Virginia off the Duluth, Virginia & Rainy Lake 
road, nearly half of them are turned over there to the 
Great Northern for delivery at mills and into the 
St. Croix river. About forty-five cars a day go to 
Stillwater and as many more are delivered at the 
Virginia mill. 








SAGINAW VALLEY NOTES. 


Bay City, Micu., Jan. 26.—It is not difficult to 
maintain ice roads or snow roads but loggers in many 
localities are complaining of more snow than is nec- 
essary in their business. The Hauptman branch of the 
Michigan Central—Mackinaw division, seventeen miles 
long and running into the timber west of West Branch 
—has been blockaded with drifted snow the last two 
weeks and log and cedar shippers have their banking 
grounds loaded with stuff which they are unable to 
move, as the railroad company has not been able to 
move trains over the branch. In all sections of east- 
ern Michigan there is plenty of snow and cold weather. 
A lot of logs are being hauled to the railroads and 
mills all through that section. 

Loggers in the east end of the upper peninsula com- 
plain because of the excessive snow fall. It is from 
three to four and a half feet deep and difficult to do 
business with. 

C. E. Mould, of the MeArthur company, Little Cur- 
rent, Ont., stated on Saturday that his concern has 
been forced to stop skidding logs on account of the 
deep snow and that prospects indicate it will not get 
in more than a two-thirds stock for the coming season. 





AROUND CHEQUAMEGON BAY. 


ASHLAND, WIs., Jan. 26.—At this time there is very 
little activity here in the lumber trade. Not before next 
month will there be much doing in buying or selling 
lumber, but the logging in this vicinity keeps very 
brisk and contractors have had excellent weather so far 
this winter and will no doubt come out of the woods 
next spring in fine shape, with a good showing for their 
winter’s work. 

At Bayfield, a short distance from Ashland on the 
opposite end of Chequamegon bay, a great deal of ac- 
tivity is noticed among the loggers. It is estimated that 
so far this season from 30,000,000 to 35,000,000 million 
feet of logs have been banked and are ready for saw- 
ing just as soon as navigation opens. Logs cut tais 
winter are almost entirely hemlock, with some hard- 
wood, as the pine timber is practically exhausted. The 
Wachsmuth Lumber Company has four camps in opera- 
tion and will saw its entire cut of 9,000,000 feet of logs 
at the R. D. Pike Lumber Company mill. William 
Knight will stock his mill from two camps now operating 
on the Bayfield Transfer railway. All of the logs will be 
hauled to the mills by rail. The Red Cliff Lumber Com- 
pany will also stock its mill with logs cut from the Red 
Cliffe reservation. Gov. Sam S. Fifield’s logs on Sand 
island, together with 4,000,000 feet of logs being banked 
at Pike’s bay and Madeline, will go to the Schroeder 
mill in this city. E. K. Bingham has contracted 3,000,- 
000 feet of logs on Madeline island for the South Shore 
Lumber Company, at Washburn. A. J. Mussell will 
have 500,000 feet of oak and hemlock logs sawed at the 
Pike mill. 

Logging on the Odanah reservation is well advanced 
and in perfect condition and many Indians are employed 
in the woods this winter—more than any previous season 
for years. RNS 


MENOMINEE RIVER NOTES. 


MARINETTE, WIs., Jan. 27.—More timber of every de- 
scription is being hauled by the St. Paul railway this 
winter than ever before in the history of the peninsula 
division. So heavy is the log traffic this winter that 
over 1,000 cars have been equipped for log hauling and 
every one of them is needed to take care of the immense 
handling of pine and hardwoods. The pine is still a 
big factor, but its volume is decreasing rapidly as the 
years go by. Besides the work of the companies them- 
selves the woods are full of small jobbers who are get- 
ting out basswood, hemlock, maple and kindred woods. 

Over 50,000,000 feet of logs will be brought into Mar- 
inette and Menominee this winter. The biggest day in 
the history of the two cities was Tuesday, when 103 cars 
of logs, over 500,000 feet, were brought in here for 
Marinette and Menominee companies. 

It was 35 degrees below zero here last Monday morn- 
ing, the coldest weather in years. It has been splendid 
for logging and the best work in years is being done in 


the woods this winter. 
—_—)— 


MENOMINEE, MICH., Jan. 27.—Almost all of the im- 
portant Wisconsin lumber “concerns have holdings on 


the Menominee range or the Menominee river, and re- 
cently some of them have bought timber in Canada, 
notably the Carney Lumber Company. All are doing 
more or less work this winter, although this will be the 
last for some of the companies. Besides these a large 
number of small jobbers add greatly to the hauling of 
the railroads. Nearly every road is handling the out- 
put of hundreds of small jobbers scattered along its main 
and branch lines throughout the entire timber district. 

The St. Paul company is doing a great deal to en- 
courage the hardwood timber business. Heretofore it 
was difficult for jobbers to take contracts for its removal, 
but conditions are changing and they are now getting 
equipment to handle hardwood to advantage. More 
hardwood is being taken to the mills this winter than 
at any other time in the history of logging in this part 
of the country. Much of the hardwood, particularly the 
short variety, is being shipped in box cars, it being im- 
possible for the railroads to furnish enough flat cars. 

The Wisconsin valley, for many years the banner tim- 
ber field of the northwest, just now affords slim picking 
for the lumber concerns. All of the best timber has 
been cleaned out and there is not a great deal of pine 
left. The winter’s cut of timber along the Ontonagon 
branch of the St. Paul will be a record breaker this 
winter. It is predicted that during the next five years 
the most active work in the timber regions of the north 
will be seen in the woods of that section. Recently an 
official of the St. Paul road paid a visit to that branch 
with a view of improving the service. 





FAR NORTHEASTERN WOODS WORK. 


Bancor, Mg., Jan. 25.—Ideal conditions prevail in 
the northern Maine lumber woods, and it is the opinion 
of prominent operators that the log cut on Penobscot 
waters this winter will exceed that of last season, 
amounting probably to 225,000,000 to 230,000,000 feet. 
The West branch cut is estimated at about 84,000,000 
feet, and 15,500,000 feet of old logs, hung up last 
spring, are to come out this year, so that the West 
branch drive of 1904 will contain 100,000,000 feet. 

The Great Northern Paper Company has 14,500,000 
on the North and South branches and also 12,000,000 
feet left over last year on those branches and Ragged 
stream, and this with other lots will aggregate 62,500,- 
000 feet which the company will have in the West 
branch drive this spring. Among the other operations 
on the West branch, Wentworth Maxfield, of Bangor, 
will have the largest output, a cut of 6,000,000 feet on 
Russell stream. James Rice and C. W. Mullen have 
together on Joe Merry, Nahmakanta and Cooper brooks 
6,000,000 feet, which will go into Twin lakes, but which 
are reckoned into the West branch drive. The West 
branch operations insure a total for the Great Northern 
Paper Company, of old and new logs, of 62,500,000 feet. 
Other West Branch operations total 33,500,000 feet, 
and old logs left in streams aggregate 3,500,000. This 
makes a grand total for the West branch, new and old 
logs, of 99,500,000 feet, of which 84,000,000 are new 
and 15,500,000 old logs. 

On the East branch the cut promises a total of 74,- 
500,000 feet. The cut on the Mattawamkeag will be 
about 30,000,000, Piscataquis 18,000,000 and Passa- 
dumkeag 12,000,000, making a total for the Penobscot 
river of 234,000,000 feet, which will be increased by 
brook drives to about 255,000,000. Deduct from this 
30,500,000 of old logs, and the total cut of new logs on 
Penobscot waters this season is about 225,000,000 feet. 

On the St. John river waters in Maine, which in- 
clude the Aroostook river, the cut indicates an aggre- 
gate of 64,500,000 feet. 

At the annual meeting of the West Branch Driving 
& Reservoir Dam Company in Bangor, January 20, 
officers were elected as follows: President, Garret 
Schenck; vice president, A. Ledyard Smith; treasurer, 
J. Sanford Barnes; general manager, Fred A. Gilbert; 
directors—Fred A. Gilbert, Bangor; Garrett Schenck, 
Boston; A. Ledyard Smith, Madison; Edward Stetson, 
Bangor; J. Fred Webster, Boston; J. Sanford Barnes, 
jr.. New York; Eugene Hale, jr.. New York; A. Ledyard 
Smith, clerk. 





LITIGATION. 


An Echo of the Howell Failure. 


OmAHA, NEB., Jan. 23.—Through a decision of the supreme 
court of Nebraska, made public today, the First National 
bank of Chicago was awarded the title to Omaha real 
estate estimated to be worth $150,000, in a suit that has 
been in the courts since 1891. In that year the Chicago 
wholesale firm of S. R. Howell & Co. made a sensational 
failure, being indebted to the First National bank of Chi- 
cago in the sum of $700,000. Before the failure the firm 
transferred this Omaha real estate to the bank, a proceeding 
that was bitterly contested by other creditors, the plaintiffs 
claiming that the property should be included among the 
general assets and divided pro rata among the creditors. 
The ig decided today that the bank was entitled to the 
property. 


Timber Land Transaction in Dispute. 


PORTLAND, ORE., Jan. 23.—A motion was filed in the 
United States circuit court here last Friday to obtain an 
amended bill of complaint in the case of McKinley vs. Gil- 
bert, which is an action involving the sum of $2 arising 
from a series of locations and speculations in timber lands, 
a begun in the state circuit court for Marion county 
and removed to the federal court by the defendants. The 
defendant. George H. Lloyd, and with his son, Clyde D. 
Lloyd, formed an agreement with McKinley whereby the 
latter should devote his time to the selection of timber 
lands in Oregon, while George H. Lloyd should furnish the 
necessary money for the purchase of such lands as McKin- 
ley would deem best. The land was to be taken in the name 
= es H. Lloyd or his son. All were to share in 
the profits. 
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Passing of a Pioneer in the Sash and Door Trade. 


On January 21 Eli B. Hayes, for many years prominent in 
the sash, door and blind business and latterly the head of 
the E. B. Hayes Machine Company, of Oshkosh, Wis., died 
at his home in that city, aged 67. Death was caused by 
paralysis, together with kidney trouble, from which latter 
disease he had been suffering for some time. 

Mr. Hayes was essentially a self made man. He was 
born at Bennington, Vt. He received his education in the 
country schools of his native state during the winter 
months and worked on the farm during the summers. Even 
these days of schooling were short as_ compared to the 
advantages boys ordinarily receive nowadays, for when he 
was 16 he began life in earnest as an apprentice in the 
sash and door business. Five years later, at the age of 
21, Mr. Hayes came into a little money and, together with 
what he had been able to save by his industry and econ- 
omy, started a small sash and door factory for himself. 
After this plant had been running for some time two part- 
ners came into the concern, each putting in $4,000, and 
the factory was made the largest in that part of the coun- 
try, employing 160 men. Its _ operation was_ very 
successful, and after twelve years Mr. Hayes retired from 
the business with a fortune in the neighborhood of $260,- 
0, 


“After selling out his interest in the sash and door busi- 
ness Mr. Hayes purchased an iron works at Vergennes, Vt., 
where for the next eight years he engaged in the manufac- 





THE LATE ELI B. HAYES, OF OSHKOSH, WIS. 
A Famed Sash and Door and Machinery Manufacturer. 


ture of pumps. His predilections had always been for ma- 
chinery, but in its manufacture he was not so fortunate 
as he had been in the old business, and decided to return to 
sash and door manufacturing, in which he had made his 
money. 

He then started a sash and door factory at Grand Rapids, 
Mich., which he called the Big Rapids Sash, Door & Blind 
Company, and which he ran for three years. About 1883 
he went to Oshkosh, Wis., and for a time occupied the 
position of superintendent of the Paine Lumber Company, 
of that city. After leaving the Paine company he decided 
to enter again the machine manufacturing field. He spent 
considerable time in perfecting his plans and finally organ- 
ized the company which bears his name. The BE, B. Hayes 
Machine Company has been a notable success in the manu- 
facture of improved machinery for sash, door and blind 
factories, and its product is favorably known wherever such 
product is made. 





Francis Page. 


Francis Page, who for many years owned a planing mill 
at the corner of Adams and State streets, Chicago, where 
the Fair department store now stands, is dead at his home 
in Austin, aged 88 years. Mr. Page came to Chicago in 
1840. His widow and two daughters survive him. 





Walter H. Kendig. 


HARRISBURG, Pa., Jan. 23.—Walter H. Kendig, a former 
well known lumberman of this city and Middletown, died 
on January 18 at his home in Overbook, near Philadelphia, 
after a lingering illness. He was 73 years old and is sur- 
vived by his widow. 
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S. Warner Young. 


PHILADELPHIA, Pa., Jan. 21.—S. Warner Young, a pioneer 
lumberman of this city, died here on January 20 after an 
illness of one week: He was connected with a number of 
business interests as well as various societies and was prom- 
inent in Masonic circles. 


William Ezra Ferguson. 


New York, Jan. 22.—William Ezra Ferguson, aged 71, 
president of the Mutual Company, dealers in ship stock etc., 
Produce Exchange building, this city, died at his home in 
Montclair, N. J., today. He was a member of the New York 
Lumber Trade Association. 


~~ 


Ingersoll George. 


RIDGELAND, WIS., Jan. 23.—Ingersoll George, who had 
been for many years connected with the lumber business in 
this vicinity, dropped dead at his home near here January 
1. He was a brother of Major George, of the Wisconsin 
National Guard, and was 72 years old. 





John T. Simon. 


John T. Simon, president of the Interior Woodworking 
Company, who died at Prescott, Ariz., on January 19, was 
buried on January 22 from the chapel in Graceland ceme- 
tery with Masonic rites. Mr. Simon went to Arizona last 
Spring for health. He was 39 years of age. 





Lewis Porter. 


Brockton, Mass., Jan. 23.—Lewis Porter, formerly a 
Well known business man and lumberman of this place, died 
at his home here on January 20 after a brief illness. For a 
umber of years he had a lumber yard at Montello and Court 


streets, but a few years ago retired from active business. 
Mr. Porter was a member of several clubs and numerous 
societies and leaves three daughters. 


Charles F. Doe. 


San Francisco, Cau., Jan. 22.—Charles F. Doe, head of 
the lumber and manufacturing firm of Charles F. Doe & 
Co., this city, died suddenly at his home, 2000 Laguna 
street, on January 17, Mr. Doe’s trouble was heart failure. 
He was born in Parsonsfield, Me., in 1833 and was a G@ali- 
fornia pioneer. He was largely interested in the California 

r Company and other enterprises. 
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Gustave Meeske. 


MUSKEGON, MicH., Jan. 20.—Gustave Meeske died at 
Hope, Idaho, a few days ago and the remains were brought 
to this city for interment. He was treasurer of the Hope 
Lumber Company. He returned a few months ago from a 
trip to Europe. While his health had not been good, his 
death was unexpected. 





J. W. Evans. 


ASHBURN, GA., Jan. 22.—J. W. Evans, senior member of 
the firm of J. S. Betts & Co., died at his home here on 
January 17. He had been in poor health for over a year, 
but had been seriously ill for only a few days and his death 
was a severe shock to his many friends throughout the 
state. He was well known as a church and Sunday school 
worker and greatly loved by all who knew him. His wife, 
two sons and three daughters survive him. 
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Joseph F. Rodgers. 


PITTSBURG, Pa., Jan. 25.—Joseph F. Rodgers died today, 
aged 40, at his home, 607 Fourth street, Braddock, after a 
long illness due to bronchitis. He was born in Armstrong 
county, near Kittanning, Pa., and came with his parents 
to Pittsburg when a boy. He resided with his family on the 
south side for many years and worked as a machinist. He 
later entered the lumber business and five years ago organ- 
ized the Braddock Lumber Company, of which he was 
president until forced to retire on account of ill health. He 
was a member of the Homestead lodge, B. P. O. Elks; of 
Branch No. 34, C. M. B. A., of Pittsburg, and the Turnverein 
of Pittsburg. He is survived by his parents, Mr. and Mrs. 
James B. Rodgers, four brothers and two sisters. Funeral 
services will be held at 9:30 a. m. Thursday at St. Bren- 
dan’s church, Braddock. Interment will be made in St. 
Michael’s cemetery, Pittsburg. , 





S. Warner Young. 


PHILADELPHIA, Pa., Jan. 25.—S. Warner Young, who over 
twenty years ago was in the lumber business in this city, 
died on Thursday last at his home, No, 2028 Race street, 
of pneumonia, after an illness of a week. Early in the 
70s he opened a wholesale and retail yard on North Broad 
street, which he successfully conducted for several years. 
In 1883 he entered the City Trust, Safe Deposit & Surety 
Company as a teller and remained with the corporation 
throughout the ensuing years. His father, John E. Young, 
built the old Fairmount water works before the consolida- 
tion of the city. He was a prominent Mason, having been 
an cca of the Mozart Lodge, and its oldest past 
master. 





George Johnson. 

MILWAUKEB, WIS., Jan. 25.—George Johnson, a pioneer 
lumber dealer in Milwaukee, father of John J. Johnson, 
president of the Johnson Lumber Company, died suddenly 
at his residence, 1029 Sycamore street, Wednesday, Janu- 
ary 20, aged 80. Until the death of his wife, just three 
weeks ago, Mr. Johnson had enjoyed fairly good health. 
Since then, however, he gradually failed and ten days 
ago his condition became serious. 

Mr, Johnson was born in Dublin, Ireland, July 17, 1823. 
He grew up and received his education there. In 1845 he 
married Eliza McClean, of Manchester, England, and three 
years later they came to this country, settling for a short 
time in Boston. In the spring of 1849 they came to Mil- 
waukee and Mr. Johnson secured employment in the sash 
and door factory of J. B. Smith, on West Water street. Here 














GEORGE JOHNSON, DECEASED, 
An Early Factor in the Lumber Trade of the Northwest. 


he remained until 1862, when he engaged in business with 
Feter Smith under the firm name of Smith & Johnson, 
the latter succeeding to the business upon the death of his 
partner. For some time he conducted two lumber yards in 
this city and he also conducted a large lumber yard in Pe- 
waukee. He retired from business in 1877. He invested 
his money in real estate and at the time of his death owned 
twenty residences in Milwaukee. 

Seven children survive, six sons and one daughter. These 
are John J. and George F. Johnson and Mrs. Edward F. 
Zinns, of Milwaukee; Simon P. and William H. Johnson, of 
Spokane, Wash.; Rev. Thomas B. Johnson, of St. Rose’s 
Chareh, Racine, and Rev. Father D. M. Johnson, S. J., 
St. Louis. The funeral was held Saturday morning at 
Gesu church and was conducted by the two sons who are 
priests. 

Alexander Bateson. 

Alexander Bateson, a retired lumberman of this city, died 
at his home, 4206 Michigan avenue, on Sunday morning last, 
January 22, at the age of 80 years. Deceased was well 
known in Chicago lumber circles during the ’60s, having 
embarked in the wholesale trade here in 1859, and was 
steadily in business until the early ’80s, when he retired 
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with a competence. He was a California gold seeker in 
1849 and when he came to Chicago in 1855 he brought with 
him $500,000 as the result of his five years’ work. This he 
invested in the lumber business. Later the greater part of 
his fortune was lost in bad investments. Funeral services 
were held at the family residence on Tuesday last. 





John F. Brinkman. 


Terre Haute, Inp., Jan. 21.—John I, Brinkman, one of 
the best known and respected citizens of Terre Haute, is 
dead at his home. Heart trouble was the immediate cause 
of his death. He has been a resident of this city for twen- 
ty-six years and for a number of yeas was associated with 
Frank Russell in a stave and heading factory. Mr. Brink- 
man is survived by his wife and seven children. 


FOREIGN TRADE NEWS. 


LATE LIVERPOOL ADVICES. 
(By our own correspondent.) 

LIVERPOOL, ENGLAND, Jan. 16.—So far as the lumber 
and lumber trade was concerned the old year faded 
away in a nebulous condition. Much of this is attrib- 
utable to the Chamberlain campaign for protection. Un- 
til the nation shall have had an opportunity of declar- 
ing its policy trade is likely to be restricted to actual 
wants for immediate requirements and in no branch of 
business is this more strongly manifested than in the 
lumber and timber trades of this country. 


Pitch Pine Prices and Stocks. 

There is a cessation of business here in pitch pine, 
both hewn and sawn timber. No one will enter into 
contracts for future delivery upon a e. i. f. basis in 
the face of all the uncertainty, 

During December only one small lot of sawn 
arrived here under ¢. i. f. conditions, and this was a 
special lot contracted for several months ago. The 
high prices demanded at gulf ports seem to close un 
entirely any chance of dealing in futures. In this 
port they can be disregarded to a very large extent for 
the reason that the market is still well fed with con- 
signments sent here tov be sold at the best price they 
will bring. That best has been very low. The fol- 
lowing transactions will show in. an emphatic manner 
the conditions of the Liverpool market at present. 

A shipment of 2,219 logs of sawn timber was made 
from Brunswick, Ga., and consigned to Alfred Dobell 
& Co. This firm adopted the bold tactics of offering it 
in small lots by auction ‘‘without reserve,’’ and the 
following prices will show the result: Lot 1—Fiftv 
logs, 11 to 22 inches side, brought 22 cents a foot; 
lot 2—thirty-three logs, 15 inches side, 20 cents; lot 3 
—eighty-nine logs, 14 inches side, 18 cents; lot 4—102 
logs, 13 inches side, the same price; lot 5—113 logs, 
1z2 inches square, (lid better at 21 cents, but after trying 
the reminder in every conceivable way it was knocked 
down at 18 cents with the exception of a lot of 6x6, 
which realized 18% cents. Other consignments have 
been sold privately at about this basis. With this low 
range of values to work upon the merchants who have 
bought the month’s imports were able to rush it upon 
their country buyers, which accounts for the fact that 
the consumption has just about equaled the imports. 
The stock remains therefore at the extremely high fig- 
ure of 861,000 cubic feet, which is far too heavy. It 
consists principally of small or inferior wood which 
will act as a drag upon the market until it shall be 
materially reduced. Under these circumstances the out- 
look for shippers is far from bright at present and 
this, owing to politial disturbances, may remain so 
for some months. Compared with previous years, the 
stock of hewn timber is light, only 108,000 cubic feet, 
but this is equal to a nine months consumption on the 
basis of last month’s takings. 

There is much the same story to tell about the tim- 
ber, which is stocked here to the extent of 316,000 cubic 
feet, or 3,792,000 feet of 1x12. The month’s consump- 
tion was only 23,000 cubie feet—275,000 feet of 1x12. 
There is therefore no inducement for shippers to send 
their lumber here in the face of these facts. Yet there 








timber 


-is little doubt that shipments will still be made here to 


be sold from the steamer’s side, whatever prices they 
will fetch. 

It may be added that in the Manchester docks (thirty 
miles from here), there is also 321,000 cubic feet of 
sawn pitch pine timber which should be added to the 
stock here, which brings up the total to 1,182,000 cubic 
feet. In spite of all this there will doubtless be con- 
signments of lumber from the gulf as well as the At- 
lantic ports just as though the situation had a pleasant 
aspect. 

Oak. 

Shippers of oak logs have evidently gotten scared at 
last by the unremunerative prices they have been get- 
ting for some time, and in consequence they have sent 
over only 1,000 cubie feet. This, however, still leaves 
the market with a heavy stock of 143,000 cubic feet, 
chiefly from Mobile, and a bad feature of it lies in the 
fact that a very large proportion is of inferior quality 
which has been sold here as low down as 3% cents a 
foot landed, charges paid by shipper. 

A slightly better feeling is shown in the oak lumber 
market for sizes specially cut for railroad wagon build- 
ing, but these must be of primest quality. The in- 
spection seems to grow more stringent and the slight- 
est defect is certain to lead to rejection. The import 
overran the consumption by 25,000 cubic feet, raising 
the stock to 180,000 cubic feet. As this is all held by 
local merchants they are likelv to fight shy of entering 
into future contracts until it shall be materially re- 
duced. With this in prospect manufacturers would 








probably do well if they were to curtail their output 
until the market may get intv a healthier state. As 
with thick lumber so with thin, only the very choicest 
is in demand; any inferior stuff will fare badly. 


Other Hardwoods. 

There is an upward tendency in value for walnut logs 
ot medium to large average square when found in com- 
bination with good color, straight grain and sound con- 
dition, but a poor outlook for anything that does not 
fill this bill. Walnut lumber is still in a poor way, as 
there is a heavy stock with but little demand. At 
present no inducement can be held out to shippers to 
inake any consignments. lor ash there is only the same 
report to make—shipments of inferior stuff will not 
reward the shipper. The arrivals for December were 
19,000 cubic feet, principally on contract. Poplar logs, 
if they be of prime quality, straight grained and long 
lengths, will do fairly well, but knotty or twisted logs 
ean hardly be given away. 

Pacific Coast Hardwoods. 

No further arrivals of redwood have come from Cali- 
fornia and this port can do with a good, healthy rest. 
The stock here is 218,000 cubic feet, and with a monthly 
consumption of only about 3,000 to 4,000 cubic feet it 
is evident there is more than enough here at present. 
Another cargo of Oregon pine logs and lumber arrived 
last month, sending the stock away up to 534,000 cubic 
feet, upon which the monthly demand of only 6,000 
cubie feet makes but little impression, 

Mahogany. 

The mahogany sales during December were three in 
number and at these the supplies came from Cuba 
and the various ports on the west coast of Africa. Thi 
buyers identified with the United States market were 
prominent but there was nothing of very high merit, 
the highest price reached being slightly under $1 « 
foot. Others sold at 36 to 43 cents a foot, this for 
African wood. The Cuban consignment contained « 
large proportion of small wood which sold as low down 
as 61 cents, while the highest prices were 20 to 6U 
cents a foot. 





FROM ONTARIO’S CAPITAL. 

ToRoNTO, ONT., Jan. 25.—Last week was occupied by 
the provincial legislature in debating the address in re- 
ply to the lieutenant governor’s speech from the throne 
as to its administration of timber resources. C. N. 
Smith, representative of Sault Ste. Marie, who move: 
the address in reply to the speech, expatriated on the 
enormous values of the provincial assets. Speaking ot 
the recent sale he said that allowing 10,000 feet to the 
acre and counting, in addition to the bonus received 
for berths, the ground rent and stumpage dues, the prov 
ince would reqeive from that sale $27 an acre, $17,261 
a mile, a total of $14,335,230, sufficient to dispel the 
fear of direct taxation. He believed that the province 
had in the northern country at least $100,000,000 worth 
of the very best pine. He suggested to the government 
the policy of not permitting lumbermen to cut pir: 
below a certain thickness. Mr, Whitney, the opposition 
leader, charged that the government in selling off the 
pine and applying the large sums thus raised to the or- 
dinary purposes of adminstration was really disposing 
of the capital stock of the province. The money in 
stead of being treated as capital would be wasted anil 
dissipated in a few years and then another portion of 
the patrimony of the people would be disposed of. Oth 
er speakers accused the government of corruption in 
disposing of timber units at nominal prices to political 
favorites who realized large sums by selling them again. 
On January 21, Hon. Elihu J. Davis, commissioner of 
crown lands, spoke in defense of the government’s tim 
ber policy, taking credit for having safeguarded tlic 
public interests by raising the timber dues from $1.25 
to $2 a thousand and the ground rent from $3 to $5 1 
square mile. He contended that while it was true tha! 
the increased price of lumber helped to enhance tle 
value of timber limits, it was also true that the effec- 
tive system of fire ranging adopted by the government 
had been a strong factor in the same direction. He 
knew no province or state which had such a good sys- 
tem. ‘‘I am in a position to say,’’ went on Mr. Davis, 
‘*that there are billions of feet of good pine standing 
on crown lands yet uncut and unsoid. The increase 
of the forest reserves from 2,200 to 5,900 square miles 
would mean a large addtiion to the income of the prov- 
ince.’’ 

English buyers have secured almost the entire cut of 
the Ottawa saw mills for the next season. The cut of 
deals from the mills of J. R. Booth, the Hull Lumber 
Company, the Hawkesbury Lumber Company, W. Bb. 
Edwards Company, Gilmour & Hughson and the Mac- 
Laren Company, of Buckingham, will go to the Britis! 
market, the purchasing firms being Watson & Todd an‘ 
Robert Cox, of Liverpool, J. Burstall, Quebec, and W. 
& J. Sharples, McLaren & McLaren, of East Templeton. 
who will cut about 10,000,000 of deals, had not closed 
with any purchaser at last accounts. Much waney tim- 
ber is being cut for which British buyers are paying 
from 10 to 15 percent more than last season’s prices. 
The waney timber taken from J. R. Booth’s Wada- 
waska limit has been taken by Dobell, Beckett & Co. 
Continued heavy snowfalls and blizzards have greatly 
hampered work in the woods. 

David Aitchison & Co.’s saw mill and blind, sash 
and door factory, Hamilton, Ont., was fired by an in- 
cendiary on the night of January 16. The fire was 
discovered in time to save the premises. A previous at- 
tempt on Christmas day resulted in damage to the ex- 
tent of $16,000. The firm offers a reward of $200 for 
the apprehension of the criminal. 
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DOORS AND MILLWORK. 


a oo a 


The steadily cold weather prevailing through the coun- 
try thus far this winter has not contributed greatly to 
the well being of the door and mill work industry. At 
this time, also, the interest of retailers is largely cen- 
tered in the state and district association meetings and 
buying has been, therefore, for the time being negtected. 
Htowever, retailers in the north report that they have 
had a normally brisk trade during the winter, especially 
for storm sash and doors, and a fair trade for regular 
tock goods, with an encouraging volume of inquiry for 
dd work, and good prospects ahead. In fact a better 
eceling is permeating the business atmosphere generally 
and much of the nervousness and lack of confidence visi- 
ble during the last two months of last year have been 
lissipated. 

* * * 

The new sash and door manufacturing company, 
formed for the purpose of buying and selling the output 

’ the various factories of the middle northwest, is now 

ing an active business and is said to be meeting the 
xpectations of its projectors. A feeling of strength 
has been imparted to the wholesale and retail markets 
through the steadying influence exercised by the new 
ompany in manufacturing circles and the satisfaction 
usually observed in the wholesale trade in doing business 
mm a steady market is not wanting. 

* * * 

Chicago wholesalers report a generally fair amount of 
business for this stage of the season. Retailers are 
buying a few car loads occasionally and reports from all 
parts of the territory tributary to this distributing cen- 
ter are generally favorable. While prices are decidedly 
more satisfactory than heretofore there is still some un- 
easiness shown on car load lots, but on small lots of both 
stock goods and odd work there is little to find fault 
with. Reports coming in from salesmen representing this 
market in the retail field are invariably encouraging for 
good spring business. In all likelihood the season’s 
trade will be normal, although a heavier demand than 
was visible last year is hardly to be anticipated. 

* * * 


According to all reports the window glass market is 
in a state of absolute demoralization. The inability of 
glass manufacturers to agree upon a scale of wages with 
their workmen has resulted in a different scale being paid 
at almost every factory; consequently manufacturers are 
unable to guess what their competitors’ glass costs them. 
In consequence of wage troubles, also, many factories 
have either not started, or have closed down, and it is 
said that assortments of glass are not in good condition 
for this season and that large buyers are having some 
difficulty in filling out their stocks. Machine made glass 
is said to be an important factor in the wage disagree- 
ment and the outside manufacturers have only themselves 
to blame for the low prices, as the original proposition 
of the glass blowing machine people would have resulted 
in a steady and uniform market for the entire season had 
it been accepted. 

* * * 

The Kansas City (Mo.) outlook for local business in 
the way of millwork was never more encouraging. The 
mills are running with some business on hand. The esti- 
nators are busy figuring on new jobs which will shortly 
be let, and from present indications this will be another 

ig building year at that point and the planing mills 
will have all the business they can handle through the 
entire year. Demand from the country is still light, but 
v0 great amount of trade is ever expected in January. 
Che jobbers at Kansas City consider the outlook fair and 
say there will be plenty of trade when the country build- 
ing sets in. Prices have not changed and are too low to 
be satisfactory. 

* * * 

There is a good report from the sash and door fae- 
tories of Buffalo, N. Y., though it has to be made largely 
prospective just now. The weather has been too severe 
of late for new work, but every member of the lumber 
trade is predicting that Buffalo will do a very .heavy 
amount of building this year and there will be all the 
more haste in the spring because the winter has rendered 
much work of that kind impossible. Home prices are 
better than anything but the real cream of the eastern 
trade and that is to be had by only the favored few, 
whose work has a reputation. The other mills will look 
nearer home for business. 

* * * 

It is hard to describe the dull conditions that have 
prevailed about New York city since the manufacturers 
have realized that there will be very little doing the rest 
of the season. There is no building, no moving of lum- 
her, nothing but the contemplation of snow and ice and 
the wait for inquiries. 

* * 

The sash and door factories at Baltimore, Md., are 
only moderately busy and the demand for their output is 
by no means active. Building operations languish, and 
the outlook for the spring has not yet assumed a suffi- 
ciently distinct aspect to serve as a basis for predictions. 
The need of houses in large numbers is generally con- 
ceded, but the financial situation continues unsatisfactory 
and tends to affect construction work by restricting 
credits. Prices are relatively good and the situation is 
not without some encouraging features. 

* * * 


Pacific coast advices report business quiet at present 
on account of the season, but with prospects for the 
spring trade good. In this respect there has been quite 
a change in the California situation, which a week or so 
ago was beginning to look rather dark. The rains, how- 


ever, have effected quite a change, as until they came the 
whole southern section of the state was looked upon as 
doomed. There has been a revival of trade with Australia 
and matters throughout the state are generally looking 
bright. 

~ * * 

Mill work at Los Angeles, Cal., and vicinity continues 
to be in aetive demand and the mills are continually 
crowded with orders far ahead. The sash and door fac- 
tories are »ll busy and orders run largely to odd sizes, 
which is satisfactory, as there is more profit in that 
class of work than in stock sizes, the latter having to 
meet the competition of the northern factories, although 
the latter are holding up prices better than in the be- 
ginning of the season. About the only complaint the fae- 
tories have to make is the scarcity of dry lumber. There 
has been some increase of dry kiln capacity during the 
past year, but nothing like what is needed to meet the 
demand for bone dry stock. No such stock is received 
in Los Angeles except by rail from the redwood and 
sugar pine districts, 


THE SOUTHWEST. 


IN THE CALCASIEU DISTRICT. 

LAKE CHARLES, La., Jan. 25.—Conditions are reported 
more favorable this week than they were during the 
week just passed, and orders are now coming in in good 
volume from almost every section to which yellow pine 
is shipped by the Lake Charles mills. It is thought 
that present conditions constitute the rim of the busy 
season, which will begin to make itself manifest about 
the end of this month or the early part of next. Re- 
newed activity is apparent in railroad orders, the indica- 
tion being that while there will not be so many railroad 
extensions this year the falling off in the orders from 
this direction will be largely compensated for by the 
increased number of orders for car material, for reports 
say that many of the railroad systems contemplate con- 
siderable enlargements of rolling stock. Indications 
point to activity in the building trades of nearly every 
section, provided, as is thought will be the ease, the 
labor situation shall remain favorable. Without speci- 
fying any particular territory, the general report for the 
week is that orders and inquiries are more numerous 
than they were a week ago. There has been no material 
additions at any of the mills to the stocks on hand. 
Piles are broken and assortments are poor. 

While in Ilouston during the week, F. E. Howard New- 
combe closed a big contract with the Kirby Lumber 
Company, taking the rift cut of the company for twelve 
months. C. A, Rumpf, of Antwerp, was in Lake Charles 
on Saturday conferring with Mr. Newcombe with the 
view of representing him in Belgium. Ed Toler, a re- 
tail dealer of Iowa, was here during the week placing 
orders. T. Low, of Brenham, Tex., and W. C. Trout, 
representing the Allis-Chalmers Company, were visitors 
during the week. J. G. Powell, the prominent Lake 
Charles mill man, was a visitor to New Orleans last 
week, where he attended the convention of the Southern 
Lumber Manufacturers’ Association. J. F. Loxley, a 
veteran lumberman, is spending a few days here. M. P. 
Erwin, United States government inspector, spent the 
week here inspecting decking at the plant of the Bradley- 
Ramsay Lumber Company. 











THE EAST TEXAS LUMBER CENTER. 

Houston, Tex., Jan. 25.—Demand continues to im- 
prove, for export stuff as well as from the interior, espe- 
cially for the latter, and last week a number of food or- 
ders were booked by Houston firms. About the most im- 
portant of these was an order placed by F. FE. Howard 
Newcombe with the Kirby Lumber Company for some- 
thing like 1,000,000 feet of export material as soon as it 
ean be delivered to him. Demand from the interior 
continues excellent and the prevalent beautiful weather 
tends to increase it. All the firms of the city, large and 
small, report that during the past ten days or two weeks 
there has been a material increase in business and that 
now conditions are much better than they were a month 
ago. Prices continue firm and there seems to be no dis- 
position on the part of any to shade the list. 

A disastrous fire at Sour Lake, Texas’ new oil town, 
yesterday morning wiped a greater part of the business 
section of the little city off the face of the earth, with 
loss something like $200,000 all of which was without 
insurance. Before the ruins had ceased to smoke orders 
for lumber were on their way.to Beaumont for material 
with which to replace the buildings destroyed by fire. 
The Industrial Lumber Company, of Beaumont, received 
orders aggregating about 150,000 feet and while the town 
was still burning twelve cars were ordered loaded at 
once at Vinton, La., for immediate shipment. The Kirby 
Lumber Company and others also received orders for 
building material for immediate shipment and as soon as 
the ashes can be removed the work of rebuilding will 
begin. 

Sam A. MeNeely, of the tie department of the Kirby 
Lumber Company, says that he has just had an order 
from the Santa Fe railway for 2,000,000 feet of ties to 
be delivered during the year. The first deliveries will 
be made soon and the others at intervals during the year. 

J. I. Campbell is visiting in Mississippi. recuperating 
his health, which has not been good of late. 

The Orange paper mill which manufactures paper from 
pine shavings has installed a complete equipment for 
making paper by what is known as the sulphide process. 
Heretofore caustic soda process has been used, but this 
method is too expensive and the earnings of the mill 
have been greatly decreased thereby. Not only will the 
mill be able to turn out the paper for less money but the 
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grade will be much better than that made by the old 
method. 

V. A. Longaker, general sales agent of the Kirby Lum- 
ber Company, is out of the city on a business trip and 
is expected back the latter part of this week or the first 
of next. 


LOCAL AND PERSONAL. 


Charles H. Brown, lumber buyer for the Rockwell 
Manufacturing Company, Milwaukee, Wis., was in Chi- 
cago a day or two this week on business. 


Charles D. Benedict, of the yellow pine firm of 
Schultz Bros. & Benedict, Old Colony building, this 
city, is on a ten days’ trip to southern mill points. 

Frank N. Abbott, of the Lesh, Prouty & Abbott 
Company, Goshen, Ind., has recently been visiting, 
with his wife, at ‘‘Fair View,’’ the home of H. N. 
Saxton, jr., Knoxville, Tenn. 


J. Shank, of the Bryson City Pump Works, Bryson 
City, N. C., was in Chicago on a business trip this 
week and showed a lively appreciation of the cool lake 
breezes with the thermometer flirting with the zero 
mark. 


H. B. Leavitt, of the Arkansas Lumber Company, 
Warren, Ark., is visiting in Chicago after a several 
months’ stay at the mill. Mr. Leavitt reports yellow 
pine conditions as being satisfactory in the main, with 
prices fair and the demand present and prospective of 
seasonable proportions. 

Ninety-eight large United States mail sacks were re- 
quired by the True & True Company, of this city, for 
the mailing of its 1904 cartoon calendars, which are 
sent only to the trade. These calendars show some 
of the famous cartoons used in that company’s adver- 
tisements in the AMERICAN LUMBERMAN. 

Schultz Bros. & Benedict, the yellow pine whole- 
salers of the Old Colony building, this city, have estab- 
lished a branch office at Peoria, Ill., which is in charge 
of their representative in that section, J. L. Johnson. 
The members of the firm report a fair trade in their 
line all through the surrounding territory. 


John N. Penrod, president of the Penrod Walnut 
Corporation, Kansas City, Mo., and of various other 
lumber organizations, accompanied by Mrs. Penrod and 
daughter, will sail on Saturday of this week for Cuba, 
going from New Orleans. Mr. Penrod is one of the 
more strenuous lumbermen who is identified with a 
number of concerns, but he has rounded up his year’s 
work and has decided to take a little rest in Cuba. 


The J. A. Fay & Egan Company, manufacturer of 
improved and patented woodworking machinery, Cin- 
cinnati, Ohio, has just issued two neat and neatly gotten 
up catalogs devoted to the company’s various products 
and which are printed in the German and French lan- 
guages. Each is a small pamphlet of fifty-six pages and 
is printed on heavy enameled paper, and both are bound 
artistically. There are over 200 half tones of various 
machines, under each of which is given a compact but 
comprehensive description. 


W. T. McGuire, traveling representative of the 
Rietbrock Land & Lumber Company, of Athens and 
Milwaukee, Wis., was in the city one day this week on 
business for his concern. Mr. McGuire says that the 
Athens mill started up cutting hardwoods on Decem- 
ber 14, and will run steadily until spring. He re- 
ported dry stocks scarce at northern points and said 
that he has already disposed of a large proportion of 
the company’s cut now being put in pile this winter. 
In Mr. McGuire’s opinion, the demand for northern 
hardwoods is already testing the ability of manufac- 
turers to supply it, logs and lumber being scarcer this 
season than ever before. 

Charles F. Thompson, general manager of the Missis- 
sippi Lumber Company, of Chicago and Quitman, Miss., 
returned on Thursday last from a week’s visit to New 
York, where he had been to consult with E. K. Stallo 
and other stockholders of the Kingston Lumber Com- 
pany, of Laurel, Miss., of which company Mr. Thomp- 
son is president. He says that the Kingston Lumber 
Company’s new mill was started up January 1 and has 
run steadily ever since without a single mishap. The 
mill is a Filer & Stowell band, with Wickes gang and 
has a capacity of 85,000 feet in an 11-hour run. The 
motive power is furnished by a Filer & Stowell Cor- 
liss engine, 26 by 48 in size and the company is ex- 
pecting to shortly add another band saw, increasing its 
eapacity to 140,000 feet a day. The cut of the Laurel 


mill is handled by the Mississippi Lumber Company, 
which, with its own cut at Quitman, that of the Laurel 
mill, and that of the Brookpark Lumber Company, of 
Enterprise, Miss., besides several smaller mills, will 
give it a total output in 1904 of 85,000,000 feet, all 
of which will be handled from the Chicago office. Mr. 
Thompson reports the yellow pine trade first class, 
stating that he has made some excellent sales already 
this year and is shipping stock rapidly. 


THE WEEKLY REGISTER. 


Among those interested in the lumber or kindred in- 
dustries visiting in Chicago during the week ending on 
Wednesday last were the following: 

W. E. Laidlaw, Cincinnati, W. S. Eddy, Saginaw, Mich. 
0. W. W. Hobson, Indianapolis, 
W. G. Van Auken, Saginaw, Ind. 

Mich. C. W. Radford, Oshkosh, Wis. 
Ora Darnell, Kansas City, Mo. J. A. Wright, Merrill, Wis. 
Robert S. Stearns, Ludington, N. Paine, Oshkosh, Wis. 

Mich, S. H. Whitmer, Goshen, Ind. 
are Nelson, jr., St. Paul, c. > Timlin, Hazelhurst, Wis. 
nn i 


i, Young, ison, Wis. 
C. H. Stange, Merrill, Wis. 


W. R. Durfee, Ashland, Wis, 
bf Watkins, St. Paul, N. A. Gladding, Indianapolis, 
nn. 
C. H. Young, Clinton, Iowa. 


nd. 
R L. L. Hotchkiss, Green Bay, 
W. H. Laird, Winona, Minn. is. 
— Dake, Tré.verse City, ¢- *s Hafner, St. Louis, Mo. 
¢c 


% . Magness, Cincinnati, 
C. A. Martin, Sheboygan, Mich. Ohio. 
E. C. Mershon, Saginaw, Mich.G. H. Kelly, Omaha, Neb. 
R. H. Keith, Kansas City, Mo. H. V. Knapp, Menominee, Wis. 
EK. C. Finkbine, Des Moines, H. P. Lucas, Escanaba, Mich. 
Iowa. C. A. Luster, Duluth, Minn. 
D. R. Moon, Eau Claire, Wis. R. C. Morley, Saginaw, Mich. 
M. J. Bialy, Bay City, Mich. F. J. Moss, St. Joseph, Mo. 
J. Earl Morgan, Oshkosh, Wis.G. C. Bohn, St. Paul, Minn. 
C. M. Peaslee, Dubuque, Iowa. J. W. Cochran, Ashland, Wis. 
W. EF. Dermont, Williams, F. N, Snell, Milwaukee, Wis. 
Ariz. S. C. Jackson, Duluth, Minn. 


END MATCHED FLOORING LITIGATION. 


In the AMERICAN LUMBERMAN on January 9, the de- 
cision of Judge Seaman regarding end matched flooring 
was given in full. In another department of this paper 
the Wisconsin Land & Lumber Company, manufacturer 
of hardwood flooring at Hermansville, Mich., offers to 
send a copy of this decision to anyone desirous of ob- 
taining it. The company will make no charge whatso- 
ever for the decision. 

PIPPI PPI IPI II 


Those of our readers who are interested in the south- 
west and its development willl find a small pamphlet 
recently issued by the general passenger and ticket 
agent of the Missouri, Kansas & Texas railway at St. 
Louis of considerable interest. This section of the 
country is interestingly and :instructively described 
and upon request this pamphlet will be gladly mailed 
to those interested. 





C. L. ROBERTS WANTED. 


Within the past week or two, inquiries have been 
coming from different parts of the country relative to 
one C. L. Roberts, who has been scattering sight drafts 
and other promises to pay with a most lavish hand in 
various cities for some time past. 

Roberts came to Chicago, it is said, from Minne- 
apolis, Minn., in 1901, and secured a position with 
the South Side Lumber Company, Ashland avenue and 
Twenty-second street, this city, having charge of that 
concern’s hardwood department. He was evidently a 
good lumberman and attended to business faithfully, 
but his methods were not such as would commend him 
to the managemeunt of the institution and he was 
asked to resign. He then was associated with the 
Ruskauff Lumber Company, of Pittsburg, Pa., for a 
short time. At this time the great west attracted his 
attention, as it does so many other ambitious young 
men and he was next heard from in Portland, Ore., 
where he secured a position with the well known firm 
of Inman, Poulsen & Co., the large manufacturers of 
Oregon pine. His position there was not a responsible 
one, however, but consisted of tallying lumber in the 
yards. One day he went to Mr. Inman, of the firm, 
and told him that he had received news that his mother 
was seriously ill and that he would have to go to his 
eastern home immediately. He was paid off and went 
his way, but shortly after his departure quite a large 
number of bills for board, flowers and goods of vari- 
ous kinds began to pour into the office, and a few 
days later a choice assortment of sight drafts, vary- 
ing im size from $25 to $150, came in from all sec- 
tions of the country. 

On December 28, 1903, Roberts showed up in Chi- 
cago and appeared at the office of George W. Hotchkiss, 
secretary of the Illinois Lumber Dealers’ Association, 
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whom he had known casually for some time. He told 
Mr. Hotchkiss that he was on his way east to see his 
mother, who was seriously ill, and needed a little more 
cash and would like to draw on his firm, Inman, Poul- 
sen & Co., of Portland, Ore., for $25. His representa- 
tions were so apparently genuine that Mr. Hotchkiss 
generously accepted his draft for the amount named 
and Roberts went his way. The draft was sent in the 
usual course to Portland, and a week or so later was 
returned, Inman, Poulsen & Co., naturally refusing 
payment. : . 

Evidently Roberts stayed in Chicago for several 
weeks afterward and probably victimized others, but 
the next heard of him was as pseudo-representative of 
the Ruskauff Lumber Company, of Pittsburg, Pa. In 
this relation he went to the office of W. O. King & Co., 
at the Loomis street bridge, this city, about the middle 
of January and told Mr. King he desired to buy some 
thick maple. Mr. King showed him his stock and ar- 
ranged to make shipment, subject to confirmation by 
the home office of the Ruskauff Lumber Company. 
Before concluding the sale, however, he presented a 
draft for $15 on the Ruskauff Lumber Company. That 
firm also is anxious to ascertain the whereabouts of 
Roberts, as may be seen from the folllowing letter to 
Mr. King: 

PITTSBURG, Pa., Jan. 23. 

W. O. King & Co., Chicago, Ill—Gentlemen: We here- 
with return letter addressed to C. L. Roberts in our care. 
This gentleman was in our employ about a year ago, but 
we regret to advise that at the present time we cannot give 
you his address. He was in your city a short time since 
and possibly may be there now. If you can succeed in 
locating him and will send us a telegram at our expense 
with information as to where he can be seen, we will be 
under obligations to you. Yours very truly, 

RUSKAUFF LUMBER COMPANY. 

Little can be learned of Roberts’ antecedents other- 
wise than set forth above, but it is understood that he 
came originally from Springfield, Mass. His com- 
plexion is light and his hair tinged with gray, al- 
though he was but about 35 years of age. He was 
5 feet 5 to 6 inches tall and weighed about 145 or 150 
pounds. He has a good address and his appearance 
and knowledge of the business is well calculated to 
deceive lumbermen. It is hoped that by giving pub- 
licity to his methods, his field of operations may be 
materially curtailed and the lumber public saved from 
his depredations. 





NEW YORK STATE DEALERS IN CONFERENCE. 


BurraLo, N. Y., Jan. 27.—The annual meeting of the 
Retail Lumber Dealers’ Association of the State of New 
York was held at the Iroquois hotel, Buffalo, today, 
with a registry of forty-eight members present. The ses- 
sion was very short and executive in character and was 
informal in so far as reports and addresses were con- 
cerned, there being nothing of the kind delivered. A 
resolution was passed advising the members to stay 
within their own territory and to maintain the regular 
prices as fixed by the general trade of their towns. 

President S. W. Sherwood, of Cortland, occupied the 
chair and Secretary George Wilson-Jones, of Utica, made 
a very satisfactory financial report. The utmost har- 
mony and good feeling prevailed and there was none of 
the too common complaint of wholesalers’ aggressiveness 
and efforts to curtail the encroachments in that direc- 
tion, 

Among those present were the following: 

Charles _C. Morse, Rochester. William 8. Morse, Rochester. 
N. G. Waterbury, Whitesboro. James I. Younglove, Johns 
C. H.-Crouch, Rochester. town. 

C. C, Beacham, Rochester. S. H. Beach, Rome. 

C. Bartholomew, Chittenango. W. A. Barlow, Lacona, 

B. H. Beach, me. eth G. Rowley, Medina. 
Frank R. Beecher, Canandia- J. E, Clifford, Lockport. 

gua. G. M. Allen, Granville. 
George W. Eddy, Middleport. W. G. Palmer, North ‘Fona- 
Henry P, Murphy, Lockport. wanda. 

S. N. Keener, Newark. M. J. O'Donnell, Dunkirk. 

W. L. Ensign, Binghamton. J. A. Kelley, New Fane. 

E. M. Klock, Syracuse. G. O. Broadbrooks, Attica. 

S. H, Morris, Ransomville. George W. Sloan, Lyons. 

C. J. Miller, New Fane. A. B. Thomas, Utica. 

C. A, Sloan, Clyde. G. 'N. Foster, Geneva. 

W. M. Patterson, Penn Yan. W. H. Lewis, Silver Springs. 

W. H. Williams, Geneva. Sidney D. Smith, Hamilton. 

C. A. Porter, Auburn. F, S. Wormer, Arcade. 

E. F, Fletcher, Rochester. A. H. Whitlock, Pittsford. 

F, C, Malling, Rochester. C. Haberle, Niagara Falls. 

William J. ipple, Roches- W. P. Rumbold, Warsaw. 
ter, Seymour Pierce, Honeoye Falls. 

f. A, Phillips, Rochester. S. W. Sherwood, Cortland. 

The following officers were elected: 

President—C. C. Beacham, Rochester. 

Vice president—Charles A. Miller, New Fane. 

Directors—S. W. Sherwood, Cortland; J. I. Younglove, 
Johnstown; N. G. Waterbury, Whitesboro; W. P. Rumbold, 
Warsaw; H. C. Durand, Rochester; W. M. Wick, Schenec- 
tady; W. M. Patterson, Penn Yan. 

S. H. Beach, of Rome, Spencer Kellogg, of Utica, and 
W. M. Patterson, of Penn Yan, were selected as delegates 
to the National Wholesale Lumber Dealers’ Association 
convention at Washington, D. C. 

There was a large gathering of the wholesale lumber- 
men of Buffalo and the Tonawandas as soon as the mem- 
bers of the association began to appear and the former 
soon outnumbered the latter. Although they had no in- 
terest in the meeting an informal reception was held in 
the lobby of the hotel, much to the delay of the meeting 
proper, 

At 8 o’clock in the evening a banquet was held and 
the best of fellowship prevailed. Covers were laid for 
130, but it was found that the number was too small and 
extra tables were prepared for the increased attendance. 
It was a most congenial roomful. The menu was to 
everyone’s taste and when 10 o’clock arrived everyone 
was prepared for the program provided by the Buffalo 
Lumber Exchange, most of the numbers being rendered 
by members of the several theaters in Buffalo. Every- 
one voted that the committee in charge, H. M. Poole and 
C. R. Shuttleworth, had made excellent selections. 
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THE MARKETS. 


CURRENT MARKET CONDITIONS. 


Over a large part of the northern and border south- 
ern states the weather for a week or more has not 
been favorable to the revival of demand for lumber. 
Zero weather is not conducive to outdoor construction, 
and on that depends the consumption of the common 
building woods. It is not a matter for surprise, then, 
that our reports from the leading northern markets 
this week reflect a condition of dullness in the trade. 
Yet there are indications that nothing but the weather 
prevents a normal winter demand for lumber. In the 
indoor industries the call for the hardwoods, box and 
other lumber is in fair volume. 

* * «# - 


In the southwest, where the weather is never ex- 
tremely severe, and already begins to show premoni- 
tions of spring, demand has begun to revive. At Kan- 
sas City, Beaumont, Orange, Lake Charles and other 
gulf points, as well as at New Orleans, orders have 
begun to arrive in such number as indicates that the 
season’s movement is getting under headway. The 
call is largely for lumber to fill up stocks that were 
not full last fall, but the aggregate is making a con- 
siderable showing. The mass of opinion expressed by 
the assembled retailers at the Kansas City meeting 
this week was to the effect that the prospect for the 
spring business is decidedly good. At the Texas and 
Louisiana mills railroad orders are beginning to put in 
an appearance, and there is a considerable call for 
structural dimension. At St. Louis demand is being 
stimulated by preparations for the World’s Fair, which 
will be rushed until things are ready for the opening. 
The southwestern and middle gulf mills also report a 
gn sprinkling of orders from the middle west and 
the east. 





At Mobile shipments to the River Plate, in the Argen- 
tine, continue to draw away a large amount of product. 
The demand from that part of South America has be- 
come so large and urgent that it keeps several of the 
operators in the Mobile district exceedingly busy in 
loading and forwarding cargoes. Some of the mill 
operators in the Mobile district are out of logs and 
have shut down their mills, which causes the situation 
to be more than usually strained. In the Pensacola 
district shippers begin to realize that demand in 
Europe has slackened, for orders are not arriving as 
rapidly as formerly. Still a good deal of stuff is being 
loaded on back orders and contracts that have been 
running for some time. ‘ 

* # * 

In the North Carolina pine trade the duller part of 
the season seems to have passed, as lately there has 
been a considerable increase of orders. Reports from 
Norfolk, Baltimore, New York and Philadelphia re- 
flect a cheerful view of the North Carolina pine situa- 
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W. Va. Spruce, CARGO Yellow Pine, 
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EASTERN SPRUCE LATH. 
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Fencing, etc. 


Prompt Shipments, Grades Guaranteed 
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We Pay Cash. 





A. THompson, 
Spruce and Hemlock Lumber | 
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WHOLESALE 
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YELLOW PINE 
HEMLOCK & OAK 


Provident Lumber Co. 


Room 910-11-12 Penn. Sq. Bidg. 
1416-18 So. Penn. Square, 


PHILADELPHIA, PA. 


Genesee St. & % s 
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AMUEL H. SHEARER & SONS, 
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masher Yellow Pine Timber 
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WE HAVE 12,000,000 FEET OF WELL 
ASSORTED AND SELECTED ROUGH 


POPLAR. 


Bevel Siding, Drop Siding, Ceiling, 
Casing, Shelving, Corner Boards, 
Base, Door and Window Jambs. 
Ale and Beer Staves and Heading. 





Swann-Day Lumber Co., 
CLAY CITY, KY. 
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t 
tion. The mills are getting started for a full run, 
recent weather conditions in the producing field having 
been favorable to mill work. 
* * * 

In the eastern markets the yellow pine condition is 
favorably commented on. The supply at southern mills 
is not considered great, and it is thought that when the 
building season shall open there will be such a liberal 
movement of lumber as fully to justify the mainten- 
ance of prices. 

* * * 

In the northern pine department there is a general 
waiting for warmer weather. Wholesale dealers on 
Lake Erie and buyers at eastern points are interested 
students of market conditions just now. The retail 
and consuming trade at the east last fall resolved to 
insist on lower prices for white pine, and still seem to 
be looking for them. But except in the middle grades 
prices are being steadily held on last year’s basis. In 
respect to the lower grades used for box making there 
has been no recession of prices, neither any increase of 
supplies. The strained situation in respect to such 
lumber is still rife, and consumers are trying to place 
orders for the coming season’s mill product. In the 
logging field the season has been favorable for work, 
except that too much snow is a hindrance in the more 
northerly sections, and *the prospect is for fully as 
large an input as was at first intended. 

* * * 

If there is any part of the white pine field more un- 
promising than the others it is in the retail distribut- 
ing territory west of the upper Mississippi. There was 
a partial failure of the crops in the Dakotas, Minne- 
sota and Towa on account of too much rain in the 
harvesting and threshing season last fall, which is 
now being in a measure felt by the retail trade. Ex- 
treme cold weather has also added to the prevalent 
quietude of demand. But the opening of spring will 
change the situation materially, as it is the character- 
istic of full blooded northern farmers to take a hopeful 
view of things when the grass begins to grow. 
event much of the product on the upper Mississippi 
now goes into midwestern territory and further east, 
and is no longer so dependent on the western demand 
as formerly. 

* * * 

The hemlock situation in the east is apparently a 
strong one. Stocks are considered moderate, and a 
heavy demand is looked for on the opening of spring. 
Dealers are looking about for additional stocks. But 
it is realized that the trend of prices will much de- 
pend on the attitude of western manufacturers, who, 
in the absence of expected demand in nearer territory, 
may force their product eastward as they did to a con- 
siderable extent last year. Should demand in the mid- 
dle west be as heavy as is expected it will absorb the 
greater share of western hemlock, but if the middle 
western requirement shall be less than normal there 
may be heavy shipments down the lakes to Lake Erie 
points, especially to the Tonawandas and Buffalo. It 
is to be noticed that the main logging operations in the 
Chequamegon bay district involve hemlock, and the 
like may be true in other Wisconsin districts as well as 
in upper Michigan. This may be taken as an indica- 
tion of the size of the coming season’s output. 

* * * 

Nothing has occurred since the beginning of the 
year materially to change hardwood lumber conditions. 
rhough consumption may not be quite as large as a 
vear ago, such falling off as has occurred mostly per- 
tains to car building and railroad work. The ordinary 
industries that consume hardwoods are in operation as 
usual, though some of them are running conservatively, 
and are purchasing lumber perhaps more cautiously 
than a year ago. Stocks in the northern producing 
ficlds have been sold off as never before, and there is 
much activity on the part of dealers and large con- 
sumers in contracting for the current season’s cut. 
Tne demand involves maple, basswood, birch, soft elm 
and black ash. At St. Louis, Memphis and other 
southern points it 1s the opinion that all available 
dry stocks of oak, ash, gum and cottonwood will be 
absorbed by the time green lumber is ready for market, 
and there is considerable anxiety manifest to secure 
good supplies of green lumber to hold in storage. 
There is a seareity of all sorts of thick lumber, and an 
extraordinary demand therefor. The outlook for pop- 
lar is considered promising. 

* * * 

The hardwood lumber business as a whole is becom- 
ing organized as never before, which lends unwonted 
strength to the hardwood interests. Especially is the 
situation becoming uniform and strong in respect to 
inspection and grading. This is exemplified by the 
fact that the two great hardwood organizations of 
the country have agreed to unite on the declaration 
of joint, uniform rules of inspection, which will go 
into force on June 1 next. Thus the grading of hard- 
wood lumber throughout the United States will have 
been placed on a uniform and standard basis, which 
will greatly contribute to the benefit of the business 
in the entire country. 

* * * 

The red cedar shingle situation is attracting much 
attention among the handlers of shingles all over the 
country. The selling organization in the Puget sound 
region has perfected arrangements to handle the prod- 
uct of a large majority of the mills. By its recent 
action the price of Clears has been advanced from 
$1.70 to $1.80 at the mills, and the price of Stars 
from $1.40 to “$1.50. On this basis shingles are now 
being shipped to the trade. It is yet too early to judge 
adequately of the effect of this movement on gen- 
eral prices of shingles. 


In any: 


The lumber trade on the north Pacific coast is pro- 
nounced quiet, the wished for eastern requirement for 
yard stock and structural timber not yet having put 
in an appearance to a degree necessary for a continu- 
ous and profitable running of the mills. Shipments 
foreign and coastwise are disposing of a large amount 
of product, but many mills want an eastern outlet for 
a full disposition of output. 

* * * 


In California ample stocks of high grade redwood 
and pine have been accumulated, as well as a shingle 
stock amounting to about 300,000,000. The state trade 
is taking a large amount of lumber, but there is some 
overstock of fir and low grade redwood and pine. 
Foreign shipments made a good showing last year, and 
a prosperous business in that branch is anticipated. 


Northern Pine. 


Chicago. The weather mostly has been against trade 
since January came in. A portion of the time the 
cold has been so severe as to stop all outside construc- 
tion work in city and country. The result has been 
that demand for lumber has been light even at a 
period when the requirement is usually less than in all 
the otner months of the year. In the city the call is 
moderate for building material, and is likely to be 
until spring shall fairly open. It is believed, how- 
ever, that there is to be a large amount of building 
done this year, and that a start will be made when 
the weather sufliciently moderates. Permits continue 
to be issued, which shows that work is to be done 
later on. In the country trade is reported dull. Some 
say that the quietude exceeds that known in January 
for several years. The retail yards are selling little, 
and of course are buying little. In Indiana it is said 
that retail yards are generally well stocked, and not 
much more will be required until selling shall become 
active. In this state stocks are probably less, though 
a belated supply from the south reached the yards in 
considerable volume in December and is still arriving 
to some extent. This southern stock has a tendency 
to cheek demand for northern lumber. Buyers for the 
city and retail trade say that there is considerable 
norway being offered from northern mills, and that 
the tendeney is toward yielding prices. 


Chicago Receipts and Shipments 


Reported by George I’. Stone, Secretary of the Chicago 
Board of Trade. 
RECEIPTS—WEEK ENDING JANUARY 23, 1904. 
Lumber. 


19,555,000 


Shingles. 
7,703,000 
6,479,000 


Increase 1,224,000 

Decrease A . 
TOTAL RECEIPTS JANUARY 1 TO JANUARY 23, 1904. 

Lumber. Shingles. 

1904 53,314,000 20,268,000 

68,930,000 22,474,000 


Decrease 15,616,000 2,206,000 
SHIPMENTS—WEEK ENDING JANUARY 238, 1904. 
Lumber. Shingles. 


12,558,000 6,037,000 
11,889,000 9,540,000 


1904 








1904 
1903 





Increase 
DGCNBONO iccccec ace’ ccasdeisnee 3,503,000 


TOTAL SHIPMENTS JANUARY 1 TO JANUARY 23, 1904. 
Lumber. Shingles. 
35,636,000 18,466,000 
37,928,000 35,784,000 
Decrease 2,292,000 17,318,000 
Building permits issued by the Chicago building de- 
partment during the week ending January 27, 1904, 
were as follows: 


1904 
1903 





CLASS. 
Under $1,000 
$ 1,000 and under $ 5,000 
5,000 and under 10,000 
10,000 and under 25,000 


59,400 
32,000 

$ 173,265 
339,000 
3,039,465 


1,482'300 
3)487,450 


Totals 56 
Totals preceding week 49 
Totals corresponding week 1902........ 66 
‘Totals from Jan. 1 to Jan, 27, 1904....186 
Totals for corresponding period 19038. ..177 
Totals for corresponding period 1902. ..212 


—eeree 


Minneapolis, Minn. Trade is rather sluggish at 
present. The retailers, especially the line yard men, 
are still trying to weaken the market by 
holding off, and they are buying only for pres- 
ent needs. They transacted very little business 
while in Minneapolis for the convention last week. 
Shipments are even lighter than they were in December. 
However, the situation is strong from the manufac- 
turers’ standpoint. Retail yards are pretty well sold 
out and there is a good prospect for spring trade, 
which will bring the orders in rapidly when they start. 
Sales managers do not expect to do much for the next 
month and very few salesmen have started out as yet. 

Receipts and shipments at Minneapolis for the week 
ending January 25 were as follows: 

Receipts. Shipments. 
‘Tuesday 5 
Wednesday 
Thursday 
Friday 
Saturday 
Monday 896,000 


3,424,000 
000 





dean Gan. ceraial 66: SE OTN 2,912,000 
ere cee 2,480,000 


Totals 


Last week 





Increase 
Decrease 
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North Tonawanda, N. Y. The storms still prevail 
and are being keenly felt by dealers as affecting ship- 
ments and, to some extent, orders. Considerable con- 
tracting is being done for stock to be shipped during 
the year, orders for immediate shipment being decidedly 
scarce, which is appreciated by dealers who are almost 
m the verge of desperation to get forward what con- 
signments of this nature that they have. Buyers back 
from the west report the lower grades, especially No. 
5 boards, so closely bought up for the season that it is 
hardly worth the trouble inquiring for these items. 
The most recent quotations on No, 5 boards from man- 
ifacturers are $7.50 and $8. 


——e—eeerr 


Buffalo, N. Y. The dealer is now more interested 
n the prices he is going to be asked for new stock than 
inything else. He feels pretty sure of the sales end of 
he business, for the east is not well supplied and it 
nust buy. With the idea still strong that the jobber 
paid too much for his lumber last year there is an 
Yort to reduce mill prices somewhat. Dealers who 
ave lately returned from the woods say that there is 
iterally nothing in low grades to be had and that the 
iigher grades are held firm. This sets the jobber to 
figuring how long he can get along with what he has. 


——o—oer—“—m" 


Philadelphia, Pa. Trade has shown no improvement 
ince the first of the year and is considered dull. De- 
mand is only about what the normal call is for Janu- 
ary, but dealers are banking their hopes on the spring 
trade. Prices have not sagged any further. 





Saginaw Valley. Business is light owing to we” 
conditions being unfavorable. The market is strong 
ind mill culls and box iumber would bring quick cus- 
tomers and good prices. Very little buying on the 
part of dealers is noted. Trade is exclusively in car 
lots just now. 





Spruce. 





New York City. It seems monotonous to announce 
that this stock is very firm and that there is no quan- 
tity in sight to be had. Nothing is moving. 


White Cedar. 


Chicago. The condition of the cedar market is bright- 
ening somewhat. It is believed that the input of cedar 
posts and poles this winter will be lighter than last 
year, and the knowledge of this is having a strengthen- 
ing influence on the market and is inducing inquiry. 
Sales are being made at Mississippi river points, and 
the indications are that when spring shall open there 
will be a fair movement. Cedar operators are taking 
a cheerful view of the situation and outlook. 
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Minneapolis, Minn. A good inquiry is reported for 
posts and poles, but the extreme cold weather has 
shut down active buying for the present. Heavy snow 
‘alls have put the woods in even better shape for work 
nd every one is paying particular attention to timber 
iperations just now. The market is steady at the 
vices prevailing since the new list was adopted. 





Hardwoods. 





Chicago. Wholesalers shipping in carload lots from 
iorthern or southern hardwood assembling points re- 
port a generally excellent trade. From northern 
hippers, however, comes the complaint of the prac- 
tically complete exhaustion of their dry stock and the 
same is true of many of the southern shippers. The 
large proportion of the selling now being done is of 
umber that is yet to be cut or is being manufactured 
and in this class of stock, dealers report demand un- 
usually active. One manufacturer states that he has 
already sold the greater part of his cut for the coming 
season and that he could easily sell several times as 
much more were he able to obtain the logs and turn 
them into lumber. Stocks in almost every variety of 
lumber, northern and southern, are short and it is 
believed will hardly equal the requirement that will 
develop before the new cut is ready for the market. 

Those who have been looking for a decline in oak 
values are somewhat disappointed, for the market still 
remains steady and stocks are so light that it is apt to 
continue so. Quarter sawed white oak is selling at 
practically the same prices that ruled during the past 
two months, which although slightly below the ab- 
normal values obtained last spring and summer, are 
away above the average of many years. Quarter 
sawed red oak is also a good seller, the available stock 
being about as light as that of the white variety. 
Plain white and red oak are holding steady. 

The demand for red gum has not weakened since the 
first of the year, but seems to be increasing. Stocks 
also appear to be sufficient for the demand, and even 
at that are none too heavy. Consumers are just be- 
ginning to appreciate the many good qualities of gum 
and in the widening of its use the coming season there 
are startling possibilities. 


Bireh is moving freely and considerable is already 
being sold of this winter’s cut for delivery in the 
summer. Prices are steady. 

Soft elm and ‘basswood are not held in sufficient 
quantity to be worthy of comment. Already buyers 
are out and actively engaged in picking up mill cuts 
for spring and summer shipment. 

White ash is strong and dry stock decidedly scarce, 
especiallly in thick. 

St. Louis, Mo. Traveling men report that adverse 
weather conditions are having some effect upon trade 
in that the orders being placed are still more of a 
filling in character than for stock. Many of the fur- 
niture factories will not be in the market for at least 
two weeks and many other consumers do not eare to 
have dry lumber shipped to them until they are as- 
sured of better weather for handling the stock. Thus 
the spring trade has not yet set in and many wholesal- 
ers, appreciating this, have not sent out their sales- 
men. Investigation has shown that St. Louis stocks 
show a shortage when compared with this season of 
last year of almost 15,000,000 feet. There is reason to 
believe that this same condition prevails in other 
markets, as they were working the southern fields ver~ 
energetically last fall for any kind of hardwood lum- 
ber that could be secured and no market was as thor- 
oughly successful as was desired. A result of this is 
that mill stocks are far below the normal and the 
high prices at which wholesalers have held their lum- 
ber have caused consumers to reduce their purchases to 
a minimum, so the total hardwood holdings through- 
out the country are considerably below the market 
requirements. Consequently the steadiness of prices 
and the ease with which they were maintained through 
the holiday season are regarded as natural and none of 
the local people have other than the most roseate 
opinion of the outlook. 

There is great desire by St. Louis wholesalers to 
increase their holdings of oak, as there is a decided 
shortage of both quartered and plain. Considerable 
green inch oak is in pile in St. Louis which will not 
be available for shipment for some months, but there 
is a shortage even of this. In thick plain oak the 
supply is very meager and the stock cannot be bought 
in satisfactory quantities at initial points. Of the 
other woods there is a shortage of everything, with 
the posible exception of common inch ash. Gum is 
in much poorer receipt than at last report, attributable 
to railroad troubles and unsatisfactory weather condi- 
tions at the mills. Hickory is very much wanted, but 
the available supply has been pretty well exhausted. 





Memphis, Tenn. Manufacturers show a disposition 
to hold out of the market beyond their immediate re- 
quirements and this removes the possibility of any 
great activity, but some of the largest hardwood lum- 
ber concerns say that their orders are larger in volume 
than they expected and that they are well pleased 
with the way matters are moving along. Prices are 
held firmly throughout most of the list. There is con- 
tinued easiness in cypress and gum is no more than 
steady in this market, but the plain oaks are very 
strong, with offerings in dry stock limited. There is 
more quarter sawed oak relatively speaking than there 
was some time ago and this is having its influence, but 
prices even in this direction are well maintained. Ash 
is particularly strong and the offerings are light in 
all grades, particularly the thicker wood. Cypress is 
offering in liberal quantities but holders are not show- 
ing any particular anxiety to sell, or at least they are 
not so anxious that they shade values in order to be 
able to make sales. Altogether the situation is pro- 
nounced by the manufacturers and dealers alik@a very 
healthy one. The majority sentiment is that business 
is starting out well and that for the time being the 
jumbermen have nothing to fear from the first half 
of 1904. 

BOPP 

Mobile, Ala. Inquiries are coming in from all direc- 
tions, and while little business is closed the indica- 
tions are for a healthy spring trade. Europe is buy- 
ing but little except in special lots. Hewn oak on the 
gulf is very weak. There are large stocks in the up- 
per rivers but little of this can be brought to market 
until general rains shall set in. Stocks on the gulf 
are not large and the cut at the moment is small. 
Values are well maintained, while a slight advance is 
noted in tupelo gum of the better grades. The market 
is $23 to $26 for firsts and seconds, assorted thick- 
nesses, 6-inch and up, but few of the mills sell it 
except as log run—culls and better. The rivers on the 
gulf are low and little stock reaches the market. Ship- 
ments are equal to the cut. 





Buffalo, N. Y. Sales are steady at prices that appear 
to be pretty satisfactory. Oak sells well enough to 
keep dealers eager for more. There is an improved 
demand for white ash. Elm is still very scarce, but 
there seems to be rather more basswood and chestnut 
than there used to be and cherry is meeting the demand 
very well. 





New York City. The market is quiescent as far as 
both home and export calls are concerned. There is a 
little inquiry but it is very light. Quartered oak is 
searce and high, and poplar shows a little movement, 
with ash pretty firm. 





Baltimore, Md. Stocks are moving only in compara- 
tively limited quantities and the general tone of busi- 
ness is uneventful. Values seem to be fairly well 
maintained and there are no evidences of weakness in 
any direction. The foreign movement is stated to be 
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WALNUT ONLY. 
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Always in the Market for Good Walnut Logs 


Lesh, Prouty & Abbott Co. 


EAST CHICAGO, IND. 


Telecode Used 








WE MANUFACTURE 


WOOD LUMB 


WM.H.WHITE &COo. 


BOYNECITY. MICH. 








EE EE RI Ca 


oyne Gity Lumber Go. 


: 

MANUFACTURES : 
HARDWOOD LUMBER : 
: 





PROMPT SHIPMENTS 
ICH. 


SELECT STOCK 
BOYNE CITY, 





~—sseeoeveeseeeveveveeeeeeeereveverveeevveeeewe 





Write, Telephone or Telecode 
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Low Prices and Good Grades for 


Kentucky Oak, Poplar and Gum 
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WISTAR & WHOLESALE ONLY, 

UNDERHILL | HEMLOCK, WHITE PINE, 
Room 816 Real MAPLE FLOORING. 
Estate Trust Bldg. 


Write us often for prices, Weare 
PHILADELPHIA. eager to answer inquiries. 
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For the sale of all descriptions 
of hard and soft woods..... 


ALBERT BUILDINGS, 29 Clements Lane 
12 Preesons Row, : 
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A. F. & D. MACKAY, 
WOOD BROKERS 


20 CASTLE STREET, 


Cable Address, 
““MACKAYS, LIVERPOOL.” 


Liverpool, Eng, 










ALFRED DOBELL & CO. 


Liverpool, England. 






SELLING AGENTS FOR 
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Auctioneers of Mahogany 
DOBLE LIVERPOOL, 


and other Furniture Woods. 
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} JOHN H. BURRELL & CO. 
Wood Brokers 


And Agents for the sale of American 
Hardwoods, Etc., in Logs and Lumber 
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JAMES WEBSTER & BROTHER 


Buyers of Rough and Dressed Lumber, 
Oak, Ash, Poplar and Walnut Logs... 


SPECIALTIES: 
WALNUT, THIN LUMBER, WAGGON OAK, 
HANDLES, BOX SHOOKS AND STAVES. 


Cable Address ‘Sawmill, Liverpool. Bootle, Liverpool, Eng. 
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somewhat more active, with stocks abroad lower and 
buyers showing a disposition to meet the terms of 
shippers. : 


POPPA PPP IP 

Minneapolis, Minn. Some pretty lively inquiry for 
stocks is reported and the outlook is for a tight pinch 
on some of the large consumers. As one of the local 
dealers puts it, ‘‘the consumer will be buying the 
cigars before long.’’ Some of the largest buyers, 
however, continue to hold off, hoping to sce mere 
stocks come to light and affect prices. Jobbers here 
have combed the territory closely, however, :.nd know 
where nearly every car of dry stock is now located. 





Hemlock. 





Chicago. The hemlock trade sympathizes with that 
in other kinds of lumber. A cold January means light 
trade in any year and under any circumstances. Demand 
in city and country alike is light because of a cessation 
of building operations. Offerings of hemlock from the 
mills continue to be made, and it is claimed that prices 
are easy. This condition may greatly change when 
spring shall open and the building requirements shall 
expand. 


New York City. The market is fairly quiet, with 
prices firmly held and the supply at the mills very 
light. Everybody expects and everybody looks for- 
ward to one of the biggest of spring seasons, with a 
possible advance. 


Buffalo, N. Y. There are still some big orders in 
prospect, but beyond that the demand is seasonably 
light. Still the big producers complain that they are 
not increasing their stock as fast as they could wish, 
as they expect a larger consumption this year than 
last. Prices are steady and may not be any higher 
than they were last year, though the attitude of the 
Michigan hemlock mills will control the market to a 
great extent and that is not yet known. 








North Tonawanda, N. Y. While there is no great 
rush for hemlock, this item of the lumber industry ap- 
pears to be moving about as briskly as any other 
branch that is experiencing a healthy demand, existing 
adverse weather conditions considered. Seldom have 
the volume of inquiries been surpassed at this period 
of the year, being mostly for quotations on large con- 
signments. Dealers are much pleased with the aspect of 
the market and predictions for an active building season 
are being freely made. 


Philadelphia, Pa. Although demand is the lightest 
in six months there has been no deviation from the »ld 
list, and full prices are being gotten on what little 
business is going. Shipments have been almost im- 
possible from the mills up the state owing to the se- 
vere weather. The inquiry is but moderate, but prob- 
ably next month will see some call for lumber. 


Poplar. 


Chicago. Recent developments in the poplar situa- 
tion tend to strengthen the position of holders of that 
class of stock. Firsts and seconds are nowhere in 
measurable supply, while the stock of common and cu 
are barely sufficient for the wants of consumers under 
a normal demand. Poplar manufacturers are disposed 
to the expectation of a healthy addition to their log 
supplies during the coming month, depending altogether 
upon the weather prevailing at this usually unstable 
season. A heavy receipt of logs will be welcomed at 
most mills and disappointment will be expressed other- 
wise. The local market is taking occasional shipments 
of poplar at practically the same prices that have been 
ruling, which are based on the character and quality 
of the shipment. Firsts and seconds yellow poplar of 
best quality brings full list prices and as the supply 
is light, these will probably continue to rule. 

Baltimore, Md. Quiet prevails in the poplar trade as 
well as with respect to other woods. Comparative 
scarcity of water for months has forced many of the 
mills to curtail their output, and has had an appre- 
ciable effect upon the general situation. Logs, it is 
believed, have been accumulated plentifully at head- 
waters and if the meteorological conditions shall be 
_—- this spring an increased production is looked 
or. 


Buffalo, N. Y. There appears to be less poplar in 
sight than for some time. Dealers here who have so 
far obtained all they needed at prices lower than the 
manufacturers’ list say that unless more of it may be 
had in future than has been offered of late they may 
have to pay the full list before long. They are looking 
for a flood, though, and with it poplar logs enough to 
enable outside mills to compete with the larger ones, 
which seem to be holding their prices pretty firmly. 


Pacific Coast Woods. 


San Francisco, Cal. Storms throughout the week in- 
terfered with loading all along the coast and it has been 
difficult to get vessels to go to Mendocino ports during 
the month, especially the past week or so. Deliveries 
of redwood have, however, been improving of late. 
They will undoubtedly fall behind those of December, 




















which were unusually large for that month and which 
replenished the stock of manufacturers in this city 
and southern California, but they will be fully equal 
to those of January, 1903, which, in round numbers, 
were 22,000,000 feet. This exceeds the cut for the 
month, which has been below the average on account 
of several mills having been wholly or partially shut 
down, and the redwood cut of January will be about 
two-thirds the average, so deliveries of the month will 
reduce the stock at the mills by a few million feet. 
Deliveries for off shore have equaled a couple of mil- 
lion feet, part of which has been shipped—say a million 
and a half feet, about half from Eureka, half from 
San Francisco. From this port doors and sugar pine 
have helped to make up the cargoes. The vesels now here 
and at Eureka loading and on the way will take away 
a good deal of the clear redwood stock now on hand, 
several million feet, so the stock of clear available for 
local demand and for eastern shipment outside of 
what is being at present manufactured will not 
be large. The stock of common redwood will come 
into competition with the fir shipped here. The list 
prices of clear are therefore very firm and no discount 
can be obtained on them. The market at present is not 
very active but there is a steady demand and as build- 
ing activity continues it takes a great deal of lumber 
to meet the needs of buyers. In new contracts both 
the number and value have increased. There is a good 
demand for railroad ties and the sale this year will 
be larger than ever before. 

As the markets of San Francisco and southern Cali- 
fornia constitute the only outlet for the greater part 
of the small mills of Oregon and Washington the tend- 
ency of shipment is irresistibly in this direction and 
but for the recent storms the deliveries here for the 
present month would have been very large. As it is 
they have been less than usual for the past two 
weeks, so the market both here and further south 
has had a chance to recover itself. Sales have there- 
fore been made at better prices and as demand is 
good there has been a considerable reduction in stock. 
The base price for local business is now $12.50. 

Receipts of lumber at the port of San Francisco for 
the week ending January 20 were: Fir, 6,985,000 feet; 
redwood—Del Norte, 330,000 feet; Humboldt bay, 
2,854,000 feet; Mendocino ports, 1,138,000 feet; grand 
total, 11,307,000 feet. 


Tacoma, Wash. Trade is no more active than it has 
been for a few weeks and prices are no better. In 
fact, orders are reported scarce and inquiries inclined 
to slowness. Many of the little mills on the outside 
are hard up for business. Locally, all of the mills are 
running, and while rail trade is light the volume of 
cargo shipments being made indicates increased ac- 
tivity in both the foreign and coastwise markets. 
There is also a good local and semi-local demand, al- 
though the weather this week has hindered building 


operations. Logs are plentiful at unchanged prices. 
Buffalo, N. Y. | While there is not much indication 


yet of the spring prices of lumber from the Pacific 
there is a constant, though not large, amount coming 
in and it appears to sell at prices that warrant keeping 
it up, and it may continue a regular and growing fea- 
ture of the eastern trade. A firm that will try to 
increase its trade in this line quotes as follows: Wash- 
ington fir, 5-4 matched for flooring, $45; redwood bevel 
siding, $28; clear California white pine, inch to 2-inch, 
$70; sugar pine, same, $75. Most of this is decidedly 
lower than the corresponding white pine stuff. 


Kansas City, Mo. There is the usual demand for 
this time of the year and shipments are coming for- 
ward as promptly as expected. California stock in 
mixed lots is becoming harder to secure each week, and 
the new list is reported making some reductions. De- 
mand is quiet, but in this territory the outlook for 
spring trade is considered as good as usual at this time 
of year. 





Southern Pine. 


St. Louis, Mo. Wholesalers are much pleased with 
the new list adopted at the New Orleans meeting and 
the majority of the St. Louis people are preparing 
to send it out as a basis for all quotations. Trade dur- 
ing the past week has shown some improvement over 
any preceding week during January, despite unsatis- 
factory weather conditions which prevent active build- 
ing operations, and the only kind being done is in the 
anticipation of the late winter and early spring de- 
mand. Sections which are through with their annual 
conventions are now in the market, buying freely. As 
much cannot be said of other districts where these 
trade conferences have not yet been held, but that 
some sections are beginning to buy freely has a marked 
influence upon trade conditions. From a strictly local 
point of view the business of January has been better 
than that of any other January St. Louis has ever 
known. An unusual amount of winter building under 
the stress of rush work for the World’s Fair and many 
temporary hotels has kept things moving along at a 
pretty lively pace. Local consumption promises to 
be heavy throughout the year and retailers are hold- 
ing prices to a very fair basis. 








Chicago. Late cold weather has checked building oper- 
ations so that the demand for lumber is light. There are 
few large bills on the local market, though dealers here 
are handling some sizable ones for outside points. The 
call for yard stock is light, as consumers are asking for 
but little. The general statement is that prices are 


inclined to yield when sale or no sale is to be determined 
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by price. There is some urgency for orders on the part 
of southern mill operators, especially those in Arkan- 
sas, where there were accumulations last fall on account 
of the scarcity of cars. Handlers of car factory material 
report a quiet demand, though prospects for an enlarged 
requirement later in the year are considered good, as 
contracts for a considerable number of cars have been 
awarded. The car shops are quite well stocked with 
standard sills and other stuff. The railroads are still 
conservative buyers of timber and lumber. 





Kansas City, Mo. Dealers have been placing orders 
for yard stock with considerable liberality during the 
past week. The yellow pine men here say that the vol- 
ume of business shows a marked increase over that of 
the week before, the demand distributed freely through- 
out the southwest, and there is a noticeable call for 
lumber from eastern territory. The heavy inquiry at 
this time is by no means confined to yard stock. A 
number of large railroad bills are on the market and 
a few bills for special stock of various kinds. Prices 
are undoubtedly firmer than they were at the begin- 
ning of the year. Orders are coming in fast enough 
to keep the mills going in nice shape and it is cal- 
culated that business will increase steadily from now 
on. 





New Orleans, La. While the effect of usual condi- 
tions at this time of the year is being felt many of the 
mills report a good volume of orders coming in, par- 
ticularly from territories not seriously affected by bad 
weather. Reports from all sections indicate that the 
increase already noted in railroad orders will become 
greater as the season advances, particularly in car ma- 
terial, and the opinion prevails that the various sys- 
tems of the country contemplate adding extensively 
to their rolling stock. 

Philadelphia, Pa. Some business has come from the 
inquiry that went out earlier in the month, Trade, 
however, is unmistakably dull and the yellow pine 
men are waiting for the season to show activity. Quo- 
tations are pretty steady, considering the condition of 
trade, and more firmness will be shown when trade 
moves faster. 





New York City. A few small schedules are being 
filled and there are a number of inquiries to be noted. 
The mills are none too full of stock and prices are 
keeping firm right along. . 





Buffalo, N. Y. Some slackness is reported in all 
sorts of yellow pine, which this market usually handles 
much as a single product. The sale of yellow pine 
boards is increasing of late, especially such as can be 
used in place of the lower grades of white pine. 





North Carolina Pine. 


Norfolk, Va. A great improvement has developed 
in all conditions during the past week and the activity 
has increased to a marked extent. Demand for mate- 
rial shows renewed activity and the prevailing inquiry 
indicates that the improvement will continue. Ad- 
verse weather conditions interrupt logging operations 
and restrict the supply of lumber, but as soon as set- 
tled and warmer weather shall prevail the output at 
milling points will materially increase and manufac- 
turers will be in better shape to care for the increas- 
ing demand. Prices are firm and as the activity be- 
comes more in evidence a hardening is expected. Oper- 
ators are oversold on box grades and No. 3 flooring, 
and the inquiry for the better classes of material is 
more pronounced. Shipments are resuming the usual 
freedom and the car and cargo movement is increasing 
in volume. Exports have about gotten under way, 
each outgoing steamer taking large consignments of 
lumber. Planing mills and box factories have resumed 
active operations, and with the revival of local build- 
es operations local dealers are transacting a good 
susiness. 








Baltimore, Md. The mild weather of the past few 
days is likely to bring a material change in condi- 
tions. Receipts here are dependent almost entirely 
upon communication by water and this has been prac- 
tically elosed for weeks by ice. Many vessels have 
been compelled to remain in the harbor, while others 
had to seek shelter at one of the numerous points down 
the bay, not a few with cargoes of lumber on board. 
The recent thaw has again permitted the iceboats to 
open up the channels, and during the past few days a 
whole fleet of craft has arrived, many of them with 
North Carolina pine, increasing the available supply 
by millions of feet. The check upon navigation served 
to maintain quotations, which have been steady, not- 
withstanding the light demand. Building is al- 
most entirely suspended, less than half a dozen build- 


— permits for new work having been appplied for last 
eek, 





New York City. The market is firm, though quiet, 
on all grades. Trade is satisfactory and the amount 
of business large enough to satisfy the mills. 





Philadelphia, Pa. Receipts have been comparatively 
small for ten days or more owing to the blockade of 
ice in the Delaware. Business has settled down to a 
matter of consumption and but few orders are being 
Secured. Prices are being held at a slightly lower 


figure than they were at the first of the year. 


Cypress. 


Chicago. There begins to be considerable inquiry, and 
there is a scattering yard trade. The greater industries 
do not yet show an inclination to put in supplies on a 
large scale. In the Fox river valley, the seat of the 
wind mill industry, strikes have tied up the factories 
and cut off the usual demand from that quarter. In- 
quiries from Michigan wind-engine factories are quite 
frequent. The local call for house finishing is compara- 
tively light. 








New Orleans, La. Business is beginning to open up 
in good shape, but no section can be designated as 
better than another, as the demand now is getting pret- 
ty general and orders are coming in from all sections, 
and in greater volume than shipments are being made. 
Customers, however, understand the situation, for man 
of them are not asking for shipment in less than sixty 
days. Those placing orders for prompt shipment are 
getting them within from four to six days after the 
receipt of the orders. Stocks are so well assorted that 
none of the mills is having trouble caring for the 
orders as they arrive. With the splendid drying 
weather during the fall and winter lumber that is not 
dry enough just now for shipment will be in excellent 
condition within from forty-five to sixty days, so that 
with the cypress stocks that are already on hand no 
trouble is anticipated in the handling of spring orders. 





Kansas City, Mo. The market is very steady and 
the list is being maintained without any apparent ef 
fort. Kansas City cypress people are getting fully as 
much business as they had expected at this time. There 
is some demand for factory stock, but this trade has 
not shown any great activity thus far. The outlook for 
this season is considered as good as in any previous 
January and the situation is entirely satisfactory from 
all standpoints. 


Baltimore, Md. Receipts and movements have been 
considerably affected by the weather, which prevented 
vessels from moving and also imposed a check upon 
outdoor work. Few vessels with cypress have been 
able to get through the ice fields in the Chesapeake 
bay and in consequence the lightness of the demand 
has not caused any accumulation of stocks. The trade 
appears to be in fairly good condition for this season 
of the year, and a revival of activity is looked for 
with the opening of spring. 

New York City. Cypress is going along on its way 
nicely, with prices firm and the supply ample. Things 
will be livelier as spring approaches. 





Shingles and Lath. 


Chicago. Trade is in prospect rather than in present 
reality. Shingle men are figuring on the spring trade 
and its probable effect on demand and prices. White 
cedars are weak and so far rather neglected. Red cedars 
are awaiting the test of the new movement of the manu- 
facturers in the Puget sound country. It is said that 
the different transfer yards are full of red cedar shingles, 
quite a number being on track at Joliet. 

Lath are not as active a commodity as they were in 
December. White’pine lath are selling on cars here at 
$3, which is a drop of 15 cents since late last year. An 
active building season should brighten up the lath mar- 
ket, but improvement can scarcely be expected at this 
time in the winter. 

PALPPDALAI 

Minneapolis, Minn. The 10-cent advance announced 
by the new organization brings the market here to a 
level $2.30 for Stars and $2.70 for Clears, figures 
quoted by those within and those without the organi- 
zation parties. One jobber who bought at the lower 
price has a list out now quoting 5 cents lower, but 
there is very little doing at present at any figure. 
Few of the mills have any shingles to ship, as those 
not already shut down were compelled to do so by the 
bad weather, and as demand here is now very light 
jobbers and eastern manufacturers are not pushing 
things but letting trade take its natural course for a 
while. Dealers here look for good prices as a result 
of jobbers bidding up for shingles at the coast mills. 





Kansas City, Mo. Red cedar shingle wholesalers re- 
port the supply for immediate shipment to be very 
scarce. The majority of the mills are closed down and 
will be at least three weeks. Stocks on hand are very 
limited and not many transit cars are coming through. 
In spite of quotations from the coast, the dealers are 
picking up all the transit cars they can get at from 
$2.51 to $2.56 on Kansas City rate for Extra *A*, and 
it is predicted here that during the next three weeks 
there will be a big scramble for what few shingles can 
be had. The scarcity of red cedar shingles is likely to 
increase the demand for redwood and cypress shingles 
in the southwest during the coming month, as it is 
said that a number of the dealers are very short on 
shingles and must have some stock of this kind in the 
very near future. 


San Francisco, Cal. Receipts for the past week were 
7,750,000. The Iaqua came to hand during the week, 
swelling the arrivals. The cargo of the Iaqua went to 
Los Medanos, where there will soon be a stock of over 
300,000,000 for eastern buyers to draw on. The mills 
have restricted their production for the present, and 
during the winter the stocks will be considerably drawn 











on. If the eastern market shall not improve in activ- 
ity there will no doubt be a reduction in the quantity 
cut. Prices are very firm. 

Seattle, Wash. The shut down of shingle mills dur- 
ing the past two months will cause a decrease of fully 
3,000 cars in the shipments from this state during the 
coming year. Many of the mills closed by agreement 
while many others closed last month owing to weather 
conditions. Mills that are bound by agreement to re- 
main closed during January will not start up before 
the first week next month. The mills that are now 
running are not turning out enough shingles to keep 
pace with the eastern demand, and it expected that 
by the time all the mills shall be running the demand 
will be heavy enough to absorb the total output for 
the entire season. The fact that stocks both at the 


Edmiston & Mitchells, tinct“ 
WOOD BROKERS, 


33 RENFIELD STREET, . GLASGOW, SCOTLAND. 
Cable Codes Used, A. B. C., Liebers, Telecode and Private. 








Cable Address “SINGLETON’S,”’ Glasgow. ABC and AI Codes Used. 


SINGLETON, DUNN & CO., 
27 UNION STREET, 


Agents for the sale of all kinds Glasgow, Scotland. 


of American Logs and Lumber. 


WRIGHT, GRAHAM & CO. 


7 Royal Bank Place, GLASGOW, SCOTLAND. 123 Cannon Si., LONDON, E. C. 
Cable address ‘ Brakridge’’ Glasgow. Cable address “‘Nivarium’’ Londoa- 
WOOD BROKERS. 


Agents for the sale of all kinds of American Hardwoods in Log, 
Lumberand Dimension Stock. White Pine, Pitch Pine, North Carolina 
Pine, Spruce and Oak Staves, Shipments to any of the principal ports 
in the United Kingdom or Continent handled to the best advantage. 


CANT & KEMP, Glasgow, Scotland, 


WOOD BROKERS, 
Hard and Soft Woods. 
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Ryland & Brooks Lumber Co. 


21 S. Gay St., BALTIMORE, MD. 


NORTH CAROLINA PINE 


ROUGH AND DRESSED. 


Bill Stuff, Virginia, North and South Carolina Pine and 
Georgia Pine shipped promptly. 


| We use the Telecode Correspondence Solicited. { 
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McGlure Lumber Go. 


Wholesale Dealers in 


HARDWOOD 
LUMBER 


OFFICE AND YARDS, 
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ae 520 to 530 Franklin St. 
invited on 
perio DETROIT, MICH. 














Seve Your Money! 
svyueme RED BOOK 


It contains a carefully prepared list of the buy> 
ers of lumber in car lots, both among the dealers 
and manufacturers. 

their fi 


indicat 


ial standing and 





boo! 
manner of meeting obligations. Covers 
UNITED STATES and MANITOBA, 


Published semi-annually in JANUARY & JULY. 


The trade recognize this book as the authority 
on the lines it covers. 

A well organized Collection Department is also 
operated and the same is open to you. Write 
for terms. 


Lumbermen’s Credit Association, 


ESTABLISHED 1876. 
Sulte 911, 133 La Salle St., CHICAGO. 
16 Beaver St., NEW YORK CITY. 
Mention this paper. 














AMERICAN LUMBERMAN. 


JANUARY 30, 1904. 





east and on this coast are very light is taken as an 
dication that the future will be very satisfactory, 
and the manufacturers are mueh encouraged over the 


prospect. 
. ee ee ee ad 


New Orleans, La. Demand is still good, there being 
no let up in its volume. New orders are shipped as 
he old orders are coming in, so the mills 


} 
t 





aApLay as 
ave a healthy supply of orders on hand all the time. 
Stocks are not aeecumulating, nor ean they while pres 
mditions prevail. In thirty to forty-five days, 
wever, there will be a decline in the volume ot 
shingle business, as is usual at this time of the yen 
d then the mills will have time to clean up the « 
rders and stoek up for the summer trade. Prices are 
firm at $3 for Primes and $3.25 for Bests, delivered on 





—e eee" 

Saginaw Valley. Shingles continue to do better an 
the market is holding the advance recently noted 
White cedar 16-inch are particularly firm, with a good 

irv considering the season. 


i i 
Tacoma, Wash. Red cedar shingles are searce and 
dvance in prices has been made, effective imme- 


vy, the new price being on a basis of $1.50 for 
Stars and $1.80 for Clears to the east, with Eurekas at 






bo oO 
~2.05 and Perfections at $2.20, 





Cooperage. 





he market is absorbing rather more pack- 
le ago, reduced prices seeming to hav 
ced sales. Tierces are sclling at $1.40 each and 
Tierce staves are 
$28 to $30 and pork staves at $20 to $21. 
hoops are quoted at $14 and pork at $10. Tierce 

ql 25 cents a set, and pork heading 
17 and 18 cents, with small sales of both kinds. 
stock is moving some at $8 to $8.50 fer 


arrels at $1.20 to $1.25 





“1 hoops, 8 cents a set for basswood heading 


$10 to $11 for staves. 
Oe Oe 
Minneapolis, Minn. Basswood heading is’ much 
sier in this market, a good supply having shown up 
last two or three weeks. Sales have been re- 
here as low as 814 eents. Staves are still 


strong and quoted at $12 to $13 for No. 1 elm. There 


ind for stock, as the large shops are 





a rushing barrel business. 











Advertisements will be inserted in this department 
at the following rates: 







For one week, - - . 25 cents a line. 
For two weeks, « - - 45 cents a line. 
For three weeks, « - * 60 cents a line. 
For four weeks, « ° ° - 75 cents a line. 






Nine words of ordinary length make one line. 
Heading counts as two lines. 
No display except the headings can be admitted. 
Remittances to accompany the order. No extra 
charge for copies of paper cuontaini sg advertisement. 
Copy must be in this office not laver than Thursday 
morning to secure insertion ip Saturduy’s paper. 


| Wanted: Employees 


WANTED—A YOUNG MAN 
































With some experience in the sash and door business, as 
shipping clerk for wholesale house; also order clerk for 
ime line Address, with full explanation, 







“TROQUOIS,” 213 Law Exchange, Buffalo, 'N. Y. 
HELP WANTED—COMMISSION SALESMEN. 
Send us your inguiries for all kinds of lumber. We con- 
ol several good mills, pine, poplar and cypress 

REMSEN LUMBER & TIMBER CO., Brooklyn, N. Y. 


WANTED-—YARD MANAGER 
To manage retail yard in city of 10,000 in southern Minne- 
sota. Must be a man of experience and good address. 
Address “S. 27,” care AMERICAN LUMBERMAN. 


WANTED IMMEDIATELY 


A competent bookkeeper to take charge of a saw mill office. 













































Address “S. 26," care AMERICAN LUMBERMAN. 
FIRST-CLASS SETTER AND RIDER 
lor hardwood band mill; steady work. 
C. F. LIEBKE, St. Louis, Mo. 















WANTED—SUPERINTENDENT. 

Saw and planing mill superintendent; must come well 
recommended. Location South Carolina. 

Address “S. 35," care AMERICAN LUMBERMAN, 


WANTED-PLANING MILL MAN. 

To be competent to operate planer and molder, and do 

general planing mili work. State experience and salary 
wanted. Address “e. 17," care _AMERICAN LU MBERMAN, 
























WANTED— -FIRST CLASS BOOKKEEPER 
With lumber experience. Quick and correct at figures. 
Rapid, plain writer. Keep books and office neat. Strictly 
emperate. Plenty of work. 










t WANTED-—RELIABLE MAN 

Competent to make estimates from plans for sash, doors 
and interior finish. Take charge of the shipping and prompt 
delivery of orders ete. A permanent position to the right 
party. <A local man preferred, 

Address “S. 18,” care AMERICAN LUMBERMAN, 


WANTED—1!1,000 MEN AT ONCE 
To advertise in the Wanted & For Sale columns of the 


AMERICAN LUMBERMAN. We can get for you most any- 
a you — or we can sell anything that is salable. 
Vrite quic 

AME RICAN LUMBERMAN, 315 Dearborn St., Chicago. 





WANTED— ~YELLOW PINE SALESMAN 

For Illinois and Indiana; acquainted with trade and terri- 
tory. MISSISSIPPI LUMBER CO., 
1518 Monadnock Bldg., Chicago, III]. 


WANTED—A YOUNG MAN 

With some office experience and a good general knowledge 
of the sash, door and mill-work business. Address, with 
references, stating age, experience and salary required, 
“TROQUOIS,” 213 Law Exchange, Buffalo, N. Y. 


WANTED-TRAVELING SALESMAN AND 
Estimator to represent us on the road part of the time, 
and balance of time in office as estimator. Must be com- 
petent to figure from architect's plans, and well posted on 
all kinds of interior finish. A good position for an up to 
date man. Apply, stating experience, salary wanted and 
references. WOODWARD LUMBER CO., Atlanta, Ga. 


WANTED IN CHICAGO, SALESMAN 

In office. who is thoroughly acquainted with the maple and 
oak flooring business, and capable of handling the output of 
our mill by correspondence. We also want exceptionally 
bright man to take exclusive charge of our planing mill 
and flooring mill: no manual labor required, but must have 
more than ordinary ability. Give references and salary ex- 
pected. Address “S$. 2." care AMERICAN LUMBERMAN. 

















~ WANTED— COMPETENT SUPERINTENDENT | 
To take charge of a factory making sash, doors and in- 
terior trim in a good town in northern Indiana; must be 
up to date, sober, industrious and capable of handling men 
to an advantage. Give references and state salary ex 
pected. Address “l. IP. S. D.,” care AMERICAN LUMBERMAN 
WANTED— A “MAN TO TAKE CHARGE 

As general manager of a large hardwood lumber plant, con- 
sisting of gum, oak, ash and cypress, principally, having 
a capacity of ten to twelve million feet a year. Must under- 
stand the business from the stump up and come thoroughly 
recommended. None but first class, sober, industrious man 
need apply. Good oi ition to the right party. 

Address “S. 9," care AMERICAN LUMBERMAN, 


WANTED-—FIRST-CLASS FOREMAN. 
For small woodworking factory; state references and salary 
expected. Apply to A. B. LEARNED, Natchez, Miss. 


WANTED—LUMBER SALESMAN 
To sell redwood. A good opening for the right man. Write 
at once to a | 3 * care AMERICAN LUMBERMAN. 














WANTED—STENOGRAPHER 
Young lady capable of taking charge of office, doing steno- 
graphie work and bookkeeping. Chicago lumber office. Tirst 
class position to right party. Address - 
“- * care AMERICAN LUMBERMAN. ~ 


RED CEDAR SHINGLE SALESMEN WANTED 
To sell shingles, fir, cedar and spruce lumber in straight or 
mixed cars in all parts of the United States on commission. 
Address 

“RED CEDAR SHINGLES,” care AMERICAN LUMBERMAN. 


WANTED-SALESMAN. 
First class up to date white pine salesman. One who 
controls a large trade. Can have an interest in the busi- 
ness. Yard and office, Tonawanda, N, Y. Address 
“BUFFALO.” care AMERICAN I.UMBERMAN, 


WANTED—TWO RATCHET SETTERS 
In band mill cutting five thousand ft. per hour. Wages 32'%c 
per hour. Run day and night shifts, crews alternating 
every two weeks. Have two setters on carriage who dog 
and set two and a half hour shifts. Mill situated in town 
of four thousand inhabité ints. Delightful winter climate. 
Address ‘R. 15,” care AMERICAN LUMBERMAN. 


WANTED-EXPERIENCED SALESMAN 
To sell W ashington red cedar shingles on commission basis. 
Address gsi eee 8 ” care AMERICAN LUMBERMAN. 











- WANTED-— SALESMAN 
lor sash and door ga house, Illinois territory. 
dress “RR. 3,’ care AMERICAN LUMBERMAN, 


WANTED-—FIRST-CLASS LATH MILL MAN. 
None but best need apply. 

BABC oc K BROS. LUMBER CO., 
‘SALESMEN WANTED 

‘To handle Washington Red Cedar Shingles and as _ repre- 

sentatives in various parts of the United States. State 

experience and give references, 
Address INTERSTATE RED CEDAR SHINGLE CO., 
Seattle, Wash. 








Babcock, Ga. 





WANTED-—SASH AND DOOR SALESMAN 
To sell jobbing trade. Will pay good salary to right party. 
Address “L. 1,” care AMERICAN LUMBERMAN. 





WANTED-SALESMAN. 
First class sash, door and blind salesman; either for state 
of Wisconsin or state of Michigan. Also, to sell glass. 
Permanent. High salary to man who can do the business. 
Correspondence confidential, Address 
. 14,” care AMERICAN LUMBERMAN. 


WANTED—BOOKKEEPERS 

Who do not use the Lumberman’s Actuary to send for free 
sample pages. It's the bookkeeper’s friend. Address 
AMERICAN LUMBERMAN, Chicago, U. S. A. 





| Wanted:Employment | 


BOOKKEEPER, STENOGRAPHER AND 
General office man of eight years’ experience desires posi- 
tion. Gilt edge references. Could report immediately. 
Address “S. 1,” care AMERICAN LUMBERMAN, 


POSITION AS OFFICE OR SALES MANAGER 
Wanted by experienced man in yellow pine, spruce and 
cypress : good accountant and correspondent ; good habits. 


a 


Address “J. 37,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION 

As yellow pine salesman in Illinois. Experienced in retail 
trade. Best of references. Address 

“S. 37,” care AMERICAN LUMBERMAN, 


WANTED-—POSITION 

By an all around saw mill man; would like position as 
superintendent or foreman of a saw mill or would take 
mill by the M. T he best of references given and required. 
Address “S. 24,” care AMERICAN LUMBERMAN, 


BAND SAW FILER WANTS POSITION. 
Iirst class man. Can guarantee satisfaction. Best of 
references. Address “S, 23,’’ care AMERICAN LUMBERMAN. 


WANTED-POSITION AS MANAGER OR ASSIST. 
Of retail yard in Ia. or Nebr. by an energetic young man. 
Experienced. Will a the best of reference. 

Address “S, 22,” care AMERICAN LUMBERMAN. 


























WANTED-POSITION 
By a practical — saw filer. Expect good wages. 
Address I. L.,’’ care AMERICAN LUMBERMAN, 


POSITION WANTED 
By an up to date s sawyer; can furnish good reference. 
Address “S, 31,” care AMERICAN LUMBERMAN, 


FRAME FOREMAN 

Young married man with three years’ experience handling 
shop with output of 250 frames per day desires similar posi- 
tion. Address TARRY HAMBLY, Bay Mills, Mich. 


POSITION WITH RELIABLE CONCERN 
Wanted by young man with 20 years’ experience in the lum 
ber Lusiness. 3est references. 

Address “S. 32,” care AMERICAN LUMBERMAN. 


LUMBERING OPERATIONS AND R. R. MAN’G’R 
Ready for engagement now. I have been a _ successful 
operator north and south. Age 40. References A1, 
Address “LL. 28," care AMERICAN LUMBERMAN, 


WANTED-—POSITION. 
By an experienced and competent lumber’ accountant, 
familiar with wholesale, retail and line yard business. Refer- 
ences. Address “R. 32,” care AMERICAN LUMBERMAN, 


POSITION WANTED AS SUPERINTENDENT 
Large experience designing, estimating and manufactur 
ing all kinds of factory work, veneered doors, house and in- 
terior fittings in pine and hardwood; highest references. 
Address “S. 34,” care AMBPRICAN LUMBERMAN. 
WANT TO INVEST SMALL CAPITAL 
With services in wholesale lumber or saw mill or position 


as sales manager or buyer. Give full particulars. Best 
references. Address “S. 35,’ care AMERICAN LUMBERMAN. 


WANTED -POSITION 
Al band — or resaw filer. Best reference. State wages. 
. SHEA, 470 'N. Pearl St., Albany, N. Y. 
































SASH AND DOOR SALESMAN 
Wanted. Competent traveling man for Minnesota and ad- 
jacent territory. Mostly white pine goods. 

Address ‘P. 4,” care AMERICAN LUMBERMAN, 


WANTED-—SALESMAN. 
Hustling young man to sell yellow pine and cypress lum- 
ber in Illinois. Acquainted with trade. Good salary to 
right man. Address “P. 9,’’ care AMERICAN LUMBERMAN, 


WANTED COMMISSION LUMBERMEN 
To represent us in all the north, central and Mississippi 
valley states. Addres 

REICHMANN LU MB ER COMPANY, Everett, Wash. 











WANTED-— IMMEDIATELY. 

Men to sell stock in finest large tract of pine and fir timber 
in California. Exceptional opportunity both for salesman 
and investor. 
_Address 
WANTED-— —SUPERINTENDENT 

A practical logging and railroad superintendent familiar with 
railroad logging in the south and capable of taking charge 





“NO. 3,” care AMERICAN LUMBERMAN. 





of a logging operation of 5V,000,000 feet per year. A profit- 
able and permanent position for the right man. References 


Address “N. 16,” care AMERICAN LUMBERMAN, 


required. 
SAWYER WANTED TO HANDLE CIRCULAR 

In northern a a de Must be experienced. Write par 

ticulars to .”" care AMERICAN LUMBERMAN. 








YOU NEED THE TELECODE 
If you use the telegraph. It shortens and simplifies your 
telegrams. It pays for itself many times over in the course 
of a year. It is indispensable in every lumber office, and 
should be carried by every traveling salesman. Descriptive 
circulars and sample pages free for the asking. Price $5.00 
per copy, post 





Address “S. 5,” care AMERICAN LUMBERMAN. 











WANTED-—POSITION AT ONCE. 
Ifardwood lumber inspector and buyer. Experience and 
references. P. O. BOX 87, Marked Tree, Ark. 


LUMBERMAN WANTS POSITION 
As manager of good yard or with good wholesale concern: 
am experienced bookkeeper and accountant: six years’ expe 
rience in the lumber business. Unquestionable references. 
Address “A HOO-HOO,” care AMERICAN LUMBERMAN, 


WANTED—POSITION BY YOUNG MAN 
24 years, who for the past three years has had entire 
charge of wholesale lumber office. Can give Al references 
as to honesty and ability. Tirst class bookkeeper, stenogra 
pher and correspondent. Address 
“S. 12,” care AMERICAN LUMBERMAN, 











WANTED-POSITION AS BOOKKEEPER AND 
Stenographer, or general office work by young man with 
five years’ experience in wholesale lumber office handling 
yellow pine and cypress. Can take full charge of office 
References furnished. Address 

“S$, 15,” care AMERICAN LUMBERMAN. 


MILLWRIGHT, DESIGNER AND BUILDER 

By long experience in designing and building saw mills. 
shingle and planing mills and wood factories I am_ pre 
pared to furnish plans and build the best in this line. Have 
built some of the best mills north and south and made 
labor saving machinery, simplicity and durability a study; 
good references. Address 

P. HANSON, 223 Pearl St., Oshkosh, Wis. 


BAND SAWYER WANTS POSITION. 
Fast man. Ixxpert with steam nigger. Experienced 
south. Address If. MORTON, Grampian, Pa. 


PLANING MILL FOREMAN 
Wants position. Best reference. 10 years’ experience. 
ddress “Ss. 4,” care ae LUMBERMAN. 














paid. 
AMERICAN LUMBERMAN, 315 Dearborn St., Chicago. 
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